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FEW WHISKEY LINES 
NOW BEING OFFERED 





Indications Are That Liquor 
Stocks Throughout Country 


Are Largely Depleted 





HARD TO FIX VALUATION 


Difficult Problem Expected to Arise in 
Connection With Adjustments 
of Losses 





NEW YORK, Jan. 13.—With a num- 
ber of prominent fire companies can- 
celling all whiskey lines and other 
offices carrying such business upon 
their books to expiration only and de- 
clining renewals, it would be fair to 
assume that such companies as were 
willing to accept lines upon the hazard 
would have plenty of offerings, but such 
apparently is not the case, indicating 
that whiskey stocks throughout the 
country have been largely depleted in 
anticipation of the enforcement of the 
national prohibition law on Jan. 16, or 
that some owners of the product are 
willing to assume the risk of its de- 
struction by fire themselves. At any 


rate comparatively few lines are now 
submitted for placement. 


Adjustments Big Problem 


Without a legitimate market for the 
sale of whiskey, underwriters have been 
Puzzled to fix a basis of insurable value 
for the product, and in the event of 
loss under outstanding policies the set- 
tlement of claims will be followed with 
close interest by the fraternity. Numer- 
ous moral as well as legal points would 
likely be involved, and adjusters likely 
to be called upon. for advice in the 
event of whiskey losses are studying 
the problem from every angle and are 
consulting with the legal talent of their 
respective offices. 

One prominent company of New 
York City has already fixed upon the 
cost of manufacturing whiskey plus its 
carrying charge, as the insurable value, 
and will only cover upon that basis, 
regardless of the price which may have 
been paid for the product by its 
eventual owner. It was at first sug- 
gested that a maximum price of $1.25 
per gallon be named, but this figure 
when submitted to a leading whiskey 
manufacturer was frankly said to be ex- 
cessive, the statement being made that 
the average cost of producing a gallon 
of good whiskey was 70 cents and that 
the cost of carrying until saleable age 
was reached—at least three years— 
would be about 30 cents, or $1 in all. 


Manufacturing for Medical Use 


While the great majority of the 
whiskey manufacturing plants of the 
country ceased business some months 
ago and have either abandoned their 
Properties or converted them to other 
uses, it 1s reported that a large West 
Virginia concern secured from the fed- 
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Evans Companies Admitted to Mem- 
bership and Plan of Control 
Modified Somewhat 





NEW YORK, Jan. 13—The plans for 
broadening the scope of operations of 
the Railroad Insurance Syndicate pro- 
vide for the increase in the membership 
by the admission of the three Evans 
companies, the Continental, Fidelity- 
Phenix and American Eagle, making 
twelve companies in the pool. It is 
denied that any consolidation with any 
other similar group operating in other 
territories is under consideration. 

The plan of control is to be modi- 
fied so that in the future the syndicate 
will be under the guidance of a man- 
ager, a secretary and an advisory 
committee, the latter to have a general 
direction of the entire affairs of the 
syndicate. The advisory committee se- 
lected under the new plan is composed 
of Wildred Kurth, Home, chairman; 
Hugh R. Loudon, Liverpool & London 
& Globe; James Wyper, Hartford; 
F. W. Koeckert, Continental, and 
Ernest B. Boyd, of Frank & Du Bois. 
The selection of a manager has not been 
made as yet. 

There is no reconstruction of the 
fundamental basis under which the syn- 
dicate is operated, but rather a broad- 
ening of its methods to effect improved 
service and strengthen its writing 
power. 


INVESTIGATE FOREIGN FIELD 


Charleston Man to Examine Conditions 
in Southern Europe, Turkey 
and Northern Africa 


CHARLESTON, W. VA., Jan. 13.— 


Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Ill., Under Act of March 3, 1879. 
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CAMDEN MEN ARE PROMOTED 
N. B. Stinson, E. S. Thompson and 
” Barry Truscott Have Been Elected 
Assistant Secretaries 





Norman B. Stinson, Elwood S. 
Thompson and Barry Truscott have 
been appointed assistant secretaries of 
the Camden. Mr. Stinson has been in 
the local office at Camden, N. J., and 
has been automobile department man- 
ager for a number of years. He 
started with the organization as office 
boy. Mr. Thompson entered the busi- 
ness as an office boy for Granger Smith, 
Miller & Co. in Chicago and went from 
there to the western department of the 
Girard. He was formerly treasurer of 
the Fire Insurance Club of Chicago. 
Early in 1910 he went to the home 
office of the Girard, transferring to the 
Camden in 1917. 

Mr. Truscott started his insurance 
career in the Philadelphia branch office 
of the Camden, later going to the home 
office. In May, 1916, he enlisted in 
the Canadian army, being assigned 
shortly afterwards to the British air forces 
as a lieutenant for service in France. 
Upon his return to civilian life he was 
appointed assistant to the president, 
with headquarters in Chicago, super- 
vising the field forces in the middle 
western states. He is a son of Vice- 
President J. L. Truscott 


RUNNING MATE OF NORTHERN? 

New Indemnity and Casualty Com- 

pany Incorporated at Albany with 
$1,000,000 Capital 





ALBANY, N. Y., Jan. 13—It is as- 
sumed here that the new Northern In- 
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CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JANUARY 15, 1920 


IN TWO 
PARTS— 


Part One 


ON CAPITAL INCREASES 





Action of Great American Creates 
Belief Other Companies Will 
Follow Suit 





STANDINGS OF COMPANIES 


Reasons Why Several American Fire 
Companies Will Issue Additional 
Shares in Near Future 





NEW YORK CITY, Jan. 14— 
Among company officials, one of the 
chief topics of discussion during the 
past week has been action of the Great 
American in increasing its capital stock 
from $5,000,000 to $10,000,000 arid the 
significance that attaches to this move. 
Until now the Continental has been the 
only American company with as much 
as $10,000,000 of capital. In 1916, Presi- 
dent Henry Evans decided to increase 
the Continental’s capital from $2,000,000 
tc $10,000,000 and by this change placed 
his company at the head of the list of 
American companies so far as capital 
stock is concerned. For many years 
the Home had topped the list with 
$6,000,000 of capital. In the earlier 
days the Aetna was long recognized as 
the premier company as regards capita! 
The company took steps to increase its 
capital stock earlier than the majority 
and for many years was the leader 
with $5,000,000 of capital which amount 





demnity & Casualty, incorporated here 





DeWitt Gallaher of the firm of Gallaher 
& Southerland Charleston W. Va., will 
leave Jan. 17 for Southern Europe, Tur- 
key and Northern Africa as a represen- 
tative of the American Foreign Insur- 
ance Association. Mr. Gallaher will 
investigate fire insurance conditions in 
these countries relative to hazards, con- 
struction, business and general under- 
writing conditions. Mr. Gallaher will 
be accompanied by his wife and secre- 
tary and they will be gone six months 
or more. 








facture whiskey for purely medicinal 
purposes, putting up a bond of $700,- 
000 to guarantee its faithful observance 
of the agreement. The company doubt- 
less figures that although the use of 
alcohol as a beverage is no longer per- 
mitted, there will still be a profitable 
field for the manufacture of whiskey 
for strictly medicinal uses and it will be 
in position to supply the demand. 


Seeking a Field Man 


NEW YORK, Jan. 14—Harry F. Wan- 
vig, branch secretary of the Yorkshire, 
leaves for the middle west tonight. 
While away he will endeavor to secure 
a special agent for the company to cover 
its Missouri, Illinois, Wisconsin and 
Minnesota field. The Yorkshire has but 
one agency in Minnesota, it being at 
Minneapolis, and two in Missouri, St. 
Louis and Kansas City. In Wisconsin 
and Illinois it is pretty generally repre- 





with $1,000,000, is backed by the North- 
ern Assurance of London, which has 
been reported as planning to enter the 
casualty field in this country. None of 
the incorporators are recognized as in- 
surance men but it is supposed that 
they are merely dummies. 


Losses for Three Years 


The losses for 1919, month by month, 
as compared with the monthly record 


of the two preceding years, 1917 and 
1918, are given herewith: 
1917 1918 1919 

Jan. ..$ 36,431,770 $ 37,575,100 $ 29,446,325 
Feb. . 29,587,600 20,688,155 26,891,950 
Mar. 17,523,000 20,213,980 22,201,900 
April. 18,597,225 20,108,900 15,484,750 
May 24,968,800 20,545,900 16,516,300 
June 15,513,270 24,890,600 20,475,750 
July. 16,143,050 24,537,000 20,198,600 
Aug. 21,751,100 31,476,650 24,526,000 
Sept 13,814,490 13,434,300 29,083,500 
Oct. 26,384,450 75,412,300 13,358,400 
Nov 20,198,025 12,333,750 23,450,800 
Dec 26,366,300 15,737,750 27,366,500 





Total $267,273,080 $316,954,385 $269,000,775 


May Withhold Salary Figures 


O. B. Ryon, general counsel of the 
National Board, has advised the com- 
panies not to furnish the information 
asked by the Kansas department in re- 
gard to compensation of officers and em- 
ployes until further advised. Two 
schedules covering this information have 
been sent out by Superintendent Travis 
of Kansas, to be returned as part of the 








eral government the right to manu- 





sented. 


annual statement of the companies. 


has not been increased. It is undoubt- 
edly true that the Home with its 
$6,000,000 of capital had for some years 
a distinct advantage over companies in 
its same general class operating with 
smaller capitalizations. 

Other Companies to Follow Suit 

Eastern fire insurance officials seem 
to be confident in the opinion that the 
action of the Great American will bring 
about a similar move on the part of the 
Home and probably the Hartford. For 
years these two companies have been 
the great rivals as to premium in- 
comes. It has been nip and tuck with 
the Hartford leading by a slight mar- 
gin each year. In 1918, however, the 
Home nosed the Hartford out by col- 
lecting over $31,000,000 of premiums 
as compared with over $30,000,000 taken 
in by the Hartford. In 1919 figures on 
these two companies are not yet avail- 
able, but when published they will show 
a very close race. In the position of 
leader as regards premium income, 
eastern officials feel that the Home will? 
not be content to operate with a small- 
er capital stock than two other Ameri- 
can companies doing less business. The 
Hartford is now doing a world wide, 
general and diversified business, and it 
is only a question of time, in the opin- 
ion of eastern fire insurance men, when 
that company will increase its capital 
to at least the $10,000,000 mark. 


Aid to Foreign Growth 
This is a period of expansion and the 
fire insurance companies are being af- 
(CONTINUED ON PAGE 5) 
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JAMES IS RETIRING 
FROM THE NATIONAL 





George H. Bell Becomes Manager 
of the Western Depart- 
ment Office 


HAS A_ FINE’ TRAINING 


President Smith Pays Notable Tribute 
to the Company’s Successful and 
Honored Employe 





Fred S. James of Chicago has re- 
signed as manager of the western de- 
partment of the National of Hartford 
and is succeeded by George H. Bell, 
the assistant manager. Mr. James has 
not been active as the head of the de- 
partment for the last few years, but 
President H. A. Smith desired him to 
remain in command because of his 
many years of service and large ac- 
quaintance. 

Mr. Bell is well trained in insurance 
and has been the active man at the 
wheel since he went to Chicago a few 
years ago. 

Mr. Bell is a product of Ohio and as 
a young man was associated in the local 
agency of his father at Dayton, Ohio, 
Capt. John N. Bell, who was secretary 
of the old Ohio Insurance Company.. 
Later the Ohio was reinsured by the 
North British. While associated with 
his father he was appointed Ohio state 
agent of the North British & Mercan- 
tile, this being in 1895. He served in 
that capacity for 13 years, when he 
was called to the western department 
at Chicago by Manager W. J. Little- 
john as assistant manager. Following 
the San Francisco conflagration Mr. 
Bell was sent to the coast by his com- 
pany to assist in handling its losses. 
When the western department at Chi- 
cago was closed in 1910 he was trans- 
ferred to the head office in New York 
as general agent of the central depart- 
ment. He served in that position until 
April 1, 1913, when he became assistant 
United States manager of the Royal 
Exchange. He assumed his new duties 
as assistant western manager of the 
National Sept. 1, 1914. Mr. Bell is a 
man of comprehensive insurance 
knowledge, is aggresive and alert for 
every opportunity to advance the in- 
terests of the National. The National 
has always been up on its toes, has 
forged ahead rapidly and Mr. Bell will 
simply accelerate the onward move- 
ment. 

James Long Been Leader 


Mr. James beside serving as western 
manager of the National is also head 
of the great local agency of Fred S. 
James & Co. in Chicago and also head 
of Fred S. James & Co. in New York, 
who have a large local agency there 
and are also United States managers 
of the Urbaine, General and Eagle Star 
& British Dominions. He has long 
been a conspicuous figure in fire un- 
derwriting in the west. Mr. James was 
a charter member of the Western 
Union. His retirement leaves but one 
charter member now in active busi- 
ness, he being Manager George W. 
Law of the Royal. Mr. James has been 
prominent in the various activities. He 
was one of five men to issue the call 
for the meeting to organize the West- 
ern Adjustment Company, the others 
being Secretary R. J. Smith of the 
Traders, Manager George F. Bissell of 
the Hartford, Manager-H. C. Eddy of 
the Commercial Union and Manager 
A. J. Harding of the Springfield. 


Mr. James’ Career 


Mr. James is a native of Cook county, 
he having been born in Barrington Feb. 











FRED 8S. JAMES 
Retiring Western Manager National of 


GEORGE H. BELL 


New Western Manager National of 
Hartford 








Hartford 
20, 1949. He is therefore nearing the 
age of 71. He has retained to a great 


extent the vigor of his early days. He 
stands as straight as an arrow, is very 


active and spirited. On July 18, 1864, } 


Mr. James entered the insurance of 
Alfred James & Co. as office boy at 
Chicago. Alfred James was his brother 
and was later president of the North- 
western National of Milwaukee. Later 
he became a member of the firm. Not 
long after the Chicago fire in 1871 he 
started business on his own account 
and founded the firm of Fred S. James 
& Co. For many years Mr. James was 
western manager of the Fire Insur- 
ance Association of London and after- 
ward of the Boston Underwriters until 
the Washington Fire & Marine with- 
drew from the combination, he con- 
tinuing as general western manager for 
the latter. The National of Hartford 
reinsured the western business of the 
Washington and Mr. James was then 
appointed western general agent of the 
National. 

Mr. James has served as president of 
the Western Union and has always 
been a very important factor in all fire 
insurance activities in the west. I[e 
is spending the winter in California. 


President Smith’s Tribute 


President Smith of the National in 
making announcement of the change 
says: 


Mr. James by reason of his years of 
service and achievements has well earned 
the right to retire, and in the last few 
years has several times requested per- 
mission to do so, but we have been so re- 
luctant to lose him that we have per- 
suaded him to remain until now, when he 
feels his wishes must be respected; so we 
have no recourse but to yield. 

Mr. James created a commanding posi- 
tion for the National in the west, has 
stood second to none in the group of very 
able managers developed in that territory, 
and has had a large share in the achieve- 
ments of the National. He is one of the 
outstandingly -successful figures amongst 
American underwriters; a man of excel- 
lent judgment, fine executive ability, wide 
acquaintance, and with a rare faculty of 
making and keeping friends. While we 
have accepted his resignation with ex- 
treme reluctance, he will we feel sure 
continue in thought and deed to be a 
National man. The personal relations be- 
tween him and our staff, which have been 
unusually close and cordial, will remain 
unchanged. Our best wishes for many 
years of health, happiness, and satisfac- 
tion in the enjoyment of the leisure he is 
so fully justified in taking go with him. 

We are fortunate, since he feels that he 
must be relieved, to have in George H. 
Bell a man in every way abundantly qual- 
ified to fill the position of manager to 
which he is now promoted. Mr. Bell has 
for years been our assistant manager, 
borne the brunt of the work, and is thor- 
oughly familiar in every detail with our 
policy and his field, being well and favor- 
ably known to our agents and possessing 
our fullest confidence. 





VARLEY TOLD OF RIOT COVER 





Springfield Improved Risk Depart- 
ment Superintendent Addressed the 
Field Men of Wisconsin 





MILWAUKEE, WIS., Jan. 14— 
Charles V. Varley, of Chicago, head 
of the improved risk department of the 
Springfield Fire & Marine, spoke be- 
fore the Wisconsin field men Tuesday 
on the riot and civil commotion pol- 
icy. Mr. Varley is an authority on this 
subject and has given it much atten- 
tion. Mr. Varley expressed the opinion 


that there is a future for this form of 
insurance. Banks are demanding that 
loans be secured by such _ policies. 


There are disturbing agencies at work 
in the country which forebode still 
more ills in the industrial and business 
world. During the last five years there 
were over 63,000 strikes in this coun- 
try. There is danger from race riots 
and other disturbances. While the cost 
of living is going up, Mr. Varley con- 
tended that unrest and discontent will 
be at hand. 

He stated that the introduction of 
the riot policy to an assured requires 
tact. To press too bluntly the need of 
protection from this hazard might be 
resented as a reflection on the law- 
abiding qualities of a community or the 
loyalty of the labor people. Mr. Var- 
ley said, however, that the average 
prudent business man realizes that a 
hazard exists and he should be dis- 
posed to buy the protection if the sub- 
ject is properly presented. 


Organizing Arson Squads 


MISSOULA, MONT., Jan. 13.—Arson 
squads will be organized under the di- 
rection of the Montana fire board to 
prosecute. persons responsible for fires 
in the forest regions of the west. Pa- 
trols, more intensive than ever, will be 
maintained by the board, and every 
possible step will be taken during the 
coming year to reduce the fire hazard in 
the forests. 

These steps were decided upon at a 
meeting of the fire board held in Miss- 
oula, on the face of reports which re- 
vealed a tremendous increase in the 
number of incendiary fires during the 
past year, caused in the main by care- 
less tourists and campers. 

A training school for fighting forest 
fires, and a campaign to gain the sup- 
port of the public, also are included in 
the campaign plan. 





London Takes Vulcan Boiler 


The London Assurance is absorbing 
the Vulcan Boiler & General of Man- 
chester, England, which was organized 
in 1859 and writes steam boiler-electri- 
cal plants, gas plants, elevator and 
motor car risks. The Vulcan Boiler ab- 
sorbed the Boiler & Steam Power in 
1896 and later the Employers Mutual. 








LEGISLATORS SEE A 
DANGER IN EXPANSION 


Effects of United States Business 
Pushing Itself in World’s _ 
Trade 





MAY CAUSE MANY CLASHES 





Tremendous Development of 
Country So Far As Internal 
Work Is Concerned 





WASHINGTON, D. C., Jan. 13.— 
Government officials and lawmakers 
are greatly interested in the program 
of the business men of the United 
States in extending their operations to 
foreign countries. It is a popular 
slogan to sound that trade is to fol- 
low the flag because it appeals vividly 
to the imagination. The question that 
confronts the lawmakers and adminis- 
trators is the effect of an expanded and 
extended program for this country in 
its competitive clashes with England 
especially. The United States has 
made a phenomenal record so far as 
the development of her own industries 
and commerce is concerned. 

In 1850 the trade of this country so 
far as the United States alone was 
concerned amounted to $2,000,000,000. 
In other words, this is the amount of 
money that was represented by the 
products of this country on their first 
sale. In 1819 the so-called domestic 
trade amounted to $100,000,000,000. That 
is a vast increase. It is estimated that 
the entire trade of foreign countries 
amounted last year to $40,000,000,000. 
In other words, the trade of the United 
States is just about two and one-half 


|times as much as all the rest of the 


world put together. The internal in- 
dustrial development has been unprece- 
dented. The United States has been 
something of a hermit nation sur- 
rounded by high protective tariff and 
chiefly interested in the development 
of its own resources. It has not 
grasped the opportunity that it had in 
competing for trade in the world’s 
market. It has promoted this internal 
development with great enthusiasm, 
ambition and determination. 


U. S. Trade Developed 


During the war period when France 
and England were having more than 
their hands -full in trying to defeat an 
enemy, the United States loomed up 
extensively and her trade bevond the 
seas mounted up like magic. The busi- 
ness men of the country demanded that 
Congress pass a law that would better 
enable them to compete in the world’s 
markets, and as a result the Webb- 
Pomerene act was passed which en- 
abled shippers to combine in extending 
their trade and creating markets and 
enables them to pool their losses. They 
can sell in the foreign market by this 
means at less prices than other nation 
competitors. The act, to be frank, was 
based somewhat on the German trade 
system. 

Effect of Trade System 


The question that comes to the think- 
ers here is the effect of this system 
in the future. Undoubtedly the world 
war was due partly to the Germans 
endeavoring to edge out other nations 
in commerce and trade. They were 
elbowing other countries aside and 
were suceceding in selling at lower 
prices. The exports of the United 
States have reached the $10,000,000,000 
mark. Congress is being urged to 
strengthen the Webb act in order to 
give American shippers and business 

(CONTINUED ON PAGE 14) 
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H. J. HOGUE RESIGNS 
LEAVES THE SCOTTISH UNION 


Assistant Secretary United States 
Branch Has Completed Nearly 
Twenty Years of Service 


HARTFORD, CONN., Jan. 14— 
Henry J. Hogue, assistant secretary of 
the Scottish Union & National, who 
next July would have served 20 years 
with the company, has resigned and 
it is understood will soon form an- 
other connection of great advantage to 
himself. Mr. Hogue is regarded as a 
faithful and intelligent insurance man, 
who has had a valuable training. He 
came here from the assistant United 
States managership of the Prussian 
National at Chicago. He was brought 
up in the old western department of 
the Orient. Mr. Hogue has had juris- 
diction over the western field of the 
Scottish and has made many friends. 
His assistant is J. H. McCormick, who 
has the title of superintendent of 
agents and was formerly Ohio, state 
Agent. J. H. Vreeland, the other as- 
sistant secretary, who had charge of 
the rest of the field, was recently made 
assistant United States manager. 


OFFICIALS COMMENT 
ON CAPITAL INCREASES 


(CONTINUED FROM PAGE 3) 


fected as are all other branches of 
business. American fire insurance 
companies are just commencing to 


glimpse the possibilities of a world wide 
business. The American Foreign In- 
surance Association has in its member- 


ship a number of strong and reliable 
cempanies which have not large capi- 
tals. Comparatively speaking, they do 


not stack up with some of the foreign 
companies, although their financial 
standing is unquestionable. In order 
to make an active bid for business in 
foreign countries, it is now recognized 
that it is first of all necessary to have a 
large capital stock. American com- 
panies seeking business in foreign fields 
must have something to offer. They 
must present a financial statement that 
can command respect. They must at 
least place beyond question the matter 
of financial standing. 
Meeting Statutory Provisions 


Companies operating outside of this 


country must be prepared to meet the 
various and widely different demands 
made upon insurance companies by for- 
eign governments. Requirements in 
carly every country are different. The 
companies must be prepared to put up 
large sums of money as deposits, guar- 
antee funds, ete. The company with 
only $1,000,000 or $2,000,000 of capital 
stock cannot make the fullest and best 


showing if it attempts to do a world 
wide business. Undoubtedly the de- 
sire on the part of the leading American 
companies to get into the fire insurance 
usiness on an international basis is 
responsible for many of the increases 
in capital stock that have been made 
and will be made. 


Inereases Made Last Year 


_ During the year the Fireman’s Fund 
increased its capital from $1,500,000 to 
$3,000,000. This company does an en- 
ormous marine business and is the lead- 
€r in automobile premiums in this coun- 
try. The Hartford doubled its capital 
last year making it $4,000,000. The 
Glens Falls increased its capital from 
$500,000 to $1,000,000. Next month the 
California Fire will increase its capital 
from $400,000 to $1,000,000. While no 
definite announcements have been made 
it is generally felt that a number of the 
more prominent and aggressive Ameri- 
can companies will make further ex- 
Pansions this year. 


Seeking Public Favor 


give the greater part of their attention 
to financial affairs and have delved be- 
neath the surface of the announcements 
made by the companies increasing their 
capital, say that the entrance of Ameri- 
can companies into foreign fields is only 
one reason for the inclination on the 
part of the American companies to op- 
crate with larger capital stocks. The 
real underlying reason, it is argued, is 
that the larger companies desire to im- 
prove the public attitude toward fire 
insurance. The fire companies these 
days are doing an enormous business. 
Premiums are coming in at an unpre- 
cedented rate. Even if the companies 
make only a very small trade profit on 
the business done, the sum thus earned 
is large, because of the heavy volume 
of business transacted. It naturally 
follows then that a company with a 
small capital stock is able to declare a 
30, 40, or 50 percent dividend to stock- 
holders. This makes a bad impression 
upon the laymen. It spreads the idea 
that the fire insurance companies are 
gouging the public, are earning enor- 
mous profits, and are keeping rates up 
to the highest possible point in order to 
pay big dividends to stockholders. 


Fostering Public Antagonism. 


“The man on the street” becomes prej- 
udiced against fire insurance every time 
he hears of a dividend of this size being 
distributed and companies recognize that 
it is unwise to continue to pass on to 
stockholders such large distributions. 
For example, the company with a $1,000,- 
000 capital stock may earn during the 
year a profit of $400,000 on its total trans- 
actions. This is passed on to stockhold- 
ers in the shape of a 40 per cent divi- 
dend. Those outside of the ranks of 
insurance who learn of this sort of melon 
being cut, point to it as an indication of 
what the companies are doing. They 
become strong in the conviction that the 
companies are mulcting the public. If 
this same company would increase its 
capital to $2,000,000, the amount of the 
dividend would be cut in half and still 
the same amount of money would be dis- 
tributed. The public would not com- 
plain of a 20 per cent distribution and 
everybody would be happy. 


Demanding Smaller Dividends. 


In other words, the company with a 
large capital stock is able to distribute 
its profits to stockholders without cre- 
ating antagonism. It is recognized that 
at this time the public is unusually un- 
sympathetic toward the large corpora- 
tion earning big profits. There is a feel- 
ing that all big semi-public institutions 
should earn only so much in the way 
of profits, say 10 per cent. Anything 
bevond this is regarded as unreasonable 
and excessive and because of this atti- 
tude the excess profits tax law was 
framed. It is interesting to note that 
thousands of industrial corporations 
have increased the amount of their cap- 
ital stock during the last year or so 
for just these reasons. 


Comparison With Banking. 


A New York official who spends al- 
most his entire time in handling the 
financial affairs of his company, said re- 
garding the trend of the times: “If we 
face the facts, we must recognize that 
American fire insurance companies are 
really mere children in the financial 
world, They have never had the proper 
ecnception of the size of their own busi- 
ness. They have been limping along 
with a $1,000,000 or so of capital think- 
ing they were amply fortified as to fi- 
nancial resources. Take the banking 
business for example. Out in Chicago, 
the two leading banks, the Continental 
& Commercial National and the First 
National, each have capital of $25,000,000. 
They are the two big local institutions. 
Their business is almost wholly local. 
To be sure, they do a certain amount 
of business in eastern points and buy 
paper in the west and south, but gen- 
erally speaking, their business is local 
in character. Then take any good, strong 
American fire insurance company with 
a million or two million dollars of cap- 
ital stock doing a world-wide business. 
This company exposes itself a hundred 
times, where the local bank exposes 
itself once. Suppose there should be a 
big conflagration. 


Finances Hinder Progress. 


These progressive American fire com- 
panies that are reaching out and expand- 





A number of fire insurance men who 





BUSH MADE ASSISTANT 
GETS FIREMAN’S FUND POST 


Assistant Secretary of Evans Com- 
panies Will Return to Chicago— 
Former Hartford Fire Man 


Harvey A. Bush has resigned as as- 
sistant secretary of the Henry Evans 
companies in New York to become as- 
sistant western manager of the Fire- 
man’s Fund. Following the promotion 
of former Western Manager John 
Marshall, to’ the vice-presidency at the 
home office, W. A. Chapman, who had 
been assistant manager, was made 
manager and Mr. Bush succeeds Mr. 
Chapman. Just a few months ago Mr. 
Bush resigned as superintendent of the 
special hazard department of the west- 
ern office of the Hartford to go to New 
York. Hence in returning to Chicago 
he is getting back to familiar surround- 
i The appointment is effective as 


Mr. Bush is a son of the late Henry 
W. Bush, former western manager of 
Fire Association. Harvey <A. Butsh 
started his fire insurance career with 
Fire Association, remaining with the 
company until 16 years when he went 
with the Hartford. For four years he 
traveled in Kansas and Missouri for 
the Hartford, and was then brought 
into the western department as an ex- 
aminer. Some time later he became 
superintendent of the special hazard 
department and was_ subsequently 
given the managership of the broker- 
age department. While with the Hart- 
ford Mr. Bush gave almost all of his 
attention to the underwriting of heavy 
valued sprinklered properties. He be- 
came an authority on the class and was 
regarded by the Hartford as an un- 
commonly valuable man. He has been 
a deep student of the business, and has 
mastered all of its details. He will 
bring to the Fireman’s Fund a splen- 
did insurance equipment. 








on new liabilities, cannot properly esti- 
mate the hazard they are subjecting 
themselves to. There is certainly no 
comparison between the risk to which 
they are exposed and the chances taken 
by the Chicago bank, which nevertheless 
protects itself with $25,000,000 of capital 
stock. American fire insurance compa- 
nies should have more money at their 
command. They should not be cramped 
and hampered because of lack of capi- 
tal. They should be free to promote 
their activities without having to think 
of the financial side of the question at 
every turn of the road. 


Conditions in England, 


Over in England the situation is quite 
different. There the companies have 
moderate capital stocks, but they have 
a large amount of subscribed capital. 
That is, a company will have $2,000,000 
or $3,000,000 of capital stock and prob- 
ably two or three times that amount 
in subscribed capital. The subscriptions 
are not of the kind that are taken here, 
but are binding and collectible on de- 
mand. In England subscribed capital 
in reality means that the company has 
at call large sums of money in the 
hands of thoroughly responsible busi- 
ness men. This money can be collected 
by the company whenever the need pre- 
sents itself and a call is often made when 
a big British institution decides to 
further extend its activities. 


British Institutions Encouraged. 


“The British, however, regarding insur- 
ance companies, are very lenient and 
encourage rather than discourage the 
expansion of operations. The recent 
mergers that have been made in Eng- 
land of the Liverpool, Norwich Union 
and others were accomplished without 
antagonism on the part of the govern- 
ment. It was a simple matter for these 
gigantic fusions to be consummated. 
There were no legal or governmental 
difficulties in the way. In England the 
tendency is a strengthening of the more 
important fire insurance institutions and 
a concentrating of the moderate sized 
companies into groups or fleets. It is 





ing, entering new territory and taking 


FRIZZELL NOW CHIEF 
PRESIDENT OF NEWARK FIRE 


Has Served the Royal Indemnity with 
Distinction as Its First 
Vice-President 


NEW YORK, Jan. 14—Charles F. 
Frizzell succeeds the late Edgar J. 
Haynes as president and chairman of 
the board of the Newark Fire and is 
now actively in charge of its affairs. 
No other changes in the executive 
staff of the company are contemplated. 
Although at present first vice-presi- 
dent of the Royal Indemnity of New 
York, and widely known as a casualty 
underwriter, Mr. Frizzell is also well 
versed in fire insurance, having served 
in the local and special agency ranks 
for 20 years, before associating with 
the Royal Indemnity. In assuming the 
presidency of the Newark Fire he is 
returning to a department of under- 
writing with which he is very familiar, 
and in which he attained marked suc- 
cess. 

Started at Nashville 


For twelve years Mr. Frizzell con- 
ducted the progressive Nashville local 
agency of C. F. Frizzell & Co., traveling 
for a time the Tennessee field as special 
agent for the Niagara Fire in addition. 
Subsequently for five years he covered 
the same state for the Royal, under the 
direction of Milton Dargan, manager of 
the southern department. His familiar- 
ity with field men and conditions, and 
ability to appraise situations earned him 
a place upon the executive committee of 
the Kentucky & Tennessee Association, 
which he continued to fill most credit- 
ably for some time. 


Goes With Royal Indemnity 


In 1911 Mr. Frizzell was chosen resi- 
dent assistant secretary at Atlanta of 
the Royal Indemnity, and within twelve 
months was called to New York as chief 
aid to Vice-President and General Man- 
ager Charles H. Holland. When Mr. 
Holland was advanced to the presidency 
of the corporation, Mr. Frizzei was 
chosen first vice-president, a post he 
continues to fill. 

The Newark Fire is one of the oldest 
of the fire companies of the land, having 
been organized in 1810. Two years ago 
it was purchased by the Royal, which 
has since continued it as a distinct cor- 
poration, with independent power and 
policy. With liberal capital, assets, and 
net surplus the company is popular in 
the field, and under its new administra- 
tion may safely be counted upon to keep 
well to the fore. It maintains depart- 
ment offices at Chicago, Atlanta and 
New Orleans. 








ance interests see that their supremacy 
in foreign fields is being challenged and 
are fortifying themselves to continue in 
the leadership and outstrip any competi- 
tion that may present itself.” 

A comparison of the standing of 
American fire insurance companies so 
far as capital stock is concerned, forms 
an interesting exhibit just at this time 
when changes of this kind are being 
made. The Great American and the Con- 
tinental each have $10,000,000, the Home 
is next with $6,000,000 and the Attna 
follows with $5,900,000, and the North 
American will increase to this figure 
this year, it now having $4,000,000. The 
Hartford has $4,000,000 and the Fireman’s 
Fund and the Phoenix of Hartford each 
have $3,000,000. The Springfield and the 
Fidelity-Phenix both have $2,500,000 
and the American of Newark, Automo- 
bile of Hartford, National of Hartford 
and Queen all have $2,000,000. The 
New Hampshire Fire has $1,500,000, the 
United States Fire $1,400,000 and the 
Firemen’s of Newark and the Mil- 
waukee Mechanics both have $1,250,000. 
The following American companies have 
$1,000,000 of capital stock: American Al- 
liance, American Central, American 
Eagle, Boston, Camden, Connecticut, 
Federal of New Jersey, Fire Association, 


Franklin, Glens Falls, Globe National 
Hanover, Insurance Company State of 


Pennsylvania, Mercantile of New York, 
National-Ben Franklin, National Liberty, 
National Union, New Jersey Fire, Niag- 
ara, Northwestern National, Orient, Niag- 
ples National, Providence Washington, 
St. Paul F. & M., Security of New Haven 





quite apparent that Great Britain insur- 


and Westchester. 
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INADEQUACY OF SPRINKLERED RATES; 
HAPHAZARD METHOD OF MAKING THEM 


By CAPT. PAUL MASON 


UTOMATIC sprinklers are a 
fairly stable factor in fire con- 

trol. One knows, with reason- 

able certainty, what sprinklers will do 
to a fire under specific conditions. 
Given complete standard equipment 
with ample water supplies at adequate 
pressure and the valves open, no ob- 
struction to distribution, no unsprin- 
kled portions or concealed spaces, pro- 
tected horizontal and vertical open- 
ings, heads free from corrosion or 
loading and the occupancy hazard not 
beyond the bounds of reason, one is 
virtually certain that a possible fire 
will be caught at its incipiency and ex- 
tinguished with minimum loss. And it 
often is surprising what automatic 
sprinklers will do even if some of 
these deterrent factors are operative. 
But when it comes to insurance 
rates on sprinklered risks, there is 
nothing stable in them except the fact 
of a great reduction in the cost of 
indemnity. In fact, rates are a mess 
of scrambled eggs, much in need of 
unscrambling, and with no one know- 
ing just how to unscramble them. 
Even the companies don’t know 
whether rates are low enough or too 
low, and there is nothing to show 





sprinklers level the hazard. With the 
hazard eliminated by the automatic 
sprinkler, the applicability of the sched- 
ule has disappeared, and the rate should 
be the same for all of a class, subject 
only to modification by specific condi- 
tions. 
Mutuals a Strong Factor 

Taking metal workers as an example, 
the lowest rate for sprinklered risks 
in the central states, written under 
bureau authorization, as a rule is 8 
cents; but a few exceptional plants are 
written for less. Factory association 
minimum rates are somewhat lower 
and, so far as the net rate is concerned, 
the mutuals go still lower. But while 
the net amount retained by the New 
England mutuals, which they call the 
net rate, might indicate that in some 
cases the net cost is lower, it is to be 
remembered that these mutuals require 
the putting up of a deposit equal to 
five to ten times the stock companies’ 
rate, and return the unused portion at 
the end of the deposit period as an 
alleged dividend. By the time the man 
with mutual insurance has added to his 
net premium the interest on the money 
he put up, he may find that his mutual 





problem—“Are they properly made?” 
4 properly answering both questions. 





The accompanying article has been submitted to a considerable number of 
rating experts—and most of them disagree with its conclusions. One of them, 
for whose ability as a rater and qualities as a man the writer has exceedingly 
high regard, holds to the opinion that it is Jestructive rather than constructive 
criticism, and points out the value of the factory associations and similar or- 
ganizations in “aiding local agents to get preferred business. 5 
absolutely true—but it is begging the question; which 1s: “Are sprinklered 
rates high enough?” with the additional inquiry—which is the crux of the 
This article tries to suggest a means of 


” 


This is true— 








that any one cares if they are low 
enough, or too low. 


No Wniformity of Method 


The situation is chaotic for a num- 
ber of reasons. In the first place, there 
is no actual basis for rates on sprin- 
klered risks. Within certain limits, 
each rating office is a law unto itself. 
To be sure, certain of them must have 
their rates approved by others “higher 
up” before they can be published; but 
these “higher ups” are not in agreement 
among themselves, nor does any one of 
them enforce uniform rates in all the 
subsidiary territories under its juris- 
diction. 

The various factory associations are 
another factor.. Originally organized 
to take care of suburban and small 
town business where the local agents 
were not equipped to handle it, they 
have developed out of all proportion to 
the original scope, have usurped func- 
tions that do not belong to them, and 
now ire virtually dictating to the com- 
panies what rates shall be. Mutual 
competition enters with particular 
strength into this factor, with the result 
that factory association rates generally 
are lower than rates for similar risks 
handled direct by local agents with the 
rating bureaus acting in advisory ca- 
pacity. 

Not a Schedule Problem 


Still another factor has been the at- 
tempt, in various parts of the country, 
to make the sprinklered rate a fixed 
percentage of the rate as determined 
under the Dean or other schedule. 
Rating schedules are vehicles for the 
measurement of hazard. This is par- 
ticularly true of the Dean schedule, 
which has grown from the compara- 
tively simple system devised by its 
author into a vast agglomerate of com- 
plexities. 

There are two correlative or supple- 
mental reasons why schedule rating 
cannot be applied successfully to 
sprinklered risks. One is the fact that 
the schedule is a vehicle for the mea- 
-surement of hazard; the other is the 
fact, axiomatic in its application, that 





policy has cost more than a stock com- 
pany policy. 

Maximum sprinklered rates are hard 
to obtain, but it is hardly likely that 
in the territory under consideration 
they will exceed 50 cents. 

These differences exist chiefly be- 
cause there is no real foundation for 
any of the individual rates. 

Basis a Pre-requisite 

The obvious necessity is to establish 
a basis for rating sprinklered risks. It 
might not be the right basis; it might 
not be correctly estimated; but it would 
be a basis, and could be corrected as 
experience developed the necessity. 
With such a basis, even if only ap- 
proximately correct, rates would be 
stabilized, from which several other 
things would result. 

The most logical thing, in seeking a 
basis, would be to establish it by class 
of occupancy, with modifications for 
construction, kind of equipment 
(double or single source), watchman 
or supervisory service, exposure, etc. 
The system would work out something 
like this: 

Take the metal workers, for instance. 
Make the rate 8 cents for a straight 
metal worker in full fire resistant and 
incombustible construction, with com- 
plete two-source equipment. Modifica- 
tions for construction would produce a 
table something like this: 


Fire- Wood 
proof Mill Joist Frame 
.08 -10 12 15 


Add 50 per cent as a penalty for in- 
stalling only a one-source equipment, 
and the figures would become: 


12 15 18 .22% 
Sprinkler Supervision Needed 


To assure operative efficiency of 
sprinkler equipment while the plant is 
closed, there must be a. watchman, re- 
porting to clock or to central station, 
or a sprinkler supervisory system. In 
some plants a _ supervisory system 
would be useless because of deteriora- 
tion by chemicals or fumes; so watch- 
man with clock service would be the 
available substitute. Either could 





serve; but absence of the one best 
suited to plant requirements should be 
penalized with a percentage (say 10 
per cent) of the basis rate. The rate 
ong with full equipment, then would 
e: 
Fire- Wood 
proof Mill Joist Frame 
-088 11 13 -165 
The table for plants with one-source 
equipment, graded according to con- 
struction, would be computed in the 
same manner. 


Exposure a Serious Factor 


Next enters the factor of exposure, 
exterior and interior. The latter—un- 
protected vertical openings—is inherent, 
and should be charged for by a per- 
centage (say 20 per cent) of the basis 
rate. Added to the charge for lack of 
watchman or supervisory service, rates 
for a full sprinklered plant would be- 
come: 


Fire- Wood 
proof Mill Joist Frame 
.104 13 -156 -185 


Exterior exposure is a different mat- 
ter, and the charge is computed dif- 
ferently. As it is a hazard—the only 
hazard not leveled by the installation 
of sprinklers—it involves a phase of 
schedule rating, and is computed on 
the basis of a percentage of the un- 
sprinklered rate of the exposing build- 
ing. The result thus obtained some- 
times is modified by other factors, but 
once established, it is levied as a flat 
charge against the building so exposed. 

The exposure charge would vary ac- 
cording to the nature of the exposing 
building and the nature of the building 
exposed, but—for purpose of illustra- 
tion—assuming that it was 10 cents in 
each instance, with full sprinkler equip- 
ment it could be cut in two, making 5 
cents to be added all across the line, 
and resulting in rates as follows: 


Fire- Wood 
proof Mill Joist Frame 
-154 1 2 235 


18 -206 ; 
The same system would be followed 
to compute the rate for the plant with 
one-source equipment. 


Charge for Carelessness 


Morever, there should be a charge—a 
graduated series of charges—for care- 
lessness. Any departure from good 
housekeeping should be penalized in 
the rate. Every act of carelessness in 
a plant robs the sprinkler equipment 
of a part of its efficiency, and there 
comes a time when even sprinklers 
cannot save it. For example: In a 
Detroit auto body plant, recently, fire 
started in a 190-foot court in the mid- 
dle of which was a pile of barrels con- 
taining gasoline, benzine, oils, varnishes 
and other flamables, covered with a 
tent. In a corner of the same court 
was an incinerator used for burning 
rubbish. A spark from the incinerator 
set the tent afire and the oils and 
volatiles caught. Manual-closing fire 
windows were open, fire doors were 
blocked and elevator enclosures were 
open. 

Heat from the burning volatiles 
opened 250 sprinkler heads before the 
fire broke into the building, and they 
drained a 50,000-gallon gravity tank 
before the fire entered. When the 
flames attacked the highly combustible 
contents of the building the sprinklers 
could not operate, and all the property 
involved was completely destroyed. It 
is impossible to put enough water on 
top of a building to cope with such a 
situation. 

This is gross carelessness of the 
worst kind, and should be_ heavily 
penalized in the rate. 


Must Know Loss Ratios 


It probably would be necessary to 
learn the loss ratios of any class before 
attempting to establish a basis rate for 
it; but once established, statistics for 
any class would be a veritable mine of 
valuable information to the companies, 
to agents, to workers in fire control, 
and to the general public. It might 
be necessary to change the basis from 
time to time as experience developed 
the advisability or feasibility, but in 
the end, a sound basis would be 
reached; for after all, the whole fabric 





of fire insurance rates is founded (at 
least in theory) on company experience 
in the ratio of losses to premium in- 
come. What more logical than to put 
the theory into actual practice in this 
phase of the business? 

Such a system as this would accom- 
plish several things. In the first place, 
it would cut down the vast company 
overhead expense in handling the busi- 
ness. There is no doubt that the com- 
panies are paying too much to get and 
hold their sprinklered writings. Most 
c{ the companies—and all the large 
ones— maintain expensive sprinklered 
risk departments, with high-salaried 
engineers in charge, with full forces of 
craftsmen and large corps of stenog- 
raphers and clerks. 


Would Cut Down Expense 


The rating bureaus also maintain ex- 
pensive sprinklered risk departments, 
which as a rule cost more than 25 per 
cent of the bureau income, whereas ag- 
gregate income from sprinklered risk 
premiums is less—and in many cases 
much less—than 20 per cent of that 
income. This makes the maintenance 
of the sprinklered risk department a 
charge against other classes of insur- 
ance to the extent of the difference. 

With all the companies writing 
sprinklered business on the same basis, 
part of these charges would disappear. 
The factory associations also would 
revert to their original scope, which 
was to care for improved risks at points 
where the local agents are not equipped 
to handle it. This would eliminate the 
factor of company competition with 
itseli—the company in the bureau com- 
peting with itself in the factory asso- 
ciation for a specific piece of business. 
When this competition disappeared 
cost would be reduced and income 
stabilized. 


Would Cut Into Mutuals 


The supervising actuarial bureaus 
would revert to functions originally 
contemplated—the collection and an- 
alysis of statistics and the distribution 
of information. In this relation and 
activity they would be of incalculable 
value to the business. With these of- 
fices serving as clearing houses for 
rating bureau information and the rat- 
ing bureaus themselves properly con- 
ducted in every respect, the latter 
could—and probably would — meet 
every requirement of the situation. 

A system such as. that outlined, or 
something cast in similar mold, would 
cut out the competition of the mutuals, 
which write their coverage at low 
rates because they tabulate their ex- 
perience by classes. It is up to the 
stock companies to take this leaf from 
the mutual book. To be sure, mutual 
rates are lower iti seeming than in ac- 
tuality; but the system is correct, and 
the mutuals frequently “take home the 
bacon” because of it. 


Must Know the “Why” and “How” 


There is no reason why a stock com- 
pany cannot write a sprinklered risk as 
low as may be consistent with safety; 
and that is all that the mutuals do. 
But they know why and how they do 
it, and the stock companies do not. If 
the companies will tabulate their expe- 
rience by classes, and devote their best 
thought and skill, rather than mere ex- 
pense, primarily, to the problem, they 
can write this class of business as low 
as any mutual, which will mean the 
disappearance of mutual competition. 

These are some of the things that 
will come if the companies adopt a 
basis for their sprinklered writings; 
substitute co-operation for competition, 
especially with themselves, and cut off 
the immense overhead of the sprink- 
lered risk departments, thus eliminating 
a direct tax on other classes of insur- 
ance. 


Another English Merger 


The Guardian Assurance of London 
offers to purchase the Legal & General 
Assurance of the same city, pledging to 
continue the latter as a distinct corpo- 
ration under its own management and 
directors. 
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CHANGES IN THE FIELD 














PAINTER LEAVES FIELD WORK 





Thomas A. Barbee Becomes Missouri 
State Agent of the Liverpool & 
& London & Globe 





D. H. Painter, who has been state 
agent of the Liverpool & London & 
Globe in Missouri, has resigned to go 
with the Markham Agency of St. 
Louis. 

Thomas A. Barbee, who has been 
Cook County special agent of the com- 
pany, has been appointed Missouri 
state agent to succeed Mr. Painter. Mr. 
Barbee was at one time special agent 
of the Liverpool in Michigan. The day 
after war was declared he enlisted as a 
private and came out with the rank of 
lieutenant. He has an excellent war 
record to his credit, and has made good 
in the field. 





R. V. Haser 


Following the resignation of Charles 
W. Davis of Chicago as state agent of 
the Ohio Farmers in territory west of 
Chicago, R. V. Haser has been ap- 
pointed to succeed him. Mr. Haser 
will have the title of state agent and 
will appoint an assistant to travel in 
the territory over which he has super- 
vision. 





G. S. Petrik 


G. S. Petrik, who has been special 
agent of the Atlas in western Pennsyl- 
vania, has resigned to become special 
agent in the same territory for the 
Liverpool & London & Globe, effective 
Feb. 1. Mr. Petrik started with the 
Atlas as a file boy in its western de- 
partment and worked up through the 
various desks, becoming examiner, and 
was then sent into the field as special 
agent in Ohio, which position he occu- 
pied for four years. He then went 
with the City of New York as Ohio 
special agent, remaining with that com- 
pany for two years, and then went to 
Pittsburgh as special agent of the At- 
las. He has made a good record in 
the field. 





W. J. Wendt 


W. J. Wendt, who has been special 
agent of the Firemen’s, Girard, and 
Mechanics in Indiana, has resigned. 
Mr. Wendt will return to the East, 
where he will engage in the insurance 
business in some capacity. Before go- 
ing with the Firemen’s, Mr. Wendt was 
special agent of the Newark in Illinois. 


Dudley H. Luce 


Dudley H. Luce, who formerly 
traveled for the Phoenix of Hartford 
and Equitable in Michigan, has been 
appointed special agent of the Provi- 
dence-Washington in the state. He had 
left the field to go into another busi- 
ness, but is now returning. He will 
make Lansing his headquarters. 








C. T. Mecke 


C. T. Mecke, of Chicago, who is now 
connected with Marsh & McLennan’s 
engineering force, is appointed middle 
western special agent for the Union of 
Canton. He served as engineer for 
the Chicago Board for two years. He 
took the civil engineering course at 
Princeton University. 





Frank J. Tomkins 


Frank J. Tomkins, recently ap- 
pointed by the New York Underwrit- 
ers as its special agent in Wisconsin, 
to assist State Agent F. W. Edler, is 
a graduate of the head office of the 
organization, having served latterly in 
its special agency department. He is 


York Underwriters to fill responsible 
posts in its service from its own ranks 
rather than to seek outside talent, 
knowledge of which serves as a con- 
stant stimulant to the employees to do 
hard work and constructive thinking. 
Of its 50 field men in the United States 
and Canada, 14 have been promoted 
from the office, a fact that speaks well 
for their early training and the fair 
dealing policy practiced by the organ- 
ization. 


J. B. Ogle and W. H. Ross 


J. B. Ogle, special agent for the Co- 
lumbia Fire Underwriters in Iowa, with 
headquarters at Des Moines, has been 
appointed state agent for Iowa suc- 
ceeding John F. Weible who has en- 
tered the local business at Des Moines. 
Walter H. Ross, an inspector with the 
rating bureau at Des Moines for the 
past four years, has been appointed 
special agent to assist Mr. Ogle. Mr. 
Ross will assume his new duties about 
Feb. 1. 








Fred A. Whitten 


Fred A. Whitten, has been an ad- 
juster in the hail department of .the 
Western Adjustment Company at 
Kansas City, has resigned to become 
special agent of the hail department 
of the North America. He will travel 
in Kansas and make headquarters at 
Kansas City. 


H. C. Clift and B. L. Gregory 


H. C. Clift, who has been special 
agent of the Aetna in Oklahoma, has 
been made Oklahoma state agent of 
the company, to fill the vacancy caused 
by the resignation of Fred C. Clarke, 
who has gone with Marsh & McLennan 
as manager of the oil department. Mr. 
Clift will have as his assistant B. L. 
Gregory, who has been assistant man- 
ager of the Oklahoma Rating Bureau. 


D. M. Ramsey 


D. M. Ramsey, who has been special 
agent of the Aetna in Oklahoma, has 
been made superintendent of the com- 
pany’s farm department in Oklahoma 
and Arkansas. It is probable that Mr. 








Ramsey’s supervision will extend to ad- 
ditional territory, as soon as the Aetna 
determines to write farm business in 
other sections of the southwest. 





Lloyd Oetjen 


In succession to A. H. Borchers, Jr., 
recently resigned to assume secretary- 
ship of the Ryerson-Hall Agency of 
Newark, the United States Fire has 
appointed Lloyd Oe¢etjen its special 
agent for New Jersey. Mr. Oetjen has 
been at the head office of the company 
for several years, and will now have 
opportunity to develop his abilities in 
field service. 


C. C. Hewitt and O. W. Linde 


C. C. Hewitt, state agent of the Colo- 
nial for West Virginia, has been trans- 
fered to New England with headquar- 
ters in Boston. He is succeeded by 
O. W. Linde, who has been assisting 
him in the West Virginia field for the 
past six months. 


W. O. Clayton 


W. O. Clayton, has been appointed 
special agent of the Central National 








headquarters at Omaha. He _ will 
assume his new duties Feb. 1. Mr. 
Clayton has been for some time at the 
home office of the company. 





Norman J. Theiss 


Norman J. Theiss of Minneapolis, 
special agent of the National-Ben 
Franklin, is resigning his position to 
devote his time to his private interests. 
Mr. Theiss is the oldest man with the 
National-Ben Franklin in point of field 
service. He was at one time a local 
agent in Ohio. He is well known in 
the northwest. 





Ralph Westbrook 


Ralph Westbrook of Harrisburg, Pa., 
is appointed state agent for the Hawk- 
eye Securities Fire of Des Moines in 
Pennsylvania and New York. 


C. N. Roe and F. M. Yelton 


Charles N. Roe of Detroit, Mich., 
kas been appointed general agent of the 
Pittsburgh Underwriters for Michigan, 
and Francis M. Yelton state agent. 
This arrangement is similar to the one 
made by means of which Mr. Roe is 
general agent and Mr. Yelton state 





Fire of Des Moines for Nebraska with ! 


derwriters for both Michigan and 
Indiana. They will represent the Pitts- 
burgh Underwriters in Michigan only. 
Mr. Roe has built up a big iocal busi- 
ness in Detroit. He is progressive and 
resourceful and is well established in 
Detroit. Before going into the local 
Lusiness some years ago, he was with 
Crum & Forster in New York. 





Newton L. McDonald 


Newton L. McDonald, special agent 
of the Firemen’s Fund in Ohio, has 
resigned to become Ohio state agent 
of the Liberty Fire of St. Louis. 


E. O. Spink 


E. O. Spink of Chandlerville, IIL, 
special agent in the farm department 
of the Home, has been transferred to 
Wisconsin, working in the farm depart- 
ment. His headquarters are at Mad- 
ison, Wis. 








E. O. Redwitz 


E. O. Redwitz has been appointed 
special agent of the Security of New 
Haven for Kentucky and Temnessee 
with headquarters at Louisville. Prior 
to his service in the army, Mr. Red- 
witz was special agent for the London 
Assurance for the same territory. 


Fred B. Sullivan 

Fred B. Sullivan of Grand Rapids, 
Mich., state agent of the National 
Union Fire of Pittsburgh, has become 
manager of the Detroit branch office 
of the company at the same time con- 
tinuing to supervise the business 
throughout the state. He will have the 
assistance of a special agent. Mr. 
Sullivan, who is one of the aggressive 
young field men of Michigan, has had 
a remarkable record with his company, 
his advancement being well. merited. 
At Detroit he succeeds E. E. Cole, Jr., 
who returns to Pittsburgh to be as- 
signed other duties in the National 
Union service. 








O. A: Kremers 


O. A. Kremers has been appointed 
Wisconsin state agent of the Camden 
Fire, that territory formerly having 
been in charge of General Agent Rod- 
ney Davis of Chicago. Mr. Kremers 
is a member of the Milwaukee local 
agency of Kremers & Matthews and is 
one of the leading insurance men of 
Milwaukee. He will assume his new 








agent of the Camden and Eastern Un- 


duties Feb. 1. 





Look at the Name on This One Hundred Year Old Automobile 


It is the one thing you need to write automobile business—This picture is published through the courtesy of the Old Colony 
and the Boston in whose bulletin, The Accelerator, it appeared. 








regarded as a young man of promise 
who should "make good“ in the field. 
It has ever been the policy of the New 
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A MAN who grew up in the New York 
UNDERWRITERS, serving both in the head 
office and later in the field, but who is no 
longer connected with the organization, 
characterizes the late Jonn H. Stoppart 
of A. & J. H..Sroppart, general agents, as 
a real “thoroughbred” in the very best 
sense of that term. This word, he said, 
describes Mr. Stoppart more fully than 
any other. 

Mr. SrToppaART was not a man who 
sought the limelight, but as an under- 
writer and a man he had but few peers. 
The New York UNDERWRITERS organiza- 
tion and the loyalty of the men to it was 
due chiefly to Mr. Stoppart’s influence 
and strong hold on the men. There was 
a personal devotion to him all along the 
line. A man now prominent in the busi- 
ness, who was formerly connected with 
the New York UNDERWRITERS, said that 
in his younger days he felt that it was 
good training for him to be at the head 
office of the institution and in close prox- 
imity to Mr. Stoppart even if his salary 
was just enough to carry him along. He 
believed that Mr. Stoppart’s influence 
and the magnetism that came from per- 
sonal contact, together with underwriting 
knowledge be was acquiring constituted 
a liberal insurance education. 

Mr. Stoppart had the faculty of getting 
very close to his men. This was done 
without effort or selfish purpose. It was 
perfectly natural. A man was made to 
feel easy as soon as he came into his pres- 







THE fire companies not having western 
departments are now coming in one by 
one to establish brokerage departments 
at Chicago in order to get the business 
of brokers and agents that handle lines 
throughout the West and in fact any- 
where in the country. The big local 
offices in Chicago control business all over 
the country, especially where the execu- 
tive offices are in Chicago. Companies 
that have brokerage offices are therefore 
placed at an advantage, being able to bind 










































































Demand for 














Tue extension of foreign and Amer- 
ican fire and marine companies into 
foreign fields means no doubt that a 
number of good opportunities will be 
opened for American insurance men. 
American trained fire insurance men 
have no doubt become the equals of 
the best in the world. Familiarity 
with the multiplicity of hazards in 

























































































Stoddart a Thoroughbred 


ence. There was nothing austere, cold or 
repellent about Mr. Stoppart. When one 
of his men talked to him the man himself 
felt that he was in the presence of a mas- 
ter and that the master stood on the same 
platform with the subordimate and wanted 
the relationship to be as man to man and 
not as master to subordinate. The New 
YorK UNDERWRITERS organization in the 
office and field has often received com- 
mendation. There is something in its 
esprit de corps that is exemplary. 

Mr. Stoppart had a broad and compre- 
hensive knowledge of insurance. His 
judgment was keen and unerring. He 
appreciated the true values and the func- 
tion of insurance. He was essentially a 
creator. He was resourceful. The elder 
Stoppart, his cousin, the founder of the 
New York UNDERWRITERS, was a man of 
great strength himself. ALEXANDER 
Stoppart devised and originated many of 
the insurance tools. He was an under- 
writer and a prophet. His cousin, the 
junior member of the firm, developed into 
a more successful underwriter than the 
founder of the NEw York UNDERWRITERS. 
He was a bigger man because of his 
larger vision. JoHN H. Stoppart be- 
lieved that the most economical policy he 
could pursue was to get capable lieuten- 
ants, make them responsible and develop 











The death of John H. Stoddart of 
\. & J. H. Stoddart, general agents of 


the New York Underwriters at its head 
office in New York City, removes a 





very able and experienced and_far- 
seeing underwriter. Mr. Stoddart had 
exceptional executive ability. The 


Stoddarts insurancewise have proved to 
be an unusual underwriting family, 
gifted with keen foresight and good 
judgment, possessing sufficient courage 
to push out and take chances. Mr. 
Stoddart was highly regarded by the 
men associated with him. He was very 
approachable, was modest in his de- 
meanor and considerate. One of the 
field men said the other day that when 
he went into Mr. Stoddart’s office and 
found that Mr. Stoddart did not agree 
with him he left the office having 
changed his mind, with Mr. Stoddart 
being so deft as to make the man feel 
that he himself had taken the initiative 
in changing his processes of thought. 
Mr. Stoddard was not arbitrary. 

At the time of his death he, Fred C. 
White, and Alexander R. Stoddart 
were the partners in the general agency 
firm. These men participated in the 
profits of the business. A. R. Stoddart 
is a brother and was very devoted to 
John H. There was seldom seen any 
closer attachment or veneration. A. R. 
felt in every way that his brother had 
singular ability and he looked up to 
him. He had a high respect for him. 
A. R. Stoddart is now the senior mem- 
ber of the firm. He is the office man- 
ager and has charge of the detail work. 
\. R. Stoddart is a gentleman in every 
sense of the word, gentle mannered 
and gentle minded and yet firm in his 
convictions. He is liked by all the 
employes. 

Mr. White is the underwriter and 
has had charge of that end of the busi- 
ness for some time. John H. Stoddart 
had not been active in the work for 
the last two or three years. He has 
been in delicate health and would not 
go to the office at times for a number 
of weeks. When Mr. White went on 
his vacations in the summer Mr. Stod- 
dart would go to the office and take 
charge. There are two sons of John 
H. Stoddart connected with the organi- 
zation, the older one John C., being 
a young man of fine attainments, who 
has had a good schooling in the busi- 
ness. He took Robe Bird’s desk when 





them into strong men. In this way he 
was able to build up a forceful and ef- 
fective organization that has made itself 
felt in every quarter. 


Western Brokerage Departments 


business any place in the country. Some 
of the western departments have not been 
authorized to take brokerage outside of 
their jurisdiction, but their head offices 
are now giving them this privilege so} 
that they can be on an equality with 
other offices. The new brokerage depart- | 
ments are already corralling a lot of ; 
business that otherwise would have es- 
caped them. They handle this for ac- 
count of their local agents in the sections 
where the risks are located. 


Trained Men 


America is an education in itself and 
the application in recent years of insur- 


ance engineering and scientific rating , 
methods makes for greater efficiency | 


for the American fire underwriter. We 
shall not be surprised to see several of 
our familiar friends called to foreign 
lands. Many men in this country are 
well schooled for positions abroad. 


the latter left to become vice-president 
of the Milwaukee Mechanics, Mr. Bird 
being in charge of the improved risk 
department. Many predict that the 
elder son will be taken in as a partner 
in the firm, but it is mere conjecture. 
The younger son Robert §&., is just 
cutting his eye teeth, but possesses the 
ear marks of his forbears and undoubv. 
edly will be heard from as the years 
go on. The New York Underwriters 
has always had a remarkable organiza- 
tion in the office and field. It has 
attracted to it men of quality and dis- 
tinction. 


| Harold V. Smith, who has been man- 
ager of the Philadelphia office of the 
Franklin Fire, has been elected secre- 
tary. He will continue in charge of 
the local office. Mr. Smith is 30 years 
old and is closing ten years’ experience 
in the business. He served as special 
agent for the Franklin in Kentucky 
and Tennessee. When the Home bought 
control of the company he was trans- 
ferred to Philadelphia. When he took 
‘charge it was doing $75,000 a year in 
premiums in its home city. Last year 
its premium income in the county was 
$500,000. 


Henry L. Newnan, who leaves the 
Western Factory to become vice-presi- 
dent of the Detroit Insurance Agency 
at Detroit, Mich., has been notably suc- 


PERSONAL SIDE OF THE BUSINESS 

















HENRY L. NEWNAN 

fronting the owners of high valued 
properties and has been more than 
ordinarily successful in lining up this 
business. 

In his connection with the Detroit 
Insurance Agency, he will continue to 
specialize in this branch of the busi- 
ness. Detroit is today the fastest 
growing large city in the United States. 
In the city and in its immediate vicin- 
ity are being erected some of the 
greatest factory properties in the 
world. Automobile plants and auto- 
mobile accessory factories are putting 
up new structures and constantly add- 
ing to their old plants. Business of 
every description is on the boom and 
the city is expanding very rapidly. 
There is a great opportunity for De- 
troit local agents to offer stiff compe- 
tition to outside brokers who have been 
very active since Detroit has been 
prospering. 


Walter C. Kuester has resigned the 
secretaryship of the Stuyvesant of 
New York to become an official of the 
Federated Fire of Mason City, Iowa, 
which has a capital of $1,000,000 and 
plans to operate in practically all 
states of the Union. 


Mr. and Mrs. George C. Newman of 
Des Moines observed their golden wed- 
ding anniversary last week. The vet- 
eran insurance adjuster and his happy 
wife greeted scores of old friends who 
availed themselves of the opportunity 
to drop in and pay respects. The fire 
‘insurance ranks were well represented. 

Mr. and Mrs. Newman were married 
at Camden, N. J. They went to Des 
Moines 35 years ago where Mr. New- 
man immediately entered the insurance 
and adjustment field. 


A committee representing the Blue 
Goose called on John Marshall of the 
Fireman’s Fund in Chicago last Thurs- 
day previous to his starting for San 
Francisco to take his new position as 
vice-president of the Fireman’s Fund 
and presented him with a silver vege- 
table dish. The committee was headed 
by two past most loyal grand 
ganders, E. G. Carlisle of the Spring- 
field, and W. J. Sonnen of the St. Paul. 
Mr. Marshall has always been active in 
the Blue Goose and has done much to 
further the interest of the order. 

Mr. Marshall left for San Francisco 
Saturday evening. He intends to re- 
turn to Chicago early in March and 
at that time will be given a dinner by 
the Illinois Blue Goose. President J. 
B. Levison of the Fireman’s Fund is 





cessful in handling large sprinklered 
risks. Mr. Newnan has given a great 
deal of -time to the problems con- 





planning to take a trip abroad starting 
in April and will be gone probably 
four months. During that time he will 
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The Show is over! 


T is said that a larger number of cars were sold in the recent automobile 
show in New York than ever before. Who will get the insurance? 


This Company operates along liberal and comprehensive lines and writes 
all forms of Fire, Theft, Collision and Property Damage Insurance covering 
motor vehicles; also Windstorm, Hail and Water Damage. 


We cordially invite the cooperation of our Agents in a greater development 
of this class of insurance in all fields for our mutual benefit. 








Requests for information will be given prompt attention 








North British & Mercantile 


Insurance Company 








CECIL F. SHALLCROSS, United States Manager 


ASSISTANT MANAGERS: 
W. P. YOUNG W.S. ALLEY 
C. R. PERKINS E. T. CAIRNS 


Sealed With the Approval of ; R. P. Ser ge 


the American People . 


76 William Street, NEW YORK 


Fire, Tornado and Windstorm, Automobile, 
Sprinkler Leakage, Riot and Civil Commotion, 
and All Kindred Lines of INSURANCE. 
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“‘AMERICA FORE”’ 


“As an American I am in complete sympathy with 
the Fire Insurance Americanization Movement and | 
cheerfully agree: 





‘“|—To exercise my influence as opportunity may 


offer for the suppression of disloyalty and the promotion 
of Americanism; 


“2—To support the widest possible dissemination of 
American ideals through the schools, the press, the 
pulpit and in public meetings.” 


Can you, gentle reader, 
sign the foregoing pledge? 


If you can and will, The National Board of Fire 
Underwriters, 76 William Street, New York City, N. Y., 
wants to hear from you so that your name may be 
registered with the thousands of others who are signi- 
fying their unfaltering allegiance to the United States 
of America. 

Write today—-now! 

* * * 


AMERICAN EAGLE 


Fire Insurance Company 


Cash Capital, ONE MILLION DOLLARS HENRY EVANS, President 
HOME OFFICE PACIFIC COAST DEPT. WESTERN DEPT. 
P.O. Box 1030, City Hall Station C. E. Allan, Secretary Alfred Stinson, Secretary 
80 Maiden Lane Insurance Exchange Bldg. 208 W. Jackson Blvd. 
NEW YORK SAN FRANCISCO CHICAGO 


A Good American Company to Represent 
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; THE AUTOMOBILE 7 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 
LINES WRITTEN 














FIRE NE WAR RISK 
TORNADO WINDSTORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSIO! SPRINKLER LEAKAGE 

Ss AUTOMOBILES fg AND aes cy 
FLOATERS LE. AND TRANSPORTATION 


INL 
REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 



































lcok into conditions on the other side. 
The Fireman’s Fund does a large 
marine business and is one of the cum- 
panies that is intensely interested in 
expansion of American trade beyond 
the seas. 


Mrs. Carol Lewis Vinson, local agent 
at Houston, Tex., is seeking a license as 
an aerial pilot. She was one of four 
Houston women selected from 50 appli- 
cants for instruction in flying offered 
ty the Curtiss Southwest 
Company, 








| 
| 





there last week. On the initial test 
her instructor treated her to various 
stunts, including the loop the loop, tail 
spin, the maple leaf and various others. 
When Mrs. Vinson returned to earth 
she declared it was the greatest thing 
in the world to fly and that she in- 
tended to qualify as a flyer herself re- 
gardless of whether she won the Curtiss 
offer of free training or not. She was 
enthusiastic over her air trial and said 
that while she had been up before this 


Airplane ; was her first experience in stunt flying 
and took her first. lesson | and she liked it. 
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LIABILITY ON WHISKEY 


One of the companies is attaching to 
all its policies covering whiskey the 
following clause: 

“It is stipuluated that liability for any 
loss or damage under this policy is 
limited to the normal cost of original 
production, in the ordinary course and 
method of manufacture at the time pro- 
duced, of the whiskey, plus carrying 
charges thereon from time of produc- 
tion to the date of the fire, but in no 
event to exceed the market value on the 
day of the fire nor to include any un- 
paid government tax. 

* * * 

INSURANCE DOWN 


Insurance men agree that churches 
and schoolhouses are very prone to 
keep the amount of their insurance 
down to as low a point as possible. 
But few of them have the co-insur- 
ance clause and hence a partial loss 
often means a total loss to the com- 
panies. It has frequently happened 
that a building is insured for about 50 
or 60 per cent of its value. The com- 
panies therefore have not gotten~ the 
premium on anything like the full 
value. However, a 50 or 60 per cent 
loss to the building would mean a 
total loss to the insurance companies. 
Owing to the experience on churches 
and schools, this attitude of directors 
or trustees in keeping insurance to the 
minimum is not setting very well. In 
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case of a total loss, however, the trus- 
tees, or directors would certainly be 


held as neglectful in not carrying 
larger amount insurance. 
* ok * 


BIG INCREASE IN JANUARY 


In spite of the tremendous growth in 
premium income last year, agencies re- 
port that January is a larger producer 
than any previous month. Business is 
coming in strong and fast. This is due 
both to increase in values and actual 
new - business. Many people have 
awakened to the fact that they are 
underinsured and are increasing their 
insurance. Many agents are finding a 
splendid increase from the so-called 
side lines as they are systematically 
soliciting these additional classes. 

* x 


MIDWINTER CONFERENCE 


Neither the date nor the place of 
meeting for the Mid-Winter conference 
of the National Association of Insur- 
ance Agents have yet been agreed upon. 
The matter is before the executive 
committee of the organization and a 


decision will likely be reached very 
shortly. Atlantic City, Washington, 
Indianapolis and Chattanooga have 


each been suggested as desirable gath- 
ering points and any one may be 
chosen. Though on the other hand, 
the committee might conclude to as- 
semble at Chicago, New York or any 
other leading centre. 
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DEMANDS ON BROKERAGE OFFICES 


Since the brokerage departments 
were established in Chicago there have 
come calls far and wide for binders. 
Recently companies were visited by 
representatives of Chinese banking in- 
terests in this country that are arrang- 
ing to loan money in China to con- 
struct buildings. The Chinese bankers 
were seeking fire insurance facilities. 

* * 


INSURANCE CLUB MEETING 


R. C. Francois, vice-president and 
general manager of the Adams-Beatty- 
Francois Corporation, industrial engi- 
neers, who was to have addressed the 
Insurance Club of Chicago Tuesday 
night on “Insurance and Appraisals,” 
was unable to appear. Mr, Francois is 
engineer of the commission that is 
seeking to reduce elevated and surface 
line fares and was unexpectedly called 
upon to prepare a mass of corrobora- 
tive data to be presented at a hearing 
Wednesday morning. 

In his stead, Harold J. Moulton, pro- 
fessor at the University of Chieago, 
spoke on “Present Business Condi- 
tions.” Mr. Moulton gave a highly in- 
teresting talk, He said that this coun- 
try is now going through a period of 
false prosperity. He contended that 
the present inflated prices cannot en- 
dure and that the one hope of a change 
to permanent prosperity is larger pro- 
duction. There is a sub-normal output 
of goods in every important business 
in the country and until the old stand- 
ard of production is reached Mr. Moul- 








ton argued that there will be dissatis- 
faction, unrest, high prices, and great 
prosperity for a few and an inability 
on the part of the great majority to 
successfully combat the high cost of 
living. Mr. Moulton reviewed at some 
length the money system of the United 
States, comparing it with those used in 
foreign countries. 
x kx * 
WILL LOCATE IN SAN FRANCISCO 


J. W. Going of Parham, Going & 
Co., attorneys for the Federal Recipro- 
cal Underwriters of Memphis at Chi- 
cago, finds that it will be necessary for 
business and personal reasons to move 
to California and he will locate in San 
Francisco. The firm is also counsel 
for the Reciprocal Insurance Bureau 
of Chicago. John L. Parham will have 
active charge of the management. Mr. 
Going was formerly vice-president of 
the Shawnee Fire of Topeka and is 
well known in the insurance world. 

* * * 


BREWING PROPERTY CONVERTED 


Most of the brewers are converting 
or have converted their property into 
other activities. It has taken consider- 
able money to do this, but most of the 
brewers are wealthy and were perfectly 
willing to branch out on new lines. 
They are fast selling all their saloon 
property, which is bringing good prices 
because of the desire for extra stores 
and office space. Really the brewers 
on this account have more money on 
hand than ever. They have been able 
to sell their saloon property at a fat 
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Nine-tenths of Misunderstandings and the Problems Between the 
Local Agent and the Assured Would be Eliminated if 
the Question of Values is Properly Determined 





The agent who treats insurance as a commodity is not doing all 
Values have a direct bearing on: he can for his client or for himself. 


The agent who treats Insurance as a Service directly benefits 


( a) How much insurance the Assured, the Companies and himself. 


to carry. 
The agent who gives the broadest and best service goes into 


ly dis- : 
(b) per se a the subject of Values. 


tribute the insurance. 


( ) Diniistinn a He wants his client fully protected. 
C) rates. He is interested in every phase, from the placing of the insur- 
( d) Correct manner of cov- ance to the adjustment of the loss. 

rage- Present Replacement values are considerably higher than they 








Proof of loss and state- were at any previous period. Therefore more Insurance is nec- 
C) ment of value. essary. 
( f ) ; We heve some startling facts that have converted a great many 
Coinsurance. property owners who did not see the light because they thought 
( ) the local agent was simply talking for more insurance. 
§') Adjustment of loss. Maybe we can help because we are disinterested authorities in 
this line. 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


De Na 
6)< APPRAISERS 1 Excinzens yo 
NW 


CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Buffalo, Pittsburgh, St. Louis, Toronto and Memphis. 























The Lloyd-Thomas Co., 
1128 Wilson Ave., 
Chicago, IIl. 


We would appreciate your writing the following persons regarding increased replacement values, and the necessity of increased insurance 














Person Title Firm Address 



































Agent Address. 


























—) Do not refer to me. [|] Mention you are writing at my request. 
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price. The brewers believe that 
eventually the government will allow 
the brewing of beer and the making 
of light wines. However, they are of 
the opinion that the retail saloon has 
seen its last days—that the high alco- 
holic intoxicants are gone forever. 
x ok x 
NEW BUILDINGS ERECTED 


Western departments report consid- 
erable insurance being written on build- 
ings being erected. This is particularly 
true in the smaller cities and towns 
which are not in the grip of organized 
labor. Work is progressing rapidly in 
these points in construction of both 
dwellings industrial and mercantile 
buildings. Even in the big cities there 
is considerable building going on. Com- 
panies say that they are having more 
insurance written on buildings in pro- 
cess of construction now than for the 
last three years. 

+ * 
HIGBEE NOW PRESIDENT 


At the annual meeting of the Chicago 
Board last week J. B. Nowakowski, the 
assistant secretary, was elected secre- 
tary. R. N. Trimingham, the veteran 
secretary, has served for nearly 40 
years and recently retired from active 
service at the age of 81. He is made 
secretary emeritus. H. H. Glidden, 
manager of the board for many years, 
was given substantial recognition in the 
way of compensation and his son, J. S. 
Glidden, assistant to the manager was 
made assistant manager. William E. 
Higbee of Fred S. James & Co., was 
elected president of the board and in- 
stalled in office. W. E. Witherbee of 
Munger, Vakoun, Wetmore & Wither- 
bee was made. vice-president and 
George S. Haskell of the Haskell-Mil- 
ler-Grossman Company was re-elected 
treasurer. The retiring president O. E. 
Aleshire was given a handsome gold 
watch, chain and pencil. C. S. Pellet 
made the presentation address. The 
Chicago Board starts therefore on the 
new administration strongly fortified 













with men at the helm who are well 
worth while. 
ae a 

A. J. Halvorsen has been appointed 
manager of the fire department of the 
Aetna Life and associated companies in 
Chicago, his chief work being with the 
Automobile of Hartford. He succeeds E. 
W. Hosford, who has gone to the Pacific 
northwest as special agent for the Auto- 
mobile. 

* * * 

At the annual meeting of the Western 
Adjustment of Chicago, John C. Harding, 
Springfield F. & M.; A. R. Monroe, Queen; 
John M. Thomas, Fire Association; H. L. 
Letton, Netherlands, and W. A. Chap- 
man, Firemen’s Fund, were elected direc- 
tors. 

* * * 

F. F. Sengstock, who has been an elec- 
trical engineer connected with the Chi- 
cago Board for nine and a half years, 
has resigned to go with the Sprague 
Electrical Works of Chicago as conduit 
engineer. Mr. Sengstock, besides serv- 
ing in this capacity, has written on 
electrical engineeriug subjects for vari- 
ous publications, including Fire Protec- 
tion, and is the author of two books on 
this subject. 

* * 

Frank H. Krause, who has been 2 
placer with Fred S. James & Co., has 
been appointed Cook’ county special 
agent for the Law, Union and Rock and 
the Safeguard. 

” * 

Now that the Continental Casualty is 
writing plate glass, R. W. Hyman & Co., 
the Cook county and Chicago managers, 
are issuing policies. J. J. Falvey, man- 
ager of the burglary department, has 
also taken charge of the plate glass de- 
partment in the Hyman office. This office 
issues its own policies and adjusts its 
own losses. It uses the Moore rating 
system. 

- * ~ . 

The Chicago office of the Hartford 
Steam Boiler will move to the fourth 
floor of the McKinlock building. It is 
now in the Royal building. 

* * * 


W. A. Chapman and R. H. Purcell, 
managers respectively of the Fireman’s 
Fund and the Liverpool & London & 
Globe, have been elected directors of 
the Underwriters Salvage Company of 
Chicago. 























THis COUNTRY has been the asylum for the oppressed 
We believe that the time 
has arrived when those who are not law-abiding and who do 


of the earth for many years. 


not earnestly strive to deserve the great heritage of our 
institutions, should be shown the door. 


CONTRIBUTED BY 
THE PHOENIX INSURANC & COMPANY 
HARTFORD, CONN. 











° in Chicago, Cook County and the Greater Metropolitan District. 

Ins ections {This inspectorate very properly gauges the expectancy of fire risks 

and tntelig igentiy anticipates events before t occur. {The under- 

signed se tr m talent to companies, agents, brokers and the busi- 

ness public, herewith tendering counsel to 1 State Insurance Officials. Legislative — Municipal 
Committees and al) those who formulate insurance laws Cw for the “PT weal. 


20 years in this field. —Dixit et Fectt— IER CE 


Office with Knight, Smith & Co. 
C. Ww nasa and Fire Prevention Counselor 














Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 
« WYNNE & KINSELLA .. 
General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 
Agents wanted in Michigan 
1554 Penobscot Bldg. : : : : 


CAPITAL $1,000,000 
Detroit, Mich. 











NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


J. G. HUBBELL, Mer. 108 SO. LA SALLE ST., CHICAGO 




















HENRY J. WOESSNER WM. L. DICKELMAN 
WOESSNER & DICKELMAN 
GENERAL AGENTS sai 
a s Specializing in Floaters, Surplus and Excess Lines Webock Bi27 


CHICAGO, ILL. Wabash 8128 
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Chicago, Ill. Jan. 10—There is a 40 
percent loss to the building owned by 
Wm. H. McFarland, 517-23 W. Jackson 
Blvd., the result of a fire which also 
caused a 60 percent loss to the Chicago 
Lamp & Fixture Company. Insurance: 

Building— SPEIRS i. cavews $5,000 
Lon. & Lanc..$9,000 

Chicago Lamp & Fixture Company. 
Amer, Merch.$1,000 Palatine 
HMudgson ...... Bj000 i SVCS. << vanace 1,000 
Ins. Co. N. A.. 1,000 Westchester . 1,000 
Netherlands . 1,000 

* * * 

Chicago, Ill, Jan, 7—Fire considerably 
damaged the Trinity Episcopal church, 
2601 Michigan avenue. There is a prob- 
able 60 percent loss to the building and 


contents. Insurance: 
Alliance et 000 Firemen’s Fd.$7,500 
Amer. Eagle. yrs Gt. Amer.....28,075 


Balt. Amer... 2,5 Ins. Co. N. A. -17,500 
Continental .. 3000 Pennsylvania. 27500 
Farmers .... 5,000 Philadelphia.. 3,000 
Fire Asso..... 8,925 ~oun Petry -11,500 
Chicago, IL, Jan. 8—Fire which burned 
so intensely it set off three sprinkler 
systems in a fireproof storage warehouse 
nearby, caused a 60 percent loss to the 
building occupied by the Midland Ware- 
house Transfer Company, 1929 W. 48rd 
street. Insurance: 
Phoen. Hart..$2,000 St. Paul......$2,000 
There is also a 60 percent loss to the 
American Mutual Seed Company, occupy- 
ing the building for warehouse pur- 


poses. 

Hartford ...$10,000 National .....$5,000 
Lon. Assur... 7,500 Phoen. Hart.. 5,000 
Niagara .... 7,500 


Chicago, Ill, Jan, 4—Fire caused a 
probable 40 percent loss to the building 
located at 816-822 West Lake street, 
owned by Arnold Brothers. Insurance: 
Rete: sc ccesxs $1,500 Gt. Amer. ...$1,500 
Builaio ss... 1,000 Mich. F. & M. 1,000 
Caledonian .. 1,000 Patriotic .... 1,500 
Det. F. & M.. 1,000 Royal ....... 4,000 

Occupied ‘by the Standard . Asbestos 
Mfg. Company. Loss estimated at about 
60 percent. Insurance: 


Amer., N. J..$4000 Phoenix .....$2,500 
Commonw’th. 1,000 Springfield .. 2,500 
Com’l] Un. ... 5,500 Security ..... 1,500 


Imperial .... 1,000 


Chicago, Ill, Jan, 5—Insurance in- 
volved in the loss reported last week to 
the building located at 214-16 W. Mon- 





roe street, owned by Joseph Homer, et al. 
Insurance, on rents: 


Det. F. --$2,000 New Zeal. ... 2,500 
MAND © i sas 602 1,200 Patriotic .... 3,600 
Mich. F. & M. 2,500 Royal ..... »» 600 


Insurance on building 


ye: ries, $12,500 Mich. F. & M.$ 2,500 
Be os. 5 2,500 New Zeal.... 5,000 
Caledonian . 10,000 Royal ..... - 30,000 
Gt. Amer.. 5,000 Reliance .... 2,500 


The basement and first floor occupied 
by Benziger Bros., church supplies. In- 





surance: 

Amer. Cent...$3,000 N. W. Natl...$1,000 
Commerce ... 1,500 Norw. Un. ... 2,500 
Continental .. 2,500 New Jersey.. 2,500 
Com. Un. .... 3,500 Pennsylvania. 2,500 
Camden ..... 1,500 Prov. Wash... 2,500 
Concordia ... 2,500 Phoen. Eng... 2,500 
Firemns, N. J. 3,500 Royal ........ 6,500 
Gt. Amer..... 1,500 St. Paul ..... 1,500 
Globe & Rut.. 1,500 State of Pa... 
ae Standard ..... 
Hamilton .... a 0 Ei ae 

Lon, Assur.... Stuyvesant 





Millers Nat... 1,500 ROE eat 2,50 
Mass. F. & M.. 2,500 West. Alli.... 1,500 
Milw. Mech... 1,500 
Second floor occupied by Ries Mercan- 
tile Company, general merchandise, In- 
surance on fixtures: 
Cleveland Natl. ....... covvrees owe ae 
Insurance on stock: 
Cleve. oa Phoen., fing... 90c0 


Com: Une sin. 0 Pitts. Undt. 3,000 
Eng. Am. Un. 3,000 Security ..... 1,000 
Third floor occupied by Keehn Bros., 
; Shoes. Insurance: 
Ce eae $2,500 Mich. F, & M.$2,500 
Buffalo ...... 2,500 Newark ..... 1,500 
Caledonian ... 1,500 National ..... 2,000 
Cale. of Amer. 2°500 Patriotic .... 2,500 
Gt. Amer. ....10,000 Reliance ..... 1,500 
Home 0 00 8aj000 ROVAl vs600 06) BUU 
Ins. Undt._ gos) MAMUU -TOIIO © sivens 4 
Fourth floor occupied by John Milloy, 
linings. Insurance: 
New Zealand vege epee ger eee scene $2,000 


Linton, Ind., Jan. 12—Damage esti- 
mated at $4,000 resulted from a fire in 
one of the mines of the United Fourth 
Vein Coal Company. Insurance: 

Ins. Co. N. A.$8,200 Queen .......$8,200 
oon .™.... 8,200 Aetna ....... 8,200 

Wo on-eies 8,200 Amer. Alli, .. 8,200 
Spoineticid ace 8,200 | N. Y. Und.... 8,200 


Zanesville, O., chs Paar fire is respon- 
sible for a 70 percent loss to $60,000 in- 
surance covered on the car barns of the 





ek bead ot et et et et 
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South Eastern Ohio Railway. Insurance 
(partial list): 

Firemen’s ....$7,500 Glens Falla. ..$5,000 
Nat. U. Pitts. 7,000 | 


Des Moines, Ia., Jan. 11—Fire of un- 
known origin in a bakery paseintog ths the 
building owned by the estate of 
Clapp, 500-2 W. Walnut street, causia’s a 
loss to the latter which is estimated at 
$10,000. Insurance: 

Ins. Co. N. A.$10,000 Continental $10,000 
nLon, Assur.. 10,000 Com’l Un.... 5,000 


Lon. & Lance. 5,000 Sun ........ ag FP 
N. Y. Und.... 10,000 Home ...... 5,000 
N. B. & M... 18,000 eNorthern ira |! 000 


"Milwaukee, Wis., Jan. 12—Fire in the 
plant of R. J. Schwab & Sons Company 


caused damage estimated to reach 
$10,000. Insurance: 

Aetna .ccccee $8,500 National ..... 8,000 
Alliance ..... 2.500 Natl. Lib. ... 1,000 
Amer, Cent... 3,000 N. Y. Und.... 5,500 
Ating ics stcee 4,000 Niagara ..... 1,500 
Buckeye ..... 4,000 Northern .... 1,500 
Cent. States.. 5,000 Pacific ...... 1,500 
CitizenS ..... 2,500 Reliance .. 2,000 


City of N. Y.. 1,500 Rhode Island. 1,000 
Continental .. 4,000 Royal Exch... 2,500 


Globe & Rut.. 4,000 Security ..... 2,000 
Hanover .... 2,500 Standard .... 1,500 
FIOMG..«s inc ees 4,000 Superior ..... 1,500 
Ins. Co. Pa ,500 Dnt aa da 0d 6.076 000 
L. & L. & G.. 1,000 Tokio ....... 1,000 
Mercantile ... 1,000 Urbaine ..... 3,500 
Mich. Com]. .. 2,500 Western ..... 1,000 
Mich. F. & M. 2,000 = 


Milwaukee, Wis., Jan, 13—An_ esti- 
mated loss of $12,500 to $15,000 was 
caused by fire at 12:39 a. m., Jan. 13, in 
the four story concrete heating appa- 
ratus factory at 283 Clinton street, 
owned and occupied by the R. J. Schwab 
Co., with damage to the four story con- 
crete furniture and decoration factory of 
The Maxwell-Ray Co. at 274 Reed street. 
The origin of the fire is undetermined. 
Insurance of the Schwab company on 
blanket form: 

Insurance on blanket sping 
Royal Exch..$2,500 Ins. a of Pa, $2, po 
W. Recipro... 2,500 Aetna ....... 500 
Buckeye Nat.. 1.500 Globe & Rut. 1800 


Firemen’s ... 2,500 Mercantile .. 1,000 
Citizens’ .... 1,000 Reliance .... 2,000 
Nor. Assur... 1,500 L. L. & Gl.... 1,000 
Urbaine ..... 1,500 Home ....... 3,000 
National .... 5,000 Sun ......... 1,000 
National .... 1,000 Superior ..... 1,500 
Atlas > 2.34455 2,000 National .... 2.000 
Citizens ..... 1,500 Security_..... 2,000 
Globe & Rut. 2,500 Amer. Cent.. 1,500 
Western ..... 1,000 Niagara ..... 1,500 
Tokio isisied 1,000 Standard .... 1,500 
City of N. Y.. 1,500 Continental . 2,500 
ON eee 2,000 Aetna ....... 2,500 
a Sie islecaie 1.500 Continental .. 1,500 
Home. .«c0«ss 1,000 Atlas . 2,000 
Rhode Island. 1.000 Nat. Liberty. 1,000 
Urbaine ..... 3,500 Ins. Co., N. A. 6,000 
Phoen. Assur. 2.500 Com. Union... 2.000 
Mich. F. M... 2.000 Hartford .... 2,500 
Natl. Union.. 6,000 Nat. Ben Fr.. 2.500 
Atias *-.25.. cia 5,000 Aetna ....... 2,500 
Hanover .... 2,500 Phoenix ..... 2,500 
Niagara ..... 3,000 Alliance ..... 2,500 
BUN  .cca sees 1.000 


Insurance on The Maxwell Ray Co. on 
contents: 


N. AMOR. <cx% $4,500 Hanover .....$2,500 
Queen .. 1,500 N. Amer...... 7,000 
N. Amer... 2.000 Mil. Mech.... 2,000 
Phil. Und.... 1,500 No. River.... 1,500 
Gr. Am....... 2,500 Boston ...... 1,500 
Home ..scvsss 2.000 


Insurance on building 
Ohio Farmers.$5,.000 io. Co., N. A.$5,000 


Nat. Union... 5.000 Atlas ........ 5,000 
Niagara ..... 5,000 
*x * * 


Danville, Va. Jan. 3—Damage_ eés- 
timated at upward of half a million 
dollars resulted from a fire which de- 
stroyed the Masonic Temple and ad- 
jacent buildings in the business district. 
Insurance: 

Masonic Temple: 


L.& L. & G..$1,292 Geo. Home...$1,500 
St. Paul vices 1,500 Lon. Assur. .. 8,542 
Home 4. ieee% 1,250 Newark ..... 1,500 


Rents 
Continestal . . $4,000 
Dove Commandery—furniture and fix- 
tures: 
Aetne. .c:ice es $ 450 Nat. Lib. ....$ 450 
Lon. Assur... 500 General ..... 500 
Roman Eagle Lodge: 


Western ..... $3,000 Nat. Lib. ....$1,500 
General ..... 4,250 Westchester . 8,542 
COMM, “ss s0 sks 2,500 N. W. Nat. .. 1, 
MOVGL Sis s:ccs 1.500 Amer. Eag 

Queen ....... 1,500 Gr. Amer. . 1,750 
DISIO. eee 1,292 Northern .... 1,290 
Palatine:4. 246 1,292 Hanover .... 1,750 
V. F. & M. .. 1,500 Royal Exch.. 1,500 
Star. occas 500 Scot. Un. .... 1,750 


Furniture and fixtures: 


Northern ....$ MOVED.« 0 8063 $1,250 
Hodnett and Speer Company, Inc.— 
Stock: 
Ins. Co. Pa...$1,000 Firemen’s ...$1,000 
Equit. S. C... 1,000 New Jersey .. 1,000 
Westchester . 1,500 Dixie’........ aes 
Prov. Wash.. 1,000 Queen ....... 
National .... 1,000 Ins. Co. N. A. 1000 
SOtne ok Ses 1,000 Palatine ..... 1,000 
Colonial .... 1,000 Nat. Lib. .... 1,500 
Gr. Amer. ... 1,000 Fire Ass...... 1,000 
Hanover .... 1,000 Connecticut .. 1,000 
Royal Exch.. 1,000 Home ....... 1,000 ° 


Un. of Paris. 1,000 Continental .. 1,000 
Lon. Assur. .. 1,000 Geo. Home .. 1,000 
Phoen., Hart. 1,000 al * wc ---- 2,000 
ny Eurniture and fixtu 
. B. and M..$1,000 Fid. “Phen. - - $2,000 





sg Wash. 500 

H. G. ‘Dudley—furniture and fix- 
oees 
Westchester .$1,000 
Regisiter Publishing Company—contents: 
ee aie $1,000 Royal ....... $2,000 
Queen ....... 2,000 Seen 1,000 ; 
Brit. Amer. .. 3,090 Sun ......... ,000 
DP. Seek xee 2,000 Amer. Alli. .. 1,500 
Va. F. & M. 1,000 

Building: 





Mut, Assur, ..$7,500 
A Witt—fixtures: 


Fire Assn ...$ 700 Va. F. & M. ..$1,000 
Machinery: 
Home ....... $ St. Paul ..:.: $ 500 
J. F. Parker & Son—stock and con- 
tents: 
Imperial --$ 500 Girard ...... $1,000 
Security ..... 1,000 Milw. Mech. . 1,000 
OY AE: spc ss 500 Old Colony .. 1,250 
Queen .....<.. 500 Royal Exch... 500 
Geo. Home .. 500 Pennsy. ..... 500 
American ... 500 Northern .... 500 
N. W. Not. .. 500 Nat. Un. .... 1,000 
N. B. & M. .. 1,000 Hanover 500 
Equitable 00 


Furniture and fixtures: 
Amer. Eag. ..$ 500 
Estate of Mrs. Jennie Miller—Building: 


Phoenix ..... $3,500 Franklin ....$5,000 
Lon, Assur. .. 3,500 

Rents: 
Lon. Assur. ..$3,500 

Furniture and firtures: 
Lon. Assur. 50 

Jacobs Drug store—Stock: 
Palatine ....$ 400 Am, Eag. ....$ 400 
N. Y. Und. . 500 Aetna ....... 00 
Com. Un. .... 500 Gr. Amer. ... 500 
Equitable ... 600 


Furniture and fixtures: 
Palatine -$ 300 Com. Un. 
Phoen. of Har. 500 Norw. Un. ... 300 
Geo. Home... 400 Aetna ....... 50 

W. T. Goode & Company—Stock 


Brit. Amer. ..$ 500 Norw. Un, ...$1,000 
Continental .. 1,000 Queen ....... 2.500 
Westchester . 1,000 Citizens ..... 2,500 


N. W. Nat. . 
Hartford .... 1,000 Com. Un. ... 1,000 
Z. V. Johnson, in whose place the fire 
started from an undetermined origin, 
had the following coverage on stock: 


- 1,000 National... 27000 | 





Agricultural .$2,000 Amer. Eag. ..$ 500 
Westchester . 5,000 Royal Exch... 1,000 
Old Colony .. 2,000 Hanover ..... 1,000 
Hartford .... 2,000 Northern .... 5,000 
Com. Un, .... 2,000 Comonwith . 1,000 
Prov. Wash 1.000 OCRA is ose 66 2,000 
Pa. Und. .... 2,000 Gr. Amer. ... 2,000 
ee FR 1,000 Atlas ........ 2,000 
Lon. Assur. .. 4,500 Continental . 2,000 
Phoenix ..... 4,500 Fid.-Phen. ... 1,000 | 
Lon. Assur. .. 1,500 L. & L. G... 2,000 | 
Security .... 1,000 Home ....... 2,000 
Franklin .... 4,000 Fid.-Phen. ... 2,000 
County: .. 6... 3,000 N. Y. Und. .. 1,000 | 
Westchester . 2,000 New Hamp. .. 2,500 
Building: 
N. B. & M. ..$2,500 National $2,000 
Furniture and fixtures: 
Hartford ....$1,500 Scot. Un. ....$1,000 
Quality Shop—Stock: 
Queen ....... $1,000 Comonwlth ..$2,500 
N. B. & M. .. 1,000 Hanover - 1,000 ' 
a RE OT 500 Northern .... 1,000 ' 
Fire Ass. .... 500 Continental .. 1,000 ' 
Lon. Assur. .. 500 Fid.-Phen. ... 2,000 
ee ee 1,500 Yorkshire ... 1,000 
Building: 
New Bruns. .$2,000 Old Colony ..$1,500 


Westchester . 1,500 
W. and Lucie E. Dudley—Building: 
5,00 


| 


po ae re $5,000 Royal ....... x 
Boston ...... 5,000 Palatine .... 5,000 
erate Ute. os ks 5,000 In. Co. of N.A. 5,000 
Un, States 5.000 Nat. Lib. .... 5,000 
pote F. & M.10,000 Home ....... ,000 
DR eo uk cae’ 5,000 American ... 5,000 | 
K. Silverman—Stock: 
ROSWA 0.0 85 <0 " Phoenix ..... $2,000 
Amer. Alli .. 500 Caledonian .. 1,000 
Boston ...... 1,000 N. B. & M. .. 1,000 
Gr. Amer. ... 1,500 County ...... 500 
Hanover .... 1,000 Firemen’s ... 500 
Pensyl. ...... 1,000 Westchester . 1,000 
Royal Exch. . 1,000 In, Co, of N.A. 500 
Union ....... 500 Royal ....... 1,000 
Hartford .... 1,000 Nat. Lib. .... 500 
Citizens ..... 2,000 Newark ..... 1,000 
Fire Ass. .... 1,000 
Furniture and fixtures: 
Phoenix ..... 500 


K. Silverman—Building 
Continental ..$1,000 lew. ‘Bruns. - - $1,000 
=e 2,000 Westchester . 2,000 
a . 1. 5.000 Old Colony .. 3,000 
St. Pauk...... 1,000 Agricultural . 2,000 
‘ Estate of Harrison Robertson—Build- 
ng: 
Mut. Assur. ..$6,000 

Holland Building Corporation: 
Mut. Assur.. me pe Palatine 


$ 2,500 
Ben sas Seer Queen ...... 1,50 
| ie 7,500 Ins. Co, N. 2,500 
‘ T..8, Williamson’s (Johnson’ S)e-Ballde 
ng: 
Mut. Assur. ..$5,000 Fid.-Phen. ...$2,000 
L. & L. & G... 5,000 Continental .. 1,000 


Southern Amusement Company—Fur- 
niture and fixtures: 
L. & L. & G..$1,500 Continental ..$3.000 
Spencer, Clark and Williamson (Broad- 
way Theater): 
St. Paul’ ...6s $5,700 Imperial - -$2,000 
Ww. Clark: 


L& L. & G.. - $3,000 

Altogether, seven buildings were com- 
pletely gutted by the flames. Only 
slight damage was caused to the news- 
paper plant. An explosion was said to 
have immediately preceded the outbreak 
of the fire in Johnson’s department 
store, but its cause was not ascertained. 
Freezing temperature hindered the work 
of the firemen, who succeeded in getting 
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North American Fire Ins. Co. 


404 Crocker Bldg. Des Moines, Ia. 
Excellent Opportunities Offered to 


HAIL writing agents in Iowa, Minnesota, 
S. Dakota and Kansas. Losses adjusted 
promptly by our own adjusters with the 
assistance of local agents and not by 
























Specializing an adjustment bureau. 
teenies Write for agency and 1 this advertisement. 



























GUARDIAN COMPANY 

’ COMPANY 
SALT LAKE CITY, UTAH 

Capital, $200,660.00. chat ae Surplus, $392,195.22. 

a REPRESENTATIVES 


STARKWEATHER & SHEPL caudeaeneawadclanaued Boston, Providence, Chicago 
ree hy Se & to. -Lancaster, Pennsylvania, New Jersey, Maryland 
8 dae , 


Assets, $537,135.06. 


Rddadasdecun cisediancinects etroit, Michigan, and isconsin 


9 ERM ecsqnsetdedecccdetveccondeccedcatestousvesesas Columbia, South Carolina 
Bia: 07 BPR ae ba cdatnncassecneddsbeseudes ecceasbaddavekeeseanscetes Denver, Colorado 


THE AGENCY ees Saba Salt Lake City, Los Angeles and San Francisco 


eneral Agents for the United States 
FOR AGENCY REPRESENTATION. ADDRESS ANY OF THE ABOVE, OR 


E. C. KOSMAK 


Secretary 


























Madison Insurance Company 


Established 1831. Charter Perpetual 
CASH CAPITAL, $100,000 NET SURPLUS, $91,137.21 


A staunch, desirable Indiana company writing fire and 
marine covers, and specializing in excess lines and 
marine insurance. 


A HIGH STANDARD OF SERVICE ALWAYS 
Fidelity Trust Building, Indianapolis, Ind. 


H. H. WOODSMALL, President 


































WOLFLE, STEFFELIN & COMPANY 


WONDERFUL SERVICE 


823 THE ROCKERY -- ADAMS & LASALLE STS. -- CHICAGO 


RESIDENT MANAGERS 


THE FRANKLIN LIFE INSURANCE CO. 


GUARANTEED low cost Life Insurance issued by the strong, 
conservative Life Insurance Company, operating over 34 years 


WE RECOMMEND THE FRANKLIN LIFE 

























ational Diferty 


Susurance Gompany 
of America. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK If 1859 
STATEMENT JANUARY 1, 1919 
Cash Capi - : $1,000,000.00 
Assets Pie 609,646.00 Net Surplus - $2,395,417.89 
ee including Capital - 7,214,228.11 Surplus to Policy Holders -  3,395,417.89 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 






























WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Assets gasamee eee Surplus $151,268 
WM. F. STIFEL, Pres. 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M.Ins.Co. Security Ins. Co> 
Organized 1864 Organized 1881 
COMBINED STATEMENT 
Gutal 


PF. — O. E. STRAUCH, 
= Asst. Secy. 
Sates to Policy Holders _ - 631,728.12 WM. Sere. PISCHER, Sui . of Agencies 


R 
714 sal Rees fo Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herri Ae b Auerbach, Ma pa 
Insurance Sednige Bldg. Chicago, Ii 


F. A. porns Presi. 
ADAM BENUS, Sec 


oa “BARTON. Asst. Secy. 
EATON, State Agt. 
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the flames under control after several 
hours of strenuous labor. 


Logansport, Ind., Jan. 10—The Lo- 
g@ansport Basket Works was burned to 
the ground with a total loss of $60,000 
which was covered by only $16,000 in- 


surance. Insurance: 
Frmn’s .Fd...$1,000 Frmn’s, Mich.$1,000 
N. B. & M.... 1,000 Com’l Un..... 1,000 


Fire Ass'n ... 1,500 Springfield 
Home ....... 500 Norw. Un..... 3,500 
Ohio Farm .. 1,000 Gt, Amer..... 2,000 


Memphis, Tenn., Jan. 4—Fire originat- 
ing in the boiler room of the Swift & Co. 
refinery, Carolina & Litty streets, caused 
an 80 percent loss to $142,500. 


Little Rock, Ark., Jan, 3—Fire at- 
tacked the building occupied by The 
Lowenberg Company, 206 Main street, 
completely destroying the _ stock of 
ladies’ wearing apparel and the fixtures 
contained therein. Insurance: 


WOR Si dewscen 000 Aetna ....... $3,000 
ee Pe 2,000 Col. .Und..... 1,000 
Niagara ..... 3,000 


Suffolk, Va., Jan, 2—A passing loco- 
motive started a fire in the peanut 
warehouse of J. W. Perry Company, re- 
sulting in a 50 percent loss to $46,500 


insurance. Insurance: 

Globe Und. ..$5,000 Westchester .$3,000 
Col. Und. ... 4,000 Nat. Lib .... 4,000 
iianover - 000° Atiag. ..cicoe 4,000 
Gr. Amer. ... 4,000 Un. Canton .. 2,000 
New Hamp... 3,000 Ga. Home ... 2,500 
Petersburg .. 2,000 Caledonian .. 2,500 
Fire Ass. --2,000 | Pa. Und. .... 2,500 


Chicago, lll, Jan. 11—Sparks from a 
passing locomotive started a fire in the 
building owned and occupied by Lehon 
Roofing Company, West 44th street and 
South Oakley avenue. There is a prob- 
able 60 percent loss to warehouses one 
and two and the roofing supplies con- 
tained therein. Insurance: 


GE. <5 5 <0 $ 1,500 Keystone ...$ 1,000 
EI tab os ons 1,000 Lon. Assur.. 1,000 
Arizonia ... 700 Lon. Lloyds. 12,000 
Boston ..... 1000 LL. & L. & G. 5,000 
Citizen ..... 2,000 Mercantile .. 1,000 
Coal Oper .. 1,000 Niagara .... 1,000 
2 a fT Sea 750 O. Valley ... 750 
Franklin ... 1,000 Royal ...... ,500 
Fid. Phen... 2,500 St. P’l F&M. 2,000 
Ga. Home .. 2,500 Uni. Amer... 1,000 
Hartford 9,500 
* * * 


Fargo, N. D., Jan. 10—The Stearns 
block was seriously damaged by fire, the 
damage probably reaching $53,000. Anna 
J. Handschu “baby shop,” Holderman 
Millinery shop, Joseph & Hoenck and 
the Wandemaker barber shops suffered 


a 50 percent loss to stock and fixtures. 
Insurance: 

Anna Handschu (Millinery): 
Hanover ....$4,5 Hartford ....$7,500 
Fid.Phen ... 2,000 

Joseph & Hoenck (Furs and Skins): 





Ins. Co. N. A..$2,000 Patriotic ....$1,000 
ey Oo 2, Connecticut . 5,000 
Fid, Phenix.. 1,000 Royal ...... . 4,000 
3pringfie -. 1,000 Amer, Alli.... 2,000 
Hartford .... 3,000 Northern .... 2,00 

Continental .. 5,000 Northern .... 2,000 
Hudson ..... 3,000 American ... ese 


Lon, & Lanc. 2,000 N. WwW. 2ut:.. 


Oak Park, Ill, Jan. 10—The Oak Park 
Club was completely destroyed by fire, 
with a loss estimated at $100,000. In- 
surance: 


Building: 
St, Baal <...% $2,500 Franklin ....$1,500 
PROOMIZ |. s... 1,000 National ..... 2,000 
SO ees 3,000 Connecticut 1,500 
Springfield .. 4,000 Fid. Phen. . 1,500 
Coml. Union . 2,000 Ins. Co. N. A.. 4,500 
Cint. Und. . 2,500 Norw. Un. ... 2,500 
Lbrmns. ..... 1,000 Hanover .... 2,500 
Pennsylvania. 4,500 Northern 7,500 
Contents: 
PROSUMIX ..:.0<'< $1,000 Northern ....$4,000 
ee eee Peres 1,000 


e 

Lyons, Colo., Jan. 8—Defective wiring 
caused a fire in the mercantile building 
owned by J. Seanlon, Main street, 
which resulted in a total loss to insur- 
ance involved. Insurance: 
Ins. Co. N. A.$2,500 Frmns. Fd. ..$2,500 
Scottish ..... 1,500 Coml. Un. ... 2,000 


Huntington, W. V., Jan. 7—There is 
loss by fire to the mercantile building 
Jocated in the rear of 1025 Fourth ave- 
nue, owned by J. Broh, estimated at be- 
tween 35 and 50 percent. It is believed 
to have started from an automobile in 


the premises. Insurance: 
Ins. Co. N. A..$3,500 Natl. Bib..... $2,500 
Franklin .. 000 


* 

Minneapolis, Minn., Jan. S—An over- 
heated kerosene stove in the building 
owned and occupied by the Stacey Bros. 
& Merrill Company, 15-31 North Seventh 
street, caused a fire which resulted in a 





40 percent loss to the building. Insur- 
ance: 

Palatine ....$10,000 St. Paul ..... $5,000 
Iagesns rH 5,000 . 


L La Fayette, Ind., Jan. S—There is a 
i1.$5,000 loss by fire to $117,000 insurance 
covered on the building, machinery and 
| stock owned by the Dryfuss Packing & 
Provision Company. 
” * * 

Booneville, Ind., Jan. 5—A defective 
fiue set fire to the building occupied by 
the Thomburgh Bros. Tobacco Company, 





destroying the entire stock of tobacco 
contained therein. Insurance: 

Amer. Eagle..$2,000 Aetna .......$7,000 
Firemen’s ... 2,000 Security ..... 1,000 
Continental .. 4,000 Col. Und. .... 6,000 
Connecticut .. 2,000 Home Und. .. 2,000 


Powers Lake, Wis., Jan. 7—The Jeffer- 
son Ice Company sustained a total loss 
by fire which completely destroyed the 
ice storage houses. Insurance: 

Ohio Farm ..$1,500 Mass. F. & M.$ 500 
Boia M45 t 1,5 


Nat. ,700 County ...... 00 
N. W. F. & M. 1,000 a nd 1,500 
National .... 4,000 New Hamp... 1,500 


Me SRS cao e 1,000 
L. & L. & G.. 6,500 Commonw’lth. 1,000 
Fire Ass’n .. N. B. & M.... 3,000 
Ohio. Mill ... 2,000 . 

Helena, Ark.—The Helena School 
Board reports a total loss to the Pea- 
body School, 405-6 W. Columbia street. 


Insurance: 

Fire Ass’n ..$3,500 Westchester $1,200 
Camden ..... 1,500 Springfield .. 1,250 
BOMC s.0 2.008 6,300 Phoenix ..... 1,250 
Hartford .. 2,700 Fid.-Phen. 2,700 
Fireman's - 1,200 N. Y. Und 2,700 
U.S. Fire.... 5,250 Royal ...06.5 500 


i oyal 
Prov. Wash.. 4,200 L. & L. & G..10,250 


Chicago, Ill., Jan, 12—Fire, believed to 
have been of an incendiary origin, 
threatened to destroy the West Side 
Coliseum at Roosevelt road and Blue 
Island avenue. The building, until re- 
cently, was occupied by the Communist 
Party of America as Chicago headquar- 
ters, the object of recent “Red” raids. 
The fire starteé in the basement, where 
dry goods, valued at $75,000, were in 
storage, owned by Meadows & Singer. 
The fire marshal estimates the damage 
to the building alone will exceed $50,000. 


LEGISLATORS SEE A 
DANGER IN EXPANSION 


(CONTINUED FROM PAGE 4) 

men even greater facilities. Great 
Britain is much concerned, however, in 
what the United States is doing and 
will undoubtedly put the power of the 
empire behind her trade. President 
Wilson himself in talking of the effects 
of the Webb act realizes that an abuse 
of its terms may cause a clash with 
Great Britain. The world’s market is 
limited. England no doubt is deter- 
mined to hold her own if possible. 

Undoubtedly at the present time 





there is a tremendous vacuum to be 
filled by manufactured goods. Indus- 
tries are running at full blast. All peo- 
ple are employed and yet the demand 
cannot be supplied. So long as labor- 
ers are kept at work at present high 
wages business conditions will not suf- 
fer. When the American market be- 
comes saturated, so to speak, the ex- 
cess should be sold abroad. Then will 
come the tug of war because in tfis 
expansion program the United States is 
not going to have everything its own 
way. 

The people here evidently fear a cur- 
tailment in activities more than any- 
thing else. If several hundred thousand 
people are thrown out of employment 
after the market becomes saturated it 
will mean serious consequences for this 
country, therefore the solution seems 
to be to open the world’s market and 
create new outlets. If the attempt of 
Germany to elbow out other nations 
and secure a larger share of trade was 
one of the causes of the great war, it 
behooves the United States to watéh 
very carefully the shaping of its for- 
eign policy so as to avoid a similar 
catastrophe in the future. Truly these 
are days of great consequence. There 
are needed leaders with a constructive 
program that will enable us to enlarge 
our influence and market and yet not 
bring on another world war by our 
great effort to become a bigger factor 
in the world’s trade. 


Baldwin C. Chittenden 

Baldwin C. Chittenden, for the past 
four years in the western New York 
held for the Connecticut Fire, will early 
in February transfer his allegiance to 
the Crum-Forster companies as their 
special agent in Eastern New York. 
Mr. Chittenden knows the New York 
territory from its every angle, having 
traveled the territory for the Union of 
London and later the North River Fire, 
before going with the Connecticut. He 
is regarded as a thoroughly dependable 
man in every respect. 








WESTERN BRANCH OFFICE 
Insurance Exchange Bldg. 
CHICAGO 





PACIFIC BRANCH OFFICE 
219-221 Sansome Street 
SAN FRANCISCO 












Fire 


Rent 





Marine 


Sprinkler Leakage 
Use and Occupancy Transit Floaters 
Automobile Registered Mail 
Tornado 


Parcel Post 


Tourists’ Baggage 


Salesmen’s Samples 


Riot and Civil 
Commotion 



















Losses Paid over $175,;000,00O0 
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OHIO AND WEST VIRGINIA 

















CINCINNATI BOARD ELECTION 





L. J. Dauner Heads Fire Underwriters’ 
Association—Members Honor 
Retiring Secretary 





CINCINNATI, O., Jan. 14—The Cin- 

cinnati Fire Underwriters’ Association 
has selected as the new members of its 
governing committee Carl Kleve, of 
Carl Kleve & Co.; C. C. Rothier and 
Charles A. Meyers, of Guntrum & 
Meyers. These three men, with L. J. 
Dauner and Leo Schottenfels, will con- 
trol its destinies during the coming 
year. 
: Monday afternoon there was a brief 
session of the old board. It formally 
turned affairs of the association over to 
the incoming committee which organ- 
ized at once by electing Mr. Dauner 
president and Mr. Kleve vice-president. 
The next meeting will be held Monday, 
Jan. 26. 

The election of a secretary, to suc- 
ceed John F. Ankenbauer, probably 
will be taken up by the governing com- 
mittee at once. 

At Thursday’s meeting, at which the 
election of governors was held, Mr. 
Ankenbauer, who is very busy holding 
down two jobs (for he is guiding things 
formally for the association while 
loaded to the Plimsol mark with his 
new duties with Albert W. Schell & 
Company) was present, and when the 
election was over, L. J. Dauner pre- 
sented to him, on behalf of the entire 


membership, a magnificent silver serv- 
ice, suitably inscribed. 

Mr. Ankenbauer’s brief response, 
showing the deep emotion under which 
he labored, was more eloquent of his 
appreciation than any studied address 
could have been. 

A day or two before, the chief clerks 
of all the insurance offices,in the city 
had sent to Mr. Ankenbauer’s home a 
beautiful library lamp, with hand 
painted Dresden shade, as evidence of 
their appreciation. The message that 
went with it was written in verse— 
very cleverly done. 


REVIVING INSURANCE SOCIETY 








Insurance Club of Cleveland Backs 
Movement—Committee Named to 
Take Charge 





CLEVELAND, O., Jan. 12.—Fol- 
lowing a general meeting of the In- 
surance Club of Cleveland this eve- 
ning, steps were taken to insure the 
rehabilitation of the Insurance Society 
of Cleveland, which has been dormant 
for about one year and a half. H. H. 
Neal, at the suggestion of President 
F. B. Ayer of the Insurance Club, made 
an investigation and reported a general 
desire on the part of the members for 
a resumption of the educational work 
that goes with the activities of the 
society. : 

A resolution introduced by Mr. Neal 





and amended by Will J. Beggs not 
only gives the movement the indorse- 


ment of the club, but provides for a 
committee of 15 to formulate financial 
plans and nominate a staff of officers. 
Mr. Neal was made chairman of the 
committee and will name his associates. 

Committees presented reports on 
prospects for improvement in the fire 
department, the possibility of the estab- 
lishment of a salvage corps and state 
legislative matters. Insurance men 
here are very anxious that a salvage 
corps be provided for the city through 
the regular channels and feel that it 
will yield a big return on the invest- 
ment and expense of maintenance. 

One of the big features of the meet- 
ing was a proposition to take some 
step to aid in the Americanization 
movement and the elimination of the 
Red propaganda that is doing so much 
damage just now.. H. R. Manchester, 
after outlining the damage that may 
be done by this propaganda, suggested 
that at each meeting some patriotic 
sentiment be expressed and that not only 
should this be taken up in Cleveland, 
but by insurance bodies all over the 
country. He further said that much 
can be done by agents in their daily 
activities by bringing this to the at- 
tention of those who may need it. Simi- 
lar ideas were expressed by the presi- 
dent and O. G. Stone. 





NEW RULES ISSUED IN OHIO 





Agreement Reached in Regard to 
Operation of Underwriters’ 
Agencies in That State 





An agreement in regard to the ques- 
tion of underwriters’ agencies operat- 
ing in Ohio was reached at a recent 





conference between Superintendent 





Tomlinson and representatives of the 
companies, as a result of which the 
superintendent has announced these 
rules: 

First—That underwriters’ agencies or 
departments operated by a single com- 
pany may continue, but must not print 
any reference to “underwriters” upon 
the face of the policy, but may print 
“underwriters’ agency or department’ 
upon the filing back, in type smaller 
than and following the name of the com- 
pany. The advertisement to have an 
appreciable space between it and the 
name of the company and boxed around 
with a solid or double-leaded line. 

Second—Underwriters’ agencies or de- 
partments delivering joint or several 
contracts and operated by more than 
one company may continue business as 
at present, subject to further hearing 
and ruling by the insurance department, 
but printing of policy contracts must 
conform to paragraph 1 hereof. The use 
of the expressions “policy issued through 
and by” or “policy issued by” to be 
eliminated. 

Third—All policy forms now in hands 
of agents may be used, but all new sup- 
plies must conform to ruling above 
noted, and companies interested are ad- 
vised to submit such new forms to the 
insurance department before printing. 





New Cleveland Agency 


The Schryver-Devis Company has 
been organized at Cleveland to do a 
iocal and general insurance business. 
The agency is equipped with complete 
brokerage facilities and able to handle 
business located in’any part of the coun- 
try. George H. Schryver, who has been 
in the local business at Cleveland, is 
president of the agency; Eugene S. 
Davis, who has been secretary and ad- 
vertising sales’ manager of the Neale- 
Phypers Company, is vice-president and 
treasurer, and A. A. Smith, secretary. 
Among the directors of the new agency 
are Ex-Congressman R. J. Bulkley, one 
of the leading attorneys of Cleveland, 





EASTERN OHIO, 


Cleveland, Ohio. 
WESTERN OHIO. 


Cincinnati, Ohio, 
INDIANA, 


Chicago, Ill. 


Chicago, Tl. 





Geo. W. Brinsmaid, Special Agent, 
1015 Rockefeller Bldg., 


W. T. Porter, State Agent, 
909 Fourth National Bank Bldg., 


D. P. Barrett, State Agent, 
1015 Fletcher Savings & Trust Bldg., 
Indianapolis, Ind. (P. 0. Box 74). 


L. B. Fowler, Special Agent, 


ILLINOIS (Excluding Cook Oounty). 
C. BR. McCabe, Jr., State Agent, 
1564 Insurance Exchange, 


Wm. M. Aris, Special Agent, 
1564 Insurance Exchange, 


NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


WESTERN FIELD STAFF 





COOK COUNTY, ILLINOIS, 
E, B. Vickery, Manuger, 
1564 Insurance Exchange, 
Chicago, Il. 


MICHIGAN, 


WISCONSIN. 


IOWA, 


W. F. Collins, Special Agent, 
611 8. & L. Bidg., 
Des Moines, Iowa. 


MINNESOTA, 


Cc. R. Fidlar, State Agent, 
1607 8, University Ave., 
Ann Arbor, Michigan, 


Hillis C. Rhyan, State Agent, 
Free Press Building, 
Milwaukee. Wis. 


W. F. Sweazea, State Agent, 
947 Plymouth Bldg., 
Minneapolis, Minn. 


COLORADO, 


MISSOURI. 


J. B. Bush, State Agent, 
801 Sharp Bidg., 
Kansas City, Mo. 


KANSAS. 


OKLAHOMA, 


NORTH AND SOUTH DAKOTA, 
Clyde ©, Putnam, Special Agent, 
800-5 Ave., East, 
Mitchell, South Dakota. 


NEW MEXICO, WYOMING. 
Geo. 8. Whitford, State Agent, 
622 Colorado Bidg., 
Denver, Colo. 


A. 8. DaSilva, State Agent, 
801 Sharp Blidg., 
Kansas City, Mo. 


W. H. McClain, State Agent, 


State National Bank Bidg., 
Oklahoma City, Okla, 


Hot Springs, Arkansas, 
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CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
Surplus to Policyholders . . . . $149,508.34 


9.4. M. BARFIELD H. S. BASSETT 
President ary 











ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 












OHIO AND MICHIGAN AGENTS WANTED! 






























PIONEER 


Fire Insurance Company 
of America 


29 South LaSalle Street 
CHICAGO 














AN ILLINOIS 
COMPANY 





















The Superior Fire Insurance Co. 
PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 


























KEYSTONE UNDERWRITERS 


DEPARTMENT OP 
The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 
The Western Insurance Co. 
All of Pittsburgh, Pa. 
Combined Capital - $ 900.000 Combined Net Surplus - - - §$ 733,329 
Combined Assets - - 3,179,134 | Combined Surplus to Policyholders 1,633,329 
HENRY WACHTER, Manager . 218 Fourth Ave., PITTSBURGH, PA. 
(Reliable Agents Wanted in PISH & SCHULKAMP 
eansylvania, Ohio, Illinois General Agents for Wisconsin 
and Wisconsin.) Madison ¢ Wisconsin 


















THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


ee Its United States assets are $17,083,985.30, every 

K 2 Ny dollar representing UNITED STATES INVEST- 

‘, MENTS, which are held in trust for sole protection 

P of American policyholders and subject to strict 
“hGirdles&eGlobe” 9 Supervision of State Insurance Department. 


,WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 


70L: ONDON' 





















THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCHE ANNEX INDIANAPOLIS, IND. 















, Capital Fire Insurance Company of California 
i Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
4 219-220-221 Hammond Bldg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 









































and Whitney Warner, a prominent coal 
operator in northern Ohio. 





Cincinnati Insurance Society 


CINCINNATI, O., Jan. 14—Revival of the 
Cincinnati Insurance Society (fire) will 
be marked by a dinner meeting at the 
Chamber of Commerce, at 6 o’clock Mon- 
day evening, Jan. 19. The chief feature 
of the meeting will be the election of 


| the directory, candidates for which were 


announced last week. The newly elected 
board Will choose president, vice-presi- 


' dent, secretary and treasurer. It is 


likely that steps will be taken to amend 


, the constitution and by-laws to provide 
| for a change in meeting dates. 


Meet- 
ings heretofore have been held the third 


, Wednesday in the month, but there is a 


decided sentiment in favor of Monday and 


| it is probable the change will be made. 
ol 





Companies to Receive Refund 


COLUMBUS, O., Jan. 14—After years 
of waiting, it now seems likely that the 
fire companies doing business in Ohio 
will soon receive refunds from the state 
of taxes paid under protest, the last year 
of insurance taxation on the gross basis. 
These taxes accrued and were paid on 
1915 business by some 90 companies, un- 
der protest. In August of that year the 
law permitting deductions for cancella- 
tions, reinsurance, etc., went into effect, 
and the companies claimed refunders on 
business of that portion of the year after 
Aug. 27. 

These claims were included in the 
sundries bills of 1916 and 1917, but their 
payment was made an issue of party pol- 





itics, and the item, about $7,000 for all 
the companies, was stricken out. Repre- — 


sentative Harry L. Federman of Cincin- 
nati, himself an insurance man, a mem- 
ber of the house finance committee, hag 
been instrumental in causing approval 
of the claims by that committee, and it- 
is believed both houses will now vote 
for payment. 


Toledo Fire & Marine Resumes 


The Toledo Fire & Marine of San- 
dusky, O., which reinsured in the Fed- 
eral Union of Chicago in May, 1915, has 
resumed writing business after being 
out of the field for four years. It has 
assets $136,803, capital $100,000, surplus 
$16,986. It is licensed only in Ohio. 
John J. McKelvey, a New York lawyer, 
is president, who is also vice-president 
of the Federal Union, and a director of 
the Stuyvesant; W. H. Marlatt, a Cleve- 
land attorney, is a vice-president, and 
R. H. McKelvey, manager of the Lumber 
Insurers General Agency of New York 
City, is also a vice-president. The secre- 
tary is J. E. Melville, manager of the 
Lumber Insurers General Agency at San- 
dusky, O. 





Ohio Notes 


The Akron Insurance Agency Com- 
pany of Akron, Ohio, is increasing its 
capital from $10,000 to $50,000. 

The Ferris Agency Company of Cin- 
cinnati, which represents the. National 
Surety and United States Casualty, has 
taken the fire agency of the Importers & 
Exporters of New York. The Ferris 
Agency is one of the aggressive agencies 
of Cincinnati. 
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McANALLY ASSIGNS PROPERTY 





Former Illinois State Agent of the 
Continental Has Signature 
Acknowledged at El Paso 





KANKAKEE, ILL., Jan. 14.—Frank 
T. McAnally, former state agent of the 
Continental, local agent and district 
farm agent, is supposed to be in Mex- 
ico. This week the deed to all of Mr. 
McAnally’s property was filed in the 
court house, he assigning the property 
to his daughter, Sarah. The acknowl- 
edgment of Mr. McAnally’s signature 
was taken at*° El Paso, Tex. It had 
been supposed that Mr. McAnally was 
in Canada. The discrepancies in the 
losses that Mr. McAnally adjusted are 
running in small amounts. The Conti- 
nental is investigating some thousand 
losses which he has adjusted during the 
last five or six years. So far in about 
one loss in seven or eight there has 
been.padded to the extent of $6 or so. It 
is estimated that his shortage will 
amount to about $6,000 in all if the 
losses run as they do now. In addition 
to this he owes the Continental about 
$18,000 for balances the last three 
months. Mr.. McAnally also repre- 
sented the American Eagle and Na- 
tional of Connecticut locally. 

However, if his family comes to bat 
he has sufficient resources to meet his 
obligations. His farm located near 
Kankakee is worth about $30,000. He 
owns property in this city worth about 
$7,000 and has a farm near Aberdeen, 
S. D. worth about $8,000. There is a 
mortgage on his Kankakee farm 
amounting to $4,000. It is thought that 
his total debt will be about $30,000. The 
policyholders of the Continental have 
all been seen and inasmuch as they 
have lost nothing and are satisfied with 
the service the company has given they 
will not change their insurance. 





Farewell Dinner Given 


The Wisconsin Blue Goose gave a 
farewell dinner Tuesday evening in Mil- 
waukee to W. J. Hatcher of Chicago, 
superintendent of the special hazard de- 
partment of the Hartford in its western 
department, and George B. Gray, who 
becomes Minnesota state agent of the 
Comercial Union fleet. Mr. Hatcher was 
formerly Wisconsin state agent of the 
Hartford and Mr. Gray acted in a similar 
capacity for the Palatine and Hand-in- 











Hand Underwriters. 





INDIANAPOLIS AGENTS MEET 





Sol Kiser Named President of Local 
Association—Talks by Mayor Jewett 
and H. H. Friedley 


INDIANAPOLIS, IND., Jan. 14— 
At the annual meeting of the Indian- 
apolis Fire Insurance Association, held 
Tuesday evening, the officers were re- 
elected as follows: President, Sol 
Kiser; Vice-president, C. E. Holloway; 
Treasurer, Edwin Hill. The secretary 
is appointed, Colin E. King having held 
that office for several years. Three 
new members were elected to the 
executive committee: Joe Schmid, 
Harry Cushwa and N. H. Richardson. 
The hold-over members are: A. J. 
Hueber, Edson T. Wood, John J. 
Reilly, Tohn R. Welch, L. Rigsbee and 
E. H. Farry. 

Following the business meeting 
there was a banquet after which Presi- 
dent Kiser presided as toastmaster and 
a number of speakers were introduced. 
Mayor Charles W. Jewett, of Indian- 
apolis, who is one of the youngest and 
most progressive mayors in the coun- 
try, appealed to the association for 
their support of the city administra- 
tion’s program for improving fire pre- 
vention conditions in Indianapolis. 

He also called attention to the anti- 
wooden shingle roof ordinance that has 
been pending before the council for 
some months. The need of its pas- 
sage, he said, is apparent from the fire 
records of last year, which show that 
there were 1,200 shingle roof fires in 
Indianapolis in the twelve months and 
from the fact that 75 percent of the 
fire alarms which have been turned in 
since January 1st have been for this 
same cause. He expressed his convic- 
tion that Indianapolis may, at any time 
when a fire starts with the right wind 
and weather conditions, be swept by a 
vast conflagration. That the ordinance 
has not been passed to reduce the 
hazard of the wooden shingle he attri- 
buted to the fact that the members 
of the council had all been visited by 
those who want the wooden shingle 
business to continue good in Indian- 
apoks while scarcely a word of sup- 
port has been heard from insurance 
men or others who realize the value of 
this ordinance in reducing the fire haz- 
ard of Indianapolis. With proper sup- 
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WANTED—Young men to do mapping 
in fire insurance office; must at least 
have completed grammar school. None 
others need apply. Permanent position 
with good prospects for promotion. Ad- 
dress 27-S care the National Underwriter. 





ba 





——_— 


SPECIAL AGENT now em- 
ployed by old established Company, 
desires change of position, or position 
as State Agent. Preference lilinois 
Territory. Would consider any state in Western 
Union Territory. Address <O-L, care The 
National Underwriter. 


iin 


Wanted — Sole agency for 
Tulsa, Okla., for Fire Com- 
pany by established agency. Ad- 
dress 24-P, care The National 
Underwriter. 














Examiner and Assistant Exam- 
iner Wanted by leading General 
Agency at Chicago. Reply stating 
experience and salary. Address 28-T 
care The National Underwriter. 








Special Agent Wanted 


by large American (Fire) Company. Would 
make headquarters at Chicag>. Young man 





with office and examiner’s experience pre- 
ferred. Give telephone number. Address 
29-U, care The National Underwriter. 








DESK ROOM FOR RENT 
I have desk room in a private office 
leading out from a waiting room with 
full telephoneand stenographic service. 
I will be glad to rent this desk room 
to a field mar or adjuster. 


HARRY B. DOTEN 
752 Insurance Exchange CHICAGO, ILL. 








WANTED — Counter man and 
map clerk, familiar with Cook 
County business. Apply A. J. 
Sigmund, Milwaukee Mechanics In- 


surance Co., 1605 Insurance Exchange, 
Chicago. 








PROSPECT CARDS for the accident and 
insurance solicitors who work systemat- 
Icaly and successfully. Send for samples and 
description of cabinet and pocket case. 


THE NATIONAL UNDERWRITER 
1362 Insurance Exchange - CHICAGO 








Strictly Fireproof 
NEW HOTEL 


BREVOORT 


Chicago, Ulinois 


On Madison St., near La Salle 
One minute from the 
Insurance Distriet 

The Patronage of In- 
surance Men is 
Solicited 








port ~he predicted that the ordinance 
would be passed. 

Cc. E. Weaver of the Peoples State 
Bank spoke on the common relationships 
of the banking and insurance interests. 
That they are providing a public service 
much similar he maintained and he 
stated that each is in a position to be a 
constructive factor for the betterment 
of the community it serves. He said that 
banking interests are constantly advis- 
ing their clients on insurance matters 
and that they are responsible often for 
the increase of lines where insufficient 
protection is being carried. 

State Fire Marshal H. H. Friedley 
spoke briefly of a plan which his office 
will becin to operate next Monday 
whereby two of his inspectors will be 
assigned to Indianapolis to cooperate 
with the city fire prevention bureau for 
the elimination of vacant fire traps and 
other fire breeders. 

During the banquet there was an ex- 
ceptionally enjoyable program of musi- 
cal entertainment for the arrangement 
of which credit was due the entertain- 
ment committee, composed of Ray Fox 
and A. L. Rigsbee. 

Just before adjournment it was an- 
nounced that a communication had been 
received from Secretary Chauncey Miller 
of the National Association, asking if it 
would be agreeable for the Indianapolis 
association to have the mid-year con- 
ference held in Indianapolis on April 18. 
It was voted by acclaim that a cordial 
invitation be sent to hold this meeting 
in Indianapolis. It was also the unani- 
mous intention that every effort be made 
to get the annual convention of the Na- 
tional Association for Indianapolis next 
fall. 


Exchange Elects Officers 


The South Bend & Mishawaka Insur- 
ance Exchange, at a recent meeting, 
held its annual election of officers, elect- 
ing as follows: E. F. Albernethy, presi- 
dent; A. J. Schindler, vice-president; 
L. G. Harris, treasurer; D. E. Duboil, 
secretary. Executive committee, H. A. 
Tohnika, W. P. Kelley, A. Coquillard, 
William Happ. 

The association meets semi-monthly. 
It has made wonderful progress in hold- 
ing the interest of the members and 
keeping the spirit alive. The present 
membership of the association is 26. Re- 
cently eight of the South Bend agents 
visited Lafayette to organize an asso- 
ciation for the Calumet district. 





Indiana Mutuals Elect 


The officers elected by the Mutual In- 
surance Companies Union of Indiana at 
their twenty-fourth annual meeting in 
Indianapolis last week were: M. S. Camp- 
bell, Valparaiso, president; Frank E. 
Hay, Hagerstown, vice-president; H. L. 
Nowlin, Indianapolis, secretary-treasurer. 


W. J. Wood Takes Vacation 


INDIANAPOLIS, IND., Jan. 13—W. J. 
Wood, state agent and adjuster of the 
Fidelity-Phenix in Indiana for many years 
past, has been given a three months’ 
leave of absence by the company and he 
will start next Saturday, accompanied by 
his wife, for California, where he will re- 
main until next spring, returning by way 
of Montana to visit his married daugh- 
ter. Upon his return to Indiana, he will 
devote his attention exclusively to losses. 
Mr. Wood has made an excellent record 
in Indiana, having served his company 
faithfully and efficiently and his friends 
are pleased to know that he is going to 
take this well earned rest. 





Inspection Is Refused 





The Chicago Advisory Committee of 








Laurence A. Adams, Sec’y and Mit 


the Conservation Association has been 








| advised that Wilson, Hazer & Soules, 


420 North Fourteenth 
Haute, Ind., refused admission to a con- 
servation inspector for the purpose of 


merly an elevator and is now used as a 





street, Terre 





making an inspection, This was for- 
wholesale and retail feed house. This is 
the first instance of refusal that the ad- 
visory committee has been apprised of 
since the inception of the conservation 
inspection work in May, 1917. 


Turner Heads Indiana Pond 
INDIANAPOLIS, IND., Jan. 13—At a 


special meeting of the Indiana Blue 
Goose Monday, Stanley D. Turner was 
elected most loyal gander, succeeding 


Howard V. Luce, who resigned because 
of his leaving the insurance business. 
Mr. Turner had been supervisor of the 
flock and other officers were likewise ad- 
vanced, H. C. Upham becoming supervisor 
of flock; Revillo O. Furgason, custodian 


of the goslings, and Robert Milliron, 
guardian of the nest, the last named 
being a newly elected officer. The follow- 


ing new members were alee ies: Gus 
J. Daseke, North Amerid¥® William H. 
Potter, Jr., Connecticut, and Thos. J. But- 
ler, American. It was the general opin- 
ion that the Indiana pond should resume 
its social activities, which were allowed 
to lag during the war, and a committee 
will be appointed to arrange for a ban- 
quet some time in March. Other plans of 
a social nature are under consideration. 


Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domesti¢c and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE. IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 


GEORGE L. McCURDY 
MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 








Whipple’s Milwaukee Address 




















MILWAUKEE, WIS., Jan. 14—The ad- 
dress of C. G. Whipple of Chicago before 
the Fire Insurance Club of Milwaukee 
drew out a very large attendance, and 
proved to be very _ interesting. Mr. 
Whipple outlined the growth of the in- 
surance business from its inception to 
the present day, and explained the dif- 
ferent operations of the various classes 
of companies. 
The Fire Insurance Club has had a 
rapid growth, there now being more 
than 200 charter members. A _ large 
number of local agencies are represented 
through their employees. 
In the future the club will hold two 
meetings a month in order to complete 
its course before the summer months, 
and it is anticipated the yearly program 
pins be ready for distribution at an early 
ate. 


Gamber Speaks at Murphysboro 


John G. Gamber, Illinois state fire 
marshal, addressed the Illinois Firemen’s 
Association at Murphysboro, Ill, on 
Wednesday, having as his subject: “Our 
Duty as Public Officials.” Mr. Gamber 
said that not more than 10 percent of all 
fires in Illinois are caused by incen- 
diarism and that 65 to 70 percent are 
Gue to pure carelessness. Recognizing 
this the fire marshal’s department has 
increased the number of inspections from 
12,000 to 40,000 a year, besides recheck- 
ing every order, some two or three times. 
Mr, Gamber urged firemen to take a 
greater interest in the construction and 
storage of all important buildings. He 
asked that they keep an eye on’new con- 
struction and advise the building com- 
missioner as to fire hazards. He said 
that firemen should be the leaders in se- 
curing the passage of fire prevention or- 
dinances. 


Improving Milwaukee Patrol 


MILWAUKEE, WIS., Jan. 13—In order 
that the efficiency of the fire insurance 
patrol may not be impaired, the Milwau- 
kee board has recently purchased and 
put into commission an additional truck, 
which is to be used as an auxiliary in 
case any of the other apparatus is un- 
dergoing repairs or temporarily out of 
working order. 


H. C. Eddy, Jr.. special agent of the 





GEO. A MOWRY 
President 


W. A. GORDON 
Secretary 








Twin City Fire Ins. Co. 


MINNEAPOLIS 
Capital $500,000 


Commercial Union in Illinois, is confined 
to a Chicago hospital with a rather se- 
vere attack of ulcer of the stomach, 


Wittenberg, Hudson, 
and Mattek have recently been rerated 
and new tariff books printed by the 
Wisconsin Inspection Bureau. 








ALL LINES OF INSURANCE 
HANDLED. 





The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ENGINEERING DEPARTMENT 
IN CONNECTION. 


Wolf & Dessauer, largest department 
store known in northern Indiana, lo- 
cated at Fort Wayne, has recently in- 
stalled all new approved sprinkler head, 
complying with the instructions of the 
Indiana Inspection Bureau. This com- 
pany had installed non-approved heads 
and therefore no credit was allowed, 


Necedah, Neva- 
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FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 
CALIFORNIA 


Insurance Co., of San Francisco 


WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 














The Concordia Fire 


Insurance Company 


of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,904,813.89 
Surplus to Policy- 

holders . . . ... 1,253,367.64 
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Fire Tornado 


Sprinkler Leakage 
Use and Occupancy 





Rents 

















INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnished 
BABCOCK, RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 











ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE REINSURANCE 








these heads not being recognized by 














the Bureau for credits on insurance. 
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The Fireman’s Fund Insur- 
ance Company was. estab- 
in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 
Today the company stands 
in the front rank in all three 
lines throughout the country. 
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Incorporated 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 


Milwaukee, Wisconsin 





NOW IS THE TIME TO SOLICIT SPRINKLER LEAKAGE INSURANCE 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS Te a ae eee eee - 
SURPLUS TO POLICYHOLDERS - - i 


$1,765,472.60 
1,096, 744.07 
LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
£5 Tennessee and Kansas 
“A Reliable, Progressive Agency Company Representatives solicited 

















ANTHONY MATRE 
President 


BENRY REIS, M. D 
Vice-President 


JOSEPH BERNING 


Vice-President 


DIRECTORS 
THOMAS E. GALLAGHER —_-HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


NAPOLEON PICARD 


Secy-Treas. 







NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
ASSETS OVER ONE MILLION 





CHICAGO ¢ 











INCORPORATED 1851 


WESTERN ASSURANCE 


OF TORONTO, CANADA 


COMPANY 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTION AND 
STRIKES—MARINE AND TORNADO INSURANCE 


Masste: destiny Bi DO0Os fea: Cs Biss. oi ko sss et ck bcivescanias ce ee ine eee $ 4,693,580.53 
SeaeD enh RUE ERGs Boa. 1s wirs.c.cin hve ys.swaxencbtedck oveetuoeckox 1,733,616.33 








IN THE MISSOURI VALLEY 














PLAN BIG BUILDING IN OMAHA 


Insurance Interests Back Project for 
$1,000,000 Structure in 
Nebraska City 


OMAHA, NEB., Jan. 14—A new 
$1,000,000 Insurance Exchange building 
in Omaha, to be devoted exclusively to 
insurance interests, is a project recently 
launched by some of the live wires of 
the local companies, and which has 
aroused the interest of practically every 
one of the 176 companies doing bus- 
iness in the city. 

Within the past month three meetings 
have been held, attended by representa- 
tives of local fire, casualty and life 
companies and the enthusiasm for such 
a proposition has grown at each meet- 
ing. All agree that the insurance bus- 
iness has grown to such proportions in 
the city that a large building is needed 
to relieve the inconvenient and inade- 
quate office facilities now confronting 
many of the companies. The propo- 
sition has already proceeded so far as 
the purchase of a site at Seventeenth 
and Dodge Streets, which has been fully 
paid for. The site will give the pro- 
posed building 66x132 ground floor 
space. Present plans call for a 16 to 
20-story building. 

The committee heading the project 
has as its chairman J. W. Madden ot 
the Baldridge-Madden Company. He, 
with Joseph Barker of the Foster-Bar- 
ker Company and Robert T. Burns of 
the Wilcox- Burns Company, are repre- 
senting the fire and casualty interests, 
while the life interests behind the pro- 
position are represented by Charles 
Eyre, general agent for the Provident 
Life & Trust; Harry O. Steel, general 
agent for the Union Central, and E. E. 
Litz, general agent for the Prudential. 
Mr. Madden says that the plans for the 
proposed building will be pushed as 
rapidly as possibe. No date has been 
set for the beginning of the construc- 
tion work, but another meeting will be 
held in the near future, at which more 
definite action is expected. 


Nebraska National Celebrates 

OMAHA, NEB., Jan. 14.—The Ne- 
braska National celebrated its 21st an- 
niversary at the home office at Omaha 
Jan. 3, with a gathering of more than 
100 of its agents during the day and a 
banquet in the evening. 

The Nebraska National is the only 
cempany in the state which has rounded 
out 21 years of business with its or- 
ganizer still at the helm. This distinc- 
tion belongs to P. F. Zimmer, secretary- 
manager, who started the company in 
Lincoln in 1899. Last September the 
headquarters of the company were 
moved to Omaha. E. D. Beach, chief of 
the bureau of fire prevention, is presi- 
dent of the company. 

At the banquet, John W. Gamble, 
president of the Omaha Chamber of 
Commerce, welcomed the company to 
Omaha, Other speakers were Special 
Agents C. E. Sandstead, W. B. Ball and 
J. N. Anderson and Local Agent John E. 
Kelly of McCook, Neb. Mr. Kelly won 
two prizes, one each for having secured 
the largest amount in premiums in two 
months and for the largest number of 
risks in that time. 


Reasons for Missouri Increase 


ST. LOUIS, MO., Jan. 13—The increase 
of rates on certain classes of property 
throughout the state of Missouri, with 
the approval of the insurance départ- 
ment, follows the filing of returns re- 
cently ordered by the department from 
all companies, with their risks classi- 
fied. As losses on some part of property 
have been shown to be great for the 
past seven years, the increase was al- 
lowed. 

Classification of the buildings, as re- 
quired by the state officials, divided the 
risks of the insurance companies into 
dwellings, mercantile buildings, public 
buildings, such as schools and churches 
and other divisions. Reports filed with 
the insurance commissioner show that 





dwellings have been an_ unprofitable 
risk, frame buildings, and their contents 
have been insured at a loss and public 
buildings have also proved a losing bus- 
iness risk. Mercantile buildings in re- 
gions away from city fire departments 
have proved a heavy loss. | 


St. Louis Blue Goose Luncheon 


ST. LOUIS, MO., Jan. 13—H. B. Fargo 
of the Western Adjustment was chair- 
man at the weekly luncheon of the Blue 
Goose last week. Mrs. Fargo. enter- 
tained with several vocal selections. At 
the luncheon Ray Berner, who leaves 
St. Louis to go to the Western’s Chicago 
office, was presented with a traveling 
bag. 


New General Agency Contract 


The Camden, in arranging for its hail 
insurance operations during the season, 
has made a general agency-contract with 
the Reynolds, Morrison, Rathburn Com- 
pany of Fremont, Neb., for Colorado, 
Wyoming, South Dakota, Kansas, Iowa 
and Nebraska. It has also made a fire 
general agency contract with this firm 
to cover Iowa, Nebraska, Wyoming and 
Kansas. 





Des Moines Underwriters’ Meeting 


DES MOINES, IA., Jan. 183—The Des 
Moines Fire Underwriters Association 
held its annual meeting last week. Re- 
ports by the retiring officers showed the 
good work the association had done dur- 
ing the past year. 

New officers and directors for 1920 
were elected as follows: President, BE. H. 
Mulock; vice-president, E. E. Crawford; 
second vice-president, M. A. Hawge; sec- 
retary, E. F. Gibson; treasurer, G. W. 
Tones; directors, Chester E. Ford, Sam 
W. Dorsey, E. Ray Brand, P. J. Clancy, 
R. M. Evans, P. K. Witmer, W. V. Wil- 
cox, J. P. Montrose, J. T. Christie, G. D. 
Lucas, W. W. Don Carlos, Jr., and Geo. 
W. Farnsworth. 

The association has been of much 
service and benefit to Des Moines and 
the state of Iowa during 1919, as its 
members have been very energetic in 
their efforts to prevent fires, encourage 
better building construction, improve 
bad physical hazards, thereby reducing 
rates and saving premium for all insur- 
ers. They have raised the standing of 
their business in the community. 


Tax Decision of Interest 


DES MOINES, IA., Jan. 13—The dis- 
trict court of Polk county has just given 
a decision of great importance to for- 
eign insurance companies doing busi- 
ness in Iowa, in regard to the taxation 
of securities. and moneys of such com- 
panies in the state. In a case brought 
against the Firemen’s Fund it was de- 
cided that a foreign insurance company 
doing business in Iowa cannot legally 
be compelled to pay taxes in this state 
on any of its money, notes, credits or 
other personal property unless the same 
is in the possession and under the con- 
trol of its agents and retained by and 
within the state, with a view of invest- 
ing or loaning or in some other manner 
using it or holding it for a pecuniary 
profit of the owner or the agent. 


~ Goldsmith Speaks at St. Louis 


Clarence Goldsmith, manager of the 
branch engineering office of the Na- 
tional Board at Chicago, addressed the 
Insurance Club of St. Louis at its 
monthly meeting Jan. 12. Mr. Gold- 
smith, who is a graduate of the Massa- 
chusetts Institute of Technology, made 
a very interesting talk. He has made 
inspections and prepared reports on the 
fire fighting facilities of many of the 
larger cities in the United States. 





New Des Moines Company 


DES MOINES, IA., Jan. 14—Another 
Des Moines insurance company has been 
licensed, it being the Grain Belt Insur- 
ance Company, with offices at 202 Kraft 
building. The company will write hail 
insurance only in Iowa and has a capi- 
tal of $100,000 and a surplus of $60,000. 
The company was organized without any 
promotion expense whatever. C. Fred 
Morgan is president of the Grain Belt. 
For 20 years Mr. Morgan was with the 
Horticultural Insurance Company of Des 
Moines as an adjuster. Warren T. Ayres 
is vice-president, Frank S. White, secre- 
tary, and N. P. Christensen, treasurer. 
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Mr. ‘White was for ten years with the 
Horticulural as district agent and Mr. 
Ayres was for four years with the Hor- 


ticultural. In the last few years a large 
volume of hail business has been writ- 
ten in lowa. The state has been greatly 
developed from an agricultural stand- 
point in recent years and there has been 
a greatly increased demand for hail cov- 
erage. 


Goes Into Local Business 
John F. Weible, for 20 years state 
agent for the Columbia Fire Underwrit- 
ers in Iowa, has entered the local busi- 
ness at Des Moines, Iowa, becoming as- 
sociated with the Fletcher-Gibson 
Agency. 


Doerfler Heads Financing Company 


Articles of incorporation for the Iowa 
Motors Security Company of Sioux City, 
Ia., have been filed. Ed. G. Doerfler, 


secretary of the Globe National Fire of 
Sioux City, is secretary of the new or- 


ganization. The new company will 
start with a capital of $100,000. The 
handling of automobile paper and the 


financing of automobile sales will be the 
principal business of the company, whose 
officers are prominent bankers. 


Recommendations for Dubuque 

Public spirited business men and citi- 
zens of Dubuque, Iowa, are attempting 
to have the city fathers expend a suffi- 
cient amount of money to place the city 
into the 2% class. Dubuque is now rated 


as a class 3% town, having recently 
been demoted from class 3. Dubuque 
has been a “hot spot” for most of the 
fire companies operating.in Iowa for a 


long period. The National Board has re- 
cently made a survey of the city and 


submitted recommendations that will in- 
yolve an expenditure of $150,000. Chief 
among the recommendations submitted 
by the National Board and now under 
consideration by the mayor and Dubuque 
Commercial Club are the following: 

1. Purchase two new fire trucks; cost 


$25,000. 

2. Add 18 men to the fire department 
with an increase in annual salaries of 
$22,000. 

3. Make improvements on the Third 


street reservoir. Cost, about $100,000. 
4. Install several new water plugs. 
The plugs are to be increased in size 
wherever possible. 
5. Enact building, electric and fire 
inspection ordinances. 


Cuts Sprinkler Leakage Rates 

ST. LOUIS, MO., Jan, 14—Fire insur- 
ance companies are disturbed over the 
action of the Maryland Casualty in filing 
new sprinkler leakage rates 15 percent 
below those now being collected. The 
Maryland Casualty is one of the few 
casualty companies writing this line, the 
majority of the sprinkler leakage busi- 


ness going to the fire companies. About 
$100,000 in sprinkler leakage premiums 
were collected in Missouri last year, 
most of this coming from St. Louis. The 
Maryland will make an aggressive cam- 


paign for business in St. Louis at the 


reduced rates. 





Nebraska Notes 


Omaha fire companies are also offering 


a $10 prize in the school pupils’ contest 
for the best story on “The Value of In- 
surance—Life, Fire or Other Form.’ 
This contest will be open to pupils of 
public and parochial schools. 

E. Ray Coffin, formerly state agent 
for the Central National Fire of Des 
Moines, has resigned to take up local 


work, becoming manager of the general 
insurance deportmetn of Royal L. Stew- 
art & Co., 560 Omaha National Bank 
building, Omaha, Neb. 

Fire, starting presumably from a de- 
fective furnace, completely destroyed 
the interior of the First Methodist 
church at Pawnee City, Neb., Jan. 3, 
including all the carpets and furniture, 
valued at several thousand dollars, and 
a valuable pipe organ. 

The Farmers’ Insurance Company of 


Hebron, Neb., rounded out 32 years of 
business at its annual meeting held 
pan, 3. The company reports ap- 


proximately $6,500,000 insurance now in 
force. Harry Bates was elected secre- 
tary-treasurer, succeeding his father, W. 
C. Bates, who held the same position 
for 28 years. 


Missouri Notes 


The Commonwealth Insurance Com- 
pany of St. Louis has applied for articles 
of incorporation to operate a general in- 
surance business. The incorporators are 
Emmett V. 5 ramoesn. Charles A. Lemp 
and Henri F. Dav The capital stock 
of the company, S10" 000, is fully paid. 











Mid West Fire Insurance Co. 


314-316-319 Illinois State Bank Bldg. 
L. R. HETHERINGTON, Managing Underwriter 


Fire, Tornado and Automobile Insurance 


QUINCY, ILL. 








INSURANCE ON FARM PROPERTY 


Why not have sufficient pride in a home Company to want to see it succeed ? 


Agents wanted in Illinois 




















FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 


When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 


Mason City, lowa 

















UNITED STATES BRANCH 
92 WiLLIAM STREET, NEw YoRK 


INCORPORATED 1720 


RoYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
UNITED STATES MANAGER 











Iowa, Illinois, Wisconsin, Ohio and Indian 


‘JAMES W. BOLLINGER, Pres. 





* SECURITY *® 


Fire Insurance Company, of Davenport, Ia. 
This Company has had 36 years of successful business aaa, and is now doing business in 
writing a general business, it accepts peter classes of farm risks. 
We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 





good company for the agent, because in addition to 


E. E. SOENKE, Secy. 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 

QUINCY ADJUSTMENT 
and SERVICE BUREAU 
Well’s Bldg., Quincy. GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 
Cc. H. TAYLOR 
1885 Insurance pachonae- Chicago 
one Wabash 2546 


ADJUSTER OF FIRE LOSSES 


(LLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
62 S. Cherry St., Galesburg, Ill. 
a. F. Arnold F. R. Hazlett . A. Bartlett 
Fire and Automobile Losses 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., ‘ hampaign, II. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates nremm service 


¢*LLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
e loss adjuster for the companies. Building Losses 


IOWA 




















a specialty. 
ILLINOIS—Nerthers and Ceatra 
Ben. C. Cooper, Insurance "Adj 
Central > Buildin: ILL. Phones 913R and 791 
Saastes ot FIRE AND WIND WINDSTORM LOSSES for Companies 
years in insurance work 
IND. ILL. KY. 


H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Autemobile and Iniaad 
arine Losses 


SOUTHERNINDIANA KENTUCKY 


H. L. MAURY 
ADJUSTER OF LOSSES 








Articles of incorporation have been 


612 Columbia Bldg. Louisville, Ky 





Kansas Oklahoma Eastern Colorads 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 


NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
MINNESO1A AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience 
506 Palace Bidg., Minneapolis, Minn. 
MISSOURI 
F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


1025 New York Life Bldg. KANSAS CITY, MU 
Over 30 Years Experience 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
ES ADJUSTED 


LOSS 
HUTCHINSON - - -; - 


NEBRASKA WESTERN IOWA 


nee es ay ADVICE & ADJUSTMENT BUREAU 
H. Hatteroth, Attorney and Manager. 
hiniotame reports. Investigation and adjustment ot 
all classes of claim Cases han in court if nee- 
essary. 1418 First “National Rank Building. OMAHA 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bldg., Akron, O. Main 50, O. C. 266? 

WISCONSIN AND MICHIGAN 


Fire Loss Adjustments Wisconsin and 
pe 25 years’ experience. 


Ay IP LAWSON 
Room 1, Coole Block Oshk 
Local 
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Write for Folder 
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LEADING HOTELS 


The Following Will Be Found the H 
for Insurance Men and Tus Nariowat 
Unpzaweitzr Will Be on File in the 
Reading Room at Each Hotel 
ip This List. 








MINNESOTA 





HOTEL ORMONDE 


Insurance Men’s Hotel 


VIRGINIA, MINN. 





NORTH DAKOTA 
HE GARDNER 


EUROPEAN PLAN 


25 combination sample rooms, bath, $2.00, $2.50 
70 rooms running water, $1.00 to $1.50 
80 rooms with bath, $1.50 to $3.00 


Finest cafe in the Northwest. Cuisine unequaled. Rest- 
ful, deal bend hotel in the city not on a car bine. 


FARGO, N. D. A. H. Leimbacher, Mgr. 
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“A Staunch and Reliable American ,Com ny” | 


EST. 1880 M. vy tac ay 
Ei BOOTH. ice-Presiden 


PF. A. SCHULTE 
Treasurer 


H.E. EVERETT 
: Secretary 

BE. P. WEBB 
Asst. Secretary 















«38 Yoon of “oe Indemnity” 


CASH CAPITAL, $400,000.00 
Surplus to Policyholders, $829,562.45 Losses paid over $9,414,889.24 


Assets, $1,950,400.05 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 
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ARIZONA 


CENTRAL DEPARTMENT 


FIRE INSURANCE COMPANY | COVERING 
ee iLLINOIS—OHIO—INDIANA 
Phe WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$200,000.00 HAS. P. 


2019 INSURANCE EXCHANGE 
CHICAGO 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER 


























applied for by the Ewing-Phister Un- 
derwriter’s Company of St. Louis, with a 
capital stock of $20,000, to do a general 
poo a hi business. ‘he incorporators 

H. Phister, Nat N. Ewing and 
Chatice’ Wilms. 


The Chris J. Muckermann Insurance 
Agency Company of St. Louis has been 
appointed agent for the London & Lanca- 
shire to write collision, fire and theft on 








automobiles for that sg sre 8 The ap- 
pointment was made Claussen, 
assistant general ca 4 dn As the west- 
ern department of the London & Lanca- 
shire. Mr. Claussen also appointed the 
Muckermann agency sole agent of the 
Safeguard Fire of New York, which is 
one of the great London & Lancashire 
chain of companies. The Safeguard was. 
formerly in the office of F, Churchill 
Whittemore Company. 








STATES OF THE NORTHWEST 














Order Cleanup in Forest Region 


ST. PAUL, MINN., Jan. 13—A thorough 
cleanup of the villages and towns in the 
northern Minnesota forest regions as a 
means of reducing the fire hazard has 
been ordered by the state forestry serv- 
ice. W. T. Fox, state forester, has in- 
structed the rangers and patrolmen to 
enforce the anti-fire hazard laws and to 
push the campaign as rapidly as possible 
before the snow leaves the ground, 


Million for Minneapolis Firemen 


MINNEAPOLIS, MINN., Jan. 13.—It 
will cost $1,060,384 to maintain the Min- 
neapolis fire department during the year 
of 1920, according to the official esti- 
mate made by George M. Link, secre- 
tary of the city board of estimate and 
taxation. The budget for the year con- 
templates an increase of $14 a week for 
firemen. 





Minnesota Notes 


At Redwood Falls, Minn., William M. 
Smith has purchased the agency of A. E 
King. 


The TIllinois Automobile Insurance 
Agency of Minneapolis, Minn., has been 
incorporated to conduct a general insur- 
ance agency business with $10,000 of 
capital stock. The officers are Alfred 
E. Marks, president-treasurer; O. M. 
Broome, vice-president, and W. R. Miller, 
secretary, all of Minneapolis. 

The A. J. Schunk Company general in- 
surance agency of Minneapolis, Minn., 
has been incorporated with $50,000 of 
capital stock, the following being offi- 


cers: Arthur J, Schunk, Minneapolis, 
president; Albert F. Miner, Luverne, 
Minn,. vice-president, and Harry K. 


Cain, Mankato, 
urer. 


Minn., secretary-treas- 


C. Oppegfaard has sold her agency 
at Valley City, N. D., to Carrie Karshner. 





More than 60,000 property owners 
S l RENG | H cooperate through the Northwestern 

Mutual Fire Association to insure 

their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 
other strong mutual Insurance 
companies. 










Northwestern Mutual 
Fire Association 


Main Offices: Central Building, Seattle 


F. J. MARTIN, Pres. 
H. K. DENT, Vice-Pres. 
M.D.L. RHODES, Sec’y. 


























Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 



















The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 


INCORPORATED 1897 
P. J. SHAW 
President 


GEO. H. BAKER 
Secretary 



















Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary 





Indianapolis 


















the kind of automobile insurance we write 
That’s one reason we write it the way we do. 


THE AUTO OWNER WANT 
THE AGENT WANTS THE SAME KIND 


MID _WES at's another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 33 J. B. HENDERSON, Secretary 



















—The Original satay agen Lnauaphes Company— 
ra 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bidg. 
Total Assets $282,855.70. Operating only in Ohio and Indiana 
PHILIP LEHR, Pres. ROBT. forge Treas. C. L. McINTIRE, Secy. 
Special Agent: C. C. FELTS, Fe. Wayne, Ind. 









































STATES OF THE SOUTHWEST 











COMMENTS ON TEXAS FORMS 


Secretary of One of the Big Companies 
Says the Language is Am- 
biguous 


One of the company officials recently 
wrote his agents at Dallas regarding 
use and occupancy forms to be found 
on page 302 of Texas basic schedule. 
The agent declared that one of his 
assured considered this form somewhat 
indefinite. The company’s secretary 
wrote the agent as follows: 

This form provides that if the build- 
ings and machinery of the plant are 
disabled by fire to the extent “‘that the as- 
sured are entirely prevented from manu- 
facturing or finishing the above men- 
tioned goods, then this company shall 
be liable for an amount not exceeding 
S..%. “Ber ay. 8 8 Oe: Chat. if sate 
buildings or machinery are so disabled 
by fire as to prevent the full daily 
average product, the company will be 
liable per day for that proportion $.... 
which the product so prevented from 
being made bears to the average daily 
yield, based upon: 300 working days pre- 
ceding the fire. 

As you have probably noted, the form 
contains no statement as to what shall 
constitute loss termed “Use and Occu- 
pancy.” The meaning of the term not 
being definite, there is no basis pro- 
vided for the adjustment of a loss, and it 
is apparent that your assured and the 
companies would not be able to agree 
on what constitutes a loss under insur- 
ance on Use and Occupancy, especially 
as he supposes that it covers salaries 
of employes, salaries of officers, and 
other expense, although there is nothing 
in the form to indicate it. 

The only basis upon which an ad- 
justment could be made under this 
form would be to treat the policy as 
valued and the company liable for the 
per diem named upon a total cessation 
of operations, and for the pro-rata part 
of that per diem, determined by the per- 
centage of reduction in production, in 
event of a partial prevention. 

The intent of Use and Occupancy in- 
surance is to protect the assured from 
loss of the profit which he would have 
made if he had not been prevented by 
fire from operating his business; that 
less is net profit, and it should have been 
so stated in the form. 

Where the assured desires protec- 
tion against the loss which may be in- 
curred by the payment of expenses 
which necessarily continue while he is 
prevented from operating his plant, a 
specific statement should be incorporated 
in the form to that effect. 

Under the wording of this form, if a 





plant is so damaged or destroyed as to 


entirely prevent its use, the capacity 
of the plant for operations can be 
claimed for, whether or not it was be- 
ing operated prior to the fire, 


BUREAU WILL LIGHTEN LOAD 


Field Men in Texas Will Soon Be Able 
to Give Attention to Develop- 
ment Work 


DALLAS, TEX., Jan. 13—Texas 


field men will be able to give much 
more attention to development work 
when the new Texas Inspection Bu- 
reau gets into running order. The in- 
spection work on all large properties 
will come under the jurisdiction of the 
new bureau and field men of com- 
panies having a large business in Texas 
will be greatly relieved of detail work. 

The work of the Texas Inspection 
Bureau will undoubtedly do much to 
improve conditions in the state. In the 
past field tmen have not given the 
proper amount of time to inspection 
duties. It has not been possible to de- 
velop a good business producing plant, 
and at the same time give attention to 
the details of inspection work. As a 
consequence many defects have passed 
unnoticed and the inspectors for the 
new bureau will undoubtedly unearth 
many physical deficiencies. The new 
arrangements will simply mean _ that 
not only will the larger properties in 
the state be improved, from a fire pro- 
tection standpoint, but a greater effort 
can be made on the part of Texas field 
men to stimulate business, plant new 
agencies, and do other development 
— that has not been possible in the 
Pas 





Hotchkiss Companies Held Up 


AUSTIN, TEX., Jan. 13—William H. 
Hotchkiss, former commissioner of New 
York, is finding it difficult to enter his 
triumvirate of companies—the Jefferson, 
North Atlantic and Liberty—in Texas, 
because of the anti-trust laws of that 
state. 

It was noticed by the Texas depart- 
ment that two of the companies had 
Statements identical in every amount 
and that the third was almost similar. 
This provoked an inquiry as to the rea- 
son. It was then explained that com- 
panies proposed to issue a policy signed 
by all three with their individual lia- 
bility limited to one-third of the risk, 
there being no joint covering. 

The Texas department advised that, 
under the Texas laws, such policy would 
violate the anti-trust section and the 








Fire Insurance Commission would not 


January 15, 1920 
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The THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATIONAL MUTUAL IN OHIO 
MUTUAL Writing Full Floater, Fire, Lightning, 





Insurance Co. Windstorm, Explosion and Theft 








CELINA, OHIO December 31, 1918, we had over 19,000 Policy Holders,Nine 
Million Theft and Eleven Million Fire Insurance in force. 
E. J. BROOKHART, 


Secretary Live Agents Wanted in Ohio and Indiana 


. Th, Ap — 


& 

















The greatest automobile state 
in the Union today is Ohio. 


+ 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
s THE GREAT AMERICAN 


4 pM 


MANSFIELD,OHIO. 





Full coverage automobile in- | 
surance at reduced rates. 














W.C. BUCHANAN, Pres. ROY NUGEN, Treas. 


The State Mutual Fire Association 


S. R. NUGEN, Sec’y. C. A. BERRY, Vice-Pres. 


(Established 1900) 
FIRE HOME OFFICE 300-302 PAULTON BLDG. Fire, Lightning & Tornado 
INSURANCE AT First Class Besiness Solicited 
ACTUAL COST SIOUX FALLS, S. D. _ Resitesce Property 2 Specialty 


A GOOD COMPANY + SATISFIED POLICYHOLDERS = SUCCESS 





* J. R. JONES, Secretary and Manager 





HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Cellision, Property Damage, Public Liability—Full Coverage 
AtActual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Sma!! Town Auto Owners 


The Liberty Mutual Insurance Company 


DAYTON, OHIO 











THE BUCKEYE UNION INSURANCE CO. 


Elmer D. Webb, Pres. Lima, Ohio 


Ohio's Youngest Company Specializing on Automobiles 


Tra E. Wagner, Sec. 








The fact that we are youthful means we have openings 
for good agents in Ohio. Address Home Office. 








LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. | 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO, 
TODAY 805-6 Pioneer Bidg., St. Paul, Minn. 














The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President ee L. A. DENNIS, Sec. and Gen’! Agent 
The only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 








‘Richland Mutual Insurance Company | 
MANSFIELD, OHIO 
Incorporated 1850 








TOTAL ASSETS - - - - - - $2,486,445.48 
“A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary | 











| Fire Insurance Company 


E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual. 


General Fire Department 


Automobile Fire and Theft Department 
A COMPANY 45 YEARS OLD 


THE ME CHANTS & MANUFACTURERS’ MUTU’L INSURANCE CO. 


Farmers Alliance 
Insurance Company 


of Kansas 





OF MANSFIELD, OHIO 


OF MANSFIELD, OHIO 


McPHERSON, KANS. Organized 1887 








Insurance = 38,918.528.00 


Total Assets 472,284.09 DIVIDENDS TO POLICYHOLDERS 


|An Agency Company S. N. FORD. President 


NET CASH SURPLUS OVER $100,000 


We have considerable territory open in Ohio and can make 
you an attractive agency proposition. Write for particulars 


Resources in Cash and Contingent Assets, $610,000.00 
Surplus, $225,000.00 Strictly Mutual 
WANTED—First class Adjuster, also 


Assistant Manager. Agents wanted in 
unoccupied territory. 


1.F TALBOTT, Pres. C.F. MINGENBACK, Secy 


AUTOMOBILE INSURANCE AT COST 


G. W. DeYARMON. Secretary 











LOST POLICY 


KNOX MUTUAL INSURANCE CO. 





Dayton Mutual Fire 





CERTIFICATES | | tcorporated 1238 
Save work of cancelling and rewriting 
los. policies, and trouble of calculating 
earned premiums. No troublesome signa- 
tures to be obtained. Safer than putting 
out a second policy. { Designed by Carey 


B. M. ALLEN, President 





SURPLUS OVER $200,000.00 
Business Confined to Ohio 


MT. VERNON, OHIO. 
DAYTON 
Insurance Co., “ouio 


B. C. COLEMAN, Secy. 





H. S. JENNINGS, Secretary 
wale 








& Zimmerman, local agents at Cincinnati, 
ty cae oy Bossy been us 


500 1000 2000 5000 
9075 sito $3" $450 $7.25 $12 $20 $0 


THE NATIONAL UNDERWRITER 
ROUGH NOTES 
Chicago indianapotie © New York Cincinnati 


Total Cash Assets $300,319.63 


J. R. VERNON, President 











Nearly Fifty Years of success under same managemen? 


INCORPORATED 1876 


Said THE OHIO MUTUAL FIRE INSURANCE CO. 
Losses siaeaeeteotionec abilities 








Conservative and Careful 
Managemeut 
AGENTS WANTED 
Net Cash Surplus $221,123.76 
Address Home Office. 
J. AMBLER, Secretary Ps) 











LT 


OHIO’S OLDEST—43 Years in Business 








Central Manuf: meturers’ Building 
VAN WERT, OHIO 


For Representation Address 


= 
CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY | 
OHIO’S LARGEST—Cash Assets $1,500,000.00 
AUTOMOBILE INSURANCE COMPANY 


i] Providing all forms of automobile coverage in conjunction with 


LUMBERMENS MUTUAL CASUALTY COMPANY 
Cash Assets over $500,000.00. Net Cash Surplus over $200,000.00. The only legal reserve mutual writing automobile liability insurance in Ohio. 


OHIO’S STRONGEST—by Any Measurement 


JAMES Ss. KEMPER, Manager 


Salle Street 
CHICAGO, ILLINOIS 











® A. L. PURMORT, Secretary 


eas 
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American Central Insurance 


Co., of St. Louis 
Hawkeye Securities Fire In- Agricultural Insurance Co., 
surance Co. " Det 
Eagle, Star & British Domin- ee ee aS, 
ye, Sta of N. J. 
age fa Minnesota Und. Agency, of 
ne: Oe 5 ete St. Paul 
Michigan Fire & Marine, of Fienes's Underuriters, of 
Union | Society, Ltd Central States Fire Insurance 
Firecren’s Insurance Co., of 8 
Be i Kaskaskia Live Stock Ins. Co. 
Mercantile Fire & Marine Und. Northwestern National Life 
noe 712-720 MAIN STREET __Gongral Accident of Perth 


Fire, Tornado, Hail, Automobile, 
and Livestock. 


Farm, Casualty, Surety, Marine, Life 


Facilities for handling very large lines on fire risks. 
An unexcelled organization for rendering every kind of insurance service. 
Agency openings in many cities and towns for persons of intelligence 


PIONEER FARM & HAIL WRITERS OF TEXAS 



























A USEFUL AND DESIRABLE AGENCY COMPANY 


For Agents in Iowa, 
Kansas, Colorado, 
Wyoming and 

Nebraska 


FIRE, 
TORNADO, AUTOMOBILE, 


FARM AND CITY PROPERTY 
1406 Farnam St., Omaha, Neb.. 



























WRITE HAILINSURANCE 





Establish your connections now for 1920 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, KANS. 


Five high class stock companies covering the states 
of Kansas, Oklahoma, Nebraska, Colorado, 


New Mexico 


and Wyoming. 





Many of our agents made from $.009 to $2000 in commissions in 45 days in 1918 
































H. C. WHALEN, Pres. 


A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 


Writing 

FIRE :; TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 

KANSAS OKLAHOMA TEXAS 

















AQUCUREERTECEE UTE 


eee 


66 Broadway, New York 


Bot TERRY CO, te: 


INSURANC 


E BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME OFFICE UNM STATES 
nae eMBER LOUIS H. PARKER SAL 
; MANAGING DIRECTOR FIRE INS CO. 
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HAWKEYE SE 













INSURANCE CO. 


CURITIES FIRE 





Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 


Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. 























approve the policy. The company met 
this objection by advising that the com- 
panies would issue individual policies 
and not those signed by all three. The 
department then cited the statement in 
Hotchkiss’ letter that these companies 
“have each entered into an arrangement 
with the Northern Underwriting Agency, 
Inc., a New York corporation, whereby 
such corporation is authorized to fix 
premiums, make rates, etc., for all three 
of these companies,” and asked a defi- 
nite statement as to whether such ar- 
rangement has been made. Upon receipt 
of the reply the department will be in 
a position to determine whether or not 
the companies may be admitted to 
Texas. : 


Prohibition on Price Fixing 

AUSTIN, TEX., Jan. 13—Prohibition 
against any price fixing in the cost of 
insurance is elaborately and frequently 
set out in the extended affidavit required 
in the new Texas law creating the State 
Board of Control, which will have com- 
plete charge of all state purchases. The 
attorney-general prepared the form of 
affidavit under the new law and every 
bidder must make that affidavit in sub- 
mitting his proposal. : 

The bidder must swear that he has not 
entered into any combination fixing or 
tending to fix the cost of insurance, the 
business of insurance, fixing any stand- 
ard of insurance, “or to make any con- 
tract of insurance at a price below a 
common standard or figure.” He must 
not connive in fixing or limiting, or reg- 
ulating, the output of insurance or in 
any way interfere with insurance such 
as increase or decrease the cost thereof 
in an unlawful manner. 


Texas Commissioner Resigns 


George Waverly Briggs, commissioner 
of insurance and banking of Texas, has 
been elected a vice-president of the City 
National Bank of Dallas and will soon 
resign his official position and go to Dal- 
las to live. As yet no names have been 
suggested as possible successors to Mr. 
Briggs. His prospective change came so 
unexpectedly that the governor has not 
had time to select a successor. Mr. 
Briggs has some important matters pend- 
ing unfinished at Austin and the bank 
gave him all the time necessary to fin- 
ish them, with the result that he may 
not go to Dallas until April 1. 

Mr. Briggs was formerly a newspaper 
man. He has served as commissioner 
less than a year. 


Texas Towns Get Credits 


AUSTIN, TEX., Jan. 183—The Fire In- 
surance Commission issued circulars this 
week making its first reductions in the 
final rate as result of good fire records 
for the past three calendar years. 
Eighteen towns received the maximum 
credit of 15 percent off the final rate and 
cne town got 9 percent reduction. These 
credits apply on all policies written be- 
tween Jan. 1 and Dec. 31 of this year. 

The towns which drew a maximum 
credit of 15 percent together with their 
loss ratios for the next preceding three 
years are as follows: Austin, .221; Bas- 
trop, .311; Cuero, .311; Gatesville, .183; 
Giddings, .185; Henderson, .055; Honey 
Grove, .118; Lockhart, .131; McGregor, 
-185; New Braunfels, .118; Roby, .251; 
Runge, .203; Sabinal, .222; Seguin, .099; 
Valley Mills, .077; Victoria, .124; White- 
wright, .320, and Yorktown, .001. Devine, 
with a loss ratio of .423, was given a 9 
percent credit. 


Conservation Work in Arkansas 


LITTLE ROCK, ARK., Jan. 13—The 
field men have organized a temporary 
Arkansas Conservation Committee to take 
care of the conservation work in this state 
for the time being. J. K. Shepard is 
chairman and L. L. Miller of the National 
of Hartford is secretary. The commit- 
tee has written to T. Alfred Fleming at 
New York, who is supervisor of the con- 
servation work of the National Board, 
urging him to come to Little Rock and 
to outline the plan of work. 


Speed with Braniff Agency 

OKLAHOMA CITY, OKLA., Jan. 13.— 
John S. Speed has joined the force of the 
T. E. Braniff Company in an executive 
position. Mr. Speed is a native of Ken- 
tucky and entered the insurance busi- 
ness as a local agent in Birmingham, 
Ala. For fourteen years he was spe- 
cial agent for Arkansas, Mississippi and 
Louisiana for the North America. For 
three years he represented, as special 
agent, the Liverpool & London & Globe, 
in Arkansas. For the past six years he 





has been manager of the Arkansas Ac- — 


tuarial Bureau, which position he leaves 
to join the Braniff forces. 


tion, a national organization. 


Farewell to J. S. Speed 
LITTLE ROCK, ARK., Jan. 13.—About 
25 special and general agents called on 
J. S. Speed, former manager of the 
Arkansas Actuarial Bureau, in the bu- 
reau’s office, and presented him with a 
silver water pitcher, goblet and tray as 
a mark of esteem on the part of the 
agents. A watch was presented to 
Seaton Douglas, special agent, who is 
going to New Orleans to the main office 
of Moss & Co. Mr. Speed recently re- 

signed to go to Oklahoma City. 


Changes in Basis Schedule 

OKLAHOMA CITY, OKLA., Jan, 13.— 
Several important changes have been 
made in the new general basis schedule, 
effective Jan. 1. The inventory and iron 
safe clause is eliminated on contents of 
brick and stone buildings in all towns 
except those in class 5 and 6. The three- 
fourths value clause is eliminated on 
all public buildings, churches, schools 
and their contents regardless of con- 
struction or location. The 50 per cent 
co-insurance clause is no longer man- 
datory on tornado policies covering mer- 
cantile risks. If it is not used, the an- 
nual rate is 25 cents. 


Miscellaneous Notes 


The National Liberty has increased its 
dividends* from 10 percent semi-an- 
nuaily to 12% percent semi-annually. 

Announcement is made that the 
American Consolidated Underwriters will 
be launched in the near future, its poli- 
cies to be backed by the Netherlands 
and the American Merchant Marine. 


Engineers of the National Board are 
now studying the general fire hazard 
and fire fighting equipment of Oakland, 
Cal. St. Louis, Mo., and New Haven, 
Conn., and are also applying the grading 
schedule through the towns of the south- 
east. 


Texas Notes 


A strong petition has been presented 
to the city council of Austin, Texas, for 
installation of the double platoon sys- 
tem in the fire department. The de- 
partment at present has thirty-five men, 
including the chief. 


A. W. McDonald, who has been an in- 
spector in the Texas Fire Insurance 
Commission office at Austin, has been 
appointed secretary of the Texas State 
Board of Water Engineers, effective 
Feb. 1. Mr. McDonald was with the 
Insurance Commission for some 


Precautions against a stock of writing 
ink freezing resulted in fire damage to 
the Yeargan Stationery Company at 
Dallas, of between $20,000 and $30,000. 
Two small gas stoves had been left 
burning to ward off a freeze and indica- 
tions point to the fire originating from 
one of them. 

Weatherford, Texas, has a wonderfully 
fine record and as a result enjoys a very 
low rate of insurance. During the last 
two years the loss within its fire limits 
has been the sum of $10 and during that 
time only a small residence has burned 
within the entire city limits. These 
facts were first brought to the atten- 
tion of the general public at a banquet 
given in honor of the fire department. 


Oklahoma Notes 


Changes in the firm names of several 
Oklahoma local agencies have been 
made recently, as follows: Dickson & 
Bledsoe of Shawnee to J. F. Dickson, 
Geo. W. Reed of Pawnee to Reed & 
Carmichael, Price & Eddleman of Hugo 
to R. M. Price, Steward & Dance of 
Blackwell to John W. Steward, W. E. 
eves at Seminole to Vernon V. Cris- 
we 


The following companies have just 
been admitted by the state board of in- 
surance to Oklahoma: - Merchants and 
Manufacturers Interinsurance Alliance of 
Houston, Tex., doing fire and automobile 
business; Michigan Millers Mutual of 
Lansing, Mich., doing fire, tornado, sprin- 
kler leakage, and explosion business; 
Lumber Mutual of Boston, doing mutual 
fire business. 


Arkansas Notes 


The De Queen, Ark., city council has 
adopted a resolution authorizing a fire 
company membership of 15 and per- 
mitting the company to select its own 
chief. 

Net collections of $302,687.39 were 
made by the Arkansas insurance depart- 
ment during 1919, according to figures 
compiled by Bruce T. Bullion, state in- 
surance commissioner. This is a gain of 
$51,450.47 over the 1918 collections, 
which were $251,236.92. 
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CAROLINA FIELD MEN’S RALLY 





Special Agents of Two States Will 
Organize to Prosecute the Con- 
servation Work 





The field men of North and South Car- 
celina will meet at Charlotte, N. C., Fri- 
day of this week, for the purpose of 
organizing a conservation association in 
poth states. Manager S. Y. Tupper of 
the Queen at Atlanta, A. M. Schoen, 
chief engineer of the Southeastern Un- 
derwriters Association and T. A. Flem- 
ing, supervisor of the conservation de- 
partment of the National Board, will be 





present. 

Mr. Fleming will swing through the 
south as far as New Orleans, holding 
gatherings at Richmond, Atlanta and 
other important sectional centers. 
Through this field he will be accom- 


panied by Messrs. Tupper and Schoen 
and possibly other representative under- 
writers especially interested in fire pre- 
vention. 


Virginia Agents’ Manager Busy 
RICHMOND, VA., Jan. 13.—Collection 


of dues under the recently adopted 
graded system is the first matter to 
which J. C. Osborn, newly appointed 


business manager of the Virginia Local 
Agents’ Association, will give attention. 
He is now mapping out an itinerary over 
the state. Later, he plans to inaugu- 


rate a drive for more members. At 
present, there are said to be nearly 200 
on the roll. Mr. Osburn has taken a 
desk in the office of Frank W. Laugh- 
ton, Richmond local agent, 501 Times- 
Dispatch building, and will make that 
his headquarters, He entered upon his 
duties last week, coming up from Em- 
poria, where for several years he had 
been associated with the Goodwyn local 
agency. That he is well qualified for 
the new work which he has undertaken 
is not doubted, 


Consolidate Kentucky Departments 


LOUISVILLE, KY., Jan. 183—As a re- 
sult of the efforts of Governor Morrow 
toward reducing expenses, three insur- 
ance departments, including the state 
rating board, state fire marshal’s office 
and Kentucky state insurance commis- 


sion, will shortly all be consolidated in 
one office, as the general department of 
insurance. Probably the workmen’s com- 
pensation department will finally be 
consolidated with the general insurance 
department. This will be a much better 
Plan in many ways, as it will result in 
a big saving to the state and kill a lot 
of duplication of work. Underwriters 


are not objecting in any way. 


Gessner Harrison Quit Field 


RICHMOND, VA., Jan. 13—Gessner 
Harrison has resigned as Virginia spe- 
cial agent of the Security Fire to go 
into the local agency business in Nor- 
folk with Barry Parks & Co. Mr. Har- 
rison had been covering the Virginia 
field for the Security with Richmond as 
headquarters for several years. 


Lewis to Philadelphia 
RICHMOND, VA., Jan. 13—William B. 





a KENTUCKY AND THE SOUTH 


the Underwriters Salvage Company, has 
been transferred to Philadelphia. He 
was with the same company at Atlanta 
for some years before going to Rich- 
mond. 

George G. Scarlett, previously with 
the New Orleans office, succeeds him at 
Richmond. 





McBryde with the Niagara 


In succession to the late Fred. L. Sea- 
man, the Niagara Fire has appointed F. 
W. McBryde, its special agent for Louis- 
iana. Mr. McBryde for some years past 
has represented the Fire Association in 
Alabama and Mississippi and is accountea 
an unusually able field man. 


Governor Bilbo’s Comment 


JACKSON, MISS., Jan. 14—Governor 
Bilbo of Mississippi in his retiring ad- 
dress to the state legislature said it 
should either provide a fund with which 
to replace public properties destroyed by 
fire or else take out insurance from 
established companies. 





Kentucky Notes 


Lyman E, Sleet, manager of the Ash- 
land Insurance agency and also the 
Prestonburg Insurance agency, was 
married to Miss Elizabeth Powers of 
Ashland, and has returned to his home 
in Ashland after a honeymoon to Chi- 
cago. 

J. C. Schmidt, recently appointed resi- 
dent inspector at Paducah, Ky., for the 
Kentucky Actuarial Bureau, has just 
been operated upon in connection with 
a serious case of appendicitis, which had 
reached the peritonitis state when the 
operation was performed. However, he 
is recovering, and will get well. 

Capt. Baldwin Respees, special agent 
of the Niagara Fire, with headquarters 
at Lexington, Ky., was in Louisville on 
Monday and looked healthy and fine. 
Some weeks ago it was reported in 
Louisville that he was dead, and many 
of the insurance men had not heard 
differently until he came walking in on 
a short visit. 

Harry V. Davis, of the local agency of 
H. V. Davis & Co., and also president 
of the Louisville Board, was elected a 
director of the Louisville Board of Trade, 
running forrth in number of votes re- 
ceived, out of thirteen men elected from 
a large number of candidates. Mr. 
Davis has been heavily supported by the 
insurance men. 


Virginia Notes 
Lynchburg closed 1919 with a total 


fire loss of only $22,967.85 charged up 
against it. 

Norfolk has a new local agency. 
Moses Glasser is president and W. L. 
Moore, secretary. 


George B. Townsend, formerly of At- 
lanta has been appointed manager of the 
insurance department of the American 
Bank & Trust Company of Petersburg, 
Va., succeeding N. G. White, now with 
the Petersburg Insurance Company. 

Norfolk is to have a fire boat. This 
was practically decided at a conference 
in that city last week between City 
Manager Ashburner, property owners 
along the water front and representa- 
tives of railroads having terminal fa- 
cilities there. It was agreed that the 
cost of a fire boat should be borne 
jointly by the property owners and the 
railroads, the city to provide cost of 
maintenance. Mr. Ashburner gave as- 
surance that insurance rates would be 
reduced at least 10 percent. His idea 
is to acquire a government submarine 





Lewis, special agent at Richmond for 


chaser. 
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Iowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents wanted 
JOHN L. BLEAKLY, President 


FRANK L. MINER, Vice-President 
C S. VANCE, Second Vice-President 








C. M. SPENCER, Seerctary 
FRANK P, FLYNN, Treasurer 


























F.R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy- 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $403,670 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 








1794—125th ANNIVEKSARY—1919 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN,, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P, RODGERS, Asst. Sec’y 


3 het 

CASH CAPITAL $1,000,000 

TOTAL ASSETS sete SURPLUS TO POLICY HOLDERS 
. $1.310,917.86 


37, 76 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


January list, 1919 


Total Assets, $1,438,400 Capital, $400,000 
Net Surplus, $146,837 


OFFICERS 
C. T. JAFFRAY.............. i acpigita AE RE Pe Ne Be ies President 
JOHN F GRIFFIN................ Giiavusddeites Vice-President and Manager 
E. C. WERNER ....... pt Ste te Sc Can wke dinate emaketecdalae sepa Vice-President 
ISAAC HAZLETT .............. cece ee eeee i deb ka wwie rad sinh gadis Vice-President 
WILLIAM COLLINS ..................2405. Treasurer and Assistant Secretary 
H. J. GIBSON ............... da wise ater ols datauiaeg Soe amee's 2 Assistant Secretary 








Will Operate in Hawaii 


The National Liberty has arranged to 
do business in Hawaii, the Hawaii Trust 
Company of Honolulu being appointed 
general agent. This arrangement was 
made when Manager Charles H. Coates 
of Chicago recently visited the island. 


Butte’s Fire Loss Heavy 


BUTTE, MONT., Jan. 13—With three 
fires in which the total losses exceeded 
$200,000, the year 1919 was the most dis- 
astrous that Butte has suffered in years, 
according to Fred Martin, chief of the 
Butte fire department. Defective flues, 
Carelessness and sparks landing on 
Shingle roofs caused most of the fires 
during the year. The loss in the three 


fires was greater than for the whole 
year of 1916, 1917 and 1918. 


Whitney P. James in Field 


SAN FRANCISCO, CAL, Jan. 14— 
Whitney P. James, son of Fred S. 
James of Chicago, has been appointed 
special agent for the Urbaine and Gen- 
eral of Paris and Eagle, Star & British 
Dominions in southern California, with 
headquarters at Pasadena. Mr. James 
came to California several months ago 


office experience in the middle west. 


Go with Home F. & M. 


BUTTE, MONT. Jan. 12—Dan L. 
Weaver and A. W. Nyblom, who have 








AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V.MOULTON, Sec., F. P. WRIGHT andF. A. WALL, Field Secretaries 
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Marine and Fire 
Insurance Company, Limited 





United States Fire Branch | 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 


H. W. MURRAY, Supt. of Agencies 19 So. La Salle St.; Chicago 

















PROTECTION 


WE consider that equitable settlement of all claims 
promptly after shipwreck, fire or automobile 
accident, is just as much a part of our duty as giving 
a receipt for payment of premium. 


The interests of brokers and agents are safe-guarded 
by the personal attention of our officers and depart- 
ment heads, each of whom had established standing 
in the insurance field before joining us. 





The Importers and Exporters Insurance Co. 
Marine—Fire—Automobile 


17 South William Street NEW YORK 











Capital and Surplus 


$250,000.00 
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Reinsurance 


| American Merchants 
Fire Insurance Company 











Kansas City ‘- Missouri 
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DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - ¥ : 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. M@r. 




















John W. McGinety 


ASSETS, $250,000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 








MacENANEY & McGINETY, Managers and Attorneys in Fact 














FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER, 
AKAGE, RIOT AND 
canes Componay EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
J. D. LA TEER, 2127 Ins. Exc., State Agent, Illinois and Wisconsin, Chicago 




















been special agents of the Montana Fire, 
which recently reinsured its risks in the 
Home Fire & Marine of San Francisco, 
will continue in the services of the new 
company, it has been announced here. 
The sale of the Montana Fire leaves 
that company with a reserve of about 
$50,000 and the future activities of the 
company will be determined at the an- 
nual meeting of the corporation in Feb- 
ruary. Virtually all of the company’s 
reserve is invested in farm mortgages. 





W. M. Stodghill Resigns 


William M. Stodghill, special agent for 
the National Union Fire in southern 
California for the past seven years and 
previously in the business at Chicago, 
has resigned. 





W. H. Herzer’s Change 


SAN FRANCISCO, CAL. Jan. 14— 
Walter H. Herzer, for the past fifteen 
years with the Pacific department of the 





American Central and St. Paul at §% 
Francisco, has been appointed city 
partment manager for Bentley & Waten 
mann, newly appointed Pacific coag 
general agents for the fire branch of thg 
Importers & Exporters and the autom 
bile department of the Scottish Unio, 
& National. The firm has represen 

the latter company for several years, 














Volney Seebeck Resigns 


Volney Seebeck, special agent for Ney 
Zealand in eastern Washington, easter, 
Oregon and Idaho, with headquarters at 
Spokane, has resigned. 





Smith with Continental Companies 


SAN FRANCISCO, CAL. Jan. 14—4 
H. Smith, Sr., formerly a local agent a 
Napa, Calif., has been appointed speciaj 
agent for the Pacific coast department 
of the Continental companies and wil} 
have charge of the latter’s newly created 
farm department in this field. 














NEWS FROM EASTERN FIELD 








MARYLAND WORK ORGANIZED 





State Is First in the East to Get Con- 
servation Association in Active 
Operation 





BALTIMORE, MD., Jan. 13—Mary- 
land has the honor of being the first 
of the eastern states in which a conser- 
vation association has been organized 
and has actually begun work. At a 
meeting attended by about 50 field men, 
which was addressed by T. Alfred 
Fleming, supervisor of conservation 
work for the National Board, the old 
Maryland Fire Prevention Association 
was dissolved, in accordance with the 
recommendations of its executive com- 
mittee, and the field men in attendance 
organized the Maryland Conservation 
Association, with these officers: Pres- 
ident, Edward N. White, City of New 
York; vice-president, John G. Rolker, 
National Liberty; secretary-treasurer. 
Irving Rolker, National Liberty. Pres- 
ident White was authorized to appoint 
an executive committee, which he stated 
would be named at once. . 

Mr. Fleming also addressed a special 
meeting of local agents called by 
Howard W. Jackson, president of the 
Maryland Association of Insurance 
Agents. The agents not only under- 
took the organization of local associa- 
tions in their respective communities, 
but also promised to use their influence 
with friends in adjoining states in fur- 
therance of the work. 





May Move Federation Office 


NEW YORK, Jan. 13.—The advisability 
of transferring the offices of the Insur- 
ance Federation of the State of New 
York from New York city to Albany, 
was among the important subjects con- 
sidered by the executive committee of 
the organization at a meeting Jan. 7. 
The gathering was attended by A. C. 
Hegeman, chairman, New York; Frank 
M. Chandler, Troy; Edward M. Griffiths, 
Albany; John A, Eckert, Charles Bel- 
linger and Secretary Stanley L. Otis, 
of New York city. Further considera- 
tion of the matter was referred to a 
special committee, with power. It is 
anticipated that a number of measures 
relating to insurance interests will be 
offered at the present session of the 
state legislature, and the thought of the 


| Federation men was that if the offices 


of the association were fixed at Albany, 
the progress of legislature could be 
more easily followed. 





Cate Made Executive Special 


NEW YORK, Jan. 13—Lester E. Cate, 
formerly assistant manager of the auto- 
mobile department of the Importers & 
Exports, has been promoted to execu- 
tive special agent, with supervision over 
the company’s fire and automobile busi- 
ness in New Jersey, Maryland, Pennsyl- 
vania and District of Columbia. 

These states have been detached from 
the field of Special Agent Howard S. 
Coeyman, who will now have supervision 
over Massachusetts, Rhode Island and 
New York only, with headquarters at 
the home office. 








MAY PURCHASE NEW BUILDING 





Report in New York That the Home 
May Secure a New Office 
Structure 





NEW YORK, Jan. 14—Neither con- 
firmation nor denial can be had from 
the executives of the Home of the re. 
ported purchase by the company of the 
building at 93-97 William street, now 
occupied largely by the Crum & Fors 
ter companies and of the Seabury Bldg. 
59-61 Maiden Lane. The Home is now 
occupying its building at 56 Cedar St, 
which, when erected some fifteen years 
ago, it was assumed would be ample 
for its needs for 20 years. Withia 
three years of its occupancy the com- 
pany outgrew its home and now space 
is used in five other buildings. The 
Home was a group of companies in 
terested in the plan proposed by As 
sistant Manager Clarence E. Porter, of 
the Commercial Union, to erect an Ine 
surance Exchange similar to that in 
Chicago, upon the block bounded by 
William, Fulton, Beekman and Gold 
streets. Other offices interested in the 
proposition were the Liverpool & Lon- 
don & Globe and the Travelers. The 
L. & L. & G. is now erecting a head- 
quarters structure of its own at New- 
ark, N. J., while the Travelers it 
credited with having leased the Hill- 
iard Bldg. on John St. The building at 
95 William St. is a thoroughly modern 
15 story brick structure and is occu- 
pied almost wholly by fire and casualty 
interests. It is in the heart of the 
New York insurance district and its 
purchase by the Home would insure 
continuance of the present center for 
many years to come. 


PLAN OF CONSERVATION WORK 





National Board and National Associa- 
tion of Insurance Agents Co- 
Operating in Movement 





NEW YORK CITY, Jan. 13—T. Alfred 
Fleming, supervisor of conservation 
work of the National Board, and Secre- 
tary Miller, of the National Association 
of Insurance Agents, have been in con- 
ference arranging for cooperation be- 
tween the two organizations on con- 
servation. work. Mr. Fleming is now 
taking up the subject with the field men 
and is attending the field meetings that 
are being held early in the year. The 
National association desires to have @ 
local agents’ meeting on the same day 
but at different hours at the same point, 
so that Mr. Fleming can address the 
meeting and explain to both the local 
agents and field men what their part 
will be in the program arranged by the 
National Board and the fire prevention 
committee and officers of the National 
association. The field men are to do 
the inspecting and carry on the techni- 
cal work. The local agents are to or- 
ganize local conservation bodies and 
enlist the support of citizens, city 
authorities and the various business 
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men’s organizations, 
fire department of course will be needed 
in the cooperative plan, 






will meet at Newark and Secretary Miller 


‘ Assistant Manager J. V. Lane and Gen- 









—— 





The fire chief and | 


Next Monday the New Jersey field men | 


will call a meeting of the New Jersey 
local agents for the afternoon of the 
same day. Mr. Fleming has already had 
a meeting of special agents and repre- 


aeetive business men at Syracuse. At 
Philadelphia, on Jan. 20, the special 
agents and other interested parties of 


pennsylvania will be told of the work, 
and inspection assignments given. The 
New England men will gather at Bos- 
ton on Jan. 31, 


Northern Men Called In 








Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional lines of 


insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. 


MARSH & McLENNAN 


Immediate telegraphic binders given. 


Insurance Exchange, Chicago 

















ee . 80 Maiden Lane 1615 California St. 114 Sansome St. 107 S. Fifth St. 901 Ford Bidg. 
condi Rada sears ans Rae gency Sige sero NEW YORK DENVER SAN FRANCISCO MINNEAPOLIS DETROIT 
m D = 
per of 14 were in New York for a con- 302 West Superior St. 263 St. James St. 23 Leadenhall St. 
ference principally all of last week, go- DULUTH MONTREAL LONDON 
ing over with new management the | 
plans of the corporation for the new 
year. One evening the field staff gave 
a dinner at the Crescent Athletic Club 
in Brooklyn to Manager A. G. Martin, | FRED. S. JAMES GEO. W. BLOSSOM WM. A. ELODGETT 


eral Agent E. W. Nourse. The affair 
was a most enjoyable one. The special 
agents were enthused over the outlook 
in their respective fields and all pledged 
renewed loyalty to the Northern. 


Endorses National Board Plan 


NEW YORK, Jan. 14—Secretary Stan- 
ley L. Otis of the Insurance Federation | 
of New York, has addressed the mem- | 
bers of the organization, urging their | 
enthusiastic endorsement in the Ameri- 





ecanization movement of the National 
Board the principles of which can 
safely be adopted by every loyal Amer- 


ican or other well wisher of this coun- 
try. 





Boston Men Honor Goddard 


BOSTON, MASS., Jan. 13—The 30 years 
service, 29 as secretary, of Christopher 
M. Goddard with the New England In- 
surance Exchange, was fittingly ob- 
served with a dinner attended by nearly 
a score of prominent Exchange and Bos- 
ton Board officials. President Winkley 
presented Mr, Goddard a black leather 
traveling bag, to which gift the secre- 
tary fittingly responded, 





Bruns on Speaking Tour | 
Frederick V. Bruns, president of the 


New York State Association of Insur- 
ance Agents, has been on a speaking 
tour this week, appearing at Schenec- 
tady, Monday; Troy, Tuesday afternoon; 
Albany, Tuesday evening; Hudson, 
Kingston and Newburgh, Wednesday. 


On Thursday of this week he is in New 
York City conferring with the officers 
of the National association. 





Hammond Made General Agent 


William B. Hammond of Harrisburg, 
Pa, state agent of the American Cen- 
tral in eastern Pennsylvania, New Jer- 
sey, Delaware, Maryland and District of 
Columbia, has been given the title of 


FRED. S. JAMES & CO. 


San Francisco 


Chicago 


CARROLL L. De WITT 


New York 


United States Managers 
General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 
123 William Street 


New York 


P. A. COSGROVE 











INSURANCE IS AS OLD AS THE SUN 





Founded 1710 
209th Year 


treatment of their Policyholders. 


No company has a prouder record than ours. 
THE SERVICE TO AGENTS is all that might be expected from organizations that have steadily 
developed in efficiency, strength and the highest business ideals during their many years of life. __ 


THE SUN INSURANCE OFFICE, OF LONDON 


Was Established in 1710, and is the Oldest Fire Insurance Company in the world 


THE PATRIOTIC ASSURANCE CO., Ltd. 


OF DUBLIN, was Established in 1824, and Offers Indemnity Proved by Every Test of Time 





Established 1824 
THE INSURANCE COVERAGE is Complete, Modern and Satisfying—Nothing better can be bought. 
THE CLAIM-PAYING HISTORY of the companies is Notable for the Prompt, Liberal and Considerate 





AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, 


IN UNOCCUPIED TERRITORY, ARE INVITED TO "NEGOTIATE 





UNITED STATES BRANCH 


54 Pine Street, NEW YORK 
P. T. KELSEY, U.-S. Manager 


WESTERN DEPARTMENT 


76 West Monroe 
JOHN F. STAFFORD, Mgr. 


PACIFI 
Street, CHICAGO 


SAN FRANCISCO 
C. A. HENRY, Genera) Agent 


C COAST DEPARTMENT 




















general agent. 
the company for 32 years. 


Action Taken at Baltimore 


BALTIMORE, MD., Jan. 14—The Asso- 
ciation of Fire Underwriters of Balti- 
more at a largely attended meeting yes- 
terday rejected the suggested adoption | 
of the uniform rules and clauses of the 
Eastern Union and the creation of a 
stamping office some months ago. It 
was tentatively agreed to accept this 
proposition and in anticipation of the 
final adoption on Jan. 1 a stamp office 
was opened and E. G. Harker placed in 
charge. The action taken by the agents 
yesterday has aroused considerable feel- 
ing among home office men. 





Firemen Must Be More Careful 


BCSTON, MASS., Jan. 13—Notwith- 
standing the apparatus of the fire de- 
partment has the right of way through 
the streets of Boston, there are some 
rights which pedestrians and drivers 
have, as well as a limit to the amount 
of damage which may be done to ap- 
Paratus before the department becomes 
ineffective, according to general orders 
issued to the Boston motor apparatus 
Operators this week. The orders say, 
in part: “There have been too many 
accidents to the apparatus of the depart- 
ment in responding to fires. 
especially true of motor apparatus. 


which is reasonable and consistent with 
Safety. When the streets are wet or 





| 


This is} 
All | 
apparatus must be driven at a speed | 


Mr. Hammond has served j - 














REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 


EDD G. DOERFLER, Secretary and General Manager 























KING, ALLEY & LAWRENCE 


GENERAL AGENTS 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 


96 Maiden Lane 


New York City 

















IMPERIAL ASSURANCE COMPANY 


Enables its —_— to take advantage of progressive movements and new features in 


insurance, 


The Imperia] write: Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 


a Se., New York 
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RE-INSURANCE FIRE COMPANY 


DES MOINES 


P. J. CLANCY, President F. E. HATHORN, Secretary 


Open for business January |, 1920. Re-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 


* 


Organized by Fire Insurance Men Many Years in the Business 




















F. H. Hawley, President W. E. Haines, Secretary 
71ST ANNUAL STATEMENT OF THE 


Ohio Farmers Insurance Co. 


LE ROY, OHIO 
RI 3 5 5s ue bs Sates By SES eT ee ro $4,632,142 
In crease . PSR faery psicktedieseteeats ; 
Reserve for Reinsurance ................++- 2,845,381 
IN. svn dohas ch-av.eme Vets <4c.bcasaeeeue em 322,048 
Net Surplus .............. Sewaeeosaee ebeslcé 1,499,764 
Increase ............ Poe ery re 26,280 











American National Fire Insurance 
C omp any a 
Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 





Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 








F. C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President WALTER C. LEACH, Secy. 


Minneapolis stxine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. 

The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 
tell them to you. 


We can 


j phases of Rochester life. 








“NORTH BRANCH FIRE comeasy. SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY coway’ OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE 222: PITTSBURGH, PA. 


Incorporated 1851 Capital $200,000 Net Surplus $116,057 35 Assets $644,677 62 





























CASH CAPITAL $839,580.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
GLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


E. KIMBALL 
PRESIDENT 


——— ll 
ETARY-TREAS 

* MANAGING UNDER: 
WRITER 


SURPLUS TO 
POLICY HOLDERS 
$1,209,812.34 





ASSETS 


$1,662,212.57 


covered with snow or ice, due care must 
be taken to avoid skidding and ajj 
corners must be taken at a low speed, 
The most important factor in the driy-. 
ing of motor apparatus is not speed, but 
to bring it in safety, at a reasonable 
speed, to and from fires.” 


New England Exchange Elects 


BOSTON, MASS., Jan. 13—William H, 
Winkley, special agent of the North 
America, was elected president of the 
New England Insurance Exchange at 
its annual meeting. Mr. Winkley served 
a greater part of last year as president, 
filling out the unexpired term of F. 
Battilana, who died in office. He en- 
tered the insurance business as a special] 
agent of the Hartford in 1896, after 
graduating from the Massachusetts In- 
stitute of Technology in 1895, and hag 
been active in Exchange work. W. M. 
Wight of Boston was elected second 
vice-president; F. W. Brodie of Hart- 
ford, R. S. Howe of Springfield and J. H, 
McClure of Bangor, new members of the 
executive committee. W. P. Carr holds 
over as first vice-president. 


Smoke and Cinder Club 


At the January meeting of the Smoke 
& Cinder Club of Pittsburgh a farewell 
demonstration was made in honor of 
Charles S. Kremer. Mr. Kremer, after 
ten years of service in the western 
Pennsylvania field, during which time he 
has attained a leading position among 
the field men, leaves Pittsburgh for the 
home office of the Hartford. Farewell 
speeches were made by H. W. Chapman 
of the Springfield and A. Y. Findlay of 
the Camden and following an address 
by H. O. Kline of the Aetna, Mr. Kremer 
was presented with a handsome watch. 

John W. Conroy gave a complete ac- 
count of the aims and accomplishments 
of the Automobile Underwriters Detee- 
tive Bureau. 

As a result of the speech made at the 
December meeting by T. Alfred Fleming, 
supervisor of conservation under the 
National Board, it was voted to under- 
take the work planned for the district 
by the National Board, and the follow- 
ing committee was appointed to work 
out the details under Mr. Fleming’s su- 
pervision: A. K. Black, Jr., Phoenix of 
Hartford; Daniel F. Conway, Superior 
Fire; J. Stewart Akers, Glens Falls; 
Hubert W. Chapman, Springfield, and 
Fred M. Bleuit, London & Lancashire. 


Rochester Agent Dies 


ROCHESTER, N. Y., Jan. 12—Winfred 
J. Smith, for 21 years general agent of 
the Great Eastern Casualty here, died 
suddenly yesterday. Mr. Smith recently 
went into the general insurance business, 
taking the agency of the Home Fire & 
Marine of California. He was a member 
of the Fire Underwriters Association of 
Rochester. He was prominent in various 
Mr. Smith was 
51 vears old. 

John H. Ashton, who was engaged in 
the fire insurance business here many 
years ago, but who has lived a retired 
life of recent years, died yesterday. 


Elected New Brunswick Director 


Sidney T. Perrin of New York City has 
been elected a director of the New Bruns- 
wick, succeeding his father, W. L. Per- 
rin, who desired to be relieved of further 
duties on the board. W. L. Perrin & Son 
represent the New Brunswick in New 
York City. 


Halifax Fire Is Sold 


F. B. McCurdy & Co. of Halifax, N.S., 
have purchased stock control of the 
Halifax Fire of that city. The company 
was started in 1899 and has a capital of 
$240,000, with reserves of $120,000 and 
total assets of $420,000. 


Can’t Claim Replacement Value 


BOSTON, MASS., Jan. 13—The limit 
of the liability of a fire insurance com- 
pany in the case of fire is the actual 
value of the property destroyed and 
there is no legal right to claim an in- 
creased amount because of increased 
replacement value, according to an 
cpinion which has handed down this 
week by Chief Justice Rugg of the 
Massachusetts supreme court. The casé 
in question was that of Tarrant P. King 
ggainst some ten fire companies which 
were on a risk of the plaintiff which 
burned a wooden structure within the 
fire limits of Boston. It was agreed 
that the actual value of the building 
before the fire was $4,503, but the plain- 

















tiff maintained it would cost $10,000 to 
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aaa 
replace the building owning to munici- week to complete plans for the extension 


pal laws and ordinances in effect in the 
fire district, and asked for the full | 
amount of the policies, or $10,000. The 
court opinion was in favor of the com- 
and allowed the amount repre- 


panie: 
senting the actual value of the build- 
ings the time of the fire. 


} 
| 
| 
| 

Broker’s License Is Withheld 

183—Grant | 

| 


BALTIMORE, MD., Jan. 

Stockham, local insurance broker, was 
given a hearing last week before the 
state insurance commissioner on the 
charge of giving a rebate to the city of 
Baltimore on insurance which he placed 
in 1918 on municipal buildings. At the 
conclusion of the hearing, Mr. Stock- 


ham, who is not a member of the under- 
writers’ organization, was penalized by 
the witholding, until Jan. 20, of his li- 
eense for the alleged violation of the 
state insurance law. 

Mr. Stockham attacked the Associa- 
tion of Fire Underwriters and declared 
its activities were primarily responsible 
for the commissioners’ action. 


Eastern Notes 
The Dubuque Fire & 
entered Rhode Island. 
The council of Merchantville, 
has established a fire zone. 
Magnolia, N. J., is raising a fund to 
purchase a new motor fire truck. 


Marine has 


Ne is 


The fire department of Ocean City, 
N. J., responded to forty-seven alarms 
during 1919 and the aggregate of the 


losses was less than $1,300. 


An additional fire company is being 
organized and equipped at National 
Park, N. J., for the protection of the 
eastern section of the borough. 


Walter I, Otto has resigned from the 
Liverpool & London & Globe in New 
York to join the agency of W. L. Parrin 


& Son, where he will look after the 
automobile department. 
Joseph H. Middleton, assistant chief 


examiner in the New York department, 
died last week. He was in charge of 
examinataions of town and county co- 
operative fire companies. 


J. S. Lewis, for eight years associated 
with the agency department of the 
Affiliated Aetna Companies, has joined 
the insurance and real estate agency 
of Albert M. House in Hartford where 
he will “Aetna-ize’” the insurance de- 
partment. 

Fred C. Clarke, manager of the oil 


department of Marsh & McLennan, and 
C. Ward Seabury, of the Chicago office 
of the company, are in New York this 


of Marsh & McLennan’s activities in the 
oil insurance field. 

Audobon, N. J., has taken over the 
property and equipment of the volunteer 
fire department and will ‘provide the 
borough with efficient protection. 

The fire insurance and investment se- 
curity business of Benson & White and 
Charles C. Benson & Co. of Lewiston, 
Me., have been combined in a new firm 
to be known as White & Whittum. The 


change marks the retirement of Mr. 
Benson from active insurance business 
after 20 years’ experience. 


Frank B. Ellms, well known in south- 
ern New England as special agent of the 
Svea, has resigned to become _ special 
agent of the State of Pennsylvania, from 
Feb. 1. He will have as his field Massa- 
chusetts, Rhode Island and Maine, with 
headquarters in Boston. 

At the annual meeting of the Cumber- 
land County Board of Fire Underwriters 
held in Portland, Me., last week, Philip 
I. Jones was elected president; Herbert 
A. Harmon and Norman H. Lubby, vice- 
president, and George S. Burgess, secre- 
tary-treasurer. 


Pennsylvania Notes 


The fire losses paid during 1919 by the 
Mutual Fire of Pottstown, Pa., did not 
amount to $4. 

Vice-President John O. Platt of the 
North America is reorganizing the pub- 
lie library at Paoli, Pa. 

The total of 1919 fire losses at Allen- 
town, Pa., was $35,000, according to the 
report of the fire department chief. 


Philadelphia’s daily outut of water 
will be increased by 50,000,000 gallons 
to 120,000,000 gallons by extensions to 

ueen Lane filtration plant at a cost of 
$367,784. 

The Pennsylvania Forestry Commis- 
sion has notified the lumber companies in 
the State to eliminate conditions that 
would afford easy spread of flames, 
otherwise the law designed to correct 
the menace will be vigorously enforced. 


President E. C. Irvin of the Fire Asso- 
ciation and the Victory Insurance Com- 
pany and President Benjamin Rush of 
the Insurance Company of North Amer- 
ica and the Alliance Insurance Company 
have been named for directors of the 
Philadelphia Chamber of Commerce by 
the nominating committee. 

The following agency changes have 
been made for the Philadelphia ter- 
ritory: The Buffalo and the Girard Fire 
& Marine have transferred from Charles 
J. Fitzgerald to John B. Roy, Jr.; the 
Allied Fire and the Commerce have dis- 
continued the authority of B. D. Prince, 





who has taken on the California. 
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ATWOOD FIRE ALMOST READY 


New Company Launched by the Pre- 
ferred Accident Will Soon Be 
in the Field 


NEW YORK, Jan. 14—The Atwood 
Fire of New York City, which is being 
organized by the Preferred Accident, 
expects to be in the field by March 1. 
The stock was taken by the Preferred 
Accident stockholders and some of the 
agents. It was subscribed immediately 
without any expense. The Atwood 
. Fire will write automobile fire, prop- 
erty damage and collision insurance 
and will be represented largely by Pre- 
ferred Accident agents. The Preferred 
Accident has made a big success in 
writing accident and health insurance 
and it also writes automobile liability. 
The Atwood Fire will therefore give 


the Preferred Accident the opportunity | 


of taking care of an automobile custo- 
mer and writing everything that he 
wants. 


Oppose State Motor Insurance 


_ BOSTON, MASS., Jan. 13—A_ report 
favorable to the plan of requiring the 
Owner of every registered vehicle to 
give bond in the sum of $6,000 to in- 
demnify any person injured in person 
or property, but declining to recommend 
that a state insurance company be 
created for the purpose of providing 
the required bonds, has been sub- 
ae to the Massachusetts legislature 
y Insurance Commissioner Hobbs and 
Attorney General Wyman. The report 
States that in no place where a state 
company has been tried has it demon- 
Strated that it can complete success- 
fully with private companies. 


WAITING FOR NEW SCHEDULE 


Conference Companies Losing Business 
in Rural Sections Because Rates 
Have Not Been Lowered 


Automobile writing companies and 
most of the principal automobile writ- 
ing agencies in the middle west are 
manifesting considerable impatience 
over the long delay in the promulgating 
of reduced rates on business in the 
rural communities. Some time ago it 
was announced that there would be a 
sharp decrease in automobile rates in 
the country districts and smaller towns, 
covered under the class B schedule. 
Agents who had been losing business 
right and left to the inter-insurance ex- 
changes, cut rate stock companies. and 
small local mutuals took heart. They 
feit that there would soon be placed 
in their hands rates reduced to a point 
that would make this competition a 
much less serious factor. Conferences 
of automobile officials were held and a 
40 per cent reduction recommended. 
The committee of five then considered 
the question, but it seems that on this 
committee are the officials of two com- 
panies writing a very large proportion 
of the farm and small town business 
in the middle west. They are opposed 
to a 40 per cent reduction and have 
suggested that rates be reduced 25 per 
cent. Other companies in the confer- 
ence feel that this is not enough and 
will not bring the rates down to a 
figure low enough to permit local 
agents to effectually combat the com- 











Automobile and Parcel Post 


3 South William Si. 


Insurance 


Special Department Maintained 
for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 
Apply to 


Appleton & Cox 


Attorneys 
NEW YORK 


Representing Companies of Known Reputation 














thereto. 


Representing local 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 


Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 

Full detailsconcerning the “service” and references FURNISHED 
UPON APPLICATION. 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 





ents, under contract, wherever situated; 
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PERSONAL-INJURY COLLISION 
PROPERTY-DAMAGE FIRE 
COMPENSATION (SUBROGATION) THEFT 


Ray-Forman-Fowier 
nsel 


JOHN E. HOGAN ~ 


Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. 
CHICAGO, ILL. 


A Complete Automobile Claim Office 








SURPLUS 
LINES anp 
FLOATERS 


Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in ican and Foreign 
companies and at Lloyds, London. 
Re-tnsurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 


F. R. THOMPSON 


Insurance Exchange 


Chicago, Ill. 














petition of the inter-insurance ex- 
changes and small local mutuals. This 





ELMER F. BAGLEY & CO. 


TOPEKA, KANSAS McPHERSON, KANSAS 


ESTABLISHED 1895 
GENERAL AGENTS AND MANAGERS 
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difference of opinion has resulted in a 
deadlock and in the meantime agents 
are losing business in the rurai sections 
While it is a fact that there was a big 
increase in automobile premiums last 
year, a careful study of the figures re- 
veals the fact that less business came 
irom the country sections, and that 
fewer agents in the rural communities 
produced automobile business. In 
other words the business in the country 
sections is getting away from the reg- 
ular stock conference companies. Quick 
action must be taken in order to stem 
the tide of the competition that threat- 
ens to take away practically all of the 
business in the country communities. 

In the meantime, the analytical auto- 
mobile schedule which will be put into 
effect sometime this fall is being 
whipped into shape. Under this plan 
automobiles will be rated on a sort of 
Dean Schedule basis, allowing credits 
for improvements and making charges 
for defects and hazardous features. It 
is planned to rate all automobiles under 
this schedule as soon as it is perfected. 
The schedule is now out of the hands 
cf the Underwriters Laboratories and 
is being passed upon by the rating com- 
mittee of the conference. Thus there 
will be a still further change in rates 
about September or October when the 
new schedule goes into effect. 





Auto Sleuths Seek Commissions 


AUSTIN, TEX., Jan. 13—Charging that 
the county and city officials in the oil 
fields of Texas are not cooperating with 
officers of Dallas in recovering stolen 
automobiles, E. Dick Spillers, manager 
of the Dallas Automobile Club, has ap- 
pealed to Governor Hobby to grant state 
ranger commissions to two Dallas de- 
tectives to aid them in recovering stolen 
property in the oil fields. 

The Dallas Club has appointed a com- 
mittee to seek from the next session of 
the Texas legislature an amendment to 
the suspended sentence law not permit- 
ting the application of the act to auto- 
mobile thieves. Cooperation of other 
automobile clubs in Texas will be sought 
to obtain the desired legislation. 





To Write Excess Reinsurance 


Arrangements have been made by the 
Insurance Company of North America to 
write excess automobile reinsurance. In 
recent months the numberof automobile 
writing companies have found it diffi- 
cult to readily place their excess auto- 
mobile cover. Most companies have 
been willing to grant this reinsurance in 
only small amounts, say from $15,000 to 
$25,000. The North America is now 
prepared to write excess automobile re- 
insurance in unlimited amounts. The 
company feels that there is a great field 
for this form of coverage. In the earlier 
days of automobile insurance, when only 
a few companies were writing the line, 
there was a possibility of one company 
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AMERICAN LIVE STOCK INS. COMPANY 


MAHA, NEBRASKA 


being hit for a heavy loss in a garage 
fire. Garages were of poor construction 
and liable to burn. There was a possi- 
bility of a great congestion of liability. 
It was found some years ago that when- 
ever a big garage fire occurred, the few 
companies writing automobile insurance 
were always caught for large amounts. 
With a couple of hundred companies in 
the field, this is not likely to occur now- 
adays. Hence the possibility of a se- 
vere loss to any one company at any one 
location is much more remote. 


San Antonio Recovers Many Cars 


SAN ANTONIO, TEX., Jan. 18—Auto- 
mobiles valued at $170,000 were recov- 
ered and returned to their owners by 
the detective department of San An- 
tonio during 1919. Detectives say that 
the recovery of so many stolen cars has 
resulted in a decrease to auto thefts, as 
the monthly records show January, 1919, 
had the greatest number when a total 
of $37,672 worth of autos was recovered 
and the machines returned to their own- 
ers. This was reduced to $6,680 in De- 
cember. 


Blame Prosperity for Thefts 


BOSTON, MASS., Jan. 13.—The unusual 
prosperity is blamed by the Boston po- 
lice department for the fact that 1,002 
automobiles were stolen in Boston dur- 
ing 1919, of which 580 were recovered. 


Organizing Motor Indemnity 


The Associates Investment Company in 
the Farmers Trust Bldg., South Bend, 
Ind., is organizing the Motor Indemnity 
Company, a reciprocal exchange to write 
automobile insurance, giving full cover- 
age. E. M. Morris is president. The 
Motor Indemnity Company has the priv- 
ilege to write fire insurance but will not 
do so at present except in case of automo- 
biles. The Motor Indemnity Company 
will operate in Indiana for the present. 





Plan New Law in Washington 


WASHINGTON, D. C., Jan. 13—De- 
termined to put an end to reckless oper- 
ation of cars in Washington, the senate 
district committee has appointed a sub- 
committee of five to draft measures 
necessary to put a stop to this evil. The 
new automobile law will be as drastic as 
the senate district committee can 
make it, 

The committee has made it clear that 
one of the reforms would be requiring 
a stringent examination by a board of 
all applicants for automobile licenses. A 
competent physician would be one of 
the members of this board. The con- 
sensus of the committee is that a ma- 
jority of the accidents in Washington 
are due to the fact that any one can 
take out a license without examination. 


Malseed to Baltimore 


George C. E. Malseed, of the Philadel- 
phia office of the Belt Automobile In- 
demnity, has been transferred as Mary- 
land manager to succeed Roy Garman, 
who is now connected with the Sherman 
& Ellis Service, as local manager. Mr. 
Malseed has been with the Belt com- 
pany for six months. Previous to that 
he was connected with the Philadelphia 
office of the Travelers. 


POINTERS 


WRITING FILMS IN MOTION 
PICTURE THEATRES 
Question—The proprietor of a mo- 

tion picture theatre is requesting in- 

surance covering his liability for fire 
damage on leased motion picture films. 

















Most of the leasing contracts now ob- 
; ligate the theatre owner to pay 20 cents 
per foot for any films damaged or lost 
, while in his possession. Please advise 
where I may secure this coverage. 

| Answer—After careful inquiry, we 
find that no company of any kind, will 






hazard is too great. The most liberal 
writing companies report that they are | 
constantly getting inquiries about this 
coverage, but that it is a class of bus. 
ness that is regarded as highly unde 
sirable. As a matter of fact, a great 
many companies are actually covering 
the films without intending to. For 
example, a theatre and contents ig 
written and the wording of the form 
brings the films under the protection 
of the policy, although this is not the 
intention of the company carrying the 
risk. A number of the companies are 
now specifically excluding all films on 
the premises. 
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STANDARD SHOWS GOOD GAIN 


Annual Statement of Indianapolis Com. 
pany Emphasizes Its Growth 
and Strength 


INDIANAPOLIS, IND., Jan. 13— 
The annual statement of the Standard 
Live Stock of Indianapolis, showing 
financial condition Jan. 1, 1926, hag 
been completed. Substantial increases 
in the items that indicate growth and 
strength are to be noted. The total 
admitted assets are shown to be $428,- 
305.20, a gain of over $14,000 for the 
year. The reserve was $61,799.73; com- 
pared with $56,564.89 the year before, 
The capital of $250,000 remained un- 
changed, while the surplus has now 
passed the $100,000 mark, the actual fig- 
ures being $101,512.51, a gain of ap- 
proximately $8,000 for the year. The 
company has on deposit with the In- 
diana insurance department $325,000 for 
the protection of all policyholders. The 
bulk of the company’s investments is 
in first mortgage loans and Liberty 
bonds. In mortgages the company has 
$333,875 and in Liberty bonds $35,152. 

“In view of the increased expenses 
of operation which our company has 
encountered with all others,” says Frank 
I. Grubbs, secretary of the company, 
“we feel that the gains shown in the 
statement are really significant of the 
good character of our business. Our 
business is carefully conducted and we 
are glad to have been able to show an 
underwriting profit consistently for 
some years past. We consider the out- 
look for the live stock insurance busi- 
ness good and look for a steadily in- 
creasing volume of premiums.” 

The Standard Live Stock ranks high 
among live stock insurance companies, 
both in underwriting experience and 
reputation for fair treatment of policy- 
holders. It is officered by men who 
have the confidence of the people of 
their home state and its president, 
Warren T. McCray, who is one of the 
state’s most successful farmers and has 
a wide reputation as a breeder of fine 
cattle, is generally regarded as a 
strong possibility for the governorship 
of the state. 





Corn Belt Files Articles 


DES MOINES, IA., Jan. 13.—The Corn 
Belt Live Stock of Des Moines has filed 
articles with a capital stock of $500,000. 
Patrick J. Clancy, secretary of the state 
association of local fire insurance agents; 
F. L. Miner of the Bankers Accident; 
George L. Guth of the Iowa State Live 
Stock and other insurance men are in- 
corporators. 

The company will insure live stock, 
including pure bred registered and com- 
mercial market hogs, cattle and horses 
against death from disease and other 
casualties. Insurance will also be writ- 





undertake to cover this business. The 


ten on stock in transit. 
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REVISION OF RATES 
IS NOW BEING MADE 


National Council on Workmen’s 





Compensation Insurance Work- 
ing on Task 


SOME NEW MANUALS OUT 


Feeling Among Most Companies That 
Catasrophe for Self Insurers 
Should not Be Encouraged 


NEW YORK CITY, Jan. 13.—The 
National Council on Workmen’s Com- 
pensation Insurance will make a revi- 
sion of compensation rates for various 
states and may decide on a regrouping. 
The rates in three states have already 
been revised; Pennsylvania, New Jersey 
and Virginia. The Pennsylvania rating 
board got out its own manual, it being 
a complete change from the old one. 
It uses different factors in arriving at 
the pure premium and makes an entire 
change in classification. It reduces the 
number of classes. Compensation un- 
derwriters say that they do not believe 
that the Pennsylvania manual is an im- 
provement on the old one. While it 
is true that the old classification needed 
to be revised the underwriters feel that 
Pennsylvania has gone too far in pool- 
ing classes that heretofore have been 
independent. For instance, it puts 
workers in concrete two classes, namely 
bridge workers in one and all other 
‘kinds of concrete work in the other. 


Heretofore concrete workers had prob- 
ably 8 or 9 different classes. 


Effect of the Revision 


The question arises as to whether the 
revisions of rates will be downward or 
not. It has been the popular feeling 
that inasmuch as wages have increased 
greatly during the last few years and 
the loss ratio has not kept up com- 
mensurately there might be a decrease 
in rates on the average. In the re- 
visions already taken place it is difficult 
to ascertain what the effect has been 
as the laws have been changed. Some 
classes have been increased and in some 
others there have been a decrease. 

A compensation underwriter who has 
been in close touch with the situation 
Sives it as his opinion that had there 
not been a big increase in wages in the 
last 2 years compensation rates would 
have been increased materially because 
1916 for example was a very untavor- 
able year. Compensation compazies 
actually got frightened over the results 
of that year. Undoubtedly there was 
Strong sentiment for an immediate re- 
Vision upward. Then came the sharp 
increase in wages which gave larger 
‘Payroils and consequently much larger 
Premiums on the same exposure. This 
undoubtedly saved the day and kept 
rates where they were. The companies 
teok off what was termed the extra war 
charge and in some states did not in- 
Crease rates where there were amend- 


‘ditions because their policyholders got 


CASUALTY 


der ordinary conditions would have 
called for more premiums. 


Mutuals Have Had Advantage 


The mutual compensation companies 
undoubtedly have had a temporary ad- 
vantage owing to the unusal wage con- 


a more immediate return. This under- 
writer in commenting on the mutuals 
said that these companies had been 
able to edge in on more and make 
something of a showing but he does 
not fear mutual compitition. He thinks 
when the storm and stress period ar- 
rives which must come there will be a 
shake down in mutual circles resulting 
in the iailure of some of the weaker 
concerns and a_ general prejudice 
against mutuals. In his opinion the 
mutuals for the most part are able 
to secure concerns that would probably 
become self insurers if the mutuals were 
not at hand. These concerns lean very 
naturally to self insurance and the 
mutuals are the nearest approach to it 
unless there is a state fund. This un- 
derwriter staid that the insurance com- 
panies do not fear the state funds where 
there is even competition. They are 
willing to put their service at any time 
against a state fund and if they can get 
an impartial hearing the companies will 
win. 
Personal Factor Is Strong 


As a matter of fact this underwriter 
feels that in writing of insurance the 
personal factor is after all a big one. 
The insurance agent and his service 
appeal very strongly to the property 
owner. The personal contact, the solic- 
itation, the argument all appeaP to a 
man who is going to pay the premium. 
The mutuals, reciprocals and state funds 
appeal chiefly to those that are not so 
easily influenced by the personal equa- 
tion and have developed their own 
medical and claim service. 


Uniformity Is Desired 


The fact that the Pennsylvania and 
New Jersey rating bureaus got out their 
own manuals only goes to show the 
need of a compilation of experience. 
Uniformity is much to be desired and 
if each state went its own sweet way 
there would be as many different man- 
uals as there are states and each would 
have its own pet scheme. Whether the 
National Council will follow the Penn- 
sylvania manual to any great extent is 
not known. Undoubtedly there are 
some features in the Pennsylvania man- 
ual that are worthy of emulation and 
undoubtedly these will be adapted to 
the new plan. 


Writing Excess Insurance 


There has been some controversy 
among underwriters here as to whether 
companies should encourage the writ- 
ing of excess insurance for self insur- 
ers. This has been done in some quar- 
ters, especially in California where the 
rates are high. Some concerns can take 
care of the ordinary run of accidents 
and claims and are not interested in 
full protection. They fear however, the 
castrophe and the abnormal loss that 
might come and would be willing to 
carry an excess policy. Most of the 
casuaity companies, however, oppose 
this principle. They feel that it will 
only encourage: self insurance. They 
are not willing to give this coverage 
solely because of principle. As a mat- 
ter of underwriting it would be attrac- 





ments to the compensation law that un- 


The National Underwriter 


AND SURETY SECTION 





of complete coverage -and_ service. 
They do not want to encourage partial 
service. Almost all the companies 
therefore will refuse to write these ex- 
cess covers. 

New Jersey in a way endeavored to 
encourage the writing of excess in- 
surance. The insurance department 
wrote to all the companies telling them 
that they were permitted to write this 
insurance under the law and urging 
that it be done where there was a de- 
mand. Companies, however, did not 
listen to the siren song and did not 
change their policy even for the sake 
of New Jersey self insurers. 


Work of Associated Companies 


The Associated Companies have been 
able to grant a reduction on coal min- 
ing risks in Pennsylvania because of the 
experience there. Coal mining prop- 
erties are only written through the As- 
sociated Companies so far as the mem- 
bership of this organization is concerned. 
In other words, no one company will 
take a coal mine on its own hook. The 
business is all written in the Associated 
Companies and not independently by one 
company. Because the coal mining bus- 
iness is in a way a business to itself 
companies can get their experience more 
rapidly and hence can act more quickly 
than in dealing with other classes. In 
writing coal business the companies 
note the difference in labor conditions, 
the character of ground, the, nature of 
coal veins and so on in the various fields. 





Page Twenty-nine 






GRADED RATES — 
OPPOSED BY TOWNER 





Rating Bureau Head Discusses 
Varying Views in Regard to 
Contract Bonds 





EQUALIZED IN LONG RUN 


Best Contra¢tors Undertake Hardest 
Tasks—Easy Work Attracts 
Lower Grade of Men 


R. H. Towner of New York, head of 
the Towner Rating Bureau, in a letter 
to THe NationaAL UNDERWRITER dis- 
cusses the demands which have been 
made for “graded rates” on contract- 
ors’ bonds, and tells in considerable 
detail why he opposes such a change. 
He points out that the good con- 
tractors, who are the best risks as 
regards their responsibility, are the 
ones who undertake the most hazard- 





Pennsylvania has probably the least 
hazardous mining conditions. Some 
states, unfortunately, have underground 
conditions that make the mining much 
more hazardous. 


Meet Extraordinary Demands 


Speaking of the Associated Companies, 
these companies in their other organiza- 
tion for writing special hazards have 
been of great service to agents in being 
able to meet extraordinary demands so 
far as target or very hazardous risks 
are concerned, thus probably destroying 
or at least minimizing the force of ar- 
guments for state insurance. This was 
recently seen in Connecticut, where a 
law was passed requiring all automo- 
biles carrying passengers to _ protect 
themselves with public liability insur- 
ance. Insurance companies do not care 
to cover this liability for taxicabs. How- 
ever, the Associated Companies took the 
risks in Connecticut, reducing the com- 
missions to 17% percent and thus re- 
ducing the manual rate 25 percent. The 
companies felt that inasmuch as the law 
was passed requiring the public carriers 
to have liability insurance and hence 
they did not have to be solicited it was 
only just that the commissions be re- 
duced to a modest amount. Many of 
these premiums are quite large, espe- 
cially where a company owned a large 
number of taxicabs. 


Sherman Sells to Ellis 


A. F. Sherman of Sherman & Ellis, at- 
torneys in fact for the Associated Em- 


in the concern to F. H. Ellis, president 
of the organization. 
been inactive for the past two years and 
rearrangement of the official staff. The 


be changed. 





Will Extend Its Territory 


Angeles has entered Texas and will 
apply for admission to Illinois and Wis- 
econsin early this year. 








tive and perfectly safe. The companies 
argue that they are backing up a plan 





trip to California. 


ployers Reciprocal, has sold his interests 
Mr. Sherman has 
his withdrawal will not necessitate any 


firm name of Sherman & Ellis will not 


The International Indemnity of Los 


President W. E. Small of the Georgia 
Casualty was in Chicago this week on 
his return to the home office from a 








ous contracts, and that they seldom 
| fail, but cost their sureties enormous 


| sums when they do. On the other 
hand easy work attracts the lower 
grade of contractors, who fail more 
frequently, but cost the surety less for 
each failure. He contends, therefore, 
that the level premium rates fairly 
distribute the losses in the long run. 
In his letter Mr. Towner says: 


The National Underwriter has lately 
printed two appeals for what are called 
“graded rates” on contract bonds. On 
Nov. 20 it presented the views of some 
agents who claim that large contractors 
“are entitled to a differential rate be- 
cause the hazard is so much less.” On 
Jan. 1 it printed a letter from H. O. 
Beatty of the Lion Bonding, urging that 
the solution of the contract rate situa- 
tion “is to grade contracts rather than 
to attempt to grade the contractors.” 
Mr. Beatty urges that some classes of 
contracts are much more hazardous than 
others and for that reason should take 
a higher premium rate. 


Big Men Take Hazardous Jobs 


These two opposing views may be off- 
set one against the other. It is true, on 
the face of it, that big contractors who 
are financially responsible look like bet- 
ter risks than small contractors. It is 
also true that building a 20-story sky- 
scraper looks like a greater risk than a 
one-story garage; or building a subway 
underneath Broadway, a greater risk 
than concrete sidewalks on the surface; 
or blasting through solid rock for rail- 
road construction, a greater risk than clay 
or dirt removal for highway construction. 

Phe factor that equalizes these points 
of view is the fact that it is these haz- 
ardous enterprises which attract the 
strongest contractors, with the greatest 
engineering skill, the best equipment, 
the most experience and the largest cap- 
ital. They handle bigger contracts, al- 
low more margin for uncertainty and 
make very much bigger profits. They 
are the millionaire contractors. The 
easier contracts, the surface work and 
the highway work, are eagerly sought 
by small contractors, by firms just put 
together for the occasion, without ex- 
perience or capital or engineering skill, 
Bidders on these contracts figure so 


(CONTINUED ON PAGE 34) 
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DISLIKE COINSURANCE 
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DISLIKE BURGLARY CHANGES 


Chicago Agents Oppose 80 Per Cent 
Clause—Would Much Rather 
Write Full Coverage 


Burglary underwriters in Chicago 
are not entirely satisfied with the new 
provision under which the 80 per cent 
co-insurance clause is applied to all 
residence policies under $2,000, so far 
as any loss or damage to articles of 
jewelry, paintings, Oriental rugs, furs 
and similar articles is concerned. The 
80 per cent clause is used only in Chi- 
cago and Kansas City. 

In view of the heavy losses during 
the past year, the companies felt that 
it was necessary either to decrease their 
liability or to increase rates. The Chi- 
cago men feei that it would be easier to 
handle the business if rates had been 
increased in their territory, as was done 
in practically all of the rest of the 
country, instead of decreasing the 
coverage. ‘ 


Easy to See Reason for Raise 


It was contended that rates were 
already so high in Chicago that a 
further increase would not be advis- 
able, but agents say that the average 
assured can readily see the necessity 
for higher rates when he reads in the 
daily papers that there has been a 
theft every 40 minutes in Chicago for 
the past ten months. In the great 
majority of Chicago homes the amount 
of property insurable under the 
burglary policy averages from $500 to 
$1,000. The $500 policies were elim- 
inated some time ago and the limit 
raised to $1,000. Under the new ar- 
tfangement it is necessary for the Chi- 
cago householder to increase his cover- 
age to $2,000, which is more than he 
needs in most cases, or else have only 
partial coverage under the 80 per cent 
clause. 

Agents and brokers would rather sell 
a full coverage policy than one with 
the 80 per cent clause. Because of the 
fact that values have increased ma- 
terially over those a year ago, most of 
them have been increasing the policies 
so as to give the insured full protec- 
tion. Under the 80 per cent clause the 
company reduces its hazards, but also 
reduces its premium. On a full cover- 
age private residence policy the pre- 
mium was $19.80, while under the 80 
per cent clause it is $16.50; for apart- 
ments it was reduced from $27.50 to. $22. 


Difficult to Fix Values 


When an agent goes to sell a man 
a full coverage burglary policy, the in- 
sured understands just what he is get- 
ting, but in the case of the 80 per cent 
clause it is sometimes difficult to make 
him understand just what the provi- 
sions of the contract are and why the 
change has been made. Even the agents 
themselves in some cases are not en- 
tirely clear on that question. While it 
is probable that there will soon get 
to be more general understanding of 
the provision, as in the case of the co- 
insurance clause on fire policies, and 
that objection may therefore be re- 
moved, the most serious objections to 
the new arrangement, in the opinion 
of agents and brokers, is the difficuity 
which is sure to arise in fixing values 
in case of loss, where the values are 
disputed. It is felt that that feature 
is sure to bring almost endless com- 
plications. 

Bulk of Business on Residences 


Figures on 1918 burglary business 
show that 60 per cent of the whole was 
on residences, and it is believed that 
practically the same percentage will ap- 
ply for the past year. The change in 
the contract on that class of business 
is therefore of great interest to the 
agents. They are not worrying so much 





FETZER IS PRESIDENT 


IS HEAD OF THE FEDERATION 


New Officers Are Elected Following 
the Recent Incorporation of the 
Organization 


_ NEW YORK, Jan. 14—At a gather- 
ing in this city the Insurance Federa- 
tion of America, which recently in- 
corporated under the laws of Connecti- 
cut, completed its organization through 
the election of the following officers: 
President, Wade Fetzer, of W. A. 
Alexander & Co., Fidelity & Casualty, 
Chicago; Vice-President, Phillip  S. 
Powers, general agent Ocean Accident 
at Richmond, Va.; Secretary, John T. 
Hutchinson, Detroit, formerly assistant 
secretary; Treasurer, William G. Cur- 
tis, president National Casualty; Gen- 
eral Advisory Committee, William B. 
Smith, Travelers, chairman; Cecil F. 
Shallcross, North British & Mercantile, 
and David Van Schaak, of the Aetna 
Life. A board of trustees, consisting 
of eight representatives of fire, life and 
casualty companies, eight general 
agents, two representatives of frater- 
nal associations and one each repre- 
senting mutuals and reciprocal organi- 
zations. The headquarters of the 
federation will continue at Detroit for 
a time, at least. 








co-insurance clause to mercantile open 
stock lines on silks (raw, artificial and 
fibre), silk velvets, silk braids, silk 
laces, hand laces, hand embroideries, 
velours, plush, feathers or furs, where 
the amount of insurance carried is less 
than $15,000. The new rules were effec- 
tive for new business Jan. 1 and for 
renewals March 1. New business is 
defined as including only uninsured 
risks, and renewals as covering all ex- 
pirations on the books of any company 
after March 1. 

Difficulties which have been experi- 
enced in some cases in regard to settle- 
ments where Lloyds policies were car- 
ried have resulted in the adoption by 
the conference companies of an in- 
dorsement providing that where other 
insurance is carried the company shall 
not be liable for a larger proportion of 
the entire loss than its policy bears to 
oe entire amount of insurance car- 
ried. 


SATISFIED IN KANSAS CITY 


KANSAS CITY, MO., Jan. 13.—Kansas 
City agents are not distressed because 
of the requirement of the 80 per cent 
coinsurance in burglary insurance poli- 
cies. 

“We have been writing a world of 
burglary insurance,” said one agent do- 
ing perhaps the largest business in the 
city. “The requirement of the coinsur- 
ance clause is helping us to sell more 
nearly adequate coverage—and the cus- 
tomers are not making serious objec- 
tion, either.” 

Other agents expressed the view that 
the coinsurance requirement seems 
actually a stimulation to business. At 
any rate, there has been a gradual in- 
crease in the demand for’ several 
months, and no signs of a letup yet. 

A rule that is having more effect on 
business than the coinsurance rule is 
that limiting insurance of liquor stocks 
to $50, going into effect Jan. 12. here. 
A large share of the burglary losses in 
Kansas City the past few months has 
been on such stocks. 


Northern Indemnity Incorporated 


ALBANY, N. Y., Jan. 13—With a cap- 
ital of $1,000,000 the Northern Indemnity 
& Casualty has been incorporated here. 
While none of the incorporators are 
recognized as insurance men, it is as- 
sumed that their names are used for 
dummy purposes and that the _ real 
backer of the new organization is the 
Northern Assurance of London, which it 
was reported some months ago intended 
entering the general casualty as well as 





about the application of the 80 per cent 









SHOWS GREAT GROWTH 





DARK REPORTS BIG PROGRESS 


Business Men’s Indemnity Holds An- 
nual Agency Convention at Its 
Home Office 


INDIANAPOLIS, IND., Jan. 13— 
The annual agency meeting of the 
Business Men’s Indemnity was _ held 
here last Saturday. Secretary. Wilbur 
E. Dark stated that the company enters 
the year 1920 in excellent shape finan- 
cially and he contrasted present con- 
ditions with those of a year ago. The 
company paid $31,000 in claims during 
the past year. Its premium income was 
$90,000 and it has $140,000 of premiums 
now on its books. It will not complete 
its fifth year until next June and Mr. 
Dark says that he finds no record of a 
similar company having attained the 
size of the Business Men’s Indemnity 
in so short a time. 

It wrote 3,000 policies in 1919 and 
expects this figure to be doubled dur- 
ing 1920. 

Mr. Dark urged upon the represen- 
tatives of the company that they keep 
in mind the dignity of their business 
and use their personal efforts to raise 
the standards of soliciting insurance. 
He emphasized the importance of im- 
pressing upon the public the good char- 
acter of the insurance business and the 
avoidance of any word of criticism 
against a competing agent or company. 
Mr. Dark has taken a stand on this 
subject which, through a paper he de- 
livered before casualty company rep- 
resentatives last fall, attracted national 
attention. 

Agents Give Suggestions 


A number of the agents gave sug- 
gestions from their experience in the 
field. Floyd Williamson said that, in 
presenting his contract of accident and 
health insurance to a prospect, he made 
good use of the majority of mer- 
chants’ knowledge of the form of in- 
surance carried by traveling men 
through their insurance organization. 
Mr. Gleason said that any agent who 
will work four hours a day for five 
days a week selling Business Men’s 
Indemnity contracts should be.sure of 
making $100 a week. Mr. Stotler, who 
recently returned to the company after 
some months of A. E. F. service for 
Uncle Sam, said that he states his 
proposition in, as simple words as pos- 
sible. 

Roscoe Williamson, who works much 
of the time co-operatively with his 
brother Floyd, told how “salve or ridi- 
cule’ may be used in certain cases to 
stir the prospect intd action. He says 
that he and his brother usually set a 
quota for the week when they start out 
and they do not stop driving for appli- 
cations until they reach that figure. 
Then, if they feel like it, they let down 
on the pressure. 


Outlook for Farm Branch 


E. H. Dark, who has been given 
charge of the farm department of the 
company, was enthusiastic over the 
outlook for his branch. While farmers 
are difficult to sell at the beginning, he 
said, when they once buy they persist 
and they help to influence their neigh- 
bors to buy. He believes that the rural 
districts present a very attractive field. 

Dick Miller, president of the com- 
pany, gave an inspirational talk on cer- 
tain principles of salesmanship and 
some advice out of his own experience. 

Irving Williams, editor of “Rough 
Notes,” spoke briefly on the outlook 
for 1920. He also gave some selling 
suggestions and commented favorably 
upon the efforts being made by Mr. 
Dark in behalf of a better understand- 
ing among insurance people of all 
branches. Dr. Kitchen, medical ex- 
aminer, commented on the growth of 
the business passing over his desk. 





the fire field in this country. 


NEW BUILDING FOR U.S. F. &@ 


—=—_= 


PLANS ARE UNIQUE 


Recreation Hall, to Occupy Entire 
Floor, and Apartments for 
Visitors Included 





BALTIMORE, MD. Jan. 13-— 
Baltimore will see something entirely 
new in the way of office buildings whep 
the $500,000 addition to the United 
States Fidelity & Guaranty is erected 
according to general plans which were 
announced by John R. Bland, president 
of the company, Monday. 

A recreation hall to occupy the entire 
top floor of the building will be con- 
structed with ideas of beauty in design, 
It will be glass-inclosed so that it can 
be used either as a hall or converted 
into a roof garden or open-air pavilion, 
Another feature will be a dining room, 
which will take in another whole floor, 
A departure from the general run of 
office buildings will be provided by 
suites of apartments for representatives 
of the concern who visit the home office 
from different parts of the country, 
Two floors of the new building will be 
used for this purpose. The apartments 
will be thoroughly modern and com- 
plete in every detail. 


Will Be 12 Stories High 


The new structure will be 12 stories 
high and will conform as close as pos- 
sible in architecture to the present. 
building. The addition will be four 
stories higher than the old building. 
The building will face on Calvert. 
street, having a frontage of 44 feet, and 
will extend along both Mercer street 
and Water street to a depth of 92 feet. 
The two buildings, while divided by 
Mercer street, will be connected by an 
ornamental bridge, which will extend 
from the seventh floor of the old build- 
ing to the seventh floor of the addi- 
tion. In addition, the buildings will be 
connected by a tunnel beneath Mercer 
street. 

Seven Floors for Offices 


The first seven floors of the addition 
will be used by the company as offices. 
The eighth and ninth floors will house 
the apartments. An instruction hall 
will occupy the entire tenth floor, where 
employes who are seeking to advance 
in the business may hear lectures by 
the heads of the 24 departments of the 
company. The eleventh floor will be 
the dining hall and the twelfth the 
recreation hall and roof garden. 

Mr. Bland expects construction to be 
under way as early as possible in the 
spring. 








was presented with a handsome travel- 
ing bag by the agency staff, fully 
equipped with a _ portfolio of ap- 
purtances for the comfort and con- 
venience of the traveler. 


Working on Residence Rating 


NEW YORK CITY, Jan. 13—The resi- 
deace burglary committee of the Burg- 
lary Insurance Underwriters Association 
has been giving careful consideration to 
revising the methods of rating which 
will include the proper application of 
the coinsurance clause. Coinsurance is 
now applied to smaller residence poli- 
cies in such cities as Chicago and Kan- 
sas City, where the losses have been very 
heavy. Some burglary underwriters 
want the coinsurance clause applied to 
jewelry and allow other insurable goods 
to be covered without coinsurance. Some 
members of the committee recommend 
the elimination of all private liquor 
stocks from regular residence coverage, 
allowing them to be insured specifically. 


Make General Agency Appointments 


The Royal Indemnity has appointed 
Joseph A. Rogers Agency general agents 
at St. Paul; H. C. Hare Company of Jack- 
sonville, Fla., as general agents and the 
Clark-Malone Realty Company of Bir- 





At the close of the meeting Mr. Dark 


mingham, Ala., as general agents, 
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Co-Insurance in Burglary Policies 


Tue application of the co-insurance 
clause to burglary policies on less than 
$2,000 policies in Chicago and Cook 
county, Ill., will serve to test out that 
principle. While mercantile and indus- 
trial property is accustomed to the co- 
insurance clause so far as fire insurance 
is concerned it has not wide application 
when it comes to residences and house- 
hold property. The burglary companies 
figure that they were getting the hot end 
of the poker in Chicago on small policies 
as people are taking out insufficient insur- 
ance on insurable property, believing that 
the largest loss they might suffer would 
not exceed the amount of insurance they 
carried. Thus the companies were get- 
ting a premium on too small an amount 
of insurance. 

The insurable property to which the 
co-insurance clause applies includes jew- 
elry, furs, silverware, rugs, paintings and 
so on. These are the articles which are 
attractive to burglars. It has been 
thought that the co-insurance clause could 
not be applied to residence burglary with 
any degree of success. Although com- 
panies have allowed lower rates for the 
co-insurance clause, it has been infre- 
quently employed. With the use of the 
co-insurance clause a lower rate is grant- 
ed. The question now arises with agents 
and brokers whether an assured will in- 
crease his insurance in order to repre- 
sent 80 per cent of the value of his in- 
surable property. There is a difference 
of opinion as to what will be the result. 

Certain it is that agents have not 
pushed the higher valuation argument to 
any extent as the renewal of burglary 
insurance indicates that the same sized 
policy is being carried from year to year. 
While fire insurance has been greatly in- 
creased on household articles, burglary 
insurance has not. It would seem that 
agents have been lacking or negligent in 





this respect. Take for instance the very 


Index of Tremendous Growth 


As an index of the tremendous growth 
of business during the year statistics 
show that papers filed in the principal 
states for new corporations with a capi- 
tal of $100,000 or over during 1919 
reached §12,677,229,600. This is an in- 
crease of about 414 per cent over 1918. 
This indicates of course the rapid expan- 
sion and growth of business. Along all 
lines of industry and trade business has 
grown tremendously. 

In analyzing the returns one is im- 


Business Development Dzpartments 


Some local agencies have established | 


what is known as a business development 
or new business department. This is a 
department that studies opportunities for 
getting entirely new business from clients 
already on the books or new customers. 
In this day of multiple lines an agency 
has many opportunities for soliciting an 
assured from various angles. An agent 
should not be satisfied if he gets merely 
cne class or two classes of indemnity. 
The prudent business man today is guard- 











articles to which the co-insurance clause 
applies and figure the great advance in 
price. Almost any policyholder could be 
shown that his insurance was entirely in- 
adequate. In case of a large haul he 
would be the loser. 

Some assureds will take out specific in- 
surance on furs and jewelry in Lonpon 
Lioyps and then feel that their blanket 
burglary policy is sufficient to see them 
through. However, there is always a dis- 
pute where the furs or jewelry are stolen 
from a house. The Lonpon Ltoyps pol- 
icy covers these articles anywhere whether 
in the house or not. Under the terms of 
the Lloyds policy if they are taken from 
the house the regular blanket burglary 
policy applies and the Lloyds coverage is 
merely excess insurance. Some policies 
expressly provide that where specific in- 
surance is taken on articles in other com- 
panies they are excluded from the blan- 
ket coverage. However, when articles of 
this nature are stolen there is always more 
or less friction in the adjustment. One 
burglary underwriter said the other day 
that it would be much more satisfactory 
to the assured and to the companies them- 
selves if the item of furs and jewelry 
were made independent of the other cov- 
erage. Then specific insurance could be 
taken on these items. They would be re- 
moved from the blanket coverage and 
then if Lonnon Lioyps had specific in- 
surance, too, there would be no doubt as 
to its contribution of the insurance. As 
it is now there is more or less confusion. 

Agents acknowledge that the assured 
should carry more insurance to value 
than they are at present. Undoubtedly 
the companies have been getting the 
worst end of the bargain. Considerable 
educational work, however, will have to 
be done in order to get the co-insurance 
idea across and cause the assured to see 
the justice of the new rule. The ques- 
tion is up to the agents. 


pressed with the diversified character and 
purpose of the new corporations. One of 
the most noteworthy items in the list is 
the application for charters for shipping 
and chemical companies. Oil and gas 
companies loom up particularly in the list 
of new corporations. Some of the older 
corporations were purchased during the 
year by new interests who incorporated 
them with an enlarged capital. A num- 
ber of copartnerships also incorporated in 
order to meet their expanding business. 


ing himself against loss from every pos- 


sible standpoint. This is wisdom. It is 
like an army on the defensive. No loop- 


holes or weak spots should be left open 
to attack. The head of a business-getting 
department must possess imagination, en- 
thusiasm and intelligence and be able to 
inspire not only solicitors but prospects. 
Those offices that have established a de- 
partment of this kind find that it is very 
profitable: It is just the application of 














PERSONAL GLIMPSES 
OF CASUALTY MEN 


O. F. Roberts, general manager, and 
W. M. Graves, superintendent of the 
liability department of the Chicago 
Bonding, were in Sioux City in the past 
week on business connected with the 
merger of their company with the 
American Bonding & Casualty, of 
Sioux City. Mr. Graves is expected to 
go to Sioux City in February to as- 
sume his duties in the liability depart- 
ment of the consolidated companies. 


Edmund §S. Cogswell, third deputy 
insurance commissioner of Massa- 
chusetts, has been elected general 
manager of the National Association 
of Mutual Casualty Companies to suc- 
ceed John M. Bessey who recently re- 
signed to become general agent of the 
Employers Mutual of New York. Mr. 
Cogswell was formerly in the actuarial 
department of the New England Mu- 
tual Life. Later he was made secre- 
tary and actuary of the Teachers Re- 
tirement Board of Massachusetts. He 
became chief of the workmen’s com- 
pensation bureau in the Massachusetts 
department, Jan. 1, 1916. 

Charles F. Frizell has been elected 
president of the Newark Fire, succeed- 
ing the late Edgar J. Haynes. Mr. 
Frizell began as a local agent in Nash- 
ville, Tenn., and later traveled for the 
Royal in the south. He served in vari- 
ous capacities in the southern depart- 
ment of the company and was elected 
vice-president of the Royal Indemnity 
at the time of its organization in 1911. 
He is regarded as a high grade man. 
Luther E. Mackall, for some months 
past a leading factor in the firm of 
Mackay, Mackall & Co., who have been 
handling the business of the Con- 
tractors’ Service Corporation, has re- 
turned to the Globe Indemnity, with 
which he was connected for several 
years, and will be associated with K. R. 
Owen in the management of the fidelity 
and surety department. D. Clinton 
Mackey will continue to manage the 
affairs of the Contractors’ Service Cor- 
poration. 

Rice & Belk of Houston, Tex., well 
known local agents, are sending to all 
automobile owners in Houston and 
vicinity a pamphlet gotten out by 
Craig Belk of the firm, which exposes 
reciprocals and interinsurers. It is a 
very strong document, well supported 
by legal and technical opinion. It 
shows the danger of dealing with con- 
cerns of this character, especially 
where liability insurance is concerned. 


Charles E. Ferree, who has been 
assistant manager of the compensation 
and liability departments of the Trav- 
elers in New York City and now be- 
comes assistant superintendent of agen- 
cies at the home office under Major 
Giddings, is 36 years of age. He went 
with the Travelers in 1911 as special 
agent at Syracuse, N. Y., and the next 
year was transferred to New York City 
for special work. He became manager 
at Syracuse in March, 1913, and was 
promoted to the assistant managership 
in New York City in November, 1917. 
Mr. Ferree is regarded as a man of fine 
ability. 

M. J. Biltz, district manager for the 
Preferred Accident for some 13 coun- 
ties in Indiana, with offices at 514-516 
Shoaff building, Ft. Wayne, Ind., has 
produced one-fortieth of the total 
health and accident business in the 
United States for the Preferred Acci- 
dent. To illustrate the care in selec- 
tion of business Mr. Biltz has a loss 
ratio of approximately but 16% per 
cent, showing the care in selecting his 


GREAT GAIN 


$175,000 INCREASE ANNOUNCED 


IS MADE 





Sales Talks and Entertainment Mark 
Annual Meeting of Central Busi- 
ness Men’s in Chicago 





A premium income of $635,000 for 
1919 was announced at the banquet 
held at the annual meeting of the Cen- 
tral Business Men’s Association, Jan. 
7. This makes a gain of $175,000 for 
the year. A total of $31,600 applications 
for insurance was received during the 
year. 

The banquet was one of the main en- 
tertainment features of the three-day 
sales convention held on Jan. 6, 7 and 
8 by the company. Following the sales 
talks and contest held Tuesday after- 
noon and Wednesday morning, Wed- 
nesday afternoon a program was given, 
at which the main speakers were R. G. 
Lamberson, of the Midland Press. He 
gave an address on meeting objections. 
He said he did not call the comeback 
of a prospect an “objection.” He called 
it an excuse. He said that he believes 
there are thousands of people who have 
been sold accident policies during the 
year who have not been signed up, be- 
cause while the application was being 
taken out, or some question being 
asked, the prospect was allowed to take 
his mind off the proposition and began 
to think of all the reasons he should 
not spend the money. Following Mr. 
Lamberson, C. O. Pauley, secretary of 
the company, explained why applica- 
tions are rejected. Dr. David H. Keller, 
medical director of the company, was 
the next speaker. He said that he did 
not believe that a medical examination 
was much of a loss in accident and 
health insurance and that large com- 
panies are interested in only one thing, 
that is, how long the person will live. 
There are a great many things which 
a medical examination will not dis- 
cover, which although they do not con- 
tribute to an early death, necessarily, 
will often cause continued disability. 
A. S. Coomer, Kansas City manager, 
reported on the work of his division, 
stating that the Kansas City office had 
turned in 5,525 applications during the 
year. He predicted 7,000 applications 
during 1920. 

Lyceum Bureau Program 


At the banquet Wednesday evening 
at the Congress Hotel, President 
Royer, as  toastmaster, introduced 
Harry P. Harrison, treasurer and man- 
ager of the Redpath Lyceum Bureau. 
Mr. Harrison, who is a director of the 
company, told of his pleasant relations 
with the company and expressed a hope 
to attend many future annual meetings. 
A fine program was put on at the ban- 
quet by the Redpath Lyceum Bureau. 
First was a group of songs by Miss 
Jessie Christian of the Chicago Grand 
Opera Company. A magician and a 
vaudeville corps of musicians com- 
pleted the entertainment. The entire 
Wednesday morning session was taken 
up with round-table talks. A good 
many sale points were brought out. 
After a discussion of policies it was 
decided to issue a health policy at in- 
creased rates for men between ages of 
50, 55 and 60. 

Seventy agents attended. 








that this percentage is less than 50,per 
cent of the company’s total loss ratio 
for the year. The latest reports showed 
Mr. Biltz’s agency standing fourth for 
the year in personal production. 
Vice-President W. M. Tomlins, Jr., of 
the American Surety is on a western 
trip. He visited most of the large 
cities in his division. Mr. Tomlins is 





clients. This showing is quite remark- 








a business building principle. 


able when taking into consideration 





one of the well-posted surety men of 
the country. 
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American Indemnity Company 


(GALVESTON, TEXAS 
CASH CAPITAL - = - - - 
ASSETS—OV 


$ 600,000.00 
000,000.00 


This Company was examined by the New York Insurance Department as of June 
30,1919. The examiners stated in part: 
Its funds 


“The Company is in a sound financial condition. 

are well invested, its reserves are ample and its affairs are 
efficiently managed. Claims are promptly settled and policy 
holders and claimants receive fair and equitable treatment.” 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 


























Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
and Surety Bonds 


















































The American Credit-Indemnity Co. 


of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 

The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. ( 
If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 

OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 


















































Re-Insurance DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 


Catastrophe Hazard 11 So. LaSalle St. CHICAGO 
Accident Re-Insurance Underwriter. Employers Indemnity Corporation 
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ACCIDENT AND HEALTH 








MORE HURT; TOO PROSPEROUS 





Increase in Number of Accidents in 
Massachusetts Blamed on New 
Automobile Owners 





BOSTON, MASS., Jan. 13—Prosper- 
ity has caused a tremendous increase in 
motor vehicle injuries in Massachusetts 
the past year and prchibition, contrary 
to expectations, has not resulted in any 
perceptible decrease in mishaps on the 
road, according to the conclusions of 
the annual report of the automobile ac- 
cident investigating division of the 
state Department of Public Works. 


New Auto Owners Blamed 


During the war and since a new class 
of people has come into the ranks of 
motor vehicle owners, thousands of 
men, a large proportion of foreign birth, 
with little knowledge of the laws of the 
road, slight mental training and conse- 
quently possessed of slow mental 
processes, have been turned loose on 
the highways with motor cars. They 
become involved in accidents in which 
a disproportionate number of people is 
injured by reason of the crowding of 
the cars. 

The figures show that of the 16,280 
persons hurt during the past year, 8,712 
were occupants of motor vehicles, or 
250 per cent more than during the pre- 
ceding year. There is an increase of 
16 per cent in killed, 90 per cent in 
injured and 34 per cent in accidents. 


More Bicyclists Hurt. 


Injuries to bicycle riders increased 
from 428 to 622, attributed to the 
greater use of wheels by reason of the 
higher fares on street railways. Col- 
lisions between motor vehicles and 
horse drawn carriages. increased from 
682 to 829 and the number injured 
thereby from 192 to 541, largely due to 
failure of drivers of horse drawn ve- 
hicles to use lights at night. 

A total of 17,366 accidents, or 81 per- 
cent of the total, happened in the day 
time and 3,938 after dark, the propor- 
tion of night accidents being smaller 
than in previous years. There were 
2,433 accidents on country roads and 
18,871 in city streets. The number of 
accidents on country roads decreased 


from 2,867 in 1918 and on city atrectil 
increased from 13,021. 

Prohibition gets no credit, because 
the accidents have been more numer- 
ous since July 1; the largest number 
of accidents for any month, 2,846, occur- 
ring in October. There were several 
hundred more accidents every month 
after July 1 than before and the death 
list was far higher. 


Interest in Health Insurance Urged 


MINNEAPOLIS, MINN., Jan. 13.—A plea 
to the physicians of Minnesota that they 
take an interest in the state health in- 
surance interest, in anticipation of state 
adoption of that principle, was urged on 
the Hennepin County Medical association 
by Dr. J. C. Litzenberg, the retiring 
president of the association, at the an- 
nual meeting held in Minneapolis. So- 
cialists and theorists would frame the 
legislation unless physicians took an in- 
terest, he said. 





National Travelers Benefit Meeting 


The annual meeting of the National 
Travelers Benefit of Des Moines, Ia., 
was held at the home office Jan. 5, 6 
and 7. About 25 of the general sales- 
men were present. Sessions were held 
at the home office and at the Savery 
Hotel. 

A banquet was given Jan. 6. Insurance 
Commissioner Savage was one of the 
speakers. This company is showing a 
healthy growth, 


New Des Moines Company 


DES MOINES, IA., Jan. 13.—Des Moines 
has a new accident and casualty insur- 
ance company, the Security Accident & 
Casualty. Insurance Commissioner Sav- 
age has approved the articles of incor- 
poration and granted the charter. The 
new company is capitalized for $300,000. 
It is authorized to write all casualty 
lines but will confine itself for the pres- 
ent to transacting health and accident 
and automobile business for the present. 

G. F. Tincknell, well known western 
Iowa banker, is’ president; William 
Schulz, formerly general agent for the 
Bankers Accident, is vice-president and 
general manager; E. H. Cunningham of 
Cresco, former speaker of the Iowa 
House of Representatives, is vice-presi- 
dent, and T. C. Bassett, secretary of the 
State Insurance Company, is secretary- 
treasurer. Present headquarters of the 





company are at 311 Hippee building, Des 
Moines. 
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PROBLEM IN CONTRACT FIELD 





Surety Company Officials Are Studying 
the Situation Very Carefully 
These Days 





NEW YORK CITY, Jan. 13.— 
Surety officials who are studying the 
contract bond situation say that 1920 
should see wonderful results because 
every contractor will have his hands 
more than full. Already there is a big 
demand for surety bonds on work of 
all kinds. This year the railroads have 
adopted a new policy and are hauling 
material for country road building to 
the points desired and there they are 
held for use as soon as spring work 
can begin. The contractors that were 
engaged in building roads found that 
their chief difficulty last summer and 
fall was the inability to get material 
because of the failure of the railroads 
to haul the supplies. This is being 
remedied as far as possible by winter 
hauling. The materials are paid for 
by the state or other government 
building the road and this will be de- 
ducted from the contract price. Last 
year the contractors, or at least some 
of them, lost money on their jobs be- 
cause of the delays. In other words, it 
is taking them a much longer time to 
do this work than they contemplated. 

















There will be much road building this 





year and it is hoped that the winter 
hauling done by the railroads will 
alleviate the situation. 


Need To Study Labor. 


Surety underwriters in passing on 
contract bonds will have to study the 
labor situation very carefully. If a 
contractor can get his material there 
comes the question as to whether he can 
get labor. Immigration has not started 
to any great extent and there is a big 
demand for manual laborers. Many un- 
skilled workmen have been getting big 
wages and working only part of the 
time. They are not to be relied on. 
Every contractor therefore has a prob- 
lem confronting him so far as labor is 
concerned. There comes of course the 
other problem of getting some mater- 
ials because they can not be secured. 

Many retailers, for example, find that 
the supply of nails is limited. This is 
just an example of what contractors are 
confronted with. Every local merchant 
realizes the big problem of getting sup- 
plies of various kinds.. These are fea- 
tures that the surety underwriters will 
have to watch. 


More Cost Plus Contracts. 


In some localit contracts are being 
made on the cost plus basis. This plan 
has been encouraged because of the 
system followed during the war period. 
Owirfg to the uncertainty of the labor 
and material market contractors hesi- 
tate to bid on the lump sum basis, al- 
though this has to be done so far as 
state, municipal and country govern- 
ments are concerned because of the 





laws. Where the cost plus system is 















streets, 


because 
numer. 

number 

» occur. 
several} 

month 

e death 


Urged 


—A plea 
at they 
ilth in- 
of state 
rged on 
ciation 
retiring 
the an- 
Ss. So- 
me the 
an in- 


eting 

ational 
8, Ia,, 
n. 5, 6 
Sales- 
e held 
Savery 


urance 
of the 
ring a 









January 15, 1920 


THE NATIONAL. UNDERWRITER 


CASUALTY 33 





CAPITAL ONE MILLION DOLLARS 


Paid in Full and Deposited in Securities 
with Insurance Department of lowa 


Fidelity and Surety Bonds, 
Burglary Insurance, 





followed the tendency would be to 





eliminate the surety bond because the 
obligee would feel that he took no 
chances inasmuch as he has to pay all 
the bills anyhow. This might be true 
so long as he is dealing with an abso- 
lutely honest and square contractor. 
There are abundant opportunities, how- 
ever, for him to be dishonest in padding 
payrolls and bills. Here a surety bond 
would come in as a very valuable sort 
of protection. 





New Amsterdam’s Michigan Change 


H. H. Neale & Co. of Detroit have 
been appointed general agent in Michi- 
gan for the fidelity and surety depart- 
ment of the New Amsterdam Casualty. 
The agency will open a new department 
tc handle these lines. With the addi- 
tion of the department, the H. H. Neale 
office becomes one of the most complete 
agency organizations in Michigan. Frank 
Frick will have charge of this branch. 
He has for some years been connected 
with the United States Fidelity & Guar- 
anty in its field and production depart- 
ments. 








Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 





EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





HOME OFFICE: 
715 Locust Street, 
DES MOINES, IOWA 


EMORY H. ENGLISH, Pres. 
JOEL TUTTLE, Secretary 
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READING, PA. 


Capital . . $ 500,000.00 
Assets. . . $1,000,000.00 


Want live energetic agents to 
sell Commercial, Accident and 
Health, Plate Glass, Automo- 
bile, Liability and Burglary in- 
surance. Also Accident and 
Health insurance on the monthly 
Payment Plan. 


Splendid opportunity, fertile 
field, attractive contracts, real 
service. 


If you are reaching for success, 


make application NOW. 
E. P. VAN REED H. H. SHOMO 
President Sec’y and Treas. 
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CHICAGO AGENTS ORGANIZED 








Burglary Underwriters’ Association 


The Lion Bonding and Surety Company of Omaha 
Capital and Surplus $750,000.00 


I have just written to a friend,— 


“In the management of The Lion, I have two ideals,— 
one, to keep the assets of the Company sound, and the 
other, to give the public a fair deal”. This program 
ought to appeal to the Agent who is wise. The Lion 
has a premium income of a Million a year, and is in 
the arena for keeps. With these things to recommend 
us, you should write for an agency. We write practic- 
ally all lines. 


E.R.Gurney President 





WE DON’T WANT MUCH 
JUST THE LION'S SHARE 








Formed to Bring About More 





Effective Action 








To bring about greater co-operation 
'and to put the united force of the or- 
ganization behind any matters affecting 
burglary insurance which have to be 
taken up either with local officials or 
| the companies, the Burglary Under- 
writers’ Association of Chicago has 
been organized, with all of the leading 
companies and offices writing burglary 
coverage represented. The temporary 
officers elected at the first meeting of 
the new association are: President, 
P. B. Shillito, Massachusetts Bonding; 
vice-president, George S. Haskell, of 
Fred S. James & Co.; secretary, John J. 
Falvey, Continental Casualty. Another 
meeting to complete the work of the 
organization will be held during the 
coming week. 
Officials of the new association 
already have been in conference with 
police officials of Chicago in regard to 
meeting the conditions with which 
burglary underwriters in that city have 
to contend. As an example of the con- 
ditions which make burglary underwrit- 
ing in Chicago an exceedingly uncer- 
tain affair, one of the companies re- 
cently sustained a loss on a fireproof 
safe, with burglar proof chest, which 
was located within four feet of the 
front window on a well-traveled busi- 
ness street. There was a light over 
the safe, street cars were passing every 
few minutes and there were four patrol- 
men on the beat, but the safe was 
blown some time between 5:50 p. m. 
Sunday and 7 a. m. Monday, and more 
than $1,000 taken. This was done with- 
out disturbing the interior of the build- 
ing materially, or even breaking the 
plate glass window. The assured is hav- 
ing great difficulty in renewing his 
policy: because it is the second loss he 
has sustained 





Scrap Book of Value 


A Chicago burglary underwriter has 
found the keeping of a scrap book a 





great value in soliciting burglary insur- 





Expert Claim Adjuster and Confidential Advisor 
Thirty years’ experience in adjusting 
Health and Accident Claims, etc. 


J. STEPHENSON 


624-26 M. & M. Bank Bidg., 
Milwaukee, Wis. 


For Wisconsin and Northern Michigan 





ance. He keeps the newspaper clippings 
covering all of the big losses, with pic- 
tures whenever they are published, and 
finds that the big head lines standing 
out from the scrap book page make an 
even more forcable impression upon the 
prospective buyers than they do when 
seen in the columns of a newspaper. 



















W. R. Sanders, General Mgr. 





(eae $100,000.00 Insurance Department Deposit 


Disability Insurance 


Citizens Nat'l Bank Bldg., CINCINNATI, OHIO 


Increase Coverage in Omaha 


OMAHA, NEB., Jan. 14—Following 
anonymous threats of the wholesale loot- 
ing of banks and business houses of 
Omaha, a number of these firms have 
increased their burglary insurance poli- 
cies within the past two weeks accord- 
ing to local burglary underwriters. The 
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United States Manager 
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ANNOUNCING THE CONTINENTAL’S NEW 
NON—CANCELLABLE DISABILITY INCOME POLICY 
(a) It increases the sale of Life 

Insurance. 
(b) It increases the sale of Commercial 
Accident and Health Insurance. 
YOU ARE INTERESTED IN EITHER. 

Write or telegraph for particulars. 
CONTINENTAL CASUALTY COMPANY 
H.G.B. Alexander, President 

General Offices: Chicago, Illinois 
The CONTINENTAL is an American Company with 
a national reputation. 
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“GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 
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MACON GEORGIA, 











We are issuing all forms of 
Life, Health and Accident Policies 


Perfect Personal Protection 


Can we interest you in biggest, greatest, best paid business in the world? 
It will be our e to give you more Information. 


CLOVERLEAF LIFE & CASUALTY COMPANY 


FREDERICK MH ROWE, Pazsperr 
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ment store on Nov. 29 of $63,000 in cash 
and negotiable securities by three ban- 
dits who have not been apprehended, 
and the daylight holdup Dec. 31 of the 
Farmers’ and Merchants’ Bank of Ben- 
son, formerly an Omaha suburb, now 
incorporated, in which four men escaped 
with $109,000 in money and securities, 
have also added to the fears of local 
firms. A number of the firms have also 
increased their stock of firearms and 
placed additional watchmen on duty day 
and night. In some instances employes 
have been given renewed instruction in 
the use of burglary alarm systems. Sev- 
eral firms have also installed additional 
burglary alarms. 


“Fire Alarm” Indorsement Provided 


Because of the numerous controversies 
growing out of the provision of the 
standard burglary policy, which provides 
that the company shall not be liable 
for any losses sustained as a result of 
fire or ar alarm of fire, provision has 
been made for the use of an endorse- 
ment in connection with residence poli- 
cies, by which, in consideration of an 
additional premium, the ‘fire alarm” 
feature is eliminated, and the clause 
amended to read “from or contributed 
to by fire, however occasioned.” Con- 
siderable losses have been sustained 
where persons have left their homes or 
property unguarded as a result of an 
alarm of fire, although the property it- 
self was not directly menaced by the 
fire and it has been found that many of 
them would rather pay the additional 
premium and secure the cov erage under 
those conditions. 


Quick Service Given 


The Agency Company of Salt Lake, 
general agent for the Continental Cas- 
ualty, wrote $2,000,000 burglary and 
holdup policy covering transfer of assets 
of the Continental Life of Utah to the 
latter’s new home office at Kansas City. 
The policy was applied for at 11 o’clock 
in the morning and delivered five hours 
later. 


GRADED BOND RATES 
OPPOSED BY TOWNER 


(CONTINUED FROM PAGE 29) 


close and compete so sharply that the 
margin of profit is small at best and noth- 
ing is allowed for uncertainty. 


Big Losses on Small Contracts 


The result is that the failures of this 
class are at.least as bad as the failures 
on the more hazardous class. Such haz- 
ardous work as the Catskill aqueduct 
and the New York subways, in fact, de- 
veloped but a small percentage of losses. 
It attracted the best engineering talent 
in the country. On the other hand, or- 
dinary surface roads for the New York 
highway. commission developed very 
heavy losses. That genial author and 
competent engineer who wrote charming 
stories under the name of F. Hopkinson 
Smith and conducted his engineering en- 
terprises under the name of Francis H. 
Smith, passed all his professional life 
in the extra hazardous occupation of 
building lighthouses at the most exposed 
points of a rocky coast, without ever 
having a failure. 

But the failure of a contractor in St. 
Louis, Mo., on an ordinary school house 
for the board of education of that city 
cost his sureties $165,000. These exam- 
ples are not cited to show that premium 
rates should be lower for subways than 
for surface contract work, or lower for 
lighthouses than for school houses. They 
do show that the nature of the work 
does not necessarily govern the experi- 
ence on contract bonds. 


Reasons Against “Graded Rates” 


The truth is that the reason for not 
making “graded rates” to the biggest 
contractors is because they take the 
most hazardous work; so that when de- 
fault does occur the surety has a terrible 
job to finish it. But there is just as 
good a reason for not making lower 
rates on the easy contracts. They at- 
tract the light-waisted bidders who hope 
to scrape through on an extremely nar- 
row margin and the percentage of their 
failures is large. The net result is that 
difficult contracts attract good contrac- 
tors who seldom fail, but cost their 
sureties enormous sums when they do. 


i} Easy work attracts a lower grade of 
} contractors who fail more frequently, 
| but cost the surety less for each failure. 
J It is fifty-fifty, and a level premium 


rate very fairly distributes the losses 
on both classes in the long run. 
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INVESTMENT OF TRUST FUNDS 


By GEORGE R. WENTZ 








Judicial Department Fidelity & Deposit, Baltimore 


HE most important responsibility 

of the trustee, and one to which 

the most careful attention must be 
paid, is the investment of the funds of 
the estate. The lack of uniformity in 
the laws of the various states with 
respect to what are and what are not 
proper investments is most unfortunate 
from the viewpoint of the trustee’s 
safety. In the absence of such uni- 
formity the trustee must look to the 
laws of his own state in deciding upon 
proper investments, and where there is 
no statute or decision of the highest 
court he is usually safe in following 
the rule prescribed for the investment 
of funds of sayings banks. But where 
. there is a statute or rule of*the court 
it should be followed by the trustee. 
Most well-drawn trust instruments 
prescribe the character of investments 
to be made by the trustees, and such 
provisions supersede those made by 
the courts and legislatures, and, being 
special powers, must be strictly com- 
plied with. 

The early English law restricted the 
investment of trust funds to govern- 
ment securities, but in the first days 
of this country the absence, and later 
the relative scarcity, of such securities 
gave rise to the rule that a trustee 
must observe how men of prudence, 
discretion and intelligence manage 
their own affairs, not in regard to spec- 
ulation, but in regard to-the permanent 
disposition of their funds, considering 
the probable safety of the capital to 
be invested. From this rule various 
results have evolved in the different 
states. For instance, in some states 
trustees are restricted to investments 
in government and state securities, and 
portance on unincumbered real es- 
tate. 


™ 


Massachusetts Rule Favored 


Another rule, established by a course 
of judicial decisions extending over a 
period of more than 75 years and 
known as the Massachusetts rule, as 
favored in probably a majority of the 
states. This rule does not restrict the 
trustee to investments in government, 
state and mortgage security, but in- 
cludes securities of railroads, manufac- 
turing, insurance and banking corpora- 
tions, within and without the state. 
This rule is undoubtedly to the ad- 
vantage of the beneficiaries in the 
hands of an experienced trustee, for 
it gives him an opportunity to use his 
skill and ability as a financier. But 
too often are trustees appointed from 
considerations of friendship and with 
little regard to their business discre- 
tion and ability. 

Government and state bonds are uni- 
formly regarded as proper investments 
for trust funds. Loans upon real estate 
security are usually held to be proper, 
but the trustee must exercise due care 
as to the title of the property and its 
value. The general rule is that loans 
should not exceed 66 per cent of the 
value of the freehold and 50 per cent 
on the improvements; and even less on 
buildings whose value depends upon 
business uses. The use of trust funds 
in trade or speculation is, in the ab- 
sence of express authority therefor, a 
breach of trust for which the trustee 
and the surety upon his bond will be 
held liable. The purchase of real 
estate is justifiable only when such 
direction is given in the trust instru- 
ment, or where circumstances clearly 
require it, and then only under an order 
of court. Loans on personal security, 
investment in unincorporated business 
ventures, second mortgages, unpro- 
ductive Teal estate, and investments of 
an untried nature are rarely proper. 


Trustee’s Duty Double One 


Should the trust instrument be 
couched in such general words as to 





ance with his own discretion, he will be 
bound to the exercise of good faith, 
honest judgment and ordinary skill, and 
he will be limited to such investments 
as are approved by the rules and prac- 
tice of the court having jurisdiction. 
Only when it is apparent that the 
maker of the trust instruments intended 
to confer such power, may the trustee 
invest in other than securities which 
will be approved by the court. Upon 
accepting the trust the trustee should 
take steps to invest the funds as early 
and as productively as is consistent 
with their safety. His duty is a double 
one. He must protect and preserve the 
capital of the estate for the remainder- 
man, and still cause it to produce a 
reasonable income to the life tenant. 
The whole consideration is not, there- 
fore, the safety of the funds, for the 
interests of the beneficiaries are as im- 
portant as those of the remainderman. 
The capital should at all times be kept 
fully invested, and the neglect of the 
trustee in the performance of this duty 
will lay him liable for interest during 
the period of unreasonable delay. 

Ordinarily he will be chargeable with 
simple interest, unless the fund is for 
accumulation in which event compound 
interest will be charged. The principle 
is that the estate shall benefit by all 
the interest and profits received by the 
trustee, and that which might have 
been obtained by exercising due dili- 
gence and reasonable skill. What is 
and what is not a reasonable delay 
depends largely upon the facts and cir- 
cumstances of each individual case. 

Once the trust funds have been well 
invested they should be allowed to re- 
main unchanged unless for some good 
reason, such as insecurity or unpro- 
ductiveness. It is usually safest to 
obtain the sanction of the court before 
changes are made, but the court will 
usually ratify a change made in good 
faith where by reason of an emergency 
the trustee had no opportunity to ob- 
tain the court’s authority. 


Accounting and Settlement 


It is the duty of the trustee to keep 
distinct and accurate accounts and 
render them whenever legally de- 
manded. It is often provided by statute 
that trustees shall file an account at 
stated periods, and independently of 
such a statute he may be compelled 
to render accounts as occasion may 
require. 

The account should show every 
transaction in detail and include a list 
of the property in the hands of the 
trustee. The debits and credits on 
account of the principal and the income 
should be kept separate, as different 
persons are interested. The determina- 
tion of whether a receipt or charge 
shall belong to principal or income is 
of great importance, for if through 
error the trustee should pay the life 
tenant sums of money which belong 
to the principal he may find it difficult 
to recover, if, indeed, the right of re- 
covery exists. Usually the question 
arises after the death of the life tenant, 
and when it is too late to recoup from 
the income. 

Unless there is some delay in re- 
ceiving the property, all the estate 
first coming into the hands of the 
trustee is principal. But where the 
property does not come into the hands 
of the trustee until some time after 
the beginning of the trust, the fund 
when realized must be so apportioned 
that the life tenant will receive the 
usual rate of interest from the begin- 
ning of the trust, and the remainder 
will be the principal. 


Rule on Principal and Income 


As a general rule any gain other 
than the usual income, and any loss 


Permit the trustee to invest in accord- other than the usual yearly charges, 
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LIVE ARTICLES ON ACCIDENT PREVENTION 


Seventh Volume Soon to be Ready For Delivery 





Dealing with the inspection of liability risks and the prevention of 
industrial accidents. Over one hundred articles in the 
series, fully illustrated. 


CONTENTS OF VOLUME VII 


Safeguarding the Punch Press (Illus.), by A A. L. Kaems and R. T. Solensten. 

Service in the Claims Branch, by Harlan S. Don Carlos. 

Automobile Safety (Illus.), from The Travelers’ Standard. 

Focal Infections, by R. S. Keelor. 

The Electrical Hazard (Illus.), by John A. Hoeveller. 

Use of Respirators (Illus.), by Dept. of Labor, State of New York. 

Cloth Sponging Health Hazards (Illus.). Report to the N. Y. State Indus- 
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When, What and How to Inspect (Illus.), by J. J. Heelan. 

The Adjuster as Part of the Selling Organization, by Harlan S. Don Carlos. 

Preventing Construction Accidents, by The Travelers’ Standard. 

Industrial Hospitals and Dispensaries, by T. R. Crowder. 

Liability Element in Shipbuilding. Written Expressly for THE WEEKLY 
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Machinery Layouts, by Peter C. Spence. 

Accident Prevention a Sound Investment, by H. F. Burns. 

Industrial Wounds, by S. P. Mengel. 

Disabilities as Aggravated by Pre-existing Conditions, by John Wilson 
Mowell. 

Defects in Workmen’s Compensation Laws, by John Mitchell. 

The Hazard of Defective Machine Tools, by Howard W. Dunbar. 

Fundamental Principles of Safeguarding, by R. J. Young. 

Safety in Small Plants, by Charley Ray. 

Women in Industry. Special Report of the New York Dept. of Labor. 

Mr. Foreman, from The Safety Bulletin. 


Volume IV is out of print and cannot be supplied. 
Cloth Bound, 160 pages, Pocket Size, $1.05 per copy. 
In quantities, $500 per thousand; $75.00 per hundred; $10.00 per dozen. 
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80 Maiden Lane, New York, N. Y. 
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fall to the principal of the fund. Thé 
current dividends on stocks belong 
wholly to the income. The apportion- 
ment of extra dividends is, however, 
perplexing and has given rise to much 
litigation and conflicting decisions. An 


arbitrary rule has been adopted in the. 


supreme court of the United States 
and in several states, which holds cash 
dividends however large as income, and 
stock dividends however made as prin- 
cipal. 

Alterations and additions to real 
estate whereby the rental value is in- 
creased are chargeable to principal, 
but the expense necessary to maintain 





the property is chargeable to the in- | 
come. It is often difficult to determine © 
if the expenditure is an addition to 
the property or_a current repair; but ~ 
the rule is that where the repairs im- 
prove the property to the extent of 
their cost they are chargeable to prin- 
cipal. Annual taxes, except those 
assessed on vacant land, are charged to 
income. Insurance premiums are like- 
wise charged to income. 

The trustee must assume the respon- 
sibility for the distribution of the trust 
fund, and if he pays it to the wrong 
person, or distributes the wrong 
amount, he must bear the loss. 














WORKMEN'S COMPENSATION 














MAKES REPORT IN NEW YORK 


Compensation Inspection Rating Board 
Tells About the Results of 
the Year 


NEW YORK, Jan. 13.—Manager 
Leon S. Senior ‘of the Compensation 
Inspection Rating Board of this state 
in his annual report shows that com- 
pensation rates have been reduced on 
an average of about 14 per cent as a 
result of using the experience rating 
plan. The rate manual will soon be 
revised and it is expected to be out the 
latter part of March. The data used 
in revising the manual is’ based on 
$12,000,000,000 of pay roll and $75,000,- 
000 of actual loses. Of this New York 
state will contribute an aggregate pay 
roll of $3,000,000,000 and losses of $45,- 
000,000, covering 1916 and 1917. The 
governing committee elected for this 
year is C. H. Neely, Ocean Accident; 
R. J. Sullivan, Travelers; A. H. Mow- 
bray, State Insurance Fund; George A. 
Blauvelt, Employers’ Mutual, and W. F. 
Bucklin, Liberty Mutual. 

Manager Senior in speaking of the 
State Fund says: 


It is a matter of deep regret that the 
politico-legal limitations of the State 
Fund have thus far made it impossible 
for us to secure, and for the Fund to 
contribute, what must be a valuable por- 
tion of experience under workmen’s com- 
pensation insurance. And it is equally to 
be regretted that the exemption from 
rate regulation which the Fund enjoys, or 
rather suffers to continue, does not allow 
that full measure for co-operative work, 
the lack of which in the final analysis is 
detrimental not only to the individual 
members, including the Fund, but to the 
business in general. I still look forward 
to the day when the managers of the 
State Fund will recognize this fact, sub- 
mit its business to proper regulation and 
waive special privileges in the form of 
rate differentials and special experience 
and grouping systems. 


Extending Its Operations 


The Commercial Casualty of Newark 
is extending its operations in workmen’s 
compensation in New York. Heretofore 
its compensation writings were very lim- 
ited. It now announces that it will write 
all classes of acceptable compensation 
risks with the exception of contractors, 
stevedores and similar heavy or extra 
hazardous risks. 


Texas Chairman Resigns 


AUSTIN, TEX., Jan. 13—E. A. Berry, 
after serving as chairman of the Texas 
Industrial Accident Board, is to resign 
and open a law office in Houston. Mr. 
Berry was appointed chairman of the 
board several months ago, he being the 
lawyer member of the board. Governor 
Hobby is being urged to appoint Hen- 
derson Fowler to succeed Mr. Berry 
when the latter tenders his resignation. 
Mr. Fowler has been a member of the 
board several years, representing the 
employers. He is a lawyer by profession. 


Re Many Accepting Wisconsin Act 


MADISON, WIS., Jan. 18—A consider- 
able number of elections to accept the 
provisions of the workmen’s compensa- 
tion act have reecntly been filed with 
the Industrial Commission, as a result 
of an amendment made by the 1919 leg- 





islature, which requires employers who 
have affirmatively elected to operate out- 
side of the law to post notices to ad- 
vise the employes of such non-election. 

Many of the employers whose non- 
elections have been on file with the Indus- 
trial Commission have at the same time 
been carrying compensation insurance. 
The taking of an insurance policy, how- 
ever, does not operate as a withdrawal 
of the non-election. Although they car- 
ried compensation insurance, these men 
have not been under the compensation 
act. The legal status of these employ- 
ers has been that they have rejected the 
compensation act and have consequently 
been deprived of their common law de- 
fenses. 


Companies Delinquent in Nebraska 


OMAHA, NEB., Jan. 14—Fifteen out of 
the twenty-one casualty insurance com- 
panies in the state have been delinquent 
in reporting payments of compensation, 
in accordance with the new rules estab- 
lished by the department last June, the 
commissioner’s report to the governor 
says. A total of 3,153 accident cases 
have not been reported. Unless the com- 
panies comply with the rules in this re- 
spect in the future, Commissioner Ken- 
nedy says the matter will be taken up 
with the next legislature, with the ob- 
ject of enacting penalties for failure to 
report such cases. 


Will Write Automobile Business 


SAN FRANCISCO, CAL., Jan. 14—The 
Great Eastern Casualty, which has con- 
fined its business in California to acci- 
dent and health, burglary and plate glass 
lines, will commence writing automobile 
liability business in a limited territory 
tributary to San Francisco, with W. H. 
Salway, manager of the accident depart- 


ment, as general agent for the new 
branch. 


Olsness Reinstates Ocean 


BISMARCK, N. D., Jan. 13—The Ocean 
Accident & Guarantee, the charter of 
which to do business in North Dakota 
was recently suspended by S, A. Olsness, 
commissioner of insurance, on the 
ground that it had practiced unfair dis- 
crimination, has been reinstated. 

The company was charged with dis- 
crimination in refusing to issue burglary 
insurance to the Scandinavian American 
bank of Fargo when that institution was 


temporarily closed by the state banking 
board. 


Will Write Full Coverage 


Comprehensive plans for writing auto- 
mobile insurance are announced by the 
Lion Bonding of Omaha. The company 
will write a complete protection policy, 
including the fire and theft features. The 
company has for some time been writing 
casualty automobile coverage, but feels 
that it will be rendering a broader serv- 
ice to its agents by issuing in one policy 
all forms of automobile insurance pro- 
tection. 


Federal Surety Increases Capital 


DAVENPORT, IA., Jan. 14—The stock- 
holders of the Federal Surety here at 
their first annual meeting today, re- 
elected the old board of directors. They 
also authorized the issue of an addi- 
tional $500,000 of stock to be sold at 
two for one without commission, thus 
making its total capital $1,500,000, and 
adding another half million to their 
surplus. The directors reelected the old 
officers and W. L. Taylor as vice-presi- 
dent and general manager. 








abADAg 


Vf 








National Underwriter 


TWENTY-FOURTH YEAR No. 3 
$3.00 per Year, 15 Cents a Copy 


UNION CENTRAL MEN 
UPHOLD NOTE SYSTEM 


Recommendations of Commission- 
ers’ Committee Attacked at 
Agency Convention 


MEETING IS BEST EVER 


Agents Show As Much Enthusiasm As 
Football Crowd—Business In- 
surance Emphasized 


CINCINNATI, O., Jan. 14—“From 
the kick-off to the final touchdown, it 


was as full of action as a big college 
football game.” 


This was the cheerful comment of 
Charles Hommeyer, assistant superin- 
tendent of agencies, on the Union Cen- 
tral agency convention, held for three 
days last week. The total attendance 
was more than 560, of whom about 100 
were the wives of agents who qualified 
for both the 1918 and 1920 meetings. 
They brought the pent-up enthusiasm of 
three years with them, and turned it 
loose. The result was the greatest 


agency meeting in the history of the 
company. 


Want Note System Retained 


The last day’s session opened with a 
discussion of the company’s premium 
note system, which was attacked by the 
special committee of seven of the 
National Convention of Insurance 
Commissioners, whose report, how- 
ever, was not acted on by the Conven- 
tion. The Union Central has never 
asked its agents to finance premium 
notes, but has carried the financial 
burden itself. The report of the special 
committee recommended that the com- 
pany discontinue the taking of premium 
notes, and also that the states refuse 
to permit the listing of notes among its 
assets. 

John Seymour of Alabama declared 
that it was impossible to write life in- 
surance in the south without taking 
notes, and that the note system must 
be retained. He suggested that as in- 
surance commissioners are politically 
appointed or elected, they are re- 
sponsive to the demands of the public, 
and if the commissioners proceed fur- 
ther with their apparent intent to wipe 
cut the premium note system, every 
agent should reach every pclicyholder 
who has given a note and have him 
bring pressure to bear to cause a 
“change of heart.” “Notes,” he added, 
“—negotiable evidences of indebted- 
ness—are accepted without question in 
every other business in the world, and 
there is no valid reason why they 
should not be accepted on the same 
basis in life insurance.” 


Experience of All the Same 


M. G. Hodnette of Colorado, who at 
the banquet the night before had 
Stirred the nearly 600 banqueters 
to wild enthusiasm with his address on 
“100 per cent American,” brought the 

(CONTINUED ON PAGE 21) 
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Nothing Else Like It! 


HERE is Nothing in Life Insurance That is Like Our 

Square-Deal Agen-y Contract. You May Have Heard 

About Bait to Get Agents,—Direct Home Office Contracts, 
etc.—but You Never Have Been Offered an Agency Plan that 
Compares in Fairness, in Earning Possibilities, in Safeguards for 
the Field Worker with That Used by Us So Successfully for 
Nearly a Dozen Years. : 


Don’t Assume You Know All About it. An Investment of 
Two Cents and Half a Minute of Your Time NOW Will Re- 
Shape Your Outlook. Write Your Name and Address on the 
Margin and Mail to Us At Once. It Will be Considered a 
Confidential Inquiry and Will Not Obligate You in Any Way. 
If You Delay, You Cheat Yourself and Your Family. 


Columbus Mutual Life 


C. W. Brandon, President 


Columbus Ohio 


Statiesi. 





Look Us up In Any Book of 1 See How We Rank 

in Policies, Backed by High Surplus Safety. Take a Look at our 

Dividends. Admitted In Ohio, Indiana, Michigan, West Virginia, 
Kentucky and District of Columbia. 











CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men, 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Pelicy, 
a three-in-one contract. 
A good policy fer the 
live wire. 


Progressive In Its Ideas 


Conservative In Its Management 


STEPHEN M. BABBIT, Pres. 


HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


Part Two 


BIG BUSINESS FOR 1919- 
IS SHOWN BY REPORTS 


Life Companies’ Official Figures 
Tell of Heavy Production 
During Past Year 


— 


GREAT GAINS RECORDED 


Phenomenal Increases Registered in 
All Parts of the Country as 
Returns Come in. 


Further reports from the life insur- 
ance companies on their business for 
the year 1919 show the same phenom- 
enal gains as were indicated by the 
earlier reports. All of the companies, 
great and small, in all parts of the 
country did a record breaking business 


last year. 
Peoria Life 


The Peoria Life shows a 60 percent 
increase for the year in new business. 
Its new business last year was $20,484,- 
617, showing an increase of $15,186,009 
over the business of a year ago. This 
makes the amount in force $41,417,963. 
Its gross assets are $2,900,000, increase 
$665,000. Its death claims last year 
were $211,545, the ratio being 54.4 per- 
cent. The percentage of renewals was 
92.8 percent and its interest on mort- 
gage loans 6 percent. The record is a 
magnificent one. One of the pleasing 
features of the report is the low lapse 
ratio. The year’s terminations amounted 
only to 7.2 percent. Its plans for this 
year contemplate $20,000,000 of new 
business and it hopes to close the year 
with $60,000,000 insurance in force. It 
will enter some_new states, notably 
Ohio, Indiana, Wisconsin, Minnesota, 
South Dakota and possibly Oklahoma. 
The Peoria Life is going strong under 
a full head of steam. 

Columbus Mutual Life 


The Columbus Mutual Life of Colum- 
bus, O., sold three times as much life 
insurance last year as it did the year 
before. It increased its total business 
50 percent. so far as business in force 
is concerned. It sold over 10 times as 
much insurance in its home city last 
year as it has averaged annually in the 
past. It has not decreased its. divi- 
dends; in fact, is paying higher divi- 
dends than two years ago. Its assets 
are $1,754,677, gain $357,129; surplus to 
policyholders $383,883, gain $55,585; 
capital $150,000, net surplus $218,883. 
Its insurance in force 1s $18,040,708, 
gain $6,023,392. The Columbus Mutual 
is one of the choice institutions of the 
west, being conscientiously managed 
and conducted on the square in every 
particular. C. W. Brandon, the presi- 
dent, is well known in the insurance 
field as a progressive thinker and high- 
minded man. 


Hartford Companies’ Figures 


Insurance companies located in Hart- 
ford, Conn., showed increases which 
(CONTINUED ON PAGE 20) 
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—F. J. Haskin. 


Drawn by Asst. A.J. Babineart, Fitchbur, 


Mr. AGENT! 
Jiow do You spoeve @ Your spare Come 2 


“‘The man who thinks his brain entitles him to reach the top in one jump stays at the bottom. 
The time you put in studying is that useful commodity known as valuable experience. It is 
the thing which some day makes you worth ten thousand a year more than the other fellow. 


(From the John Hancock Field) 











DISCUSSION OF ESTATE TAX 














R, McFee in a recent issue of THE 

NATIONAL UNDERWRITER in regard to 
the. federal estate tax, the actuary of one 
of the big companies writes: 

“In your issue of Nov. 6 there ap- 
péared an article by Mr. McFee on the 
subject of the estate tax in which he 
stated that a policy taken in a foreign 
company by a resident of the United 
States would not be subject to inherit- 
“ance taxation. He based his opinion on 
Article 60 of the Estate Tax Regulation. 
A reading of this section of the law will 
satisfy you, I am sure, that the rulings 
apply to the estates of non-residents and 
not.to residents of the United States. I 
have had this opinion confirmed by Fred- 
eric Dunham, attorney of the Association 
of Life Insurance Presidents, as well as 
by the assistant counsel of this company.” 


Statement From McFee 


In reply to this criticism, Mr. McFee 
~ made the following statement in regard 
~ to his article: 

' The actuary is in error when he writes 
that I “stated that a policy taken in a 
foreign company by a resident of the 
United States would not be subject to 
inheritance taxation.” 

‘The article published Nov. 6 in The 
National Underwriter, prepared by me, 
was an attempt to summarize Regula- 
tions 37 relating to the federal estate 
tax. It did not have any reference to 
inheritance taxation at all as I under- 
stand inheritance taxation. In this ar- 
ticle -— attempted, as _ succinctly as 
possible under the necessary limitations 
of such an article, to set forth generally 
the conclusions of Article 37. In a num- 
ber of ‘previous articles I had tried to 
analyze the act itself. In the article 
published Nov. 6 I set forth “perhaps 
inconsistent” features, as I stated, of 
Article 13 and of Article 60 of the Reg- 


Ce Meree in + on an article by John 





ulations. These inconsistencies, if they 
exist, of course relate back to the act 
itself. Article 13 gives construction to 
the general clause of Section 402 of the 
Statute as to the meaning “of all prop- 
erty real or personal, tangible or intan- 
gible, wherever situated.’ The construc- 
tion as to the situs of personal property 
under this clause was stated to be in 
accordance with the rule, “personal 
property follows the person.” 


Clauses Are Construed 


The Regulations under Articles 58 to 
60 attempt to construe clauses (b), (1) 
and part of (3) of Section 403 of the rev- 
enue act. These clauses refer to the 
estates of non-residents of the United 
States at time of death. Section 403 (3) 
included in such estates “for the pur- 
pose of this title, stock in a domestic 
corporation owned and held by a non- 
resident decedent and the amount re- 
ceivable as insurance upon the life of 
a non-resident decedent where the in- 
surer is a domestic corporation.” That 
is, the regulations here make clear that 
the statute taxes the estates of for- 
eign decedents on a different concept of 
situs than that set out in Article 13 
of the Regulations. Section 403, in the 
clauses referred to, specifically taxes 
stock in domestic corporations and the 
rroceeds of life insurance, not exempted, 
on the lives of decedents, as parts of 
the estates of ‘non-residents. This is 
done notwithstanding that the general 
law as to personal property vests title 
to such personal property at the place 
of its owner’s residence. 

Of course, if the insured at death was 
not a resident of the United States, it 
is not possible to reach directly by tax- 
ation funds out of the country and never 
in the country, paid to such estate. But 
all estates whether of residents or non- 
residents are taxable, under the con- 
struction of the Regulations, on the 
amount of life insurance in excess of 
$40,000 Payable to an individual benefi- 


. 





ciary of the insured and that as part of 
the estate of the insured. 


In case of a resident decedent, all life 
insurance, whether receivable from a 
foreign or domestic corporation, is con- 
sidered in computing the $40,000 exemp- 
tion. Where, however, a non-resident 
decedent had life insurance payable to 
an individual beneficiary the life insur- 
ance only payable by a domestic com- 
pany is taxed under the revenue act to 
the extent of the excess over $40,000. In 
computing this excess or in arriving at 
the exemption it represents, life insur- 
ance payable by a foreign company is not 
considered. 


. So the act attempts to reach an excess 
of $40,000 in life insurance funds in the 
United States wherever the origin of 
the fund may be, in the case of a resi- 
dent, but only the excess over $40,000 
payable by domestic companies where 
the insured was a non-residenf. So there 
is a discrimination in the exemption as 
between residents and non-residents. 


The opinion set out by your corre- 
spondent is well taken. I do not think 
a conclusion from the article of Nov. 6 
is justified if made to declare that the 
revenue collector will not consider life 
insurance on a resident issued by a 
foreign company in computing the $40,- 
C00 exemption. He will, however, allow 
the $40,000 exemption out of the entire 
fund payable by domestic companies 
where the insured died a non-resident, 
regardless of the amount of insurance 
on the life payable by foreign compa- 
nies. If the tax then is to be considered 
a levy against a fund the discrimination 
seems clear. 


Seope of Article 60 


Now as to Article 60 of the Regula- 
tions. This article with Articles 58 and 
59 were probably intended to refer only 
to the clauses in Section 403 of the stat- 
ute above cited, as the section applies 
to non-residents. Still Article 60 has no 
connecting phraseology with the preced- 
ing sections. Its title is “Situs of Prop- 
erty.” It makes only one reference to 
non-residents, as follows: “Stock in a 
domestic corporation and insurance pay- 
able by a domestic insurance company 
constitute property situated in the 


. 





United States, although owned by or 
payable to a non-resident.” It specifi- 
cally sets out, however, that as to $40,000 
of life insurance the property of a non- 
resident the rule for taxation shall be 
different than where the insurance is on 
the life of a resident. 


The Regulations justify the tax as an 
excise. They call it a “transfer tax.” 
But life insurance vests its title in an 
individual beneficiary, predicated on in- 
surable interest in the life of the in- 
sured and vests that title under the 
policy contract. The chain of title does 
not pass through the decedent at all. 
The death is the event fixing the time of 
vesting. It is not unlike, in this concept, 
the doctrine of “springing uses.” 


The federal government taxes income 
under the income tax amendment of the 
constitution. It must be “income” to be 
taxed. What is not income cannot be de- 
clared to be such by any statutory defi- 
nition not within the meaning of "in- 
come.” In the case of life insurance 
payable on the life of a partner or a 
corporation, it is not income; it is in- 
demnity for a loss. The right to become 
a beneficiary under a policy insuring 
a business is predicated on indemnity 
for a loss. 


Not only is this true, but life insurance 
I have again and again demonstrated is 
not within the actual inclusion of in- 
come under the income provision of the 
revenue law. Life insurance counsel 
could well serve the underwriter by 
following up the demonstration. Some 
seem to fear a suggestion of more oner- 
cus or more unquestionable legislation. 
But the powers of the federal govern- 
ment are restrained by constitutional 
limitations. I may be in error in what 
I set forth but I have found high 
acquiescence. Only recently I again ar- 
gued out the question to a lawyer of 
power and learning. I procured from 
him a promise to present the legalities 
of the question when I call on him. We 
should meet and meet emphatically the 
wrongful burdens imposed on the life 
insurance business, be they made by gov- 
ernment regulations or ill considered 
opinion. The courts are open and the 


courts are the judicial superiors of gov- 


ernment regulations. ° 
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NEW CLASS OF SIXTY 
AT CARNEGIE SCHOOL 


Practically All of New Students 
Have Had Very Good Pre- - 
liminary Training 





SENT BY 29 COMPANIES 


Larger Class Rooms Provided, With 
Additional Facilities in Library 
and Study Hall 





PITTSBURGH, PA., Jan. 13.—The 
second class in the Carnegie School of 
Life Insurance Salesmanship, number- 
ing about 60, registered on Jan. 5th, and 
all classes are now under way. Prac- 
tically all the students have had a very 
good preliminary school training; 
nearly everyone is a high school grad- 
uate, and a very large percentage of 
them have been to college. They come 
from all over the country, from Nova 
Scotia to Georgia, and as far west as 
Montana and San Francisco. 

The following companies are repre- 
sented: Atlantic Life, Berkshire Life, 
Canada Life, Columbian National Life, 
Connecticut Mutual Life, Continental 
Life, Dominion Life, Equitable Life of 
New York, Equitable Life of Iowa, 
Guardian Life New York, Guardian 
Life Wisconsin, Iowa Life, Massachu- 
setts Mutual Life, Mutual Benefit Life, 
National Fidelity Life, New England 
Mutual Life, New World Life, National 
Life Vermont, Northwestern Mutual 
Life, Northwestern National Life, Pa- 
cific Mutual Life, Peoria Life, Penn 
Mutual Life, Phoenix Mutual Life, 
Provident Life, Standard Life, Wiscon- 
sin National Life. Many of these com- 
panies have only one representative, 
but several are represented by from two 
to eight. The Northwestern Mutual 
has the largest number of registrations 
in this term; there are three students 
from Canada. 


Address by A. W. Moore 


One of the chief features of the 
opening exercises was an address by 
Albert W. Moore, of the New England 
Mutual agency in Philadelphia, presi- 
dent of the first class, which graduated 
Dec. 16. The custom has been estab- 
lished of having the president of the 
last graduating class address the new 
class on the first day of the new term. 
Mr. Moore made a splendid talk in 
which he gave the new students his 
ideas on the value of the course, and 
also set forth the ideals which he be- 
lieved all students in the Carnegie 
School of Life Insurance Salesmanship 
should strive for. He also described 
the students’ activities of the first class, 
and emphasized especially the fine spirit 
of cooperation and industry which 
characterized the work of the first class. 
He made special mention of the honor 
system of examinations which was 
established by the first class, and which 
will be adopted by the present class. 

The original quarters used for class 
rooms during the first term are inade- 
quate for the present class, and larger 
class rooms have been provided in the 
Science and Industry buildings, as well 
as the Central Building. 


Special Facilities Provided 


One of the most important new pro- 
visions made by the Carnegie Institute 
of Technology for the School of Life 
Insurance Salesmanship is the setting 
aside of a portion of the new reading 
and study hall for the special use of the 
life insurance students. A certain 
number of tables is reserved for the 
life insurance men and women, and a 
large number of life insurance periodi- 
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LIFE COMPANIES’ FIGURES FOR 1919 








New Business Increase Ins. 


Surplus to 


Assets Policyholders 





Company (Paid for) 1919 in force 1919 Jan.1,1920 Jan. 1, 1920 
Amer. Teachers Life........... $ SOLOS 8 oe.ns ce caine ecs eves DCR > ope 
Bank Savings Life ............ 4,009,000 $ 3,000,000 $ 1,327,380 $140,000 
Bankers Life, Iowa ........... 70,000,00 45,000,000 eetbatec pe. Medes cee 
Beneficial Life .....cccccvccass 5,750,000 MRO... “Use we eadaalen ie’. “ak akeaw @ 
Cavintie TR: en ook oes howe cheer 42,184,748 UE GEER =>) case weathers Ee eee 
Capitol Life, Colorado ......... 13,118,465 OC, UGRSEG: <ctancmeue seeders 
Cedar Rapids Life ............. 2,870,610 2,312,360 1,004,396 164,721 
Central Life, Iowa............. 32,311,035 20,951,895 7,982,899 756,078 
Cleveland Life. .......0 so owe eeeis 6,458,890 PMO a waledadgetk see leee ous 
Columbian National Life....... *32,000,000 SAE COG 4 edaa pene ik Stans 
Columbus Mutual Life......... 7,315,000 6,339,000 1,754,220 368,000 
Connecticut Mutual Life....... *63,325,000 SE SSRAEe ..  aGewowmegs Ss acapeeas 
Conservative Life, W. Va....... 5,909,548 (oe REA eae Pe 
Conservative Life, ‘Ind......... 3,325,000 1,800,000 358,000 *130,000 
Des Moines Life & Annuity.... ,466,000 TIGRIS. sa tancuas 
Farmers & Bankers...........-- 9,345,179 SE ORs 5 bead, ~  onelaeaee 
Farmers National Life......... 5,379,100 ORE OE. AOR oo eee =) Rok ekewe 
Fidelity Reserve Life ......... *24,000,000 *2,000,000 *130,000 *30,000 
Port. Worth, Bile... tc nccee es 3,255,000 A ER PS eres Wear 
Braritin - Lite ois icc. cece 27,500,000 22,000,000 EIGG COE. > eeiwecs 
Gems: Chey TaltGs 5 5e aie iene sais 1,042,010 669,430 *295,000 *3,000 
Great Northern Life, N. D..... 1,626,500 1,199,731 478,953 31,210 
Great West Life ............-.- *51,000,000 44,006,000 | = Git eimssae ; i Ticetnend's 
GUGPRNEE Ble oa iaisisi sé 0103 3,792,211 2,547,365 1,127,793 121,801 
Guardian Life, N. Y..........-- *37,200,000 STE QCGGG ce dectcuace telaeites 
Idaho State Life .............. 7,426,010 4,950,715 SL 525,000. a fs as de 
BiltnOte Lit 5. ste eas cree 26,083,000 ET MOG CO 8 OMS aah ane a Cea 
GWE RECO 4. i is: dala 5! sows oo 0c Ragas 1,354,332 DL EUOIGOU = 2: dh.c sR civic ee > deevetire 
Inter-Mountain Life .......... 3,500,000 DiROOGG 7 os od ewae ace 170,000 
Indianapolis Life .............. 5,736,443 4,565,678 *1,710,000 *110,000 
Lutheran International Life.... pA Se ie eee ee 
Maryland Life .....ccccaciecese 3,100,000 PO. (a ce oes Garces te Se Sauewen 
Merchants Life, Iowa.......... *14,000,000 PUT OOCGOe act cccigue Hees 
Montana Life ......:.. gccceeees 12,122,000 oO ee eee oe ee 
Michigan Mutual Life.......... 17,934,159 PEE. ode co Shad we. 0 dal eae ee 
Midwest Life ~.... sc seis cece 3,472,084 WGUNOE .  weslecsieece a aeemane 
Midland, Minnesota ..........- 2,100,000 1,449,116 712,844 198,220 
Missouri State Life ........... 61,414,414 STURN Oe Sn eke wemeas *s, 3 ceeaeee 
National Fidelity Life......... *2,950,000 WE POG: C25 ob pacme y'. ( weno 
National Life, Vermont........ 50,244,000 Oy eS A eet rior 
New England Mutual Life..... 88,700,000 GEeeeeee.” ciiccasades > > Sameiann 
Northern Assurance .......... 8,085,828 3,916,900 2,002,145 122,260 
Northwestern National Life.... 39,254,765 VERGE . Ne evecdaccm. ) seeesaees 
Ohio National Life............. 10,151,000 SS a ee 660,000 
Old Line, Wisconsin .......... 8,400,000 6,400,000 2,250,000 200,000 
Pacific Mutual Life ........... *70,000,000 %§6,000,000 =... werecee 
Pan-American Life ........++.- 20,500,000 ES, FOG GOO «o's ieitvcc css 
Penn Mutual Life ............. 159,711,554 GA Sa UGE) | Ses cewne ce 
PeOrig Lille 265. eid cicccdesace 20,484,617 15,186,009 2,900,000 
Provident Life & Accident..... 5,874,500 a NS! Seer ree 
PrOVamere Tile c.. wewcescvessas 2,087,85 TOGeee: ss cle weewese 
FAN EMRE ie dis 6d: ee anions ous 4,319,179 LS ) Sees eee eer 
FROGMROIG  EARtG 65 650 cla 6 orc bee's 1,469,805 SPES G80.) vw acccwac des 
Shenandoah Life .............. 4,838,863 4,048,970 *1,070,000 
Southern Life & Trust......... 15,527,619 RE ASHAER ease dials ccwiiore 
Southern States Life .......... 9,782,644 ye A, | eee rier 
Southeastern Life ............ 4,224,656 3,760,721 1,230,763 
Southwestern Life ...........-. 21,750,000 FCO GGG). = Sasces «ees 
State Mutual Life ............ SGOTR See 2S mcc CCK oe cha Seeds 
State Life, Montana ........... 1,543,000 STOO. |: Ri cew acon 
po A SEG ses eto vee re a *6,000,000 2. COC C00 sok aad ces 
Hwan: Clty oEatle «. .. vce scs cece 2,145,000 POSL0GG ? Vaslgaesuceg 
Union Mutual Life ............ 9,010,802 ret 2 Sa oes 
United States Life ............ 2,582,441 $00,006 * ¢. . oeceeeas 
Western Union Life ........... 15,843,615 12,412,965 4,170,427 
West Coast-San Francisco Life. *10,000,000 *6,000,000 4,500,000 
Wisconsin Life .......... pee pe 1,655,754 1,378,000 eed cncepee g 
Wisconsin National Life....... 5,502,260 4,429,310 *1,550,000 525,000 





*Estimated. 











cals will be available for their use. In 
addition thereto, a small permanent 
library of the leading works on life in- 
surance and other books which are 
related to the subject is provided in the 
reading room, and arrangements have 
been made with the great Carnegie Li- 
brary to have a permanent loan of a 
large number of their, books on life in- 
surance transferred to the Carnegie 
reading room for the use of the stu- 
dents. 

The first two lectures of the fine 
series of lectures which is given by 
leading life insurance officials and gen- 
eral agents, managers and salesmen 
from different companies all over the 
country will be given by Edward A. 
Woods of Pittsburgh and Philip Burnet, 
president of the Continental Life, 
Wilmington, Del., during the coming 
week. Mr. Woods’ subject is “The 
Social Background of Life, Insurance” 
and Mr. Burnet’s “Life Insurance as a 
Short Cut to a Better Civilization.” 


Roster of New Class 


The names of the students who are 
enrolled in the present class are as 
follows: 


Samuel P. Anderson, Summerville, Pa. 
Albert K. Armitage, Greenville, Tenn. 
G. Fred Ashe, Parnassus, Pa. 

Samuel H. Baker, Pittsburgh, Pa. 
Leslie S. Betts, Philadelphia, Pa. 
Elsie M. Brace, Kansas City, Mo. 

L, R. Carlile, Hannibal, Mo. 

Kenneth L, Carpenter, Peoria, Ill. 
Rebert S. Caulkins, Cleveland, Ohio. 
Jesse A. Craig, Mars Hill, Maine. 
Castle Grain, Redfield, S. D. 

Alfred E. Creese, Leetsdale, Pa. 

J. H. Cummings, Cedar Rapids, Iowa. 
J. A. Daniels, Morris, N. Y. 

Oscar M. D’Esopo,Hartford, Conn. 
George N. Doggett, Boston, Mass. 





Fannie K. Dunbar, Pittsburgh, Pa. 
Caine Farrell, San Francisco, Cal. 
George D. Gertson, Fargo, N. D. 
William G. Griffith, Greensburg, Pa. 
Ralph W. Hickman, Pittsburgh, Pa. 
R. E. Hittle, Allentown, Pa. 

Curtis A. Hollingsworth, Baltimore, Md. 
Stanley F. Howard, Colfax, Iowa. 
Frederick S. Huntley, Truro, N. S. 
Earl J. Knutson, Soldier, Iowa. 
James E. Kreiling, Pittsburgh, Pa. 
Arthur Krieg, Oak, Park, Ill. 

‘O. J. Lacy, Billings, Mont. 

M. H. Landing, Wilmington, Del. 
Russell L. Law, Wheeling, W. Va. 
BE. J. McKinley, Clarksburg, W. Va. 
John J. Murray, Westville, N. S. 
D. A. Nugent, Kansas City, Mo. 

J. G. O’Brien, Beverly, Mass. 

T. H. O’Dell, Kansas City, Mo. 

H. A. O’Mahoney, Lawrence, Mass. 
P. O. Osterhus, Waterloo, Iowa. 

W. B. Parker, Stoneboro, Pa. 

W. W. Patrick, Mechanicsburg, Ohio. 
Clifford G. Quillian, Seattle, Wash. 
Cora A. Quillian, Seattle, Wash. 
Mary Redmond, Redfield, S. D. 

R. C. Roberts, Parkersburg, W. Va. 
H. E, Robinson, Wilkinsburg, Pa. 
A. V. A. Schoofs, Malone, Wis. 

E. I. Singleton, Racket, W. Va. 

M. M. Smith, Chicago, Ill. 

W. F. Steck, Baltimore, Md. 

H, G. Stewart, Baltimore, Md. 

K. H. Stoudt, Minot, N. D. 

A. J. Stumpf, Evansville, Ind. 

H 


R. M. Vetter, Madison, Wis. 

F, M. Walls, Pocomoke City, Md. 

L. E. Warthman, Salt Lake City, Utah. 

Several of the graduates of the first 
class have already visited the school for 
the purpose of getting acquainted with 
the new students. 


The Equitable Life of New York has 
issued group policies involving several 
millions of insurance to the following 
representative industries of Phila- 
delphia: The Quaker City Flour Mills 
Company and Samuel Bell & Sons’ Com- 
pany, the Prudential Worsted Company 
and the Abram Cox Stove Company. 








PEORIA LIFE HAS SET 
$20,000,000 AS QUOTA 


Agency Conference at Home Office 
Was Most Successful in 
Company’s History 





BIG PROGRAM FOR YEAR 


Announcement of Plans Enthusiastic- 
ally Received—Will Enter Several 
New States 





The managers’ and general agents’ 
conference of the Peoria Life, held last 
week at the home office, was the most 
successful in the history of the com- 
pany. The.announcement of the allot- 
ment of $20,000,000 of new business for 
1920 was received enthusiastically by 
all of the agents attending the confer- 
ence. In addition to the formal pro- 
gram, conferences were held with the 
Managers and agents on conditions in 
their territory, so that the home office 
will know what it has to deal with 
during the coming year. The three 
days of the conference marked the 
high tide of business of the company, 
but this high tide is to be passed, com- 
pany officials declare, in the work which 
will begin as soon as the general agents 
get back to their own territory. 


To Open Insurance School 


Another announcement received with 
special interest by the agents in attend- 
ance at the meeting was that the com- 
pany was preparing to open a school of 
life insurance salesmanship. In that 
school any agent may perfect himseif 
in the business of selling insurance and 
there will be no expense to him. 

Opening up new territory is one cf 
the big items on the program for the 
past year. The company is planning to 
enter the states of Ohio, Indiana, Wis- 
consin, Minnesota, South Dakota and 
possibly Oklahoma. All of this terri- 
tory is adjacent to the territory in 
which it already operates. 

Several notable speeches were made 
at the closing session of the conven- 
tion. President Emmet C. May, 
sounded the keynote for a big year, 
when he told the men of his dreams of; 
their work together. Thomas A. Stamp,’ 
formerly pastor of the Westminster 
Presbyterian Church at Peoria, who has : 
been an agent for the company at Kan-° 
sas City, and is now made one of the 
two agency directors at the home office, 
spoke on “The value of human interest ! 
in canvass,” his address inspiring all 
who heard it. 

Launch $200,000 Club 


Twenty of the live men on the agency 
force qualified this year for the 
$100,000 club and that club will be much 
larger the coming year. A $200,000 
club has already been started and H. R. 
Armstrong and Dan Hunt are quali- 
fied as members. 

Henry Loucks, superintendent of 
agencies, presided at part of the meet- 
ings and gave a very inspiring address 
at the closing session. Other addresses 
on the program were as follows:. 


Thursday, Jan. 8 


~Completeness of the Peoria Life Agents 
Kit, G. B. Pattison. 

Advantage of Double Indemnity, J. F. 
Skrinar. 

Advantage of New Total 
Clause, H. E. Lewis. 

How to Secure the Highest Percent of 
Renewals, Lee R. James. 

Letters of the General Agent to the 
Sub-Agent, Den Hunt, H. E. Van de 
Walker. cj 

Co-operation of Medical Department, . 
F. A. Causey. 

Should the General Agent Try to Stand- 


(CONTINUED ON PAGE 6) “* _~ 
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1896 1920 


TY-FOURTH ANNUAL STATEMENT 


Central Life Assurance Society 


of the United States 


(MUTUAL) 
Ledger Assets Jan. 1, 1919. .$6,659,429.90 


$ 6,659,429.90 

INCOME DURING 1919 

Premium Income........... $2,753,539.51 
Interest and other income... 820,595.19 3,574,134.70 





10,233,564.60 


DISBURSEMENTS DURING 1919 
Am’ts paid to policyholders.$ 936,440.57 
All other disbursements.... 1,493,624.67 




















Total disbursements ... 2,430,065.24 
Balance ........... 7 803,499.36 
LEDGER ASSETS 
Mortgage Loans on Real 
ee ere eee $5,573,357.50 
Policy Loans .............. 896,775.46 
Cash in Banks and Offices.. 178,181.20 
Bonds owned ............. 722,711.67 
Agents’ Balances and Pre- 
mium Notes ............ 105,615.95 
Real Estate ............... 325,000.00 
All other ledger assets. ..... 1,857.58 
7 803,499.36 
ALL OTHER ASSETS 
Interest and Rent Due and 
TOIIIE  o oc io vee ceccccc $ 146,619.09 
Due and Deferred Premiums, 
Net riches MEraueeds ceed 166,298.10 
Furniture, Fix’s and Supplies —_ 10,000.00 
Other Assets .............. 563.99 
323,481.18 
Total Gross Assets..... 8,126,980.54 
Less Items Not Admitted... 144,081.46 
Total Net Admitted Assets 7 982,899.08 
LIABILITIES 
Net present value of ali policies in force. 7,005,024.68 
All other liabilities......... jeaweeeew as 221,796.38 
IN sis noi sb ove ewcicwdirnpeaesus cath oc 756,078.02 
ME is ccc peewaSiwidddcny cadens 7,982,899.08 
Insurance paid for and revived dur’g 1919.$28,431,949.00 
Increase over 1918................. * 10,612,474.00 
Insurance in Force................ .... 84819,610.00 
a OEE Perry ate A 20,951,895.00 
Total Income.......................... 3,574,134.70 
NON ieics Fi aire aioe Wate bnew esiae.s 1,142,591.06 
Reserve Value of Policies.............. 7,005,024.68 
IIE TE TOC 1,275,357.28 
Admitted Assets .................00006 7,982,899.08 
: OE, Cre nee -- 1,161,849.52 
Total amount paid to policyholders and 
beneficiaries during 1919........... 936,440.57 
Amount deposited with the State of lowa 
for the security of all policyholders.. _7,203,254.92 
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TRAVELERS BUSINESS 
| AMAZES COMPANY MEN 


| Officials Astounded at Great Rec- 
ord Made by Hartford Com- 
pany Last Year 


REASONS FOR BIG GROWTH 


Factors That Have Contributed to 
Most Remarkable Life Insurance 
Achievement of Recent Years 


One of the most significant features 


| of the life insurance business written 


last year is the phenomenal record 
made by the Travelers. This company 
is forging ahead at a rate never before 
equaled in the history of the life in- 
surance business and last year wrote 
new paid life insurance of over $512,- 
000,000, a gain of over $299,000,000. 
The New York Life, which for years 
has headed the list, wrote $531,800,000, 
a net increase of $191,800,000. If the 
same rate of increase is maintained by 
the Travelers this year, it will easily 
pass the New York Life and top the 
list. This is almost unbelievable, when 
it is considered that in 1910 the Trav- 
elers wrote $33,117,024 of life insur- 


ance and had in force at that time 
$228,892,220. 


Figures on Growth 


Last year, wholly aside from the life 
insurance department, the Travelers 
collected $7,600,000 of accident and 
health premiums, $30,800,000 of com- 
pensation and liability premiums and 
had a total premium income of over 
$73,000,000, a gain of over $14,300,000, 
not to mention the $5,800,000 in prem- 
1ums collected by the Travelers In- 
demnity. It will be seen that this 
institution has assumed enormous pro- 
portions. The figures recording the 
business transacted by the Travelers 
are really staggering. It is difficult for 
the average life insurance man to un- 
derstand how and why the company 
has made such enormous strides. 


Early Increases Slower 


A few years ago the company was 
making only normal increases. From 
the $33,117,244 of business written in 
1910, the company advanced to $33,- 
668,104 in 1911. In 1912 a gain of 
slightly under $10,000,000 of business 
written was made the company secur- 
ing that year $48,462,791, of new busi- 
ness. In 1912 a gain of less than 
$10,000,000 was made, the company 
writing $56,958,755. In 1914 the com- 
pany secured an increase of less than 
$4,000,000 over the previous year, 
writing $60,283,388. The next year a 
gain of about $19,000,000 in new busi- 
ness was made, the company securing 
$79,227,156, ; 

Big Jump in 1916 


At this stage of the game the com- 
pany took a big jump and in 1916 wrote 
$116,056,033 of new life insurance. 
This remarkable gain was followed up 
in 1917 with $186,843,719 of new busi- 
ness and in 1918 the company rolled 
up $214,079,457 of new life insurance. 
It will thus be seen that the company’s 
keavy life insurance writings have been 
made in the last three years. Until 
1917, the Travelers was not such a 
particularly strong factor in the life 
field, although it wrote a good business. 
Certainly a few years ago no one 
would have had the temerity to predict 
that in a few years the Travelers would 
pass New York’s “big three,” the 
Equitable, Mutual Life and New York 
Life. Following last year’s record 





there would be few willing to hazard a 








very large sum of money that the Tray. 
elers will not pass them all this year, 


Why? 


What is the reason for this great 
volume of business? Why is the Tray. 
elers forging ahead so rapidly in the 
life insurance field? How is it possible 
for a company in three years’ time to 
assume the commanding position in the 
life insurance world now occupied by 
the Travelers? If the Travelers has 
been able to make such remarkable in. 
creases, why have not other big life 
companies managed to amass new busi- 
ness somewhat in proportion.? Many 
life insurance men are simply amazed 
at what the Travelers has done. 


Value of Multiple Lines 


In the first place the great selling 
organization that the company has built 
up brings to it each year a big volume 
of business that the regular specializing 
life insurance company cannot possibly 
attract. The Travelers writes every 
form of casualty insurance. Its men 
are everywhere. They are seeing big 
insurers about workmen’s compensa- 
tion, public liability, automobile insur- 
ance, accident and health protection and 
all of the other casualty lines. They 
form acquaintances with big men able 
to buy large amounts and in a sense 
get in on the ground floor. In order 
to present life insurance, they do not 
have to waste any time getting an inter- 
view. They are known and trusted and 
in a great many cases the subject of 
life insurance is brought up by the cus- 
tomer, not the agent. The Travelers 
man may sell a little $6 burglary policy 
which in itself amounts to nothing, but 
in doing so may form a friendship that 
will later on lead to the writing of a 
good size life insurance contract. 


Trained to Sell All Lines 


The ‘travelers is fully wedded to the 
idea that its men should be able to sell 
all lines. Young men are sent to the 
company’s school of instruction in Hart- 
ford, thoroughly trained in all branches 
of the business and when they go out 
to one of the company’s branch offices 
are able to talk all forms. The new 
men are thus on the alert to take ad- 
vantage of every opportunity that pre- 
sents itself. They know a life insurance 
prospect when they see one, even if they 
are giving the major portion of their 
attention to the writing of the casualty 
lines. In the language of the street, 
they are not overlooking any bets. 


Large Group Business 


A great deal of the business written 
by the Travelers last year was group 
insurance. The company now leads in 
the writing of this class of business, 
although group insurance was origi- 
nated by the Equitable Life of New 
York, In nearly all of the large cen- 
ters, the Travelers gets the largest vol- 
ume of group business. It has trained 
a number of specialists in this line who 
travel about from one city to another 
stimulating production, lining up big 
manufacturers and training local men 
in the writing of this form. The com- 
pany has written some very large group 
cases and seems to feel that this class 
of business is particularly desirable. 


Fire General Agencies 


In all of the large cities, the Travelers, 
contrary to the practice pursued by 
nearly all other life companies, has made 
general agency arrangements with the 
big fire insurance offices. It is usually 
the plan of the Travelers to establish 
one of its own men in a big general writ- 
ing office who acts as the life insurance 
expert. All of the brokers reporting to 
the office can go to’ this man for advice, 
facts and figures. In the big cities the 
general insurance broker picks up 4 
certain amount of business in going his 
regular rounds. A _ certain proportion 
of customers will ask for life insurance. 
With many agents and brokers working 
in offices where arrangements with the 
Travelers have been made, it is simply 
a question of quoting a rate. Few argu- 
ments are advanced and the man mak- 
ing the inquiry is merely told how much 
life insurance costs per thousand. By 
making arrangements with the big fire 
offices, the Travelers has in many cities, 
practically doubled its selling organi- 
zation. Under this plan it has a great 


many representatives in the field. 
The company is, through arrangements 
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=“1 Lincoln National Life Insurance Co. 

pied by * 

ers has 

able in- 

bi i , ® oe e e 

vot Financial Condition, December 31, 1919 

amazed 

oil ASSETS LIABILITIES 

volume First mortgage loans.................... $5,088,737.21 Policy, disability and double indemnity re- 

ossibie (Ou property appraised at $13,000,008) serves on deposit with State of Indiana. . $6,645,506.21 

oa Real obbete.3 6.65) OER ES 260,610.46 Pivackieis end ixtevent éclincted in adenuce: 35,00030 

ng big United States and other bonds........... 751,450.15 Y 

ensal ; Reserve for taxes payable in 1920........ 52,981.06 
insur- Cash in bank and office.................. 997,170.61 Death clai ted hich f 

rand ($969,228.86 at interest) \ Meee eee on which no proors 602 

n able Loans to policyholders .................. 655,097.03 Fe ee eae 0,255.73 
<a (Loans not exceeding cash value of the policies) Amounts set aside for, or already appor- 

lo not Interest due and accrued to Dec. 31....... 115,314.54 tioned to policies..................... 220,746.29 

ed and Net premiums in course of collection. ..... 186,660.88 All other liabilities...................... 26,148.33 

e cus Furniture and fixtures.................. Charged off Unassigned surplus ........... $514,353.97 

poliel (Cost evqe Ser) Capital stock ................ 500,000.00 

: ‘that Surplus to protect policyholders.......... 1,014,353.97 

Net admitted assets................. $8,055,040.88 $8,055,040.88 

. an 

o the 

re 

ee No Life Insurance Company Has Made a More 

e ad e ° 

Lc. Remarkable Financial and Insurance Record 

thelr 

ualty 

treet 

tan PYRAMIDS OF PROGRESS 

8 in | a — —— Assets re — Insurance 'n Force Surplus to Policyholder 

rig 1907 115,900 231,213 1171 2,150,000 173,679 

-— : 1911 274,659 630,855 4188 6,510,000 217,173 

ined : 1915 1,009,588 2,418,481 16,217 25,084,000 255,839 

m= Mf 1919 3,800,195 8,055,041 50,015 = 109,239,000 — 1,014,354 

mz (Insurance Issued in 1919......0....2222220000- $43,521,566  Gainof Insurance in Force in 1919.............. $33,157,000 

a j LOW RATE OF REJECTION—Policies are issued upon 96% of applications received from agents. 

wy oe QUICK ISSUANCE OF POLICIES—51% mailed same day applications are received. 

ay LOW RATE OF MORTALITY—Ratio of actual to expected last six months of 1919, less than 30%. 


: LINCOLN NATIONAL LIFE INSURANCE COMPANY 
. “ITS NAME INDICATES ITS CHARACTER” 
- : Lincoln Life Bldg. | FT. WAYNE, INDIANA 
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HERE are no agri- 
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Garys or Rockefel- 








lers. Farm wealth 
is distributed. There 


are likewise no farm 

















































slums. 





As a_ consequence, 
farmers as a_ Class 
assay a very much 








greater percentage 


of life insurance prospects than city folks. 


Three-fourths of the wealth of New York 
City is owned by three thousand men. The 
wealth of Chicago is concentrated in a few 
men. The same thing is true of other large 
cities. 

The wealth of the agricultural districts is well 
divided among the different families. 


As a consequence farm families are better 
prospects for pianos, automobiles, and for 
life insurance. To this rich field for life in- 
surance activities, the representative of the 
Farmers National Life Insurance Company 
has an open road. The name of the company 
is an introduction. The policies are the kind 
that fit the needs. The rates comply with 
the farmers’ insistence on getting a dollar’s 
worth for a dollar. 
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FARMERS NATIONAL 


LIFE INSURANCE COMPANY 


FARMERS NATIONAL LIFE BLDG. 
3401 SOUTH MICHIGAN AVENUE 


CHICAGO, ILL. 





























| Methods, R. P. Burns. 


of this kind, able to attract to it con- 
siderable business that cannot. be 
reached by the regular full time life 
insurance man who has no affiliations 
with prospects. The broker who handles 
a factory owner’s fire insurance, takes 
care of his workmen’s compensation and 
liability and writes. his automobile in- 
surance and household furniture policy, 
can mention life insurance and get an 
immediate hearing. The factory owner 
regards him as his insurance man, His 
insurance recommendations are very 
largely followed out and his advice com- 
mands respect. The outside life man 
attempting to sell life insurance to such 
@ man usually has a hard time putting 
through the deal. He has not the proper 
line-up. Apparently the Travelers has 
recognized the large amount of busi- 
ness that can be secured in this way and 
has during the past year extended its 
arrangements of this character. 


Stress Guaranteed Rates 


The whole life insurance program of 
the Travelers is based on the idea of 
guaranteed cost, The company strongly 
emphasizes this feature all along the 
line. Its new men are trained to talk 
protection, not investment, and to lay 
the heaviest possible emphasis upon the 
fact that all life contracts are written 
at guaranteed low rates. The men are 
urged to avoid all controversies or ex- 
planations and merely to state that so 
much life insurance costs so much money 
and little, if anything, beyond this. The 
layman has no difficulty in grasping 
what is being presented by the Travel- 
ers. The man that is perhaps not quite 
clear on the question of dividends is 
not confused by the statement from the 
Travelers’ agent that $1,000 worth of 
life insurance at age 25 costs $15.49. 


PEORIA LIFE HAS SET 
$20,000,000 AS QUOTA 


(CONTINUED FROM PAGE 3) 


ardize the Canvass in His Agency? 
Emmet C. May. 


Friday, Jan. 9 


What Distinguishes a General Agency, 
Henry Loucks. 

Selection of New Agents, C. B. Rowley. 

Are Uniform Sub-agents Contracts Ad- 
visable, W. H. Logan. 

Value of a Territory to the General 
Agent, R. C. Caldwell. 

Is Enthusiasm Necessary to Success? 
J. H. Ritchey. 

Agents’ Meetings, Den Hunt. - 

Contests—Do They Pay? T. A. Curnow, 
W. H. Luellen. 

How to Make Quotas Get More Busi- 
ness, Paul Hawkins, N. E. King. 

Reaping What You Sow in Life Insur- 
ance, Emmet C. May. 

Stimulating the Agents, W. H. Luellen. 

How Can We Improve Our Selling 


Organizing New Texas Companies 


AUSTIN, TEX., Jan. 13—The Texas 
department has received applications 
for the organization of two cooperative 
life insurance companies—the Common- 
wealth Cooperative Life of Dallas and 
the American Cooperative Life organ- 
ized at Athens. Three cooperative life 
companies have been organized in Texas 
in the past, but none survived, all three 
having been reinsured. There is no law 
in Texas for a strictly mutual life insur- 
ance company and the statute covering 
cooperative concerns is the nearest to it. 

It is extremely difficult for the co- 
operative companies to exist because of 
the restrictions in the law. They can 
give the agents but 80 percent of the 
loading allowance, leaving nothing for 
the officers. They are restricted to Texas 
and can issue but two kinds of policies 
—ordinary life and 20-year pay. 

The laws of Texas provide that at 
least $1,000,000 of insurance shall be in 
force before a charter will be granted. 
The promoters of the- Commonwealth 
announce they expect to have on file by 
March 1 1,000 applications for life insur- 
ance in the sum of $1,000 each. 





Chicago Field Men’s Club 


The next meeting of the Life Insur- 
ance Field Men’s Club of Chicago will 
be held Tuesday evening, Jan. 20, at the 
Kuntz-Remmler restaurant. Talks will 
be given by A. A. Drew, general agent, 
Mutual Benefit Life, on “Facts—Let Us 
Face Them,” and by Edwin Austrian, of 




















the Northwestern Mutual Life, on “Con- 


SECTIONAL MEETINGS 
LINCOLN NATIONAL’S PLANS 





Company Is Gathering Its Agents at. 
Group Conferences to Discuss 
Its Activities 





The Lincoln National Life is holding 
regional meetings of agents, it having 
started the series at Fort Wayne, Ind., 
last Friday. The agents from Indiana 
territory near Fort Wayne were called 
in, it being a jubilee ceremony in addi- 
tion to an educational meeting. The 
Lincoln National is celebrating a not- 
able achievement in that it has now 
$109,000,000 insurance in force. The 
mortality during the last six months of 
1919 was less than 30 percent of the ex- 
pected. Secretary Franklin B. Mead ex- 
plained how the Lincoln National is 
mailing out 51 percent of its applica- 
tions in the way of policies the same 
day the applications are received. Mr. 
Mead took up the subject of the sub- 
standard department, stating that sub- 
standard risks represent a valuable 
by-product for the man in the field and 
enables him to cut down the number of 
rejections. It enables the agent to per- 
form a larger service. The company has 
had a very favorable experience in this 
department. It is giving much study to 
it, gathering together all data and sta- 
tistics possible so that its rating up 
tables can be perfected to a finer degree. 


Agency Men Heard From 


Vice-President and Agency Manager 
Walter T. Shepard told how $43,000,000 
of new paid for business was secured 
last year. Vice-President Arthur F. 
Hall of the Lincoln National Life is on 
a business trip in California and an in- 
spirational letter was read from him. 
A. L. Dern, superintendent of agents, 
gave a talk, telling the agents that they 
should know their business. He used 
the striking illustration of the reason 
given by the most successful salesmen 
for a cash register concern for his 
phenomenal sales. When asked why he 
had outdistanced his sales rivals the 
man said, “I can give no answer except 
that no person can ask me a question 
about cash registers that I cannot 
answer.” 

Dr. B. R. Goldsberry, assistant medi- 
cal director, gave facts and figures 
to show why the company was being 
safeguarded and yet policies were is- 
sued on 96 percent of the applications. 


Chicago Conference Held 


The home office people journeyed to 
Chicago last Monday where the second 
meeting was held. Mr. Shepard pre- 
sided over the meeting which was at- 
tended by agents from Illinois, northern 
Indiana and part of Michigan. At noon 
a luncheon was given, Col. Thomas M. 
Knox of the Chicago agency being in 
charge. The Chicago agency of Knox, 
Payne & Spear is going strong and is 
writing a fine lot of business. Colonel 
Knox personally in the last four months 
has written upwards of $300,000 of busi- 
ness and has not had an application 
rejected nor modified. 

he home office people were in 
Toledo, O., on Wednesday where the 
third meeting was held and will be in 
Pittsburgh Friday of this week. 


SUCCESSFUL MEETING AT FARGO 


FARGO, N. D., Jan. 12—The best 
agency meeting in the history of the Lin- 
coln National Life in North Dakota was 
held here with every full time agent of 
the company present. The meeting 
marked the successful conclusion of a 
year’s operations which resulted in the 
writing of approximately $9,000,000 in 
new business through the Fargo branch. 

A banquet in honor of Col. T. D. 
Hughes, vice-president of the Lincoln Na- 
tional, and general manager of agents in 
the Fargo branch, was the concluding fea- 
ture of the agency meeting. 

At “the banquet J. A. Hawkins was 
toastmaster, and speakers included Oscar 
J. Seiler of Jamestown, N. D.; E. M. Ben- 
nes of Thief River Falls, Minn., and 





tracts.” 





J. L. Hart of Aberdeen, S. D. 
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Your Problem 


—to build a permanent Lite 
Insurance business 


The Solution—Missouri State Life 





GENERAL AGENTS— 

We help you train your men. 
Have you seen our 14 Lessons on 
Life Insurance Salesmanship? They 
are free for the asking. Mention 
National Underwriter. 











THE EXPANSION PROGRAM of the Missouri State Life Insurance 
Company, beginning January, 1920, affords you an unusual opportunity. 

THE COMPANY WENT FAR PAST THE MARK of $200,000,000.00 
insurance in force in its 27th year—a record equalled by few companies. Its 
assets and insurance in force have more than doubled in the past five years. 
Over $60,000,000.00 of new business was paid for in 1919. 

THE CONSISTENT GROWTH of the Company for over a quarter of 
a century is the result of the enthusiasm and loyalty of Missouri State Life 
agents. They are always furnished with attractive and up-to-the-minute 
policies to sell, and have contracts with the company that enables them to 
make good. 

. The company offers both participating and non-participating insurance. 

JANUARY 1, 1920, NEW POLICY CONTRACTS for all non-partici- 
pating policies were issued at reduced rates, which rates were published in 
a recent number of the National Underwriter. 

A FEW BUSINESS-GETTING FEATURES of these policies are: 
Limited Payment Life, non-participating policies become participating when 
paid up. Limited Payment Life policies mature as long term Endowments. 
Long term Endowments have paid up life options for the face of the policy. 
Policies issued with or without Double Indemnity features, also Monthly 

Income Disability Benefits for life. Loan value end of first year to help pay 
second year’s premium. Many other attractive features that make Missouri 
State Life policies popular. 

THE HOME OFFICE is here in St. Louis, the “city entirely surrounded 
by the United States”—the gateway to the South, the North, the East and the 
West. 


LET US HELP YOU solve your problem. Our Service Department 
will render you every assistance in helping you build an agency. 


TERRITORY—Some excellent fields for General Agencies are open. 
You have more choice now than you will have later. 


Missouri State Life Insurance Company 


Home Office: Saint Louis 


M. E. SINGLETON, President 
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Titles Being Standardized 


Tue Peoria Lire is doing a splendid 
piece of work in standardizing titles for 
life insurance representatives. There is 
much confusion as to life insurance titles, 
more so than in other lines of the busi- 
ness. Frequently a title is given to one 
man to dignify him when it means noth- 
ing to the fraternity. The Prorta Lire 
is therefore taking the lead in making 
‘life insurance titles stand for something 
definite. Here are the titles, what they 
mean and an explanation by the company 
as to its reasons for establishing these 
titles: 


State Manager—Any agent in charge 
of a state. 

District Manager—One who has ter- 
ritory smaller than a state and larger 
than one county. 

General Agent—One who devotes full 
time to insurance work and has no other 
business and who works end develops 
some specific territory. May work un- 
er district manager or state manager 
or direct with home office. 

Agent—Any local agent with a con- 
tract who does not have for develop- 
‘ment fixed territory or who works only 
‘part time or works as a helper. 

There are two objects in adopting 


these uniform titles: first, it gives us 
uniformity which makes our organiza- 
tion stronger and simplifies our methods 
or dealing with agents and second, the 
stronger and principal reason is that it 
gives to the representative in the field 
an incentive to grow and increase his 
ability. It is known to every represen- 
tative of the Peoria Life that our pro- 
motions in the field are made from our 
own ranks. All of our good positions 
go to our own men. If we have any 
territory to develop and if we have a 
man who is capable of handling that 
territory, he is then given his oppor- 
tunity but every man with the Peoria 
Life who has ambition to grow in the 
business, knows that some time or other 
an opportunity is going to come fto him 
in the Peoria Life. He knows that if 
he makes himself efficient, if he does 
his work better than the average, his 
ability will son be recognized. This is 
the principal object. in making these 
titles uniform. Then the man who 
starts out merely as a helper in the 
field, writing only an occasional applica- 
tion, can be induced to develop himself 
and increase his efficiency until he can 
become a general agent; from general 
agent he can promote himself to dis- 
trict manager, from district manager to 
state manager. There will be a won- 
derful advantage to the state managers 
and the district managers to show their 
fellow agents the opportunity they have 
for building themselves up. 


Nadiotial Thrift Week 


‘Next week has been designated as “Na- 
tional Thrift Week,” a nation-wide cam- 
paign being conducted under the auspices 
of the International Committee of the 
Y. M. C. A. It will be vigorously prose- 
cuted throughout the country starting 
Saturday, which is Thrift or Bank Day. 
National Life Insurance Day is Jan. 19. 

Life insurance men can do much to 
popularize this movement. Insurance is 
-a stimulus to thrift and it is interested in 
call the special days designated by the 
International Committee. There will be 
speaking, moving picture films, advertis- 
ing and so on, all intending to show the 
benefits of life insurance. Some of the 
local life underwriters associations have 
appointed committees to co-operate with 
the Y. M. C. A. to make National Life 
Insurance Day successful. 


The local success of National Life In- 
surance Day will depend on the life in- 
surance men of each community. Life in- 
surance men should get behind this move- 
ment because each day of the week with 
its particular designation tells a lesson 
that is well worth learning. and preaches 
a sermon that is well worth listening to. 
Much can be done to bring life insurance 
to the attention of the public next Mon- 
day. Fortunately during the last few 
years life insurance has become a word 
in the vocabulary of almost every person 
and family. The government life insur- 
ance plan for soldiers and sailors did 
much to stimulate interest in this great 
plan of beneficence. Life insurance stands 
for everything that is stable and per- 
manent, and this is a good chance to 
demonstrate it. 


Exposing One’s Self to Orders 


THe New York Lire relates an inci- 
dent to show what can be accomplished 
merely by exposing oneself to orders. The 
point is made that an agent cannot cut 
down calls without cutting down sales. 
The slumps of agents are due largely to 
the fact that they are making fewer calls. 

Not long ago the RemIncTon TyPE- 
WRITER COMPANY made an experiment 
with a salesman who was doing very 
badly and hanging on by a single thread. 
The vice-president of the organization 
told him that all he had to do to get 


more business was to make more calls. 
He offered to pay him 5 cents for every 
call in addition to the usual commission 
on sales. The salesman concluded that 
he would take the offer. 

He started out in a skyscraper, going 
to the top floor and calling on every of- 
fice. He simply said as he stuck his head 
in the door: 

“Want to buy a Remington typewriter ?” 
and the reply was, “No.” 

The salesman made 80 calls his first 
day and received $4.00 from the Reming- 





J. H. Richey and Thomas A. Stamp 
have been appointed agency directors 
of the Peoria Life. Mr. Richey went 
with the company in 1910. He started 
in Illinois, then his territory was ex- 
tended to include a part of eastern 
Iowa. He has made his headquarters 
at Burlington, Ia., where he has oper- 
ated a large general agency. He now 
moves to the home office to take up 
his new work. Mr. Stamp is a younger 
man in life insurance work. He was 
formerly a minister. In September, 
1918, he took up life insurance work 
for the Peoria Life and was located at 
Wichita, Kan. On March 1 of last 
year he was promoted and with R. P. 


Stamp, became Missouri state man- 
agers. He now goes to the home office, 
being promoted on account of his 
splendid achievements. 


V. J. Harrold, who has been on the 
staff of the Washington “Star” in 
Washington, D. C., has been appointed 
publicity and advertising man for the 


He is a graduate of the University of 
Indiana and formerly worked on the 
Ft. Wayne “Sentinel.” On his return 
from military service he went on the 
staff of the Washington “Star.” He is 
a forceful man—well trained in news- 
paper activity. He will take charge of 
the “Emancipator,” the agency bulletin 
for Lincoln Life men, the “Rail Split- 
ter,” a policyholders’ paper, and will 
also edit a bulletin for medical ex- 
aminers. 


‘ — 


In December the Sioux Falls, S. D., 
agency of the Mutual Life of New 
York, of which John K. Creesey is 
manager, wrote $1,003,312 in new paid 
for business, this being the largest 
single month’s business ever written 
by the agency. The Sioux Falls office 
also surpassed any previous year’s fig- 
ures by paying for $6,000,000 of life in- 
surance in 1919, which is 85 per cent 
more than the 1918 total. Less than 
3 per cent of this was term insurance. 
This achievement is all the more bril- 
liant because of the loss at the begin- 
ning of 1919 of four of the agency’s 
leading producers, who removed to 
other states. For the ninth consecu- 
tive year the Sioux Falls office became 
the leading Mutual Life agency in the 
United States on the basis of having 
exceeded its allotment by the largest 
amount. This agency supervises all 








ton people. He made nine sales the first 
month. That was more than he had ever 
made before in a single month. He left 
his card as he went around and people 
began calling him up in regard to type- 
writers. He was a poor salesman in the 
sense that he had no persuasive powers. 
The vice-president says he has not im- 
proved much as a salesman, and yet he is 
making satisfactory sales. The next 
month he had 28 sales. He has been 
averaging about 30 a month since then. 
In commenting on this experiment the 
New York Lire says: “Extreme though 
this incident might be there is a lesson 
in it for us. All the strategy in the sales 
manual, or the brilliancy in the world, all 
the talk in the dictionary will avail you 
nothing unless you expose yourself to 
sales. The only time it really counts is 
the time you spend face to face with the 
buyer. Every salesman worthy of the 
name understands this principle. The law 
of calls, call backs and sales is A. B. C. 
to most of us. But understanding a 
principle and cashing in on a principle are 
two different things. To get more busi- 
ness, expose yourself to more orders.” 











' does know that the people in the vicin. 
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Lincoln National Life at its head office. ; 


| Mr. Schmitt is an apostle of hard wo 
Burns, under the firm name of Burns & | 













of South Dakota and a few counties 
southeastern Minnesota. a 


_ John G, Schmitt of Castleton, 
is making a great record for the Greg! 
American Life of Hutchinson. ‘ 
Schmitt, who had been in the mercag 
tile business at Castleton, which is 4 
very small village, walked into the homp! 
office of the Great American at Hutch. 
inson last October and asked for 9 
contract. In the following 42 days he 
wrote 42 applications, receiving cash 
in every case. To date he has written) 
over $130,000 of paid for business ang 
wrote his first application on Oct. 4 

















He does not pretend to know ven 
much about life insurance business, by 


ity of his town need protection. He 
has simply gone out and made a hard 
drive for business and is getting the 
results. 






Graham C. Wells, general agent of 
the Provident Life & Trust at Pitts. 
burgh, who succeeds Sigourney Mellor 
in the New York City general agency, 
became connected with the Provident 
in 1900 as a member of the firm of 
Wells & Hilleman at Pittsburgh, who 
succeeded Benjamin H. Lightfoot. The 
agency has had a continuous growth, 
Mr. Wells has served as vice-president 
of the National Association of Life 
Underwriters and has been prominent 
in the association movement. Wm. T. 
Ferriss will continue as city manager 
in New York. i 

Speaking of Mr. Wells, the Provi- 
dent says: “There is an innate sense 
of fairness which attracted to him men 
of energy and ability, which made 
them notably loyal, as they found 
their confidence well placed. He had © 
a sympathetic intuition which led him 
to discover ability in an individual and 
a capacity for inspiring him to cultivate 
his particular ability so that the 
growth of the individuals composing 
the Pittsburgh agency has been note- 
worthy. In addition he has had a fac- 
ulty of organization and inspiring men 
to co-operate with each other.” 


Before taking up life insurance work 
Sigourney Mellor, whose retirement as 
general agent of the Provident Life & 
Trust for New York and Westchester 
county, as noted in last week’s issue of 
THE NATIONAL UNDERWRITER, was af 
important happening in New York City 
life underwriting circles, was for sev- 
eral years in the marine department of 
the Insurance Company of North 
America, and held an important posi- 
tion with that progressive corporation. 
He felt, however, that the life insurance 
field offered broader scope to a man of’ 
original views and willing to push hard 
and constantly for their development. 
Gathering about him a group of young 
college graduates, all trained to logical 
and constructive thinking, Mr. Mellor 
speedily demonstrated the worth of his 
theories and built up a remarkably 
clean business for his general agency. 
The writings of his office for the three 
and a half years of his association with 
it exceeded $20,000,000. The work he 
performed for the Provident Life & 
Trust he confidently anticipates will be 
duplicated or surpassed for the Mutual 
Benefit Life, in his capacity as asso- 
ciate general agent for the L. A. Cerf 
general agency. 

While with the Provident Life & 
Trust Mr. Mellor specialized in the sale 
cf long term endowment policies; 
preaching both protection and invest- 
ment in the sale of the business. His 
clientele was largely among bankers 
and wealthy business men. 


“William BroSmith, general counsel 
for the Travelers, celebrated the 25th 
anniversary of his connection with the 
company Jan. 7. He entered the legal 








department of the company as an at- 
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STATE LIFE _—i; 


INSURANCE COMPANY 


INDIANAPOLIS : 





ALMOST 


NINETEEN MILLION DOLLARS IN SECURITIES 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Above the Amount Required by Law 











The Growth of Oak—The Solidity of Granite 





On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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Chicago National Life Insurance Co. 
10 South La Salle Street 


— 


OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 

methods. We offer an opportunity to a relial 

man who can secure 100 applications during 
twelve months. 








NOW ORGANIZING 





AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 
MANAGED BY LIFE INSURANCE MEN 


























LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted; 
Under Our Service Pension Centract 


THE LA FAYETTE LIFE INSURANCE CO. 


W. W. LANE, Secretary LA FAYETTE, INDIANA A. E. WERKHOFF, President 








PAN-AMERICAN LIFE INSURANCE 


C. H. ELLIS NEW ORLEANS E. G. SIMMONS, 
President COMP LOUISIANA Vice-Pres. and Gen. Mar. 
Insurance in Force (over) $40,000,000.00 
Total Resources (over) 5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has o several rich and important territories in the South 


ed up 
and North Central section, which will be to M ers capable handling and inspiring an of 
grade men. A rare opportunity to tans to ee eae a eeaatas ecaaaae Gadaoe. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 
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The Company of Co-operation 
BRANCH OFFICES 


Waterloo Branch 
406 First Natl. Bk. Bldg. 
Waterloo, Iowa 
Fred G. Applequist, 
Manager 
& 
Nebraska Branch 
305-6 Nebr. State Bank 
Lincoin, Nebraska 
Wiison & Son, Managers 


Sioux City Branch 
Motor Mart Bldg. 
Sioux City, Iowa 
Gaulding & Brown, 
Managers 


Central So. Dak. Branch 
Dakota State Bank 
Salem, South Dakota 
Kuhle & Kuhle, 
Managers 


Licensed to transact business in the states of Iowa, Nebraska and 
South Dakota. 





c a Moe 
| Des Moines Life & Annuity Co. | 
es Moines Lire & Annuity Lo. | 
Established 1917 E 
OFFICERS 
BT BENNETTS . oo. President L. M. BARLOW......... Treasurer 
S. J. DON CARLOS...... Secretary A. L. HART....../ Agency Manager 
PAUL N. MANTZ. Asst. Secretary DR. A. C. PAGE. Medical Director 
RJ: BANNISIER. . 02. S24 Counsel 
December 31, 1919 
yates: Assets Dec. 31, DISBURSEMENTS 
BAD ais sgn bse uitas aes $ 698,642.31 Paid to Pol- 
H Capitai, Paid in during icyholders .$ 8,567.82 
= 1 PE a ee a ae oo 37,065.84 Taxes Pa oe oat 9,854.74 
morpins, Paid in during Misc. Expen’s 288,599.41 
Lt pen, Cog rok eee 14,041.85 Pek eS 
Total nae Total Disbursements.$ 307,021.97 
INCOME Balance as per Ledger 
Pt at Prem. PEER oc cece i ssece 773,588.12 
Income ....$285,648.37 
Interest Inc... 40,334.87 
All Other Inc. 4,876.85 
Total Income...... $ 330,860.09 
Total Income and Bal.. 1,080,610.09 
ASSETS LIABILITIES 
Mortgages ...$620,500.00 Reserve on Pol- 
Prem. Notes.. 1,969.35 icies be force. $93,800.20 
Bonds and W. Death Claims 
TEETER. es widiy' 3 32 66,870.00 Unadjusted . 1,000.00 
ON Ra 58,282.15 Coupons Left 
Agents’ Bal’s at Interest.. 4,846.79 
Secured .... 25,966.62 Premiums Paid 
——_ in Advance.. 1,106.28 
Ledger Assets...... $ 773,588.12 Miscellaneous.. 11,261.22 
Non-Ledger Assets..... 23,399.83 erie eee 
—_—_—_——— POtal «ccs ecvcecess $ 112,014.49 
Total ‘Assets.:.¢ 2... 796,987.95 Capital Stock........... 000. 
Assets Not Admitted... 26,972.05 Surplus ................ 158,001.41 
Total Admitted Assets. 770,015.90 Total Liabilities.... 770,015.90 
CAPITAL STOCK - - $500,000.00 
SURPLUS 158,001.41 
DEATH CLAIMS PAID “ JAN. re 1920, 10,567.82 
INSURANCE IN FORCE -_ $8,630,557.50 
INCREASE IN 1919 OVER 1918 
Eh: PRCA OUR DES 525i n SC RCS nc ad oan ns <oth ena $216,132.66 
BSR EVGROLE . Aidch was 2.do cotene ch dw tea ose ste ideas 2a eee ee 74,945.81 
5S PRACT RE A 5  cBascd> ac ktibaire ss 8 wpncenhek cas * -» eeEeaneeed 75,468.35 = 
Investments in Liberty Bonds 
800.00 
Securities on Deposit with the Commissioner of Insurance of the State 
of Iowa for the protection of Policyholders 
Pyramid of Progress 
INSURANCE IN age ae 
NE EE EIS , 
June 30, WM Si osiccce ce $990, 
ee TWO oo. Ss aed $2,164,000 
ST ee eee $3,283,000 
OS fu OL ae Sa nae cfe eater $5, 1 68, ooo 
es ee ee $7,183 000 
ee ia $8 630 OOO 
9 9 




















torney in 1895. Mr. BroSmith was born 
in New York City in 1854 and due to 
the fact that he was forced to leave 
school at the age of 13 won the greater 
part of his knowledge in evening 
schools. After several years’ study of 
law he was admitted to the New York 
state bar in 1876. He practiced in that 
state until 1895 when he came to the 
Travelers. In 1901 he succeeded Syl- 
vester Dunham as general counsel for 
the company. He was president of the 
Casualty and Surety Underwriters As- 
sociation for several years and is well 
known as an authority on insurance 
law. 


William H. Cunningham, former 
general manager of the Continental 
Life of Salt Lake, died at San Fran- 
cisco Friday from an attack of heart 
trouble. Since retiring from the Salt 
Lake ,company he had been engaged 
in the investment business at San 
Francisco. 


Dr. James R. Rigg, of Bloomington, 
Ill., district agent for the Northwestern 
Mutual Life, produced in personal busi- 
ness for the year ending Dec. 31, 1919, 
$1,225,500. His agency, consisting of 
three counties in Central Illinois, paid 
for the year 1919, $2,847,500. This 
places Dr. Rigg’s agency as the largest 
district agency in the Northwestern. 


Clarence C. Hills, who has succeeded 
John R. King as general agent of the 
Mutual Benefit at Indianapolis, has en- 
tered upon his new duties. Mr. King 
is planning to leave the latter part of 
this month for an extended trip to 
California and western points, after 
which he will return to Indianapolis 
and will connect himself with the Mu- 
tual Benefit office as special agent and 
continue his personal writing. Mr. 
King has desired to take an extended 
rest after his many years of active gen- 
eral agency work in which he has been 
very successful. Mr. Hills is a trained 
Mutual Benefit man, coming to Indian- 
apolis from Columbus, O., where both 
he and his father have represented the 
company. He was also at one time 
assistant superintendent of agencies at 
the home office, prior to which he was, 
for a while, with the Connecticut Mu- 
tual at Rochester, N. Y 


Federal Holding Regional Meetings 


It has been decided by the Federal 
Life of Chicago to hold regional meet- 
ings of its agency force at various points 
during the year. The first roundup of 
this kind was held at Bay City, Mich., 
last week, by McCann & Pope, general 
agents. About 30 Federal Life men and 
their wives were on hand and Isaac 
Miller Hamilton, president, and C. S. 
Rannells, secretary and agency super- 
intendent of the company, were present 
from the home office. The Bay City 
agency was started 12 years ago and in 
1919 produced $2,500,000 of paid for busi- 
ness. The company will probably hold 
12 or 15 such meetings during the year 
and will continue to hold its annual 
agency convention at the home office. 


Crary-Turner Agency Meeting 


FARGO, N. D., Jan. 13.—Concluding 
the year with a record of producing 
$7,700,000 in new business for the North- 
western National of Minneapolis, the 
Crary-Turner agency meeting was held 
in Fargo on Jan. 9. There were business 
sessions of the agents during the day, 
with the banquet in the evening. All of 
the agents remained over for the meet- 
ing of the North Dakota Life Under- 
writers. A. W. Crary and Thos. Turner 
are heads of the agency. 


. Receiver for Abstainers 


DES MOINES, Ia. Jan. 13.—W. R. 
Jordan, Des Moines attorney, has been 
named receiver for the Abstainers and 
General Life of Des Moines, which was 
knocked out when John Barleycorn was 
put to sleep. Appointment was made on 
a showing of stockholders to the effect 
that President John Moncrief has gone 
to England leaving the concern in a 
bad state of affairs, The concern was 
organized to write insurance for total 
abstainers at low rates. 





EFFECTS OF MERGER 


PIONEER CONTROLLING FORCE 





New Continental, of Kansas City, to 
Be Under Guidance of John W. 
Cooper and Associates 





KANSAS CITY, MO., Jan. 13.—In 
the three-party merger, out of which 
emerges the Continental Life, with a 
Missouri charter, the Pioneer Life is 
really the absorbing company and the 
Pioneer Life officials and directors are 
officials and directors of the new Con- 
tinental. These are: John W. Cooper, 
president; Joe W. Ingram, vice-presi- 
dent; J. A. McCoy, vice-president; 
P. R. Schweich, vice-president; R. C. 
Van Dyke, secretary; James Cowgill, 
chairman of the board of directors; 
Albert L. Reeves, counselor; Maj. 
Frank B. Hiller, medical 
Headquarters are in Kansas City. 


Already Operating Globe Life 


The Pioneer Life officials have for 
six months been operating the Globe 
Life of Salina. The Globe had a capital 
of $100,000, fully paid, with surplus of 
$95,000, and insurance in force of $800,- 
000. Its assets were about $240,000, 


The Pioneer’s capital was $200,000, fully _ 


paid; its assets $800,000. 

The Continental Life has been op- 
erating with headquarters at Salt Lake 
City since 1905. It had about $25,000,- 
000 of business in force, operating in 
Montana, Idaho, Washington, Cali- 


fornia, Nevada, Utah, Colorado, Oregon * 


and Wyoming. It had accumulated 
assets of about $2,500,000, chiefly mort- 
gage loans on first water rights, the 
assets being reported to be of high 
class. Its capital was $210,000; there 
was a small surplus, this element having 
been cut down by heavy mortality in 
the flu years, but being built up again 
rapidly the past few months. The Con- 
tinental, it has been said, was outgrow- 
ing its field. 


Basis for Stock Musthinioa 


Stock of the new company is to be 
exchanged for stock in the old, on the 
basis of a reduction of about 14 per 
cent in the Pioneer stock, an increase of 
19 per cent in the old Continental com- 
pany capital stock. In other words, 
the $300,000 stock of the Pioneer and 
Globe ($200,000 of Pioneer, $100,000 of 
Globe), is reduced to $280,000. While 
apparently this means a discount for 
Pioneer stock in the exchange, the real 
result is that the Pioneer stockholders 
get other stock of about 50 per cent 
greater value in the merged company, 
it has been estimated. 

The Globe Life had been writing al- 
most exclusively in Kansas. The 
Pioneer has been writing in Missouri, 
Kansas, Oklahoma and Texas. The new 
Continental will take over the entire 
agency plants of all the companies, the 
Continental’s especially being extensive. 

The Pioneer Life has an accident 
and health department which will con- 
tinue, but will operate, of course, under 
the name of the new company, the Con- 
tinental Life. 


Changing to Stock Companies 

The Western Mutual Life of Los An- 
geles, an assessment company, is now 
reorganizing on the legal reserve basis 
with a paid up capital of $250,000 and 
assets of.$1,000,000. It has $22,000,000 of 
insurance. Paul L. Woolston, the ac- 
tuary of Denver, has been in Los An- 
geles for several weeks assisting in the 
reorganization. 


Twisters to Introduce Bill 
It is stated that some of the men that 


are professional abstracters, commonly ~ 


known as “twisters” in Chicago, are pre- 
parme a bill to be introduced in the 
various legislatures providing for the 
cancellation of the licenses of life com- 
panies and agents who make the issu- 
ance or the acceptance of an application 
in any manner contingent upon the con- 
tinuation in force of any other policy. 
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Er SATA AAA 


Lest we forget 
ALL MILITARY LOSSES PAID IN FULL 


EPIDEMIC PROOF 
NORTHERN [ASSURANCE OMPANY 


(Time Tried and Claim Tested) 
DETROIT, MICHIGAN 
CLARENCE L. AYRES, President 


Financial Statement December 31st, 1919 
ASSETS 





$1,194,614.98 
100,600.00 


Agents’ 
Furniture an 
Nom-ediniitted Assets.........0cccrceccrssnscrnnssee nner eee 


Net admitted assets $2,002,144.54 


Reserves, including Disability reserve $1,860,466.51 
reinsured 39,566.96 $1,820,899.55 
36,076.22 


GROWTH OF THE COMPANY 








Year Ending Income Assets Reserve | Paid-for Assurance in Force 











ne 


Dec. 31, 1907 $ 81,554.41 


Dec. 31, 1909 
Dec. 31, 1911 
Dec. 31, 1913 
Dec. 31, 1915 
Dec. 30, 1917 
Dec. 31, 1918 
Dec. 31, 1919 


142,852.98 
216,065.89 
311,028.20 
379,082.24 
502,587.41 
581,421.99 


$ 144,097.74 $ 17,146.15 


256,481.26 
420,443.12 
676,046.68 
1,021,784.34 
1,476,709.80 
1,700,817.67 
2,002,144.54 


115,236.25 
271,811.34 
531,439.87 
861,144.86 
1,276,925.84 
1,511,766.69 
1,820,899.55 


$ 2,111,000.00 


3,906,648.00 

7,056,630.84 
10,077,462.00 
12,185,019.45 
15,310,526.69 
17,615,381.91 
23,907,425.66 


795,412.46 








ACHIEVEMENTS DURING 1919 


New Assurances Paid-for 1919 - - - 


(An increase over that of preceding year of 193%) 


Net Gain Over Same for 1918 - 


(An increase of 169%) 


Paid-for Assurance in Force 
(A net increase of 38%) 


Net Gain for the Year - = 


(An increase in this item over that of preceding year of 273%) 


$ 8,085,827.87 
$ 3,916,899.87 
_ $23,907,425.66 
$ 6,292,043.66 
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Kansas City Life 
_Insurance 
Company 


(Condensed Annual Statement, December 31, 1919) 


RESOURCES 


First Mortgage Real Estate Loans.................. .--$ 8,018,100.88 


Bonds (Government, School and Municipal).......... - 1,632,696.35 
Loans to Policyholders (Policy as collateral)......... . 1,569,424.31 
Cash in banks and time certificates of deposit....... .- 1,503,032.58 
Book Value of Real Estate owned..............eeeeees 166,513.45 
Pete Stocks CWE. Sos. ioe concen d,s: Jeasnpmnces pees 7,640.00 
Agents’ Balances, Debit $12,370.72, Credit, $5,584.28..... 6,786.44 
Accrued Interest on Investments..............cceeeee: 265,756.64 
Premiums in Course of Collection and Deferred....... 628,984.58 
Loans secured by collateral.................00. iekad dns 712.50 
SOT PRUNES ios 55k chug sods kainaaea se chutes ca 491.72 
TAIT ds. PEI a disso Seep bcha eso ke $13,800,139.45 
DEDUCT 
BSEEE SUROCIVEDIE,.......... 03,S5da ei abae skeseccven $ 491.72 
PERLE TARIANCESS 5 ot SSS: FEU ois Se ison css « 12,370.72 
Loans in excess of reserve.............ccccees 38,127.00 
AMOGNT: DEDUCTION. oss Secicke yee cptaede $ 50,989.44 
DUEL AION Rs ooo Ss ona oka coe cae eee $13,749,150.01 


RS an Saas cn caiwile sibs Paates ombaeey coer $11,948,492.65 


Renorted Deaths -GCistms 255 «6s 5 ok Lavees eek dlnce 134,616.69 
Present Value of Annuities and Installments.......... 80,970.80 
SePteMNeRt Fatt: Ohl GRAGOUOCE. 6. ok kc son och kos ben nice Qesead ese 29,458.09 
ee GINO BOR 1900 Tates 18s os cers iaees eee 85,000.00 
4370010 Bills amd Aeoownts sa. :cin «oso 6 oo cté ovbwe coed dows 15,231.63 


Surplus Assigned for Policy Dividends..... $1,097,363.97 
Surplus Unassigned 158,016.18 
Capital Stock 200,000.00 


SURPLUS TO PROTECT POLICYHOLDERS 1,455,380.15 


NET LIABILITIES AND SURPLUG......... $13,749,150.01 





NEW BUSINESS ISSUED AND PAID FOR IN 1919 
$62,760,043.00 


PAID FOR INSURANCE IN FORCE 
$182,515,645.00 





C. N. SEARS, . J. B. REYNOLDS, 
Secretary President 




















ASK MARYLAND CHANGE 


VALUATION QUESTION RAISED 





Preliminary Term Advocates Seek 
Amendment of Law — Local 
Companies Not Opposed 





BALTIMORE, MD., Jan. 12—Repre- 
sentatives of life insurance companies 
cperating under what is known as the 
preliminary term method conferred to- 
day with officials of the state insurance 
department with a view to obtaining 
legislation from the present legislature 
permitting such insurance to be written 
in Maryland. Several representatives 
of out-of-town companies and officials 
of national insurance bodies presented 
the case to Commissioner Thomas J. 
Keating, Deputy Wilson L. Coudon and 
Actuary Arthur M. Siegk. 


Law Changed in 1918 


The legislature of 1918 changed the 
state law in regard to valuation of life 
insurance policies, making the basis of 
valuation the American experience table 
of mortality, on a 3% per cent basis. 
The purpose of the conference held to- 
day was to present the reasons for ask- 
ing repeal of this act; for the re-enact- 
ment of the portion of it in force prior 
to 1918, and adding a new provision 
for valuation known as the Illinois 
standard. This provision would enable 
companies operating under the prelim- 
inary term method to do business in 
Maryland. 


Result of Chicago Conference 


It was said that as a result of a con- 
ference recently held in Chicago be- 
tween representatives of preliminary 
term companies and those reserving 
upon a full level premium basis, a sim- 
ilar law will be presented to the legis- 
latures of all states which do not at 
present recognize or accept the Illinois 
standard as a basis of valuation. These 
states are believed to include only 
Maryland, New York, New Jersey and 
Massachusetts. All others are said to 
accept some modification of the pre- 
liminary term method. 

It was represented that the new 
method would give encouragement to 
new companies and prove satisfactory 
to those well established. The repre- 
sentatives of Maryland companies pres- 
ent did not oppose the plan. 


Minnesota Mutual Men Meet 


Agents of the Minnesota Mutual Life 
to the number of 85 from 11 states gath- 
ered at the home office in St. Paul last 
week for the company’s annual agency 
convention. Benjamin Jacobson of De- 
troit, Mich., led the company’s list of 
producers last year with the total of 
$1,849,000 of paid for business, and in 
recognition of this record, was asked to 
preside over the business sessions. J. S. 
Poindexter, general agent at Kansas 
City, was made vice-president, he writ- 
ing last year $1,739,850. Nine men last 
year produced more than $500,000 of paid 
for business and 13 more than $400,000 
each. 

Edward A. Woods of Pittsburgh, sev- 
eral times president of the National As- 
sociation of Life Underwriters, spoke on 
“Salesmanship” at one of the business 
meetings to which all St. Paul and Min- 
neapolis life insurance men were invited. 
At the company’s annual banquet, the 
speakers were A. O. Eliason, Minnesota 
manager of the company and chairman 
of the executive committee of the Na- 
tional Association; Myron McMillan, 
mayor of St. Paul; C. D. Oreckovsky, 
general agent at Duluth, Minn.;~-Benja- 
min Jacobson, general agent at Detroit; 
H. L. Muldrow, general agent at Nor- 
man, Ckla., and Vice-president E. §S. 
Albritton. 


Old Colony Life Moves 


The Old Colony Life of Chicago has 
removed its home office to its own build- 
ing at the southeast corner of Quincy 
and Wells streets, which is being re- 
modeled for use as an office building 
and is expected to house a large number 














LOCAL ASSOCIATIONS 

















New Members at Annual Con- 
vention in Fargo 





FARGO, N. D., Jan. 13—The most 
successful convention held by the 
North Dakota Life Underwriters’ As- 
sociation took place in Fargo, Jan. 10, 
the Climax of the meeting being the 
signing of a total of 202 members, ex- 
ceeding by several the quota assigned 
the state by the national association in 
the national membership drive. There 
were about 90 agents in attendance, 
representing about 75 to 80 per cent of 
all the full time workers in the state. 
M. N. Hatcher, retiring president, re- 
ported in his annual address the sign- 
ing of 121 members as the record for 
the year. He was given a rising vote 
of thanks by the association, and was 
declared by Col. T. D. Hughes the “best 
president the association ever had.” 

Thomas Turner, of Fargo, was 
elected president; Harry Kneeshaw, of 
Devils Lake, and C. A. Barton of 
Devils Lake, vice-presidents; W. 
Wright Scott, of Fargo, secretary, and 
William J. Burns, of Fargo, treasurer. 


Praise for Olsness 


Mr. Hatcher said the association had 
received splendid co-operation from 
Commissioner Olsness, and that Mr. Ols- 
ness had been a big factor in the work of 
ridding the state of undersirable insur- 
ance salesmen. As a result, said Mr. 
Hatcher, the whole insurance business 
has been placed on a better plane. 

L. F. Crawford of Sentinel Butte, N. 
D., addressed the association on the 
work of the United Americans, and that 
movement was given the unanimous 
support of the underwriters. 

Mr. Olsness, in his address, suggested 
the possibility of an insurance company 
amalgamation, “along the line of the In- 
ternational Harvester company,” the 
commissioner voicing the opinion that 
duplication of effort would be avoided 
and expense of administration reduced. 


Eliason Speaks at Banquet 


At the banquet A. O. Eliason of St. 
Paul, head of the executive committee of 
the National Associataion reviewed the 
work of the association. He declared 
that the North Dakota association meet- 
ing was one of the finest he ever attend- 
ed. Other speakers were A. G. Divet of 
Fargo, Wesley C. McDowell of Marion, 
N. D., and F. L. Conklin, Bismark, N. D. 

The association dues were increased 
from $5 to $10 for associate members, 
including bankers and insurance men: 
full time members, $3 to $5, and part 
time or local agents were continued at 
$3. The association showed a balance in 
the treasury of $221. 

A. F. McLean of Minot, N. D., told the 
convention a local association would 
soon be organized at Minot and invited 
the state association to hold its next 
meeting there. No decision was made 
on the convention city for 1921. 

* * * 

Indianapolis, Ind.—A special meeting 
of the Indiana Association was held 
Monday, at which the following nom- 
inating committee was appointed: 
W. A. Courtright, Penn Mutual; R. H. 
Habbe, Massachusetts Mutual, and D. R. 
McInfosh, Provident Life and Trust. 
The election of officers will be held at 
the regular meeting in February. I. 
Pinkus, president for two terms, wishes 
to retire as he believes new leaders 
should be brought forward. The plan 
proposed at the meeting a week ago of 
taking space in the local papers on life 
insurance day in the Thrift Week cam- 
paign was abandoned as it was found 
that the local Y. M. C. A. in Indianapolis 
had done almost nothing toward arous- 
ing interest in the campaign locally and 
the life underwriters were convinced 
that they would have to act practically 
alone if they did anything. It was 
therefore decided to drop the matter 
completely. 

~ s s = 

Oshkosh, Wis.—James C. Foute, super- 
intendent of agencies of the Wisconsin 
National Life Insurance company, is one 
of the prime movers in the plan to or- 
ganize a local association here and has 
sent letters to the agents of the district 





of insurance offices in the near future. 


in which an urgent appeal for large at- 


PASSES ITS QUOTA IN DRIVE | 


North Dakota Association Signs 208 
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Totat Admitted Assets...... $3,572,587.64 








FINANCIAL STATEMENT 


Merchants Life Insurance Company 


December 31st, 1919 
Home Office : - - - - - 


Des Moines, Iowa 


Admitted Assets 7 Liabilities 

Mortgage Loans on Real Est.. .$2,680,083.17 Deesal Raeerre sco oo is ide ca $2,991,451.77 
Policy Loans and Prem. Notes. 118,883.85 | Claims reported or in process of 
DEPUBUMNONE: oi i ee bare de 
Bonds—United States ....... 398,625.07 Premiums paid in advance..... 
Bonds—Municipal, etc. ....... 49,061.00 Set aside for taxes ........... 
Cash in Banks............... 157,484.69 | All other Liabilities.......... 
Capital Stock...... $400,000.00 

a oh 2 

Interest due and accrued 77,635.24 Subtle: <ieA. 79,644.26 


Net uncollected and def’d Prem. 90,814.62 Surplus to Policyholders...... 


















$3,572,587.64 

















Paid: Policyholders: since.orgamization 6.6.36 '6 ees kc cee es aen ne ane sees cha $4,845,213.03 
Paid Policyholtiers:Gurinige Year TOTD o.oo go iis oiens 5g oo nc Wan agenda ceieecsaskes 


Insurance in Force............ $66,109,220.00 
Full Legal Reserve deposited with the State of Iowa. 





THE YEAR’S PROGRESS 


‘Fotal Assets Dee: Sist: TO00. cs. ea so os has cies $ 3,572,587.64 
Total Assets Dac: dist, TiGssesi ii eke ic 3,099,591.64 
I aii se i ee a Coe a, ae eet 472,996.00 
Gtome: Pmbenes Bree iso sl ee eae k 6k A a ae 1,688,923.32 
Cree LE, THO. ish dad Heh Ae al eek 1,435,574.34 
Se es Sins cee as or es ee 253,348.98 
Reserve on business in force Dec. 31st, 1919........ 2,991 ,451.77 
Reserve on business in force Dec. 31st, 1918........ 2,482,701.70 
CR on eo Se Ee wR ev eas 4 bn cree RE 508,750.07 
Insurance written and paid for, 1919.............. 14,110,145.00 
Insurance written and paid for, 1918.............. 3,132,964.00 
GOT bi S i Bi a Ae as bis Se Se 11,077,181.00 
Insurance (paid for) in force Dec. 31st, 1919....... 66,109,220.00 
Insurance (paid for) in force Dec. 31st, 1918....... 55,088,201.00 
HOE is Abi aiees 4s CpeRaedees sd sete ees 11,021,019.00 



































WILLIAM A. WATTS, President 
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NATIONAL 
- ADELNY 
Lape. 


INSURANCE COMPANY 


Sioux City, Iowa 





PROGRESSIVE. 
MODERN POLICIES 
OPEN TERRITORY IN FOUR STATES 


GROWING 





Applications for general or; district“agencies cordially 
invited. 


WRITE TO 
RALPH H. RICE, President 




















$49, 169,000.00 


Has been estimated as the Federal Inheritance 
Tax on the estate of Henry C. Frick. 

The sale of the home of the late F.W. Woolworth 
is being sought by his representative to raise 
cash for the payment of inheritance taxes. 


How many rich men have made provision for the pro- 
tection of their estates by means of Life Insurance? 


Live men should have 


INHERITANCE TAXATION 


By GLEASON & OTIS 
A New Edition Revised to Date. 


This book is of the utmost value to Life Underwriters. 
Many are urging their clients to protect their Estates by 
large policies covering the Inheritance Tax, and they find 
them in a very receptive mood owing to the Large Sums 
necessary to deduct from an Estate for this purpose. 
This edition contains the Amendments of 1919 adopted 
by 25 States, also the 


NEW FEDERAL ACT OF 1919. 


It is the only up-to-date publication on the subject. 
ORDER NOW to insure early delivery as the book is 
on the press, and orders will be filled in the order of 
their receipt. YOU cannot AFFORD to be without it. 


1205 PAGES: LAW BUCKRAM, PRICE $10. 


THE 


NATIONAL UNDERWRITER CO. 
CINCINNATI CHICAGO NEW YORK 























tendance was made. There has been no 
working association in this locality, al- 
though other parts of the state, notably 
Milwaukee and Madison, have organiza- 
tidns which are subsidiary to the na- 
tional association. Recognizing the need 
of a local branch, agents in this city and 
adjoining localities have urged a general 
meeting for the purpose of organization 
and the preliminary plans are already 
well under way. There are 295 agents in 
the nine counties to be represented— 
Winnebago, Fond du Lac, Outagamie, 
Brown, Waushara, Calumet, Kewaunee, 
Manitowoc and Waupaca. 

A temporary organization has been 
formed with these officers: Chairman, 
J. C. Foute; secretary, J. C. Walter; 
treasurer, H. B. Hughes. 

* . * 

Des Moines, Ia.—I. M. Treynor of the 
Northwestern Mutual was elected presi- 
dent of the Iowa Association at the an- 
nual meeting Saturday night. L. W. 
Basham was chosen first vice-president; 
L. E. Dutton, second vice-president; 
M. M. Deming, secretary; D. L. Morse, 
treasurer; L. B. Clark, chairman of the 
executive committee; new member of the 
executive committee, Robert Orriny. 

It was an interesting méeting, with 
Capt. Dan C. Newquist and Robert Or- 
riny as speakers. Captain Newquist has 
been in charge of the conversion of in- 
surance on the part of Des Moines 
veterans and he told briefly of his ex- 
periences. Mr. Orinny told what the life 
men will be expected to do in the forth- 
coming campaign for funds to be en- 
gineered by the public welfare bureau. 

The organization proposes to increase 
its membership to 125. Plans for a mem- 
bership campaign were laid with the 
idea in view of enlisting every life insur- 
ance agent in this section. National 
officers of the organization will be in Des 
Moines Jan. 17, at which time the Des 
Moines underwriters will entertain them. 

* . * 


LaCrosse, Wis.—Stanley McDonald, 
general agent of the Travelers, was 
elected president of the LaCrosse Asso- 
ciation at its annual meeting. He suc- 
ceeds Joseph Martin, who served two 
terms. Other officers are: First vice- 
president, Frank A. Grover, New York 
Life; second vice-president, O. W. Muen- 
ster, Aetna; secretary, A. L. Clark, 
Metropolitan; treasurer, H. L. Woods, 
Prudential; members of executive com- 
mittee, H. B. Forseth and F. A. Scofield. 
As a special feature of the annual meet- 
ing, two representatives of the National 
association were present. A. O. Eliason, 
chairman of the executive committee, 
spoke on the public service rendered by 
the organization by the elevation of 
standards of the business and the incul- 
eation of a better understanding of the 
value of protection. H. T. Miller, assist- 
ant to the president, gave a constructive 
talk on national conditions and an out- 
line of the campaign which Mr. Edwards 
proposes to carry out during his admin- 
istration. The LaCrosse association now 
has the largest membership in its his- 
tory and expects to increase the number 
by 75 to 100 per cent, having been des- 
ignated as the headquarters of a district 
comprising seven counties in western 
Wisconsin. 

* * * 

Kansas City, Mo.—An insurance field 
day is to be held by the Kansas City 
Association during February. One of the 
preliminary steps to that event is the 
launching of the membership drive, on 
Jan. 9, at the monthly meeting of the 
association. At this time life insurance 
agents in Kansas City and immediately 
surrounding towns will be guests of the 
association. About 300 invitations have 
been sent out. J. Stanley Edwards, 
president of the national association, and 
his aide for this district, Orville Thorpe 
of Texas, are expected. 

* * x 

Cincinnati, O.—The Cincinnati Asso- 
ciation held its annual meeting and elec- 
tion Tuesday, Jan. 13. J. S. Drewry of 
the Mutual Benefit was on both Red 
and Blue tickets for president; on the 
Red ticket S. Howard Swope ran for 
vice-president, Charles A. Norton for 
secretary, Geo. C. Dieterle for treasurer 
and Clarence Schram and L. B. Dierkes 
for the executive committee. Cn the 
Blue ticket, Laurence C. Witten ran for 
vice-president, «Charles A. Norton for 
secretary, J. N. Lewis for treasurer and 
Dr. J. W. Kirgan and H. T. Saunders for 
members of the executive committee. 
The Blues won all but vice-president. 

R. G. Cholmeley Jones, director of the 
War Risk Insurance Bureau at Wash- 
ington, addressed the membership. 

* * * 

Madison, Wis.—Thirty-five members 
of the Madison Association attended a 
banquet last week, at which Fred F. 
Frusher of the Northwestern Mutual 
Life presided. Mr. Frusher gave a talk 


on “Taxation as Applied to Insurancg* 
C. M. Kremer of the Central Life spok 
on “Sense and Nonsense.” Other speak 
ers and their subjects were C. L. Mille: 
“Additional Opportunities in Insurance’ 
J. H. Doran, Metropolitan Life, “Ind 
trial Insurance”; and R. C. Stephen 
“Prudential Benefits of Industrial Polj. 
cies.” The association voted unanimong 
endorsement of Thrift Week, Jan. 17 to 
24, and promised hearty cooperation, 

* * «¢ : 

Evansville, Ind.—The following off. 
cers were installed by the Evansville 
Association Saturday: President, Wil. 
liam O. Ferguson; first vice president, 
William T. Graves; second vice pregj. 
dent, John F. Baker; treasurer, John 7 
Jacobs; secretary, A. H. Ortmeyer; exec. 
utive committee, A. L. Holland, D. ¢@ 
Williams and Hiram Adler, 

The association will take an active 
part in National Thrift week, beginning 
Monday, Jan. 19, and co-operate with 
other organizations of the city in the 
week’s programs that may be arranged, 

es = * 

Worcester, Mass.—Central Massachu- 
setts Association at its annual meeting 
Jan. 3 voted to change its by-laws to 
limit membership to those agents who 
make life insurance their vocation. It 
was voted to participate in the National 
Life Insurance Day campaign on Jan. 
19 and Henry E. Townsend, retiring 
president, was named as association 
representative on the general committee 
in charge of that work. The following 
officers were elected: President, Charles 
H. Sagar; vice president, Henry W. 
Lancey; secretary-treasurer, Otis. D, 
Arnold; members of the executive com- 
mittee, Chester E. Green, James F, 
Ferre, W. Gray Harris, Guy W. Burr, 
John J. Goff, Charles A. Trafford, David 
W. Donley, Charles E. Squier; clerk, 
John E. Hartland. 


Sioux City, Ia—At the January meet- 
ing of the Sioux City association of- 
ficers were elected as follows: Presi- 
dent, A. E. Payton, New England Mutual; 
vice-president, H. E. Brake, Northwest- 
ern Mutual; treasurer, C. T. Prime, 
National Fidelity; secretary, F. L. Good, 
Penn Mutual; executive committee, T. B, 
Hutton, Equitable of Iowa; Wm. Grady, 
National of Vermont; C. H. Ross, Mutual 
Benefit; C. A. Smith, Central Life; T. A. 
Johnson, Guardian Life. 

A committee was appointed as follows 
to go to Norfolk, Neb., Friday, to assist 
in ‘organizing ap association there: C. 


H. Ross, M. Q. Frye, Frank Sloutzky, T.° 


A. Bardage, A. E. Payton, T. A. Johnson, 
H. E. Brake, Frank Hess of Sibley. 

It was decided to cooperate with the 
Y. M. C. A. in its Thrift Week program 
which will include the observance of 
National Life Insurance day, Jan. 19, 
The committee in this connection con- 
sists of C. H. Ross, C. T. Prime, J. J. 
Crowley, T. J. Hutton, L. R. Campbell. 

Interesting and helpful addresses were 
made at the meeting by J. W. Kindig 
and Fritz Fritzson. Mr. Kindig, an at- 
torney, spoke on the “Origin and Devel- 
opment of Insurance Law.” He traced 
it from its crude origin in China to its 
more perfect state of today and argued 
in its favor as a great assistance in the 
general welfare and happiness of the 
human race. Fritz Fritzson, assistant 
cashier of the First National Bank, spoke 
of “Life Insurance from a _ Banker's 
Standpoint.” 

* * * 

Chicago—The Chicago association will 
hold its meeting Thursday night of this 
week and will be addressed by Court- 
enay Barber, general agent of the 
Equitable of New York, and Rev. Stuart 
B. Edmundson, pastor of the Lake Forest 
M. E. Church and former Chicago city 
manager of the Illinois Life. President 
Jules Girardin will have as his guest 
Dr. Fraser Hood, who will give the life 
insurance salesmanship course in North- 
western University. This will be a 
course of 16 days of two hours each. 


Dr. Hood is a psychologist and has had - 


life insurance training. 
*x* * * 

Omaha, Neb.—Omaha life underwriters 
are planning for a big day on Jan. 19, 
“Life Insurance Day.’ The Nebraska 
association is behind the movement. 
Special motion picture films, calling at- 
tention to the merits of life insurance, 
will be shown at all of the local theaters 
and there will be an advertising cam- 
paign in the daily newspapers, probably 
during the entire week. It is also pro- 
posed that the association donate a 
$1,000 life policy to the person writing 
the best 500-word article on why life 
insurance should be carried. This, how- 
ever, has not been definitely decided 





upon. The Nebraska Association will 
holds its annual election Jan. 31. 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. : 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (8-T Bidg-) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 














Applications for Agencies 
in Wisconsin to be dated 
January 1, 1920, will now 
be considered. 


Caste 


C. L. Miller, 
Directing Sales 














HOME LIFE 


INSURANCE Co. 
(Purely pecan) 

_25% BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, Pres. 
The 59th Annual Report of the Home Life 
[Insurance Company shows over Four Mil- 
lion Dollars paid_to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. e 
The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fafty Nine Million Dollars. 


W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 

Northern Kentuc' 


ky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 


LIFE AGENCY CHANGES 




















J. J. MacKay 


The New York Life has opened a new 
branch office in the Fisher building in 
Chicago, in charge of J. J. MacKay, who 
has been agency organizer in Chicago. 


George T. Carlin 


George T. Carlin, general agent of the 
Central Life of Des Moines at Milwau- 
kee, has been called to the state mana- 
ger’s office at Madison to assist in the 
agency work. He will spend much of his 
time on the road. A new office service 
department has been installed in charge 
of the former superintendent of agents, 
Cc. M. Kremer. 








Promotions in Travelers Staff 


W. S. Warner, F. G. Conklin, J. H. J. 
Williams and H. W. McConnell have been 
appointed by the Travelers as assistant 
managers, life and accident departments, 
with headquarters at the company’s met- 
ropolitan branch office in New York. All 
of them have been with that office for 
some time past and the promotions come 
as well-earned recognitions of their 
services there. 


W. G. Eshlenan 


W. G. Eshlenan has tendered his resig- 
nation as Indiana state agent of the 
Philadelphia Life, effective Jan. 15. 








Lanque Matta 


Lanque Matta, agency organizer for 
Western States Life at Portland, Ore., 
since returning from the army last year, 
has been appointed agency director in 
charge of company’s northwest branch 
with direct supervision over northern 
Oregon, southern and eastern Washing- 
ton and northern Idaho and will also 
have general supervision over southern 
Oregon and western Washington. 





Life Notes 


F. D. Gothard, formerly with the 
Helena, Mont., office of the Northwest- 
ern Mutual, has been transferred to the 
St. Louis office. 
Ww. O. Cord, district agent for the 
Michigan Mutual Life at Dayton, O., has 
severed his connection with that com- 
pany and will go with the Penn Mutual 
at Dayton. 
The General American Tank Car Cor- 
poration, East Chicago, Ind., has taken 
out group insurance for its employes in 
varying amounts up to $1,000, according 
to length of service. 
Group life insurance policies issued 
to business enterprises of Reading, Pa., 
cover 750 employes of the Penn Hard- 
ware Company and 100 hands of the Oak 
Brook Hosiery Mills. 
The Ogren Motor Car Company of Mil- 
waukee has taken out $100,000 business 
insurance in the Old line of Milwaukee 
on the life of Hugo W. Ogren, the presi- 
dent of the company. 
R. M. Vetter of the Neckerman Insur- 
ance office, Madison, Wis., has gone to 
Pittsburgh to enroll as a student in the 
Carnegie Institute. He will take a three 
months’ course in insurance salesman- 
ship and is the first Wisconsin man to 
become a student in that college. Upon 
the completion of his course he will re- 
turn to Madison and will continue to be 


A Record of Thirty Years of Progress— 


Ten-Year Periods 


Aseets Insurance in Force Income Policies Issusd 

Dee. 31—1888.... $ 104,307 $ ‘889,073 1889-1898... 128,182 $460,386 
1898.... 321,505 - | 8,392,902  1899-1908...... 3 120se.se6 | 1eieetsa9 

1908... 12821170 Ss, 1909-1918...... 35,887,982 2,199,357 


the WESTERN ana SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 


Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 
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| WANTED: Agency Supervisor Familiar with Kansas Territory 
One who is acquainted in the territory, has had experience in securing and training 
— and — the — to develop a ~~ agency ee in — State 
secure a con i % i 
eden = 1 carrying salary veling expenses a jus on 
J. Frank Montgomery, Agency Manager 
American National Insurance Company 


of Galveston, Texas 

















State Mutual Life Assurance Company 
OF WORCESTER, MASSACHUSETTS 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 
furnished unsurpassed protection and service. 
Additions are made to our agency force when the right men are found. 
STEPHEN IRELAND D. W. CARTER 
Superintendent of Agencies Secretary 





B. H. WRIGHT 
President 














We have a contract for you under which your 
income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


Cash Capital $200,000.00 V. D, CLIFF, President 


ECRET OF OUR 
One SUCCESS IS 
Ses VICE 


DETROIT 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 








associated with the Neckerman agency. 
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A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 





S TAT 


LIFE INSURANCE COMPANY 


C; E N T R s E- E. M. BROWN, President CLIFFORD V. PETERSON, Secretary 





E: S O you want to get 
started in business for 


yourself in a prosperous 
Indiana city with a home 
state company that writes 
a wide variety of very lib- 
eral, low cost Policies? 




















Crawfordsville, 











Indiana 


THOMAS R NEAL, Superintendent of Agents 
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THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


are personal. The combined rights of individuals 

make up tke rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the. safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. 

The wife, who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals,—husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE Co. 
346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 


R 2 and duties are personal. Pleasure and pain 
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The Prudential Insurance Company of America 
Forrest F. Dryden, President 


Incorporated under the Laws of the State of New Jersey 


Home Office, Newark, N. J. 
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NEWS ABOUT LIFE POLICIES 











New Policies, Premium Rates, Dividends, Surrender Values and all Ch 
Policy Literature, Rate Books, etc. Supplementing the “Unique Manual 





anges in 
D "ag 
and “Little Gem,” Published Annually in May. PRICE, $3.00 and $1.50 respectively. 





Age Prem. Extra 1920 1919 1918 1917 1916 Extra 1915 1 


New York Life Dividends 


Paid on $1,000 Policies Issued in 1910 
ORDINARY LIFE 








r Dividends Paid In 
1920 1915 


914 
15... $17.40 $ 8.00 $ 3.01 $ 3.24 $ 3.26 $ 3.18 $ 3.09 $ 1.74 $ 3.01 $ 2.99 
16... 17.73 8.00 3.08 3.32 3.35 3.26 3.17 1.77 3.09 3.06 
1%. 18.07 8.00 3.15 3.40 3.42 3.33 3.24 1.81 3.15 3.12 
18. 18.44 8.00 3.23 3.49 3.50 3.40 3.31 1.84 3.22 3.19 
19... 18.81 8.00 3.30 3.56 3.58 3.48 3.38 1.88 3.28 3.26 
20... 19.21 8.00 3.38 3.65 3.67 3.57 3.47 1.92 3.37 3.33 
21... 19.62 8.00 3.46 3.73 3.76 3.65 3.55 1.96 3.45 3.41 
22. 20.06 8.00 3.57 3.85 3.86 3.75 3.61 2.01 3.54 3.51 
23. 20.51 8.00 3.66 3.95 3.96 3.84 3.72 2.05 3.62 3.58 
24. 20.99 8.00 3.76 4.05 4.07 3.95 2.83 2.10 3.72 3.67 
25. 21.49 8.00 3.87 4.16 4.18 4.06 3.94 2.15 82 3.78 
26... 22.01 8.00 3.97 4.27 4.28 4.15 4.02 2.20 90 3.86 
27... 22.56 8.00 4.09 4.40 4.42 4.28 4.15 2.26 4.02 3.97 
28... 23.14 8.00 4.21 453 4.54 4.40 4.26 2.31 4.13 4.08 
29... 23.74 8.00 4.33 4.66 4.66 4.54 4.37 2.37 4.23 4.19 
30... 24.38 8.00 4.47 4.81 4.81 4.66 4.51 2.44 4.387 4.31 
31. 25.05 8.00 4.60 494 4.95 4.79 4.63 . 2.50 4.49 4.44 
32... 25.75 8.00 4.74 5.09 5.10 4.94 4.78 2.58 4.62 4.56 
33... 26.50 8.00 4.90 5.27 5.27 5.10 4.94 2.65 4.77 4.72 
34... 27.28 8.00 5.06 5.44 544 5.27 5.09 2.73 4.93 4.86 
35... 28.11 8.00 5.23 5.62 5.62 5.43 5.25 2.81 5.08 5.02 
36... 28.98 8.00 5.40 5.80 5.80 5.61 5.42 2.90 5.24 5.17 
87... 29.90 8.00 5.58 5.99 5.99 5.79 5.60 2.99 5.41 5.34 
38... 30.88 8.00 5.79 6.21 6.20 5.99 5.79 3.09 5.60 5.52 
39... 31.91 8.00 5.98 6.42 6.41 6.20 5.99 3.19 5.78 5.71 
40... 33.01 8.00 6.21 6.67 6.66 6.44 6.22 3.30 6.01 5.93 
41. 34.16 8.00 643 6.90 6.90 6.67 644 3.42 6.22 6.14 
42... 35.39 8.00 6.66 7.15 7.15 6.91 6.67 3.54 6.44 6.36 
43... 36.70 8.00 690 7.42 7.42 7.17 6.93 3.67 6.69 6.60 
44... 38.08 800 7.16 7.70 7.69 7.44 7.19 3.81 6.94 6.85 
46... 39.05. 3.00 © 7.42 “T.88° 7498" Tab = 746 3.96 7.20 7.10 
46... 4112 8.00 7.72 8.30 8.30 8.03 7.76 4.11 7.50 7.40 
47... 42.79 8.00 8.03 8.64 8.63 8.35 8.07 4.28 7.80 7.70 
48... 44.57 8.00 8.34 897 897 868 840 4.46 811 8.01 
49... 4646 800 866 9.32 9.33 9.04 8.74 4.65 8.45 8.34 
50... 48.48 800 9.02 9.71 9.73 9.42 9.12 4.85 8.81 8.71 
51. 50.62 8.00 9.38 10.11 10.13 9.82 9.50 5.06 9.19 9.08 
52 52.91 8.00 9.77 10.54 10.57 10.24 9.92 5.29 9.60 9.48 
53 55.35 8.00 10.18 10.98 11.02 10.68 10.35 5.54 10.02 9.91 
54. 57.95 8.00 10.60 11.44 11.49 11.15 10.81 5.80 10.47 10.35 
55 60.72 © 8.00 11.06 11.94 12.01 11.66 11.31 6.07 10.95 10.83 


TWENTY PAYMENT LIFE 
Dividends Paid In 
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cr “~ 
; 1920 1915 
Age Prem. Extra 1920 1919 1918 1917 1916 Extra 1915 1914 1913 1912 
15...$27.34 $ 8.00 $ 4.93 $ 5.24 $ 5.16 $ 4.94 $ 4.72 $ 2.73 $ 4.52 $ 4.44 $ 4.22 $ 4.00 
16: ... 30.92 8.00 5.00 5.32 5.24 5.01 4.79 2.77 4.58 4.50 4.28 4.06 
17... 28.12 8.00 5.09 5.41 5.34 5.11 4.88 2.81 4.67 4.58 4.35 4.15 
18... 28.53 8.00 5.18 5.50 5.42 5.18 4.96 2.85 4.74 4.66 4.42 4.20 
19... 28.95 8.00 5.26 5.60 5.51 5.27 5.04 2.90 4.82 4.73 4.50 4.26. 
20.... 29.39 8.00 5.36 5.70 5.60 5.36 5.12 2.94 4.90 4.81 4.57 4.34 
21... 29.84 8.00 5.45 5.79 5.70 5.46 5.22 2.98 4.99 4.89 4.64 4.40 
22... 30.31 8.00 5.55 5.90 5.81 5.56 5.31 3.03 5.08 4.99 4.74 4.49 
23... 30.80 8.00 5.66 6.01 5.91 5.66 5.41 3.08 5.17 5.08 4.82 4.57 
24... 31.31 8.00 5.76 6.12 6.03 5.77 5.52 3.13 5.27 5.17 94.91 4.66 
25... 31.83 8.00 5.87 6.24 6.14 5.87 5.61 3.18 5.36. 5.27 5.00 4.74 
26... 32.37 8.00 5.98 6.35 6.26 5.98 5.72 3.24 5.47 5.37 5.10 4.83 
27... 32.94 8.00 6.10 6.48 6.39 6.11 5.84 3.29 5.58 5.47 5.19 4.92 
28... 33.52 8.00 6.21 6.60 6.50 6.21 5.94 3.35 5.67 5.57 5.29 5.02 
29... 34.13 8.00 6.34 6.74 6.64 6.35 6.07 3.41 5.80 5.70 5.41 5.13 
30... 34.76 8.00 6.47 6.88 6.77 6.48 6.19 3.48 5.92 5.80 5.50 5.23 
31... 35.42 8.00 6.62 7.03 6.92 6.62 6.32 3.54 6.04 5.93 5.63 5.34 
32... 36.11 5.00 G0 a9 7.07 6.77 6.47 3.61 6.18 6.07 5.76 5.47 
33... 36.82 8.00 6.91 7.34 7.23 6.92 6.61 3.68 6.32 6.21 5.89 5.59 
34... 37.56 8.00 7.06 7.50 7.39 7.07 6.76 3.76 6.46 6.34 6.02 5.72 
35... 38.34 8.00 7.22 7.67 7.56 7.23 6.91 3.83 6.61 6.49 6.16 5.84 
36... 39.15 8.00 7.39 7.85 7.74 7.40 7.08 3.92 6.77 6.65 6.31 6.00: 
37... 40.00 8.00 7.56 8.04 7.92 17.58 7.25 4.00 6.93 6.81 6.46 6.14 
38... 40.89 8.00 7.73 8.22 8.10 7.76 7.42 4.09 7.09 6.97 6.62 6.29 
39... 41.81 8.00 7.92 8.42 8.31 7.95 7.61 4.18 7.28 7.15 6.79 6.44 
40... 42.79 8.00 8.12 8.64 8.52 8.16 7.81 4.28 7.47 17.34 6.97 6.62 
41... 43.82 8.00 8.31 8.85 8.73 8.36 8.00 4.38 7.66 7.52 7.15 6.81 
42... 44.90 8.00 8.52 9.08 8.96 8.59 8.23 4.49 7.88 7.74 7.36 7.00 
43... 46.04 8.00 8.75 9.32 9.20 8.82 8.45 460 8.09 7.95 7.56 7.18 
44... 47.25 8.00 8.96 9.56 9.44 9.05 8.68 4.72 8.31 8.18 7.78 7.40 
45... 48.52 8.00 9.21 9.82 9.71 9.326 8.93 4.85 8.56 8.41 8.01 7.62 
46... 49.87 8.00 9.45 10.09 9.98 9.58 9.19 4.99 8.81 8.66 8.25 7.86 
47... 51.31 8.00 9.72 10.38 10.28 9.87 9.48 5.13 9.09° 8.94 8.52 8.12 
48... 52.83 8.00 9.98 10.66 10.56 10.15 9.75 5.28 9.36 9.21 8.77 8.36 
49... 54.45 8.00 10.27 10.98 10.89 10.47 10.07 5.44 9.67 9.51 9.07 8.65 
50... 56.17 8.00 10.57 11.30 11.22 10.80 10.38 5.62 9.98 9.83 9.38 8.95 
51... 58.01 8.00 10.87 11.64 11.57 11.14 10.72 5.80 10.31 10.16 9.71 9.26 
52. 59.97 8.00 11.20 12.00 11.94 11.51 11.09 6.00 10.67 10.51 10.05 9.60 
53. 62.06 8.00 11.55 12.38 12.33 11.89 11.46 6.21 11.04 10.88 10.41 9.97 
54. 64.29 8.00 11.91 12.77 12.74 12.30 11.86 6.43 11.438 11.28 10.80 10.34 
55. 66.69 8.00 12.28 13.19 13.17 12.73 12.29 6.67 11.86 11.70 11.22 10,75 
TWENTY YEAR ENDOWMENT 
r Dividends Paid In ~: 
1920 1915 

Age Prem. Extra 1920 1919 1918 1917 1$16 Extra 1915 1914 1913 1912 
15...$47.79 $ 8.00 $ 7.67 $ 7.95 $ 7.63 $ 7.10 $ 6.60 $ 4.78 $ 6.11 $ 5.90 $ 5.38 $ 4.91 
16... 47.92 8.00 7.75 8.04 7.72 7.19 6.69 4.79 6.20 6.00 5.48 4.99 
17... 48.05 8.00 7.81 8.11 7.79 7.26 6.76 4.80 6.27 6.07 5.55 5.06 
18... 48.18 8.00 7.88 8.18 7.87 7.34 6.84 4.82 6.35 6.14 5.62 5,14 
i 48.33 8.00 7.96 8.27 7.96 7.43 6.93 4.83 6.44 6.24 5.72 5.23 
20... 48.48 8.00 8.02 8.35 8.04 7.51 7.01 4.85 6.52 6.32 5.80 5.31 
21... 48.63 8.00 8.10 8.44 8.13 7.60 7.10 4.86 6.61 6.40 5.88 5.40 
22... 48.79 8.00 8.17 8.52 8.21 7.68 7.18 4.88 -69 6.49 5.97 5.48 
23... 48.96 8.00 8.25 8.61 8.30 7.77 7.27 4.90 6.78 6.58 6.06 5.58 
24... 49.14 8.00 8.34 8.71 8.41 7.88 7.38 4.91 6.89 6.69 6.17 5.67 
25... 49.33 8.00 8.43 8.81 8.50 7.97 7.47 4.93 6.98 6.78 6.26 5.77 
26... 49.53 8.00 8.53 8.92 8.61 8.08 7.58 4.95 7.09 6.88 6.386 5.88 
27... 49.73 8.00 8.61 9.01 8.71 8.18 7.68 4.97 7.19 6.99 6.47 5.98 
28... 49.95 8.00 8.71 9.12 8.82 8.29 7.79 5.00 7.30 7.10 6.58 6.10 
29... 50.18 8.00 8.81 9.23 8.94 8.41 7.91 5.02 7.42 7.22 6.70 6.21 
30... 50.43 8.00 8.91 9.34 9.05 8.52 802 5.04 7.53 7.33 6.81 6.32 
31... 50.69 8.00 9.02 9.46 9.17 8.65 8.14 5.07 7.66 7.45 6.94 6.44 
32... 50.96 38.00 9.12 9.57 9.29 8.77 8.26 5.10 7.78 7.58 7.06 6.57 
33.... 51.26 8.00 9.24 9.71 9.42 8.90 8.39 5.13 FS Seay Og 7.19 6.70 
34... 51.67 8.00 9.34 9.82 9.55 9.03 8.53 5.16 8.04 7.84 7.32 6.83 
35... 51.91 8.00 9.48 9.96 9.69 9.17 8.67 5.19 8.18 7.98 7.46 6.95 
86... 52.28 8.00 9.60 10.11 9.85 9.32 8.82 5.23 8.33 8.13 7.61 7.12 
$7... 52.67 8.00 9.73 10.25 9.99 9.47 8.96 5.27 8.48 8.28 7.76 7.26 
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= 
New York Life Dividends 
Paid on $1,000 Policies Issued in 1910 
- Dividends Paid In ~ 
20 1915 
Age Prem. Extra 1920 1919 1918 1917 1916 Extra 1915 1914 1913 1912 
38... 53.10 8.00 9.87 10.41 10.14 9.62 9.12 5.31 863 843 7.91 7.42 
39... 53.56 8.00 10:01 10.56 10.31 9.78 9.28. 5.36 879 8.59 8.07 7.57 Over $75 000 000 00 
40... 54.06 8.00 1015 10.72 10.47 9.95 9.45 5.41 9.96 8.76 8.24 1.74 . 9 . 
41... 54.60 8.00 10.29 10.88 10.64 10.12- 9.61 5.46 9.12 8.92 8.40 7.90 
42... 35.20. 8.00 10.45 11.05 10.81 10.29 9.79 5.52 9.30 9.11 8.59 8.09 
43... 65.85 $.00 10.61 11.24 11.01 10.49 9.99 5.58 9.56 9.30 8.77 8.27 
HE ERD He Re ae re ee 
45... 57.34 8.00 10.95 11.62 11.41 10. : : : ' ; ‘ h 
46... 58.20 8.00 11.15 11.84 11.64 11.12 10.62 5.82 10.13 9.94 9.41 8.89 iness is the. 
fics Shit EM HE) Hite ieee iad 08h gat ios hie sak ge threw: fetes ae 
48... 60.1 ‘55 (12. ‘ ‘02 10. : ; ; 
49... 61.31 8.00 11.76 1253 12:35 11.83 11.33 6.13 10.84 10.66 10.13 9.61 for 1919 of the 
50... 62.55 8.00 11.99 13.77 12.62 12.10 11.60 6.26 11.11 10.93 10.40 9.88 record fo 
31... 63.91 8.00 12.23 13.05 13.90 12°38 11:88 6.39 11.40 11.21 10.68 10.18 
$2... 65.41 8.00 12.48 13.38 13.21 12:70 12:20 654 11.71 11.52 10.98 10.47 
33... 67.05 8.00 12:76 13.64 13.53 13.02 12552 6.70 12.03 11.86 11.32 10.79 
54... 68:84 8.00 13.04 13:95 13.85 1335 12:85 6.88 12.36 12.18 11.65 11.13 
5... 70.81 $8.00 1336 14.31 14.23 13.72 13.23 7.08 12:74 12.55 12.01 11.49 BANKERS 


Southern Life & Trust Dividends 


ORDINARY LIFE 














Issues of. \ 
1915 1914 1913 1912 1911 1910 1909 1908 

















r 
Age Prem. 1919 1918 1917 1916 
- Fa $21.99 $ .74 $ .76 $ .79 $ .95 $ .98 $1.02 $1.06 $1.05 $1.08 $1.12 $1.16 $1.20 
eee 24.94 82 .86 .90 1.06 1.10 1.14 1.18 1.21 1.25 1.30 1.35 1.40 
Be wcstawas 28.84 .95 1.00 1.04 1.22 1.27 1.32 1.37 1.42 1.48 1.54 1.60 1.67 
ee eer 33.94 1.11 1.17 1.22 1.41 1.47 1.54 1.61 1.73 1.80 1.88 1.96 2.05 
G6 .ccweltcs 40.82 1.32 1.39 1.47 1.68 1.76 1.85 1.94 2.15 2.25 2.35 2.45 2.55 
BO ww cecsecd 50.31 1.65 1.74 1.85¢ 2.08. 2.19 2.30 2.42 2.73 2.85 2.97 3.10 3.23 
GG icccvices 63.53 2.14. 2.27 240° 2.66 2.80 2.94 3.09 3.55 3.70 3.85 4.00 4,15 
TWENTY. PAYMENT LIFE 
r —Issues of ~ 
Age Prem. 1919 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 
ae $31.02 $ .92 $ .98 $1.03.$1.22 $128 $1.35 $1.42 $1.40 $1.47 $1.55 $1.63 $1.71 
BO .ncccces 33.90 1.00 1.07 1.13.1.32 1.39 1.46 1.54 1.58 166 1.74 1.83 1.92 
SG cceecese 37.68 1.11 1.18 1.26 1.46 1.54 1.62 °1.71 1.80 1.89 1.99 2.09 2.19 
AD 2s casees 42.35 1.27 1.85 1.44 1.66 1.75 1.84 1.94 2.10 221 2.32 2.43 2.55 
eee oe 48.70 1.48 1.58. 1.68 1.92 2.02 2.13 2.25 2.49 2.61 2.74 2.87 3.01 
eee 57.24 1.79 1.92 2.03 2.28 2.42 1.54 2.69 3.05 3.19 3.33 3.48 3.63 
BD). fn ine . 69.00 2.26 2.40 2.55 2.82 2.97 3.13 3.29 3.79 3.95 4.12 4.27 4.43 
TWENTY YE ENDOWMENT 
Issues of. ~ 
Age Prem. 1919 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 i908 
y | $48.71 $1.18 $1.29 $1.41 $1.66 $1.79 $1.92 $2.06 $2.17 $2.33 $2.49 $2.65 $2.82 
: Jee ed 49.60 1.22 1.33 1.46 1.71 1.83 1.97 2.11 2.27 2.42 2.58 2.74 2.91 
SO cccceey 50.95 1.29 1.41 1.53 1.78. 1.91 2.05 2.19 2.41 2.56 2.72 2.88 3.05 
MO ceccsese 53.11 1.38 1.50 1.63 1.88 2.02 2.16 2.30 2.59 2.75 2.91 3.07 3.24 
a 56.84 1.54 1.66 1.79 2.05 2.19 2.34 2.49 2.89 3.05 3.21 3.38 3.55 
BG. csveccee 62.62 1.78 1.92 2.06 2.33 2.48 2.64 2.79 3.34 3.51 3.67 3.84 4.01 
| a 72.00 2.19 2.34 2.50 2.79 2.95 3.12 3.29 4.01 4.18 4.35 4.52 4.69 
AMERICAN CENTRAL’S RATES REVISES DISABILITY PLAN 





New Book Shows Increase in Premiums 
—Values Have Been Changed at 
Some Ages 





The American Central Life has is- 
sued its new rate and value book which 
shows an increase in premium rates. 
The values have been changed at some 


ages, showing a slight decrease. 

Premium rates at five year ages are as 

follows: 
Crd. 20-Pay 15-Pay 10-Pay 
Life Life Life Life 
$15.10 $22.63 $27.36 $37.32 
16.95 24.69 29.80 40.58 
19.41 27.28 32.84 44.61 
22.78 30.70 36.78 49.74 
27.34 35.14 41.78 56.13 
33.48 40.86 48.04 63.89 
41.70 48.29 55.87 73.21 
52.74 58.12 65.80 84.41 
67.60 71.45 78.73 98.07 





ey d 
30-Year 20-Year 15-Year 10-Year 


Age Endow Endow Endow Endow 
20 $26.24 $42.49 $59.87 $95.92 
Bees 27.11 42.83 60.18 96.27 
Be Stee 27.98 43.41 66.64 96.70 
Me Gees 29.61 44.51 61.53 96.82 
ae 32.40 46.44 63.09 98.78 
eer 36.84 49.58 65.65 100.88 
Pe 43.61 54.52 69.66 104.13 
| erga: 62.11 75.89 109.11 
Oe Ginteu 73.66 85.45 116.71 


The company has issued a new dis- 
ability clause. It formerly issued only 
the waiver of premium clause, but now 
includes the monthly income feature. 
The new disability rates are not yet out. 
The new policy form also shows one or 
two changes, principally a change from 
one to two years in the incontestability 
and suicide clauses. 





National Life & Accident 


The National Life & Accident of Nash- 
ville, the big southern industrial health 
and accident company, has just put on 
an ordinary life department and will 
write only three forms of policies— 
the ordinary life, 20-payment life and 
20-year endowment. The superinten- 
dents and general agents have pledged 
$11,000,000 of new business for 1920. The 
Premium rate at age 35 for the 20-pay- 





Peoria Life Tells of Some Changes It. 
Has Made in Its Policy 
Contracts 





The Peoria Life has gotten out a 
new rate book and an entire new set 
of policies. There has been a change 
made in the disability clause and it will 
hereafter have the double indemnity 
rider. The new totals and permanent 
disability clause provides for the waiv- 
ing of future premiums so long as the 
total disability continues, this feature 
being just the same as the old clause. 
In addition to waiving the premium 
the company will pay the assured a 
monthly income for life of 1 per cent 
of the face of the policy. These 
monthly payments will not be deducted 
from the face of the policy. At death 
the full face of the policy, together 
with any additions or accumulations, 
will be paid. At age 60 the premiums 
will be reduced as stated in the policy. 
The Peoria Life has always hesitated 
about adding a double indemnity 
clause, but it had numerous requests 
from its agency force to do this. The 
rate for the double indemnity is $2 
per thousand for all ages. 





Manhattan Life 


The dividend year of the Manhattan 
Life does not commence until April 16 
and the company has not yet decided 
upon its dividend scale after that date. 





Iowa Life 


The Iowa Life of Waterloo, Ia., has 
issued its new rate book and policy 
forms. It has included several new pol- 
icy forms, three of the more important 
being the ordinary life, endowment at 
age 85, ordinary life endowment at age 
65 and special ordinary life, minimum 
policy $5,000. It has discontinued the 
straight ordinary life. Its new rates 
show a decrease, while its values have 
been increased, with the exception of 
the 20-payment life decreasing premium 
policy, which remains the same. In the 





ment life form is $30.27. 
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DES MOINES _ Geo. Kuhns, Pres. 
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We are all proud of Columbia these days. It is | 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M. CROSS, President and General Manager 











“The Oldest Company in America’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 
* 
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The Company T hat 
LEADS THEM ALL IN KANSAS 


is closing fhe most successful year's 
business in its entire history 




















The Farmers’ and Bankers’ 
Life Insurance Company 


WICHITA, KANSAS 


























Midland Mutual Life 


Insurance Company 


Columbus, Ohio. 
W. O. Thompson, President G. W. Steinman, Secretary 































Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 
A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 























¥ THE FARSEEING AGENT KNOWS 






The demon- 
that his strated values 
abilities linked offered your 
. 0 TT) prospect 
up with the WILL GAIN HIS 
policies of ure INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 























What Money Could Not Buy 


HE name Massachusetts Mutual is packed full of meaning 

to the insuring public. It stands for perfect protection at 
low net cost, for absolute security, and for unexcelled service. 
It stands for something which no money could buy—an un- 
tarnished reputation. Sixty-eight years of square dealing have 
gone into the making of that name. Is it strange that it 
means so much to the representatives of the Company ? 


JOSEPH C. BEHAN, Superintendent of Agencies 








Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 


* Incorporated 1851 


























increased 5 percent to 6 percent. The 
premium loan, which was formerly auto- 
matic, has been discontinued and paid- 
up insurance has been made automatic. 
The company has added the loan insur- 
ance provision. The _ incontestability 
clause has been changed from two years 
to one year. 





Southern States Life 


The Southern States Life of Atlanta, 
Ga., has not decided upon its dividend 
schedule for 1920. 


PLAN TO FORM NEW COMPANY 





George A. Grimsley and C. C. Taylor 
Sell Holdings in Jefferson 
Standard Life 





George A. Grimsley, who has been 
chairman of the board of the Jefferson 
Standard Life and former president of 
that company, and C. C. Taylor, vice- 
president of the company, have dis- 
posed of their stock holdings and will 
organize a new company to be known 
as the Security Life & Trust. It will 
probably be chartered in February and 
will be located at Greensboro, N. C. 

Mr. Grimsley is a former president 
of the American Life Convention. 


WESTERN & SOUTHERN RALLY 





Seventy-five Superintendents to ‘Attend 
Annual Conference at Home 
Office in Cincinnati 





CINCINNATI, O., Jan. 14—About 
75 superintendents of the Western & 
Southern will be here this week for the 
company’s annual conference of super- 
intendents, which will be held at the 
home office building, Friday and Satur- 
day. Sessions will be held both morn- 
ings at 9 and both afternoons at 1:30. 
The feature of Friday morning’s meet- 
ing will be an address by Arthur I. 
Vorys, former insurance superintend- 
ent of Ohio. 

Luncheon will be served at the build- 
ing each day. President W. J. Wil- 
liams will give a theatre party at 
Keith’s for the visitors Friday night, 
and Saturday night there will be a 
banquet at the Gibson. 

Except for Mr. Vorys’ talk, Friday 
morning will be virtually given over 
to addresses of welcome by President 
Williams, Vice-President and General 
Counsel Charles F. Williams and Vice- 
President and General Counsel Clyde 
P; Johnson. Business matters will be 
taken up in the afternoon under super- 
vision of Second Vice-President H. W. 
Wannenwetsch. 

Saturday morning various company 
matters will be presented by Secretary 
John F. Ruehlmann, Treasurer Rich- 
ard A. Ryan, Prof. S. E. Stilwell (actu- 
ary) and the medical director, Dr. 
Robert C. Jones. In the afternoon 
there will be a conference of super- 
intendents of agencies and superintend- 
ents, under direction of Louis Stentz 
of the Eastern division; Noah Morgan 
of the Central division and M. 
Schreiber of the Western division. 


Will Supervise Pittsburgh Agency 


Graham C. Wells, who has been made 
New York City general agent of the 
Provident Life & Trust, will continue to 
supervise the company’s Pittsburgh gen- 
eral agency. 


Nesbit With Masonic Mutual 

Charles F. Nesbit, former insurance 
commissioner of the District of Colum- 
bia and later superintendent of the War 
Risk Insurance Bureau, has been elected 
vice-president of the Masonic Mutual 
Life of Washington, D. C., and will have 
charge of the agency department. 


Mrs. Marie Gillard, who has been 
cashier in the Chicago general agency 
of the Illinois Life, will be in charge of 
the office following the resignation of 
Stuart B. Edmondson, until the Chicago 
general agency is moved to the home 
office of the Illinois Life next May. 


A state, 


NEW YORK LIFE IS ELECTS cD 





Big Company Has Joined the Life 
Presidents Association, Making — 
Forty-Two Members 





NEW YORK, Jan. 14—By unani- 
mous vote the New York Life hag 
been elected to membership in the As- 
sociation of Life Insurance Presidents, 
This accession makes the membership 
of the organization 42 companies hold- 
ing 86 percent of the assets and about 
90 percent of the policies in force by 
American life companies. ’ 


Decision on Taxing Securities 


DES MOINES, IA., Jan. 18—The dis- 
trict court of Polk county has just given 
au decision of great importance to foreign 
insurance companies doing business in 
Iowa, in regard to the taxation of secur- 
ities and moneys of such companies in 
the state. In a case brought against 
the Firemen’s Fund it was decided that 
a foreign insurance company doing bus- 
iness in Iowa cannot legally be com- 
pelled to pay taxes in this state on any 
of its money, notes, credits or other per- 
sonal property unless the same is in the 
possession and under the control of its 
agénts and retained by and within the 
ith a view of investing or loan- 
ing or ingsome other manner using it or 
holding it for a pecuniary profit of the 
owner or the agent. 











Agency Openings in 
SOUTH DAKOTA 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 








NATIONAL LIFE 
ASSOCIATION 
Des Moines, Ta. 








MANAGERS WANTED 


Three men for managers at Stockton, 
Fresno and Sacramento. Give age, ex- 
erience, four references, and choice of 
pee. in first letter. Duryea & Finley, 
General Agents, Penn Mutual _ Insur- 
ance Co., 901 Phelan Building, San Fran- 
cisco, Cal. 











DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


C J. McCARY & CO. 
GENERAL AGENTS 
The Penn Mutual Life Insurance Com dw 
Any Life Insurance Man not Already Famil 
iar with Our Service Should See us at Once 
Penn owed Policies Sell Themselv. 
CORN EX: Ae — BLDG. 

















YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
105 So. La Salle 
CHICAGO, ILLINOIS 


MINNESOTA 


A O. ELIASON 
STATE AGENT 
The Minnesota Mutual Life 
Agency Supervisor wanted in Minnesota 
ST. PAUL, MINN. 


OHIO 


A. R. BRUEHL & SON 
e GENERAL MANAGERS 
Central Department 
Btate of Ohio and Northern Kentucky 
Home Life Insurance pany 
8 and 22 East Fourth Street 
CINCINNATI, OHIO 
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MR. AGENT! 
Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency 
in its HOME STATE for 


THE ST. LOUIS 
MUTUAL LIFE 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 














es F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 


ne a HAIGHT 


CONSULTING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 
Chemical Bullding ST. LOUIS, MO. 


e) 3. McCOMB 


e COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcd: 

‘eted. Valuations and Examinations made. 
Policies and’all life Insurance forms prepared. 
he Law of Insurance a ty. ; 


Colcord Bldg. | 
OKLAHOMA CITY 
NITCHIE 
ACTUARY | 


1223 Assuctation Building 
19 S. LaSalle St., CHICAG 


ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Institute of Actuaries 


CORSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 
CHICAGO 


REDERIC S.WITHINGTON;F:A.1LA 
CONSULTING ACTUARY AND EXAMINER 
804-806 Security Building 
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Telephone 
Central 3462 
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OPPOSITION IS FOUND 


DO NOT WANT THE SERVICE 





Some American Life Convention Com- 
panies Protesting Against the Con- 
templated Inspection Bureau 





Considerable opposition has arisen to 
the plan inaugurated by the executive 
committee of the American Life Con- 
vention to provide a cooperative inspec- 
tion service to be maintained by the 
convention. The executive committee 
presented its plan at the Omaha con- 
vention and by vote it was adopted. 
However, since then a number of objec- 
tions have arisen, the claim being made 
that the plan was sprung suddenly and 
the members were not given sufficient 
time to digest it. The executive com- 
mittee had had a number of meetings 
since then to canvass the situation, and 
it seems that the plan may be put into 
effect in modified form. 

The objectors claim that the inspec- 
tion service should be left to private 
companies or individuals who can con- 
duct it more economically and effic- 
iently than can a bureau of the con- 
vention. They. feel that the convention 
has sufficient to do without conducting 
an inspection service. Some of the 
objectors go so far as to say that if 
the service is introduced there may be 
some resignations of leading companies 
from the convention. 


Connecticut Mutual Convention 


OMAHA, NEB., Jan. 14—The annual 
agency meeting of the Connecticut Mu- 
tual Life will be held at the Fontenelle 
hotel Jan. 15 and 16. The meeting this 
year is fot the special benefit of the 
general agents west of the Mississippi 
river, according to Harold D. Finlay- 
son, general agent in Omaha. Among 
the home office officials who are expected 
to attend are Henry S. Robinson, presi- 
dent; Jacob H. Green, secretary; H. H. 
Steiner, agency superintendent; H. M. 
Holderness and Harry F. Gray, assistant 
agency superintendents. 

The annual conference last year was 
held at St. Louis. This year Omaha 
ranks fifth in the volume of business 
handled during 1919. Des Moines, St. 
Louis, Minneapolis and Denver rank 
first, second, third and fourth, respec- 
tively. 


Ambler Arraigned; Trial Later 


Charles A. Ambler, ex-insurance com- 
missioner of Pennsylvania, who is under 
indictment on charges arising from the 
failure of the North Penn Bank at Phila- 
delphia, was arraigned Jan. 15 before 
Judge Johnson in the Philadelphia Court 
of Quarter Sessions, No. 2. The accused 
pleaded to the four indictments and the 
trial will take place later in the month. 
Ambler is charged with embezzling funds 
belonging to the Pittsburgh Life & Trust, 
depositing funds of the insurance depart- 
ment in the bank and then negotiating 
large loans from the institution on the 
strength of these» deposits; depositing 
funds of the Life & Trust Company so 
that he would be favored by being allowed 


| to overdraw his account; and conspiracy 


to receive deposits when the bank was 
known to be insolvent. 


Cowan’s Fine Record 


The James M. Cowan general agency of 
the Northwestern Mutual Life at Aurora, 
Ill., wrote over $10,000,000 in new busi- 
ness in 1919 and paid for $9,510,200, 
showing a net increase of over 250 per- 
cent, compared with the best year the 
agency has ever had since 1918, when the 
paid total reached $3,745,500. This 
agency has just 22% counties and the 
largest city showed 37,000 population by 
the census of 1910. The agency stood 
fourth in actual volume of paid-for busi- 
ness in 1918 and expects to stand third in 
1919. 





Marvin D. Pierce 


Announcement is made of the appoint- 
ment of Marvin D. Pierce as general 
agent of the Atlantic Life, with Atlanta 
headquarters and with jurisdiction over 
North Georgia. Mr. Pierce was previ- 
ously associated with real estate and 
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banking interests in Atlanta. 


CONVENTION IN KANSAS CITY 


—_—_——_—- 


Southwestern Department of Illinois 
Life Holds Most Successful 
Agency Meeting 





KANSAS CITY, MO., Jan. 13—The 
18th annual convention of the South- 
western department of the Illinois Life 
was held here Jan. 9 and 10. W. B 
Davis and Roger Davis, general agents, 
were hosts. The home office officials 
present were Raymond W. Stevens, 
vice-president; Oswald J. Arnold, sec- 
retary; Karl B. Korrady, assistant 
manager of agencies, and Glenn Wood, 
medical director. Among the other 
guests were E. W. Sinclair, president; 
O. H. Leonard, vice-president of the 
Exchange National Bank, Tulsa, Okla., 
and H. L. Standeven, vice-president of 
the Exchange Trust Company, Tulsa. 
The southwestern department more 
than doubled its production in 1919 
over 1918, the total for the three states, 
Kansas, Missouri and Oklahoma, for 
which the Davis organization is general 
agent, being more than $8,500,000. The 
general agents returned from the $100,- 
000 club of the company last Septem- 
ber, resolved to produce $1,800,000 in 
the two states, Missouri and Kansag, 
in the last three months of the year— 
the agency force responding so cor- 
dially that the production was nearly 
$200,000 beyond that mark. So a fuli 
$8,000,000 production in the two states 
is the mark for 1920. 
Last year Walter A. Bachman won 
the presidency of the Southwestern 
Department Club, with production of 
$348,500 of paid business, Wesley R. 
Childs being vice-president, with $313,- 
000. It is notable that both men 
worked in central Kansas—Mr. Childs 
averaging better than $12,000 per policy 
in Eldorado, in oil field territory; and 
Mr. Bachman averaging $5,000, writing 
almost exclusively country business. 

Membership qualification in this club 
is $36,000. More than 55 per cent of 
the agency force qualified this year— 
or 39 salesmen. This is twice the num- 
ber of members that the club had last 
year. 
department was accomplished by prac- 
tically the same number in the agency 
force, nearly all the men radically in- 
creasing their results. 

The chief address at the convention 
was made by Joshua Barbee, deputy in- 
surance commissioner of Missouri. 


Group Sales at Indianapolis 


Frank L. Jones, state agent of the 
Equitable of New York at Indianapolis 
and two special agents—E. Beamer and 
V. L. Bushnell—wrote more than $1,500,- 
000 chiefly in the city, which was given 
to employes of ten concerns as Christ- 
mas presents. The firms were Vonnegut 
Hardware Company; Dean _ Brothers 
Steam Pump Works, Merchants Heat & 
Light Company, Polk Sanitary Milk 
Company, Graham Manufacturing Com- 
pany (Franklin, Ind.), J. T. Polk & Com- 
pany (Greenwood, Ind.), Standard Paper 
Company, Atlas Paper Company, Indiana 
Condensed Milk Company and Lewis 
Leier Company. The policies ranged 
from $500 to $3,000 and increase $100 a 
year. 


American Life Reinsurance 


AUSTIN, TEX., Jan. 13—The American 
Life Reinsurance of Dallas has filed its 
annual statement with the Texas de- 
partment and obtained permit to oper- 
ate during the current year. It was 
licensed on March 10 of last year and 
does a reinsurance business exclusively. 
During its ten months operation it re- 
insured 541 policies for an aggregate 
amount of $2,262,457, received $25,355 in 
premiums and sustained no losses. It 
has a capital stock of $250,000; surplus 
of $115,370, and admitted assets of $395,- 
701. 


Albert Sears Pruden, supervisor at In- 
dianapolis for the Travelers, was mar- 
ried in Richmond, Jan. 3, to Miss Adele 
Archer Small, a society bud of the Vir- 
ginia capital, whom he met while he 
was stationed at Camp Lee during the 
war. He was recently transferred to 


Indianapolis from the home office of the 
Travelers at Hartford. 





The doubled production of thy 





THE PEOPLES LIFE 
INSURANCE CO. 





Home Office Building CHICAGO 
Chicago 








WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
— directly with the Home Of- 

We invite correspondence. 
PROVIDENT INSURANCE 
COMPANY 
) BISMARCK, NORTH DAKOTA 








THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 


EE 
"FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 
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INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
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;BIG BUSINESS FOR 1919 . 
IS SHOWN BY REPORTS 


(CONTINUED FROM -PAGE 1) 


would be reckoned ordinarily as a sub- 
, Stantial gain for an eight or ten year 

period. The Aetna Life, with $128,- 

382,210 of life insurance in 1918 will 
| make it over $250,000,000 for 1919. The 
| Travelers enjoyed an exceptional year 
; having reached the billion mark for the 
amount of life insurance in force. 

The Connecticut General wrote about’ 
$30,000,000 of group business with a 
total for the year of over $120,000,000 
as compared with $48,234,770 for 1918. 
The Connecticut Mutual, with no group 
business, had a total of $31,634,686 in 
1918 and over $68,000,000 for 1919. The 
Phoenix Mutual added $28,818,992 in 
1918 and over $50,000,000 in 1919, mak- 
ing its total business in force over 
$251,000,000. 


Missouri State Life 





The Missouri State Life now has 
$219,415,635 insurance in force, a gain- 
| of $42,668,999 during the year. Its new 

paid for insurance was $61,414,414, its 
' restorations and increases $2,876,183, 
making total new business $64,290,597. 
Its terminations were $21,621,598. The 
company has had a most gratifying 
year. 

Kansas City Life 


The Kansas City Life has issued its 


surplus $158,016, surplus assigned for 
dividends $1,097,364. Its new business 
last year was $62,760,043, giving it $182,- 
515,645 insurance in force. The com- 
pany made a splendid record. Its aver- 
age interest last year is better than 6 
percent. The mortality experience was 
60 percent. Its net gain in-business in 
force was $39,015,978 and its net in- 
crease in admitted assets $2,827,051. Its 
increase in surplus was $193,279. Of 
this amount $164,495 went to assigned 











surplus and $28,784 to unassigned sur- 








MUTUAL TRUST 
LIFE INSURANCE 


| OF 63.4 6 57-8 me 
CHICAGO, ILL. 


Bat 


We are writing new business at the rate of Twenty 
Million for 1919—have four general agency openings in 
Home State: 


1. Lake, MéHenry, Boone, DeKalb, Kane and DuPage Counties in 
Northeastern ern ILLINO IS. 


2. Stephenson, Jo Daviess, Gouvel, Ogle, Whiteside aad Lee Counties 
in Northwestern ILLIN 


3 LaSalle, Bureau, erty heey Grundy, Kankakee and 
Ford Counties in East-Central ILLINOIS. 


4. Thirty-five Countiesin Southern ILLINOIS. 
GOOD CONTRACTS—FOR GOOD MEN 

The only Illinois purely mutual company. 

The only Illinois strictly full level premium company. 
Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, Illinois 








plus. The Kansas City Life can always 
be depended on to make a_ good 
showing. 

The Equitable of New York shows | 
total paid for business $450,000,000. Of 
this about $75,000,000 is group busi- | 
ness. 

New York Life 


The detailed annual statement of the 
New York Life shows new paid for insur- 
ance $531,797,000, exclusive of over $16,- 
000,000 increase in revivals, increase of 
old policies and additions by dividends. 
The company had to decline 15,872 ap- 
plications, or more than $60,000,000 of 
business. The New York Life does 
not write group insurance, so _ this 
amount represents individual applica- 
tions. Its insurance in force is now 
$3,127,920,086. Its total first year’s pre- 
miums were $21,463,378, increase $7,- 
492,191. Its renewals amounted to 
$98,895,293, increase $7,488,683. Its in- 
terest and rents amounted to $43,226,- 
695, increase $1,725,818. Its ‘total 
income was $172,137,990, increase $17,- 
783,284. It paid for death losses last 
year $38,349,009, increase $3,337,851; 
matured endowments, $22,011,834, in- 
crease $6,169, 378; surrender values, 
$22,371,025, increase $3,134,977; divi- 
dends, $31,698,688, increase $5, 605, 032. 
Total payments to policyholders, ex- 











clusive of disability and total indemnity 





J. O. LUAGMAN, President DR. ANDREW JOHNSON, Secretary 


Lutheran International 
Jusurance Company 


offers up-to-date contracts for good men. 


_ Sohrbeck Building 
MOLINE, ILLINOIS 













claims, amount to $115,908,256, increase 
$18,330,237. It loaned to policyholders 
last year $20,622,640, increase $354,428. 
Its increase in insurance in force 
amounted to $353,237,517. Its total 
policies amount to 1,456,194. 


Lincoln National Life 


The Lincoln National Life has got- 
ten out its detailed statement for the 
year, its assets being $8,055, 041, unas- 
signed surplus $514,354, capital $500, 000, 
total policyholders’ surplus $1,014,354. 
Its insurance in force is $109,239,000, 
gain $33,157,000. Its new business last 
year was $43,521,566. The Lincoln Na- 
tional is a remarkable company in 














many ways. Its growth is phenomenal. 


Its foundation and superstricture 


‘annual statement showing total assets | 
$13,749,150, capital $200,000, unassigned } 













sound. It has an able home office sta 
and its producers in the field are harg 
to beat. 

Peoples Life of Indiana 


The Peoples Life of Frankfort, Ind, 
shows insurance in force of $15,572,5 
gain $4,490,230; gain in assets $221,94 
gain in premium income $120,000. Its 
gross. assets are -now- $1,500,000. - Nine. 
teen nineteen was the best year the 
company ever had. It is now goin 
out for $20,000, 000 i in force a year from 
this time. 


Merchants Life, Des Moines 


The Merchants Life of Des Moineg 
had a most excellent year and is now 
forging ahead in magnificent shape. Its 
assets are $3,572,588, a gain of $472. 
996. Its surplus to policyholders ig 
$479,644. Its total income last year 
was $1,688,923, gain $253,349. Its new 
business was $14,110,145, gain $11,077, 
181. Its business in force is now $66,- 
109,220, gain $11,021,019. President 
William A. Watts of this company is 
responsible for the growth and de- 
velopment of the Merchants Life. He 
is a man of high ideals, good business 
judgment and initiative. 


Des Moines ‘Life and Annuity 


The Des Moines Life & Annuity has 
issued its annual statement, making a 
most excellent showing. This company 
was established in 1917 and now has 
$8,630,558 insurance in force.- Its capi- 
tal is $500,000, net surplus $158,001 and 
assets $796,988. Its increase in assets 
is $74,946. Its premium receipts in- 
creased $216,133. The Des Moines Life 
& Annuity is operating in Iowa, Ne- 
braska and South Dakota. Much of the 
success of the company in its insurance 
operations is due to Agency Manager 
A. L. Hart, who has the confidence of 
all the men and is regarded as an able 
leader. 


Central Life of Iowa 


The annual statement of the Central 
Life of Iowa makes a splendid show- 
ing as usual. Its premium income fast 
year was $2,753,540. Its total income 
was $3,574,135, gain $1,142,291. Its as- 
sets are $7,982,899, gain $1,161,850. Its 
j surplus is $756,078. Its new business 
last year was $28,431,949 an increase of 
$10,612,474. Its insurance in force is 
$84,819,610, gain $29,951,895. The total 
amount paid to policyholders and bene- 
ficiaries last year was $936,441. The 
Central is growine right along and is 
making a splendid record. 


Provident Life & Accident 


The Provident Life & Accident, of 
Chattanooga, Tenn., reports the most 
successful year in its history, in all de- 
partments. The life department showed 
nearly 300 percent increase in new busi- 
ness paid for, and a total of $5,874,500, 
while the written business amounted to 
$8,268,670, and the health and accident 
department showed approximately 40 
percent increase in income for the year. 

Western States Life 

The Western States Life of San 
Francisco, wrote during the year $8,- 
500,000 new business. This is a gain of 
about $4,000,000 of insurance. Its in- 
surance in force is $33,400,000, being a 
gain of $6,400,000. Its assets are $4,- 
200,000, gain $650,000. Its premium in- 
come last year was $1,240,000, gain 
$250,000. Its interest income was 
$220,000. 

Union Central Life. 

The year’s business of the Union Cen- 
tral showed some remarkabie figures. 
Total admitted assets are $136,771.239.71, 
which includes $99,112,408.72 of mortgage 
loans. Total income was $31,873,245.31, 
included in which was premium income 
of $22,539,122.97. New business of the 
year, including increases, revivals and 
additions, all on a paid-for basis, was 
$130,746,031, making a net increase of 
more than $97,000,000 in business in 
force, which amounts to more than 
$660.000,000. Total payments to policy- 
holders were $16,154,983.59, in which 
death losses paid figured to the extent 
of $6,189,063.07. 


Southland Life. 


The Southland Life of Dallas, which 
obtained the first life company permit in 
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qTexas for 1920 shows $17,623,468 of new 
business last year; $31,769,944 of insur- 
ance in force on Dec. 31, 1918; $5,341,982 
deducted during the year and $44,078,450 
in force on Dec. 31, 1919. The company 
has $300,000 capital stock; $4,177,283 ad- 
mitted assets and $135,776 surplus. 


Amicable Life. 
The annual statement of the Amicable 


Life of Waco, Tex., shows business in 
force Dec. 31, 1918, $13,726,677; written 
during last year $1,570,982; deducted 


during the year, $1,019,694; in force Dec. 
$1 last $14,277,965; capital stock, $820,- 
000; surplus, $732,438 and admitted as- 
sets, $3,539,166. It has paid $210,977 in 
eash dividends since organization. 


Security Mutual 


The paid for business of the Security 
Mutual of Nebraska was $1,489,285. The 
increase of insurance in force in 1919 is 
$1,552,659. 


UNION CENTRAL MEN 
UPHOLD NOTE SYSTEM 


(CONTINUED FROM PAGE 1) 


convention to its feet again and again 
as he discussed the note system. He 
had built up his agency in seven years, 
he said, from $400,000 a year to more 
than $6,000,000 a year; and that had 
been possible only through the note 
system. From 90 to 95 per cent of his 
premium receipts were represented by 
notes; in which connection he called 
up all producers of $500,000 a year or 
more and asked them if their experi- 
ence was not similar—to which he re- 
ceived a roaring affirmative. Turning 
then to President Clark, in the chair, 
he said: 

“It’s up to you, sir, and your asso- 
ciates, to settle this matter. We don’t 
know how you will handle it, and we 
don’t care; but we know you will 
handle it, and we’ll back you to the last 
ditch. All we expect is that you will 
push these politicians so far and so 
hard that they don’t know where 
they’re going and we don’t care if they 
never come back.” 


Hommeyer on Salesmanship 


Mr. Hommeyer talked briefly on sales- 
ship, which he described as “the spark 
plug to the motor of the business world.” 
Men who sell things, he said, share with 
invested capital and productive labor 
credit for all the progress of the world’s 
business. He gave several definitions of 
salesmanship, one of which was “selling 
goods that don’t come back to customers 
that do.” This is a good definition, he 
said, because it emphasizes the impor- 
tance of satisfaction, which must enter 
into every business transaction. 

Another definition was “inducing peo- 
ple to buy goods at a profit to the pro- 
ducer and with benefit to themselves,” a 
good definition because it emphasizes 
the fact that to be successful, a com- 
mercial transaction must be beneficial 
to all concerned. 

He described qualifications of a sales- 
man, outside of mere selling ability, as 
being true to himself, loyal to his com- 
pany and faithful to his clients; “for we 
have found that a man is a liability 
rather than an asset, if he does not fit- 
tingly and faithfully represent the high- 
est ideals of life insurance.” 


Caution Against Undue Optimism 


He cautioned the agents against un- 
due optimism with respect to continu- 
ance of the present demand for life in- 
Surance. It is the part of wisdom, he 
said, to school ourselves to personal effi- 
ciency and to strengthen our agencies so 
as to cope properly and effectively with 
& possible ebb in the tide of new busi- 
ness, 

W. C. Lyne of Pittsburgh, illustrating 
by citation methods of making difficult 
Sales, or of increasing sales already 
made, declared it necessary first to find 
the point of contact in order to interest 
the prospect. Very often, by finding out 
what a prospect was interested in, he 
had been able to link that up with life 
insurance in such a manner as to make 
sales up to the insurable limit. The 
three steps necessary to close a deal, he 
Said, are to attract attention, to arouse 
interest and to create desire. These 
steps often could not be taken unless 
@ man could find the point of contact, 
and then, with the exercise of broad 
powers of vision, put himself in the 





with life imsurance in such a way as to 
compel his favorable action. 


Business Insurance Discussed 


George F. Schilling of Philadelphia 
and Eugene Jordan of Grand Rapids dis- 
cussed business insurance. Mr. Schill- 
ing gave an interesting sketch of its 
growth. John Wanamaker, he said, elec- 
trified the business world in 1889 by 
taking out nearly $1,000,000 of insur- 
ance for the benefit of his business— 
the first transaction of the kind. Some 
of that insurance, including a $20,000 
policy in the Union Central, is still in 
force. 

No one followed his example, however, 
until 1893, when Frank Peavey, of Chi- 
cago and Minneapolis, took out $1,000,- 
000. This attracted little attention, but 
when Peavey died, about a year !ater, 
the publicity given to his business in- 
surance caused a strong tied of similar 
provision for business needs to set in, 
that has been swelling ever since. 

The field is constantly growing and 
constantly changing, he said, and a neg- 
lected portion of it is the vast number 
of small concerns, who probably need 
business insurance most. 


Inheritance Tax Arguments 


Joseph S. Graydon, of the company’s 
general counsel, declaring that the in- 
heritance tax is an important factor in 
the present revolution, which is chang- 
ing social and economic relationships by 
causing a redistribution of wealth, sum- 
marized the federal and Ohio laws, and 
showed how it was possible for an estate 
to be reduced through their operation by 
more than 65 percent before it reaches 
its designated beneficiary. From this 
he deduced the opportunity—even the 
obligation—for the life insurance man 
to impress on his prospects the neces- 
sity to provide insurance with which to 
pay these taxes; for under the law the 
taxes won’t wait. They must be paid 
first. 

“These taxes,” he said, “furnish a new 
avenue of approach and a new method 
of attack on a class of men heretofore 
indifferent to the protection feature of 
life insurance.” 

Much interest was taken in the exemp- 
tion features of the federal law, and 
seemingly the agents were more inter- 
ested in the federal than in any state 
law. Replying to a question as to pos- 
sible exemption in case a man’s estate 
consisted wholly of insurance, ‘he cited 
a ruling of the treasury department in 
April of last year, in which it was held, 
in the case of a man who left $100,000 
insurance but no other estate, that 
$40,000 exemption was granted because 
there was a specific beneficiary, in this 
case the widow; that the remaining 
$60,000 then became the gross estate of 
the decedent, from which the statutory 
exemption of $50,000 should be taken, 
leaving only $10,000 on which the in- 
heritance tax had to be paid. 


Stabilizer of Business 


Preble Tucker, of the New York office, 
emphasized the importance of life in- 
surance as a stabilizer of business, and, 
speaking of exemptions, said that in 
the case of partnership insurance, he 
advised that each partner take out and 
pay for insurance on the life of the 
other; as the law provides for the pay- 
ment of inheritance tax only on insur- 
unce taken out and paid for by the 
decedent. 

This point was made the subject of a 
number of questions, one of which caused 
considerable amusement, but, neverthe- 
less drove home an important point in 
connection with the law. It was: 

“If my wife applied for, took out and 
paid for (out of her pin money allow- 
ance) $500,000 insurance on my life, and 
I were to die, would that insurance be 
exempt from the inheritance tax?” 

Mr. Tucker: “It most certainly would. 
The law provides for collection of the 
inheritance tax only on insurance taken 
out by the assured for the benefit of an- 
other, and, if taken by another, for his 
own benefit, it is exempt from the tax 
and can be taken out in any amount.” 

Mr. Tucker added that the treasury 
department has prepared an amendment 
to the law, exempting life insurance from 
its operation. As congress is responsive 
to public opinion, it is a duty incumbent 
on agents, he added, to talk to their 
policyholders, and get them to bring 
pressure to bear on their congressmen, 
so that the amendment shall pass with- 
out trouble. 





Herman Moss, general agent at Cleve- 
land, O., of the Equitable Life of New 
York, started 1920 well by closing on 

2 a group insurance contract for 
7 500, 000 with Halle Brothers, propri- 





Prospect’s place and link up his affairs 
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Agents in Chicago 
are making money. 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


of Springfield, Illinois 


can find piaces for a few good men. 


ADDRESS 


WOLFLE, STEFFELIN & COMPANY 


823 The Rookery, Chicago 











THE INDIANAPOLIS LIFE INSURANCE CO. 


Insurance in Force 


1985 
1906 
1907 
1908 
1909 
1918 


1911 
1912 
1913 


1914 
1915 
1916 


1917 


1918 
1919 
to Oct. 


$325 ,000.00 
1,261 ,909.93 


i = 








Look up the Company’s Record 





Managerships Open 


10,231 90.2 
12,021,820.06 


13,665,053.54 
15,532,346.26 


Illinois 


Indiana 
Michigan 











19,225,392.00 


If You Have Confidence in Your Ability 


address 


FRANK P. MANLY, President 
Home Office: INDIANAPOLIS, INDIANA 








etors of a Cleveland department store. 





Capital and Surplus $700, 000 Assets over $3,000,000 








Calfornia State Life [nsurance Company 


SACRAMENTO, CALIFORNIA 
MARSHALL DIGGS, President 


Insurance i in force over $28,000,000 


PRODUCING AGENTS WANTED IN CALIFORNIA AND TEXAS 





J. R. KRUSE, Vice-President and General Manager 
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WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice-Pres. and Mgr. of Agencies 


activities. 


PLENDID Policy | 
Contracts, both 
P ar and Non-Par, 
a good working agency 
contract and territory that 


cannot be beat, are sug- 
gested to men who propose 
entering on Life Insurance 


Cleveland Life 


Cleveland, Ohio 
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Organized 1871 s 
LIFE INSURANCE COMPANY OF VIRGINIA E 
= Richmond, Virginia c 
OLDEST—LARGEST—STRONGEST z 
Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies 
from $1,000.00 to $50,000.00 and = 
Industrial Policies from $12.50 to $1,000.00 = 
Condition on December 31, 1918: 
a EE OES EES eeeabes our eases estes swe + -$ 18,362,862.75 
Liabilities ........ pabbepcmacats sues a's it Spaniannmaky o266eebessnve ) AOREES 
Capital and Surplus............. ON PANS Sap er nes ales oa eoeee —1,736,037.97 8 
Pmattance tM Bore is 66o6 Fo on kon ose: aaapree so sidie'e'v's 0 cece ASO AI0,SC000 = 
Payments to Policyholders....... cae is Scie orig Me eee ie 
Total Payments to Policyholders since Organization.......... 21,988,834.83 £ 
y JOHN G. WALKER, President 
gmenmenn cht ttm nt 
1867 THE 1919 


Equitable Life Insurance Company of lowa 


ANNOUNCES 


$200,000,000.00 of Insurance in Force 


Having Doubled in Size in 
LESS THAN FOUR YEARS 


Low Net Cost with Increased Service, Including Double 
Indemnity and Total Disability Benefits Assures Satis- 


For Information, address: 


fied Policyholders. 


Home Office, Des Moines 











THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 


companies. 


Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT. OURSELVES 


Reliance Life Insurance Company of Pittsburgh 


Farmers Bank 
Building 


Pittsburgh, Pa, « 











“SAFE AS A GOVERNMENT BOND’ 


©) The GHID STATE LIFE 


LIFE, HEALTH, ACCIDENT =° MONTHLY INCOME INSURANCE. 
3] 4 eee LATEST POLICIES AND AGENCY CONTRACT 


Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 


FOR FACTS 








“Easy to read, easy to digest, easy to remember, easy to put at work making dollars for me’’—thus writes a 
buyer of ‘Easy Lessons in Life Insurance,’” a ‘text and review book with quiz supplement. $1.00. 


National Underwriter Company, 1362 Insurance Exchange, Chicago. 


The 
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national of St. Louis, Inter-State Life 
& Accident of Chattanooga, Jefferson 
Standard, LaFayette Life, Lincoln 
National, Louisiana State Life of 
Shreveport, Maryland Assurance, Met- 
ropolitan Life, Minnesota Mutual, Mis- 
souri State Life, North American Life 
& Casualty of Minneapolis, Northern 
of Detroit, Northwestern National of 
Minneapolis, Philadelphia Life, Provi- 
dent Life & Accident of Chattanooga, 
Prudential, Security Mutual of Bing- 
hamton, N. Y., Southeastern Life of 
Greenville, S. C., Southwestern of Dal- 
las, Travelers, Volunteer State, Chatta- 





; agent 
QUESTIONS AND ANSWERS bite, 
taken 
: the P! 

Question—What are the main com- | nooga, West Coast-San Francisco Life, 
panies writing group life insurance? Western Union, Spokane, Wash. ] 
Answer — The following companies +e 2S bers 
are now listed as writing group insur- ‘ ene 
ance: Question—On page 20 of the 1919 Fatio 
Aetna Life, American Bankers of | Unique Manual-Digest you group the teres' 
Chicago, American Mutual of Lake | states of Rhode Island, Ohio and West mitte 
Charles, La., Connecticut General, | Virginia as using straight modified pre- atten 
Equitable Life, N. Y., Federal Life, | liminary term basis of valuation with Insu! 
Chicago, Guardian of New York, Inter- | certain exceptions, It is my under- _— 


standing that the Ohio basis is that of 
straight modified preliminary without C 
any change whatsoever. Will you be 





Connecticut Mutual Men Meeting 


H. T. Saunders, general agent in Cin- 
cinnati for the Connecticut Mutual, was 
hest this week to President Henry S. 
Robinson, Superintendent of Agencies 
H. H. Steiner, Assistant Superintendent 
Harry F. Gray and Agency Correspond- 
ent H. M. Holderness, all of Hartford, 
besides a large number of general agents 
from the middle west and south who met 
at Cincinnati for an agency conference. 
Two sessions were held daily and the 
evenings were given over to entertain- 
ment. 


Convention of Continental Assurance 


Nearly sixty agents of the $100,000 
Club of the Continental Assurance, the 
life insurance running mate of the Con- 
tinental Casualty, met at the home of- 
fice in Chicago this week for the fourth 
annual convention of the organization. 
H. G. Johnson of the Johnson & Adams 
agency of Washington, D. C., is this 
year’s president, and C. S. Fink of the 
Smith & Fulkman general agency at 
Cleveland, O., captured the vice-presi- 


dency. These offices are awarded on 
production. Mr. Fink also qualified for 
the efficiency loving cup which is 


awarded to the agent who secures the 
largest amount of paid for business. At 
the meeting two new clubs were organ- 
ized, the “Weekly Producers’ Club,” and 
the ‘$200,000 Life Club.” Last year the 
Continental Life had issued business of 
$7,058,000 with an increase of insurance 
in force on the same basis of $5,217,000 


Jefferson Standard Outing 


LITTLE ROCK, ARK., Jan. 13.—Lead- 
ing western agents of Jefferson Stand- 
ard Life of Greensboro, N. C., left last 
Friday on special cars over the Illinois 
Central railroad for New Orleans, going 
from ;there to Tampa, Fla., to take a 
steamer for Havana, where they will 
spend about a week. The company has 
given its men, who were fortunate 
enough to be in the $100,000 and $200,000 
club, this new year’s trip in apprecia- 
tion of their fine showing. 


Little Rock Agency Meeting 

LITTLE ROCK, ARK., Jan. 13.—Ac- 
cording to figures presented by H. L. 
Remmel, state manager of the Mutual 
Life, at a dinner tendered about 30 
agents, the Arkansas agency has written 
$4,555,000 worth of insurance and has 
more than $3,100,000 worth paid for. 
A. C. Remmel, James B. Miles, James A. 
Hudson, J. L. Ward and Thomas R. Hardy 
were the five leaders for paid-for insur- 
ance, with several others close behind. 


Aetna Club in New York 

NEW YORK, Jan. 13.—All employees 
of the New York branch, 4tna Life and 
affiliated companies, will meet at the 
Cafe Boulevard Jan. 15 for a dinner and 
meeting preliminary to the formation of 
an organization to be known as the New 
York: branch AStna Life Club, similar in 
purpose to the successful home office or- 
ganization. Vice President C. H. Rem- 
ington of the home office will be present 





at the dinner. Other speakers will be 


good enough to look into this and ad- - 
vise if correct? oe 
Answer—Regarding the Ohio reserve insu 
basis we would say that the Ohio basis dre! 
is modified, preliminary term with the tur! 
exception that twenty year endowments in t 
and twenty payment life are both on me! 
the full preliminary term reserve. This nad 
was put through some years ago we chi 
believe by the Ohio companies who pro 
wished a larger margin on these two int 
policies. of 
en¢ 
John S. Turn, secretary of the New York . 

branch, and possibly Ex-Senator Bulke- 
ley, president of the Affiliated A®itna 
Companies. Ne 
sisciheiadibesiilaibabthtiem 50 
Penn Mutual Men to Evansville ™ 
PHILADELPHIA, PA., Jan. 13.—The N 
executive committee of the trustees of L 
the Penn Mutual Life has decided to hold hi 

the annual convention of the Penn Mu- 
tual Agency Association for 1920 at B 
Evansville, Ind., the second week in ba 
June. The selection of Evansville was F 

the result of the efforts of Will O. Fer- 
guson, representative of the Penn Mu- ( 
tual in that city. } 
The association includes about 200 i 
managers of representative agencies f 


from New York to San Francisco. In 
addition to the managers, the trustees 
of the company will be the guests of the 
association and will include such men 
as George K. Johnson, president of the 
Penn Mutual; Lincoln K. Passmore, vice 
president; Wm. F, Kingsley, second vice 
president; Governor William C. Sproul 
of Pennsylvania, Edward T. Stotesbury 
of the banking firm of Drexel & Co., 
John B. Morgan, banker; John Bancroft 
of the Dupont Powder company, Charles 
D. Barney, manufacturer; Clement B. 
Newbold, banker; Samuel B. Stinson, 
manufacturer; Charles W. Packard and 
many other’ well known bankers and 
business men. 

The convention will be held June 8, 
9, 10 and 11, with three days at French 
Lick Springs and the final day and ban- 
quet at Evansville, Ind. 


New Field for Bonuses 


The Illinois Life during this year will 
offer special and substantial cash bonuses 
for increased insurance placed on the 
lives of those policyholders*who were se- 
cured last year. If 25 per cent of those 
an agent insured in 1919 take additional 
insurance in 1920, the bonus on such ad- 
ditional insurance will be at the rate of 
$1 a thousand. If 50 per cent take addi- 
tional insurance the bonus will be at the 
rate of $2 a thousand; if 75 percent, the 
rate will be $3 a thousand and if 100 
percent or all take additional insurance 
the rate will be $4. 


Sigourney Mellor’s Record 


NEW YORK, Jan. 13—The general 
agency of Sigourney Mellor, who has ' 
left the Provident Life & Trust to be- 
come associate general agent with L. A. 
Cerf for the™Mutual Benefit Life, made 
a record during 1919 of paying for 
$5,800,000 for the Provident. Since his 
connection with that company as spe- 
cial agent in Philadelphia and general 
agent in New York he has reported over 
$20,000,000 business. Mr. Mellor starts 
his new agency with good prospects of 
continuing a very profitable business. 

He takes with him his brother, Roland 
Fisher Mellor; Elton Bragg, who will 
be “his manager; F. F. Valdez and Al- 
bert Purvis, all million dollar men, as 
well as W. Walsh, Albert Williams and 
J. Thoms, each of whom are good for 
over half a million. Charles McCarthy 
goes with Mr. Mellor as secretary. In 
addition to his New York office Mr. Mel- 
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lor maintains an office in Philadelphia, 
where Philler Lee and L. B. Huston rep- 
resent him as salesmen. 

G. C. Wells, for twenty years general 
agent at Pittsburgh for the Provident 
Life, has come on to New York and 
taken charge of the general agency of 
the Provident here. 





Planning for Thrift Week 


FARGO, N. D., Jan. 13.—Fargo life in- 
surance men have a prominent part in the 
plans that are being laid for observing 
National Thrift Week. The insurance in- 
terests are represented on the city’s com- 
mittee by P. W. Satory, and special 
attention will be paid to making Life 
Insurance Day one of the biggest of the 








FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 
FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 














week. 


Can Issue Children’s Contracts 


DENVER, COLO., Jan. 13—The Colo- 
rado department has rescinded the rul- 
ing heretofore in effect prohibiting life 
insurance companies from issuing chil- 
dren’s pure endowment policies with re- 
turn of premium and interest thereon 
in the event of death during the endow- 
ment period is hereby rescinded, and 
hereafter it will be permissible for a life 
insurance company to issue in Colorado 
children’s pure endowment contracts 
providing for return of premiums and 
interest thereon in the event of death 
of the child prior to the maturity of the 
endowment, . 





Life Notes 


The Stock Exchange branch of the 
New York Life in Chicago paid for $7,- 
500,000 in 1919. It is out for $10,000,000 
in 1920. 

A. I. Rothschild, district agent of the 
Northwestern Mutual Life at Albert 
Lea, Minn., has gone to Australia, where 
he will remain until next April. 

A. K. Hannen, general agent of the 
Berkshire Life at Cleveland, O., died re- 
cently and his agency has been con- 
solidated with the regular Cleveland 
office. 

Capt. J. B. Moody, secretary of the 
Connecticut Underwriters’ Association, 
has full charge of the speakers on life 
insurance in Hartford during National 
Thrift Week. 

Thomas J. Davis, vice president of the 
First National Bank of Cincinnati, was 
elected director of the Union Central at 
the company’s annual meeting, to suc- 
ceed O. C. Williams, resigned. 

At the annual meeting of the Western 
Reserve Life of Muncie, Ind., the di- 
rectors were re-elected. They will meet 
soon to select a successor to David P 
Campbell, president of the company, who 
died recently. 

Of the 60 odd general agencies of the 
Provident Life & Trust the New York 
agency led in paid for business. The 
Paret agency of New Jersey is second 
and the Graham C. Wells agency at 
Pittsburgh was third. 

The first annual agency meeting of 
Travelers men of the Baker agency in 
Fargo, N. D., attracted 20 agents. The 
men had two-business sessions and fin- 
ished with a banquet at which Col. M. F. 
Steele was the principal speaker. 

Two representatives of the New Eng- 
land Mutual Life in Iowa, Stanley F. 
Howard of Des Moines and Oscar R. 
Kreie of Mt. Vernon, left Jan. ist for 

* Pittsburgh to take a course in life in- 
surance salesmanship at the Carnegie 
Institute. 

W. F. Glasgow of Oklahoma City has 
joined the Boone County Investment 

Company of Harrison, Ark., in charge 
of the life insurance department of the 
company. Mr, Glasgow formerly_repre- 
sented the Farmers’ & Bankers’ Life of 
Wichita, Kan., as state agent for Okla- 

homa. 

The Manhattan Life has sold its eight 
story stone building in Philadelphia, sit- 
uated at the southeast corner of Wal- 
nut and Fourth streets. The company 
purchased the property in 1891 and has 
since occupied the fourth floor as a 
branch office. The assessed valuation is 
$135,000. 

M. Q. Frye has been transferred to 

Sioux City, Ia., from the Kansas City 

office of the Metropolitan Life to succeed 

J. C. Cook, who for the past two years 

has been superintendent at Sioux City 

for the Metropolitan. Mr. Cook made a 

fine record and as a reward was trans- 

ferred to a district five times as large 
with headquarters at Sedalia, Mo. 


The trustees of the Boston Symphony 
Orchestra, founded by the late Maj. 
Henry L. Higginson, who died last 
month, have taken out group insurance 
for the members of the orchestra to the 
amount of $100,000. The insurance 
covers the eventual death or total dis- 
ability of any member and is entirely 
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Standard Life Insurance Company 
HOME OFFICE, DECATUR, ILLINOIS 

All we ask is an opportunity to show to 

the up-to-date Agent either part time or 


whole time that we have the best proposi- Coes rae “af 
2 prt z pany operates M llin 
tion and opportunities for his future success. Nebraska, ie Ckiahedsn, Meow peor Poe om 


Approximately $35,000,000 insurance in force. 


Address the Company at once for agency con- 
tract and territory. Salary and expense allowance 
arranged for where conditions justify it. 

















THOMAS J. OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 


CENTURY LIFE INSURANCE CO., inotanapouis 


a $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 
of the stock is held b f bstantial busi M db i i i - 
Sd nleen deidion ai ieadaaee jam nea 
build a real life insurance company. 

We offer agents experienced management, superior policy contracts, 

choice territory, progressive field and home office methods and an 

old-fashioned general agency contract that means money. 

If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency--- 


Tell us where you want to work 








A live wire fellow who is capable of selecting agents for 
the sale of Accident and Health Insurance in monthly pay- 
ment department can secure a position with the undersigned 
Company on salary and commission. When writing state 
full details, past history and references. 


INCOME GUARANTY COMPANY 


SOUTH BEND INDIANA 


WANTED 
A 
MANAGER 











Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having man Our Home Office is helpful: eased wi 
eB ones appeal to agents and prospects. the treatment tedden.” en ~ 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK. President 
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The Minnesota Mutual Life 


INSURANCE COMPANY ~ 


19,712 LEADS 


The Fidelity operates in 40 states. Full levei net 
premium reserve basis. Faithfully serving insurers 
since 1878. Insurance in force over 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 
For porticulars address 






E. S. ALBRITTON 











distinct from the pension fund of the 


2nd Vice President St. Paul, Minnesota INSURANCE COMPANY, PHILADELPHIA 











organization which remains still avail- 
able for all members. 





Walter LeMar Taibot, President 
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We 


Insure Total Abstainers 
At Reduced Rates 
OW many TOTAL ABSTAINERS 


do you know whom you could insure 
if you could offer them reduced rates? 
How much business would THEY 
help you to get if you could so write 
them? Wouldn't this be a great 
advantage in opening new territory? 


We Give That Advantage to Our Men 
E insure TOTAL ABSTAINERS 


on Special Rates, or give them extra 
dividends on Regular Policies. We 
keep mortality records separate for 
the two classes. The savings in mor- 
tality for many years has been an 
average of 27 per cent in favor of the 
Total Abstainers, thereby giving them 
20 per cent greater dividends. Do 
you see the advantage to both Agent 
and Insured? This plan builds the 
best business and gives the agent an 
organization which cannot be secured 
otherwise. 




































































GOOD CONTRACTS TO LIVE CLEAN AGENTS — GS) 


PEORIA LIFE, INSVRANCE COMPANY? J 


PEORIA * .* TLLINOIS .- 























